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During 1926 


as for over 34 years past we shall 
continue to be the dependable 
source of supply for 


CALIFORNIA SUGAR PINE 
CALIFORNIA WHITE PINE 


E. J. STANTON & SON 


* For Thirty-Four Years Specialists in 
California Sugar and White Pine 
Ni York Sales Office Chicago Sales Office:— 
ew orrk saies sce: 


HUGH M. REYNOLDS, Msgr., General Offices: Soa yy 
Suite 903 Canadian Pacific Bldg., om ee ee 
342 Madison Ave., New York City LOS ANGELES, CALIF. 3 fichigan Ave Chie 

Phone, Murray Hill 10363 














Underwood 
Hardwoods 
for Quick Sale: 


I car 4/4 Select & Better Basswood 
2 cars 4/4 No. 1 Common Basswood 
I car 5/4 and 6/4 No.1 & Btr. Basswood 


2 cars 4/4 Select & Better Birch 

I car 6/4 and 8/4 Select & Better Birch 
4 cars 4/4 3A Common Birch 

2 cars 4/4 No. 2 Common Birch 


I car 5/4 Select & Better Soft Elm 
4 cars 5/4 No.2 & Better Soft Elm 
7 cars 6/4 No. 2 & Better Soft Elm 


I car 4/4 No. 2 Common Rock Elm 


1 car 4/4 Common & Better White Pine 
l car 5-6 and 8/4 Com. & Btr. White Pine 
I car 4/4 D Select White Pine 





As Good Furniture 


“Everlasting” flooring comes from a city famous for 
its fine woodworking. The lumber is dried in the same 
kilns used ia Crying the lumber for Grand Rapids furni- 
ture, and by the same scientific methods. Our craftsmen 
have the skill gained from a lifetime of woodworking. 
They operate machines gauged to split hair accuracy. 
Testing and inspection is continuous. Is it any wonder 
that “Everlasting” flooring has the quality of fine 
furniture, 


Nichols & Cox Lumber Co. Sand Rapids, 
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Lumber Industry All Set for An Era of Progress 


OST dominating of the traits characteristic of Americans 
Custom and tradition have 

little binding force on the average American. 
Opinion and no viewpoint is sacred; no means or method is to be 
used after a better is available. It is this aptness to change, this 
willingness to advance and eagerness to improve that have made 
possible the extraordinary progress that has distinguished Amer- 


is their readiness to change. 


ican industry. 


While there may be a vast deal of motion without progress and 
of change without improvement, there can be no progress without 
motion and no improvement without change. 
and needless changes are confusing and demoralizing; but con- 
Servatism that resists progress only because it requires change and 
readjustment may be more harmful, because it means standing still 
in the midst of progress; it may mean failure to prepare for de- 






















fense in the face of preparation for attack; it may mean weakness 
where strength is essential, and it may mean defeat when change 
would have made victory secure. 

During the last year or two the lumber industry in the United 
States has demonstrated its willingness to change almost to the 
point of revolution. Within that period most of the important im- 
provements recorded have concerned methods of merchandising; 
including standardization of sizes, grade marking of lumber and 
trade marking of products. During the same period also methods 
and policies previously adopted have been extended and perfected. 

While the last year has witnessed great accomplishments in the 
lumber industry, much remains to be done that is essential to its 
progress and its permanent prosperity. The best assurance that 
further necessary advancement will be made is to be found in the 
accomplishments already recorded and the existence in greater per- 


To him no 


Numerous, frequent 
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fection of the organization and machinery as well as the habit of 
codperation that have made recent progress practicable. The lum- 
ber industry as a whole has received the benefit of a pretty thor- 
ough and accurate diagnosis of its ills; it also has a more definite 
notion than at any time in the past of the nature of the remedies 
to be applied, and it has put its case into the hands of trained physi- 
cians and surgeons in whom it has great confidence; and last but 
not least the individual members of the industry now realize more 
fully perhaps than at any former time, that in their private capaci- 
ties they can make valuable contributions to the upbuilding of the 
industry. As a whole the lumber industry has the best “set-up” 
yet recorded in its history with which to start the New Year. 





Complete Standardization Is Goal 


ITH THE OPENING of the New Year standardization of 
softwoods may be recorded as an accomplished fact. While 
this does not mean that all softwood lumber is now cut to 

the American Lumber Standards, it does mean that as rapidly as 
the necessary mechanical and other adjustments can be made the 
manufacturers of softwoods in all regions will conform to the 
standards that the industry as a whole has approved. A tremendous 
impetus to the movement in behalf of standardization was given 
when at its meeting last week the West Coast Lumbermen’s Asso- 
ciation announced that beginning with the New Year the products 
of 64 percent of its membership would conform with the new stand- 
ards. 

Only those conversant with conditions attending the manufac- 
ture, distribution and use of lumber can realize the obstacles that 
have been overcome in establishing the American Lumber Stand- 
ards. It is not stating the facts too emphatically to say that their 
final adoption is the outstanding achievement in the history of the 
lumber industry. This result has been accomplished through con- 
ference, concession and compromise that have exemplified in its 
finest flower the spirit of codperation in behalf of the welfare of the 
industry and of the public. 

But standardization of lumber sizes will not be permitted to 
stop with the fixing of uniform sizes of softwood forest products. 
Already steps have been taken to bring about the standardization 
of the products of the hardwood mills. As stated on another page 
by Executive Secretary Uhl of the Central Committee on Lumber 
Standards, ‘one of the major activities of the Central Committee 
is the promotion of the hardwood standardization program.” In 
the work of standardizing the hardwoods, as in similar work re- 
specting softwoods, the Forest Products Laboratory has performed 
notable service. The Hardwood Consulting Committee is now mak- 
ing a careful study of the laboratory’s reports on grading rules, 
standard sizes of cuttings and minimum thicknesses, and an early 
meeting of the committee is to be called by Chairman Foley to 
further this work. 

While the standardization of hardwoods is still in its preliminary 
stages, the situation is encouraging and there are sound reasons 
for believing that progress in that direction will be even more 
rapid than in the case of the softwoods. In fact the hardwood in- 
dustry is already a unit in favor of standardization as a result of 
the understanding reached some weeks ago between the National 
Hardwood Lumber Association and the Hardwood Manufacturers’ 
Institute. The significance of that arrangement from the view- 
point of standardization is made clear in the statement issued at the 
conclusion of the conference of representatives of the two associa- 
tions at which the understanding was arrived at: 


It is the sense of this conference that all manufacturers of 
hardwood lumber and all trade associations, especially the 
Hardwood Manufacturers’ Institute and the National Hard- 
wood Lumber Association, and all of their members, should give 
earnest and sincere support to the program of standardization 
as being conducted by the Central Committee on Lumber Stand- 
ards. In this work of standardization the recommendations of 
the Forest Products Laboratory, and of all regional hardwood 
associations, as well as all other helpful agencies, should have 
due consideration. 


Even more significant of the unity that prevails in the industry 
with respect to the need of standardization of hardwood sizes was 
the statement made by Frank F. Fish, secretary-treasurer of the 
National Hardwood Lumber Association that “the primary object 
of the plan was to insure the unanimous and wholehearted support 
of all hardwood lumbermen in the standardization movement in 
codperation with the Central Committee on Lumber Standards. 
This highly important result is now absolutely assured. . . .” 
In similar vein J. H. Townshend, executive vice president of the 
Hardwood Manufacturers’ Institute, declared that “a spirit of 
wholehearted codperation dominated the negotiations throughout” 
and urged “every hardwood lumberman to give the needed support 


and do his part toward placing the industry on a firmer 
business basis.” “United we stand, divided we fall,” he declared 
to be as applicable to industrial as to political effort. 


In felicitating the hardwood industry on its taking this step 
toward unification of efforts in behalf of hardwood standardization , 
Secretary Hoover said: 


Hardwood lumber standardization, with its accompanying 
conservation and economies in forest utilization, is expected 
to make possible an eventual saving of 20 percent of the hard- 
wood timber resources, a factor of great importance to the con- 
struction, automobile, furniture, farm implement and other 
wood using industries. 

It is a matter of the greatest significance to the commercial 
and industrial community of our nation when an industry which 
has so wide ramifications as that of the hardwood lumber in- 
dustry unites all of its elements to undertake a job for the com- 
mon good of the manufacturer, the distributer and the con- 
sumer, as well as for the conservation of our national forests. 
I am deeply gratified at this turn of events. 


It will be readily admitted that in its organized capacity the 
hardwood industry is a unit in behalf of standardization. ‘The 
job now remaining,” as a prominent hardwood lumber manufacturer 
has said, “is to make interest general among producers, consumers 
and the public.” In here summarizing the progress that has been 
made the AMERICAN, LUMBERMAN has sought to make a contribu- 
tion of value to a movement that it believes to be of the utmost 
importance to individual hardwood manufacturers as well as to the 
hardwood industry as a whole. It will be happy to aid to the utmost 
every effort designed to promote hardwood standardization and to 
record as it occurs each step in that direction. 





Talks by “Home Grown” Experts 


GREAT MANY, perhaps most, lumbermen are members of 
commercial and civic clubs in their communities. The ques- 
tion of arranging interesting programs for the periodical 

meetings frequently arises, and sometimes proves a difficult one. 
“Outside speakers” are ‘hot always to be had at the times when they 
are desired. At such times, or for that matter, in lieu of calling 
on “outsiders” at all for a specified period, why not utilize some 
of the “insiders”? Someone has defined the “expert” as “an ordinary 
man away from home,” and if that definition contains any truth, it 
follows that every club and other organization has within its own 
membership men who would be listened to with interest if they were 
speaking at a gathering in some other town or city. In short, prac- 
tically every man is an “expert” in at least one field, and that is in 
his own business. If he doesn’t know a lot of interesting things 
about that field he is not much of a business man. 

That suggests the possibility of an interesting schedule of talks 
for luncheon or other meetings of commercial and civic clubs being 
built around the idea, “Know something about the other fellow’s 
business,” these talks to be given by local business men who are 
members of the organization holding the meetings. Of course they 
would be expected to speak on the general or comrnunity aspects of 
their lines of business rather than merely to “toot their own horns.” 
How such a talk can combine features of interest to the whole 
business community with suggestions that are pretty sure to re- 
dound to the benefit of the speaker is well shown in a news story 
appearing in this issue on page 46. That story tells of a lumber 
dealer who, by invitation, addressed the chamber of commerce of 
his town on the general subject of the retail lumber business. The 
synopsis given does not do justice to the complete address, in which 
the speaker dwelt upon the retail lumber merchant’s service to his 
community, conveyed much useful and interesting information con- 
cerning the products handled, and incidentally threw out a number 
of practical suggestions as to how his fellow members might help 
the local lumber dealers and at the same time aid in building up 
the community, through the advocacy of more and better homes, 
better farm buildings, shelter for farm implements, and other im- 
provements. 

But the lumberman is not the only business man who has an in- 
teresting story to tell, although the products which he handles per- 
haps afford more interesting material for an address than do most 
others. Lumbermen, as well as men in other lines of business, no 
doubt would find talks by the hardware merchant, the furniture 
man, the banker and the building and loan association executive, 
on the community phases of their several businesses, both informa- 
tive and interesting. The lawyer, the editor, the teacher and the 
preacher also might well be included in making up a program such 
as has been suggested. 

Admittedly, there might be difficulties encountered in putting over 
such a program, especially in communities where business jealousies 
between merchants in the same, or in different, lines are acute— 
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and, unfortunately, there are such communities. On the other hand, 
such a program, properly planned and carried out, might prove an 
effective agency for smoothing out such jealousies and fostering a 
healthy community spirit. At any rate, it might be worth trying. 


Canal Aids West Coast Expansion 


MERICA’S STRONGEST ARGUMENT for building the Pan- 
ama Canal was that it would give to the United States a “con- 
tinuous eastern, southern and western coast line.” That the 

canal gateway has in effect united the east and west coasts com- 
mercially is proved by the growth in waterborne traffic in lumber 
as well as in other commodities. Figures compiled by the National 
Lumber Manufacturers’ Association show that during the first 
nine months of 1925, water shipments of lumber from the Pacific 
Northwest increased 4.7 percent over the corresponding period of 
the year immediately preceding. The increase in these shipments 
moving through the Panama Canal to the Atlantic Coast was 24.9 
percent; to California, 7.7 percent, and to Japan the decrease was 
29.3 percent. The increase in the amount moving from the West 
Coast to the Atlantic Coast amounted to 240,000,000 feet. 
Shipments included in these figures originated in Oregon, Wash- 
ington and British Columbia. Washington shipped about 120,000,- 
000 feet more in the later than in the earlier period, a gain of 5.7 
percent; Oregon’s increase was 1.2 percent, and British Columbia’s, 
7.7 percent. Of the total movement from the Northwest Coast, 62.3 





percent originated in the ports of Washington, 26.1 percent came 
from Oregon and 11.6 percent from British Columbia. . 


In this connection the following paragraph from the weekly news 
letter of the Lumbermen’s Exchange of Philadelphia is interesting: 


“In 1893 the bark Sebina Goudy came around the Horn from 
the Pacific Coast to Reed Street wharf loaded with fir timbers, 
spars and dimension, around a million feet. The ocean freight was 
$14 a thousand feet. In 1903, practically a quarter of a century 
ago, a ship containing fir timbers, boards, planks and shingles, ap- 
proximately 1,500,000 feet, came around the Horn from Belling- 
ham Bay to Pier 69 North in 120 days. Ocean freight was $14.50 
a thousand feet. Note: In all these years the freight rate has not 
changed; yet fir now comes around in steamers in thirty days or 
less through the canal, which cost around $300,000,000, and the 
ocean freight is $14 to $15. What railroad can show such a record 
for this period of time?” 

It would be a long story adequately to explain the persistence 
of low water rates as contrasted with the increases in railroad 
rates. While the rail rates are of course higher today than at the 
earlier periods mentioned, considering the fact that the rail dis- 
tance between coasts remains the same as formerly, the time of 
delivery by rail has been shortened as much as has the time of 
delivery by water owing to the improvements in navigation. Un- 
questionably, the canal has served the consumers of the East Coast 
as well as the producers of the West Coast in expediting the deliv- 
ery and reducing the cost of moving lumber. 




















Death of Pacific Coast Pioneer 

[Special telegram to AMERICAN LUMBERMAN] 

San FRANcisco, Cauir., Dec. 29.—John A. 
Hooper, pioneer Pacific lumberman and _ finan- 
cier, is dead. Shortly after midnight yesterday 
morning he died here after a brief illness, at 


the age of 87. And when he passed there 
ended a picturesque career whose development 
strangely parallels that of the Pacific coast. 

Mr. Hooper, at his death, was president of 
the San Pedro Lumber Co., the Stockton Lum- 
ber Co. and the Valley Lumber Co. He was 
owner of some of the most valuable pieces of 
real estate in San Francisco. He was owner, 
valuing this above all, of the friendship of 
countless men throughout California and the 
nation. 

He leaves a family of seven children. His 
sons are Frank P. Hooper, vice president of the 
lumber companies his father headed; Albert C. 
Hooper, of San Francisco. His daughters are 
Mrs. Mary Somers and Mrs. Alice McKee, of 
Woodside; Mrs. Jessie Beatty, of Palo Alto, 
and Mrs. Jeanette Foote, of Grass Valley. 
There is a sister, Mrs. Isabel W. Norwood, of 
San Francisco. Mr. Hooper was a widower. 
At his bedside when he died yesterday morning 
were four of his children. Death had not been 
unexpected. Following an operation a little 
more than a week ago, his advanced age de- 
feated Mr. Hooper in his fight against illness. 
The funeral, it was announced yesterday, will 
be held privately at the Hooper family home, 
2201 Laguna Street, tomorrow morning; inter- 
ment to be at Cypress Lawn Cemetery, also 
privately. 

Born in Bangor, Me., in 1838, Mr. Hooper, 
with five brothers, came to California in 1852, 
sailing around the Horn. All five brothers have 
since died. It was not many years after his 
arrival in San Francisco that Mr. Hooper got 
into the lumber business, and by the late ’60s 
there was organized the lumber firm, destined 
to be one of the greatest on the Pacific coast, 
of F. P. & J. A. Hooper. In 1871 the Hoopers 
erected and put into operation one of the first 
redwood mills on the Pacific coast at Trinidad, 
Humboldt County, and in 1880 they electrified. 
the lumber world here by having shipped from 
the East, by sailing vessel around the Horn to 
San Francisco, the first. logging locomotive to 
be used in the West—the old puffing ‘‘Se- 
quoia,’’ built by the Baldwin Locomotive 
Works. Here, under Mr. Hooper’s own direc- 
tion, the ‘‘Sequoia’’ was taken down and 
shipped to Trinidad, where it did service until 


a few years ago. As an outgrowth of the lum- 
ber business, Mr. Hooper went into the lumber 
shipping business and as his fortune grew he 
ventured into other fields. Hitching his wagon 
to the star of San Francisco’s future, he began 
dealing in real estate. His vision and judgment 





Wire reports from the principal mills 
for the week ended Dec. 26, as compiled 
by the National Lumber Manufacturers’ 
Association, mill prices as compiled by 
the National association, weekly barom- 
eter of the Southern Pine Association, and 
wire report from the North Carolina Pine 
Association, have not been received in 
time for this issue, which on account of 
the New Year holiday goes to press a 
day earlier.than usual. 











have been described by his associates as un- 
canny, and he is said to have made more than 
a million dollars in his realty deals alone. 

In January, 1923, Mr. Hooper became presi- 
dent of the First National Bank, of which he 
had been a director since 1895. That presi- 
dency carried with it the presidency of the 
First Federal Trust Co. 


British Columbia Firm Taken Over 


[Special telegram to AMERICAN LUMBERMAN] 

VANCOUVER, B. C., Dec. 29.—Payment today 
of $427,000 cash to local creditors of the Beaver 
Cove Lumber Co., and obligations to pay over 
$2,000,000 in all, covering carrying charges of 
the company and of the White Bros. Lumber Co. 
for last five years, marks the passing into the 
control of the International Harvester Co. in- 
terests, of Chicago, of a concern in which 
$8,000,000 has already been invested. The 
White brothers, prominent lumbermen of Boyne 
City, Mich., started the company years ago, se- 
curing 5,000,000,000 feet of pulp and saw tim- 
ber on Vancouver Island. Pulp and sawmills 
at Beaver Cove, idle for five years past and only 
operated for a few months when first completed, 
will now be greatly expanded. 

George C. Pratt, representing the Interna- 
tional Harvester Co., with Col. W. S. Buell, as 
counsel, R. D. Dinning, of the Canadian Credit 
Men’s Trust Association, for the creditors, 
C. S. Battle, trustee, and Farris & Farris, coun- 
sel for the new company being formed, are 





transferring the cash. Every creditor was paid 
in full and for the last five years interest at 7 
percent has been paid annually. 

When market and other conditions are satis- 
factory, the new company plans a further in- 
vestment up to $16,000,000 to erect modern pulp 
and paper mills and to enlarge the sawmill and 
shingle mill. Development of water power and 
the building of a logging railway into the main 
timber area are also contemplated. 

Consummation of negotiations for the sale, 
which have been under way for a year, was 
largely influenced by the settlement of the tim- 
ber royalty question by the British Columbia 
legislature at its last session and the new Ca- 
nadian-Australian trade treaty which gives Ca- 
nadian news print duty free entry into the 
Australian market. 


Bad Weather Paralyzes Industry 


[Special telegram to AMERICAN LUMBERMAN] 

Houston, Trex., Dee. 29.—The worst weather 
in years throughout Texas has temporarily par- 
alyzed the lumber industry. Temperatures have 
dropped to the lowest levels in recent years, 
heavy snow followed by sleet and rain, mean 
several days’ delay in shipment in most in- 
stances. Inquiries as to shipments early in 
the new year are fairly plentiful. 
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Contest Winners Announced 


OsHKOSH, WIs., Dee. 28.—The interdepend- 
ence of farm and factory was the subject of 
the letter written by Ralph Schepers, Holland, 
Mich., which won the first senior prize of $100 
in the contest conducted by the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
for the best letter on the advantages of buying 
home-manufactured products. Nicholas H. 
Fritz, Madison, Wis., won the first junior prize, 
also $100. 

Hundreds of letters were received, chiefly 
from residents of Wisconsin and Michigan, 
outlining the advantages of keeping money cir- 
culating at home, and discussing the advan- 
tages to architects, building contractors, lum- 
ber retailers and home builders in specifying 
association trade marked and grade marked 
northern hemlock. 





FroM THE national forests of Alaska was cut 
52,500,000 feet of lumber during 1924, most of 
which was used locally for building and by the 
fishing and mining industries. 
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Sheets or Books for Log Tally 

Please advise if you stock log tally books with 
sheets similar to attached and at what price per 
dozen and per half-dozen books.--INquiRY No. 
1,672. 

[This inquiry comes from a lumberman in 
Tennessee. The sheet enclosed by this inquirer 
bears his name with a line for the date and a 
line for the name of the concern from which the 
logs are bought, the address and the loading 
station. The sheet itself is a little more than 
8 inches long by a little more than 4% inches 
wide and it has vertical ruling with columns 
for check, number of logs, kind, and separate 
columns for length, diameter, and grade, and 
wider columns for the footage and the price and 
the total amount of each item. The inquirer 
has been given the name of a concern that sup- 
plies log tally books. The name of the inquirer 
will be furnished on request.—EDITOR. | 





Unemployment “Dole”’ and its Effects 


I was considerably interested in Mr. Keith’s ar- 
ticle in the ArnBRICAN LUMBERMAN of Nov. 28, on 
conditions in Europe, especially that portion of it 
that made reference to unemployment in England 
and the doling out by the government of money 
to the unemployed. I have been unable to satisfy 
myself what the ultimate result of this system in 
England will be. Any information you may have 
along this line will be interesting to me and _ pos- 
sibly to others who read the AMERICAN LUMBER- 
MAN regularly. 

The government revenue comes through taxation 
of those who are governed, One’s ability to pay 
taxes depends very largely upon the success of in- 
dustry. With the slowing down of industry comes 
a reduction of one’s ability to pay taxes to his 
government, hence decreasing the government’s 
ability to spend. The inclination of the average 
individual where someone manifests a disposition 
to care for him, is to lessen his own efforts toward 
obtaining a livelihood. To what extent can a na- 
tion go with this policy 7—INQuIRY No. 1,660. 


[This inquiry comes from a retail lumberman 
in Missouri. »Statistics recently published indi- 
cate that Great Britain has 1,300,000 unem- 
ployed, which means 12 percent of the registered 
workers. In that country there are approxi- 
mately 9,000,000 homes, averaging 5 persons 
each. In a given week, 7,000,000 payments are 
distributed as free doles to every four homes. 
Of the doles paid only one in five is on account 
of unemployment, the doles including those paid 
for old age insurance, sickness ete. The govern- 
ment insurance scheme includes all workers 
from 16 years upwards, and contributions to- 
ward the fund are now received from 16,000,000 
employed persons. 

Kach year the average family in Great Britain 
pays out more money for liquor than the aver- 
age family receives in the way of doles. For 
example, the anyual drink bill of Great Britain 
is $1,500,000,000, or an average of $3 a week 
per family. While it is true that a large part 
of this drink bill goes back to the government 
in the form of revenue, it nevertheless is a fair 
inference that a considerable number of the 
families who receive the doles also contribute 
to the tax on liquor as well as to the profits of 
those manufacturing it. 


A large part of the socalled dole system of 
Great Britain of course is the aid given to dis- 
abled soldiers and soldiers’ dependents. In that 
respect and to that extent the doles of Great 
Britain do not differ in principle from the sol- 
diers’ pensions that have so long been allowed 
in the United States. While opinions may differ 
in the United States with respect to the ad- 
visability of giving pensions to ex-soldiers who 
returned uninjured and in good health, few will 
be found to object to pension allotments to 
those who suffered in health or in person and 
to the dependents of those who gave their lives. 
One of the soundest arguments against war 
is of course that it inflicts stupendous losses 


in lives and property and imposes obligations 
upon the tax payers that constitute burdens 
harder and harder for society to bear. 

There can be no doubt that it is bad policy to 
help unnecessarily a person who is able or should 
be able to help himself. Long ago it was shown 
in a socialistic experiment in France that the 
security of a job in a government shop even at 
a low wage was sufficient to attract workmen 
from better paid positions. It seems to be hu- 
man nature for every person to escape as often 
and as soon as he can the whip and spur to 
effort that are required for self support and the 
accumulation of a competency. Without pro- 
posing an alternative, the assertion may be made 
that government aid on a large scale, such as 
that carried on in England, threatens to ener- 
vate a people to a point where the burden of 
supporting them is beyond the ability of the 
productive industries.—EDITonr. | 


Injecting Stain in Growing Trees 

I saw an article somewhere in reference to in- 
jecting an acid into a tree in order to produce any 
color that is wanted. Can you tell me where I 
ean get some information on this?—INQUIRY No. 
1,670. 

[This inquiry comes from a lumberman in 
Massachusetts. Articles or brief paragraphs 
have appeared from time to time about the 
practice of injecting acids or other liquids into 
trees in order to stain the wood as a result of 
the distribution of sap, but there is not much 
definite information on this subject. Accounts 
have been published, however, about patented 





devices for impregnating freshly cut logs with 
stain by hydraulic pressure. In this manner the 
sap contained in the log is removed and the 
wood is impregnated with any desired color. 
Readers are invited to supply any information 
along this line they can. The name of the in- 
quirer will be furnished on request.—EbITor. | 


Construction Cost by Cubical Contents 


I wish to obtain a book for ascertaining the cost 
of construction of buildings figuring same by the 
cubie foot.—INQquiIrRY No. 1,669. 


[This inquiry comes from Missouri. Books 
or formulae for use in estimating the cost of 
construction on the cubic foot basis have been 
heard of from time to time, but no definite in- 
formation is at hand on this subject, as appli- 
cable to the lumber business. Sometimes, for 
the purposes of appraising and for insurance 
adjustment the cubic foot basis is used, but it is 
recognized only as a rough method of arriving 
at an approximate result. In the book entitled 
‘‘ Appraisers’ and Adjusters’ Handbook’’ there 
are about one hundred pages devoted to square 
and cubic foot cost. This book, however, as its 
title indicates, is for the use of appraisers and 
insurance adjusters rather than for contractors 
and builders. The buildings discussed in the 
handbook are schools, libraries, stores, dry kilns, 
store houses and car shops etc. This book is a 
work of over six hundred pages, full gilt edges 
and bound in flexible cover and supplied by the 
AMERICAN LUMBERMAN at the publisher’s price 
of $5 a copy delivered.—EDITOor. | 
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WILLIAMSPORT, PA. 


A few years ago Williams- 
port, Pa., sent the product of 
her numerous mills to middle- 
men at Philadelphia and Balti- 
more in the rough, on which 
they could realize but little if 
any above the labor expended 
and was thoroughly pleased 
with that much favor until de- 
pression in city demand 
brought prices far below ac- 
tual cash outlay, when the 
millmen were driven nolens 
volens to change the mar- 
ket venue and the role of 
preparation and found that 
by fitting the material into 
shape and making the article 
the builder and the mechanic 
required for immediate use, 
they could sell direct to the 
consumer, realizing a_ fair 
profit without the aid of mid- 
dlemen. The middlemen them- 
selves must then become bona 
fide buyers at fixed prices or 
step to one side. Such hints 
were acted upon and the legit- 
imate results were- that plan- 
ing mills, sash, door and blind, 
and other woodworking estab- 
lishments sprang up like 
magic, and none too fast 
either, till their number fairly 
equaled the original tale of 
mills, and this day (as has 
been the case for seven years) 
not a carload is shipped from 
that city without actual sale, 
while the town through such 





action has rivaled the _ ro- 
mantic tales of the Arabian 
Nights entertainment, by its 
rapid strides from an insignifi- 
cant Dutch borough to the 
reputation of a wonderfully 
fine city of twenty-two thou- 
send inhabitants with perhaps 
more palatial residences and 
blocked streets than any other 
city of like dimensions in the 
United States, a gem of the 
first water, set in grand old 
mountain scenery! And_ its 
impoverished lumber makers, 
scarce able originally to pay a 
simple tax, are now grown 
into and occupy the position 
of monetary kings; where hun- 
dreds of dollars told the whole 
city tale (and sometimes ex- 
aggerations at that) now hun- 
dreds of thousands, even mil- 
lions fail in the full truth. 


* * * 


LOGGING REDWOOD 


To chop down a redwood 
tree, the chopper does not 
stand upon the ground but 
upon stages, sometimes twelve 
feet above the ground. Like 
sequoia, the redwood has a 
great bulk near the ground, 
but contracts somewhat a few 
feet above. The chopper wants 
only the fair round of the tree, 
and his stage is composed of 
two stout staves, shod with a 
pointed iron at one end, which 
is driven into the tree. The 





outer ends are. securely sup- 

ported; and on these staves he 

lays two narrow, tough boards 

on which he stands, and which 

spring at every blow of his ax. 
* * * 


In chopping down the larger 
trees, two men stand on the 
stage and chop simultaneously 
at the same cut, facing each 
other. They cut off the bark, 
which is from four to ten, and 
often fifteen inches thick. This 
done they begin what is called 
the “undercut,” the cut on 
that side towards which the 
tree is meant to fall; and when 
they have made a little prog- 
ress, they, by an ingenious and 
simple contrivance, fix upon 
the proper direction of the cut 
so as to make the tree fall ac- 
curately where they want it. 
This is necessary, on account 
of the great length and weight 
of the tree, and the roughness 
of the ground, by reason of 
which a tree carelessly felled 
may in its fall break and split 
into pieces, so as to make it 
entirely worthless. This hap- 
pens not infrequently in spite 
of every care. So skillful are 
they in giving to the tree its 
proper direction that they are 
able to put a post or stake in 
the ground a hundred feet or 
more from the root of the tree 
and drive it down by felling 
the tree on top of it. 
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Holiday Lull Features Southern Pine Market 


Cold weather accompanied by snow that later changed to 
sleet and rain this week slowed up southern pine production 
in many sections and is causing some delay in shipments. Al- 
though the market has been characterized by the usual holiday 
dullness, inquiries on shipments early in the new year have 
been in encouraging volume and the market has held firm. 
Offerings of wholesalers in general have ranged slightly under 
the market but the mills have refused to accept this business 
as they are entering the new year with low stocks and good 
order files and foresee an advancing market as soon as the retail 
yards of the North and East begin to replenish their low stocks. 
The accumulation of transit cars in northern markets during 
the Christmas week has now been well reduced and there is a 
fair call for mixed ears for mill shipment although the mills 
find it difficult to fill these orders on account of broken assort- 
ments. Timbers and commons are in lighter demand and up- 
pers and finish are only in fair call. Compared with business 
in the North, southern trading is reasonably active, especially 
in Florida; but with prices in the export market remaining 
unsatisfactory, producers are booking little overseas business. 


Northern Hardwood Prices Firm Up as Stocks Decline 


In the last twenty-six weeks, ended Dec. 19, the northern 
mills shipped 69 percent more hardwood than they produced ; 
in November their shipments were fifteen million feet against 
a cut of five million feet, and in the first three weeks of Decem- 
ber the shipments were twelve million feet against a cut of 
five million feet. Manufacturing consumers’ stocks, on the 
other hand, by general report are very low, so that the mills 
see bright prospects for the new year. Any expansion of the 
already heavy demand should find reflection in quotations, 
which have not yet benefited to the extent they should have by 
the volume of business done in recent months. 

Maple flooring manufacturers have been holding down their 
purchases because of the seasonal lull in demand for their 
product, and the heavier orders they are expected to place 
early in the new year will put new strength in hard maple. 
Mill stocks of the higher grades and of No. 3 common are much 
reduced, and an active call for the intermediate grades for 
flooring would soon clean up stocks of these. Birch and elm 
are moving better. Northern woods suffered during the sum- 
mer from the weakness in the southern species brought about 
by excess stocks, and should soon benefit more fully from the 
stronger position of the southern hardwood producers. 


Southern Hardwoods Continue in Strong Position 


Improved weather in producing regions has resulted in some 
increase of southern hardwood output, which in the three weeks 
ended Dec. 19 reached 71, 77 and 78 percent of normal. But 
in these three weeks shipments continued in excess of produc- 
tion by 51.2. 37.4 and 21.7 percent. During December the 
unsold mill stocks had their heaviest reduction, and a decline 
was recorded each month since July, so that the average unsold 
per mill Dee. 1 was at the same point as last fall. Recent re- 
ports indicate that wet and cold impose handicaps on woods 
work. That log output this winter will reach the extraordi- 
nary high level of last winter is very improbable. Though the 
mills may augment log supplies, scarcity is likely to persist. 

Business, for a holiday season, has been well sustained, book- 
ings during the week ended Dec. 19 being 21.7 above the cut. 
More recent reports indicate some lull in the buying over the 
year end. But that this will be temporary is indicated by the 
condition of.consumers’ stocks, which everywhere are low. 
That building trades demand for hardwood products continues 
active is indicated by the Dec. 1 reports of the oak flooring 
manufacturers, which show stocks 17 percent oversold. The 


furniture factories have good order files, and will undoubtedly 
be heavier buyers early in the new year. November production 
by automobile factories was 65 percent above that of the same 
month last year and has continued at a high rate, and despite 
the use of substitutes the activity undoubtedly means the use 
of more lumber. The upward movement of prices has slowed 
down, and perhaps ended, but they are certainly very firm. 


Fir Cut and Orders for Year Nearly Balance 


The Douglas fir industry has closed the year with produc- 
tion, shipments, and orders very nearly on a parity, according 
to reports from the West Coast Lumbermen’s Association, 
During the first fifty-one weeks of the year association mills 
cut 5,092,350,672 feet, shipped 5,239,778,808 feet and booked 
orders for 5,237,227,645 feet. While there was a slight falling 
off in business for the week ended Dee. 19 compared with the 
preceding week, bookings ran 2.5 percent ahead of the cut. 
Shipments, however, fell 7.5 percent below that figure. 

The much discussed holiday shutdown, im most cases, was 
confined to Christmas and the following week end as the mills 
that are planning to close down for repairs are holding off until 
after the first of the year when it is said that several of the 
larger operations will go down to remain idle for nearly thirty 
days. Middle western trade is developing in good volume, 
although running largely to badly mixed orders, and prices are 
firm. Heavy consumption of fir on the Atlantic early this year 
is seen in building permit figures, and buying is expected soon 
to develop on a more satisfactory scale as the market has firmed 
up with the disposal of the greater part of surplus consignment 
shipments. The Orient and Australia are active, but Cali- 
fornia volume and prices are unsatisfactory. 


Western Pines Quotations Show Great Firmness 


Production of Inland Empire pines has been kept above 
seasonal normal by unusual operating weather, though some of 
the mills are down. Output during the week ended Dee. 19 
was about one-sixth less than in recent weeks, while shipments 
were well maintained and equaled the cut, and bookings were 
one percent ahead of it. There has been some accumulation 
at mills, but it is offset by low stocks in the hands of buyers 
that will call for early replenishment. Industrial buying is 
the best feature of the current market, as the retail yards evi- 
dently intend to buy lightly until inventories are completed. 
Prices are firm and some items tend to advance. 

California white and sugar pine mills have been shipping 
considerably more than their production, the excess in the four 
weeks ended Dec. 19 amounting to 16 percent, and the mills 
find 86 percent of the year’s cut sold as they enter the winter 
season of low output. Uppers are in heavy demand and strong, 
while advances of 50 cents to $1 are reported in Nos. 3 and 4. 


Early Increase in Shortleaf Demand Foreseen 


North Carolina pine mills find Florida demand a strengthen- 
ing influence; a large quantity of stock has been taken by that 
State and more is being ordered. New England sales are ex- 
pected to increase soon after New Year. The mills have rather 
light stocks of the most wanted items, shipments totaling 94 
percent of the cut so far this year. Production will be lighter 
for a while during the wet season, and many plants are down 
for overhauling. Box demand has been fair, but close buying 
by the factories makes prospects in this trade good. Most of 
the small mills are demanding better prices, and winter pro- 
duction of air dried lumber will likely be low, so that advances 
on kiln dried lumber have been predicted. 

Arkansas pine is being bought largely for deferred ship- 
ment, for buyers know mill stocks are low and expect advances. 
Yard and industrial inquiry is heavy and prices are firm. 


Lumber Statistics Appear on Pages 50, 51 and 70; Market Prices and Reports on Pages 83 to 93 
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Standardization, Waste Elimination and Closer Utilization of 


Through its various departments, the National Lumber Manufacturers’ Association has compiled a general review of the 
lumber industry which the AMerIcAN LUMBERMAN presents to its readers as a composite picture that is well worth the careful 
study of every lumberman, regardless of the particular branch in which he is most interested. These facts and figures have 
been compiled from information accumulated in the offices of the National association from every part of the United States 
where commercial lumbering is a business factor. The order in which the several subjects are presented has been governed by 
the exigencies of typographical arrangement and not by discrimination as to the importance of the matter under discussion. 


LUMBER STANDARDIZATION 
[By Arthur T. Upson, Consulting Engineer ] 


In lumber standardization 1925 was a year of outstanding accom- 
plishments. A large and complicated industry, replete with vary- 
ing conditions in raw material, in methods of manufacture, and in 
economic factors, met on common ground and agreed upon standards 
of quality and quantity to which all could subscribe. No branch of 
the industry failed to participate to a greater or less extent, and 
Federal encouragement and sanction were extended at every turn. 

For softwood products, standardization was completed early in 
the year. Every important group of organized lumber manufacturers 
subscribed unanimously to the established standards. Eighty percent 
of these organizations, representing the pro- 
duction of more than 90 percent of the annual 
cut of softwood lumber in the United States, 
followed through their oral acceptances of 
the standards by the publication of grading 
rules and specifications wherein the manufac- 
ture, classification, and merchandising of their 
products were revised from previous practices 
to meet the principal basic provisions of lum- 
ber size, quality, and inspection of the Amer- 
ican Lumber Standards. 

During 1925, or late in 1924, the California 
White & Sugar Pine Manufacturers’ Associa- 
tion, the Northern Pine Manufacturers’ Asso- 
ciation, and the Western Pine Manufacturers’ 
Association published new and revised grad- 
ing rules based on the American Lumber 
Standards. All the white and soft pines are 
now produced for and obtainable by the pub- 
lic in standard grades, under the same grade 
designations, in standardized and uniform 
| sizes, measured, described, shipped, and in- 











spected under uniform provisions. Competi- 
tion between these species has been placed on 
an equitable basis, and the requirements of 
consumption, in so far as the inherent characteristics of the individual 
species will,permit, are fully satisfied irrespective of whether the 
lumber stocks come from the Lake States, from the Inland Empire, or 
from California. 

During this same period the manufacture and grading of eastern 
hemlock, by its principal producers in the Northern Hemlock & 
Hardwood Manufacturers’ Association, was placed on the new basis. 
American standard eastern hemlock can now meet fairly, and now can 
be fairly met by, the competition of the soft pines and by the south- 
ern pines. 

Southern cypress, known quite extensively in the trade as tide- 
water red cypress, was standardized in manufacture, grading, measure- 
ment and shipping practice by the Southern Cypress Manufacturers’ 
Association, so that it not only can take its place in those fields of 
consumption under the same conditions with which the other soft- 
wood species enter, but can fill more adequately its special fields of 
usefulness. 

Southern pine, manufactured by members of the Southern Pine 
Association and the Georgia-Florida Saw Mill Association, is now 
milled, graded, described and sold under identical provisions, whether 
it be manufactured from one of the southern pines of Texas or the 
same or another yellow pine of Florida and Georgia. The specifica- 
tions, which permit that ideal condition, conform more fully to the 
yard lumber standards than those of any other association. This is 
not due to any other factor than a sincere willingness of the mem- 
bers of those two associations to put into practice that which they 
had endorsed. 

As an outgrowth of this unprecedented codperation in establishing 
and supporting the American Lumber Standards has come, during 
1925, the grade marking and trade marking of lumber products. The 
lumber consuming public has not only been afforded the opportunity 
to order and receive full weight, full measure and standard goods, 
but is assured, in the case of two large associations of lumber manu- 
facturers, of receiving lumber certified as to grade and size and 
species. Two other associations of lumber producers, and more will 
follow, have formally endorsed grade marking and association trade 
marking of lumber at the mill, and their members will eventually be 
in a position to supply the consumer branded and certified lumber 
products. 

As great as the accomplishments in the softwood industry have 
been, the ‘‘birthday’’ which recently occurred in the hardwood in- 
dustry is of equal significance. A substitution of confidence for con- 





troversy and cooperation for conflict has taken place. Hardwood 
lumbermen can now develop their concerted energies to competition 
with their competitors, and contribute, as the softwood industry has 
done, to their own permanent progress through improvements in grad- 
ing practice, through statistical exchanges, and through aggressive 
effort to maintain profitable markets for hardwood. 

The Hardwood Consulting Committee now furnishes truly a com- 
mon meeting ground on which all hardwood manufacturing and con- 
suming interests can work, establish, and later put into effect, a 
simplification and progressive development of hardwood inspection 
standards. When this is done the results to be achieved will be of 
a magnitude equal to those which have already occurred in the soft- 
wood industry. 

Nor has the constructive action in connection with standardization 
been confined solely to yard and factory lumber and structural tim- 
bers. Near the close of 1925, the western red cedar shingle industry 
of Washington and Oregon adopted for its product the grade terms 
and qualities provided for in the ‘‘Recommended Specifications for 
Standard Grades of Red Cedar Shingles,’’ which form a part of the 
American Lumber Standards. This 100 percent conformance to the 
standardization of lumber products is, from the standpoint of con- 
sumer and producer alike, one of the outstanding achievements in 
the history of the shingle industry. 

The steady development, through standardization, of improved con- 
ditions in the lumber industry generally, will not stop here. Lumber 
manufacturers are now equipped with many of the fundamental things 
with which to simplify and practice economy in manufacture, to im- 
prove the standard and reduce the cost of merchandising, and to 
combat effectively the industry’s common enemy—the use of substi- 
tute materials. 

For its willingness to apply itself to American standards for Amer- 
ican lumber, both softwoods and hardwoods, the lumber industry is 
going to be repaid in full. 





THE LUMBER TRADE IN 1925 
[By Wilson Compton, Secretary and Manager] 

Lumber has come through another year of the kind that is becom- 
ing chronic. The mills have made more lumber than in any but a 
few years since the birth of the industry three centuries ago. More- 
over, it has been the best lumber, on the whole, that they have ever 
made. The shipping docks have been cluttered with loads, and trains 
and ships have been overburdened with lumber moving swiftly to 
destinations far and near. But from far and near come complaints 
of much labor and little reward. 

The greatest building year recorded has drawn freely on the forests, 
but has gone by with net losses for the manufacturers of billions of 
feet of lumber. The industry, therefore, has 
to chalk down another year sacrificed to er- 
ratic merchandising and periodic overcrowd- 
ing of already saturated markets. Prices have 
varied but little from the beginning to the 
end of the year, having been about as low as 
they could be at the beginning and still coax 
production, and having so continued, prac- 
tically at the buyers’ dictation. Recently 
there has been a change for the better in a 
sudden eagerness of demand, and there is 
much hope, even in the Pacific Northwest, 
which has been the principal sufferer from 
discouraging prices, that better days are at 
hand. 

Looking forward, lumbermen see little like- 
lihood of a reduction of the demand for their 
product, and some hope of better merchandis- 
ing and of better adaptation of supply to de- 
mand. The more liberal attitude of the courts 
towards the dissemination of industrial intel- 
ligence and the withdrawal of cases against 
the industry under the antitrust laws have 
helped the outlook. Signs of intelligent adapta- 
tion of production to the requirements of 
lumber consumers are not lacking. Weak spots in the industry give 
promise of being strengthened by proprietary consolidations and com- 
mon selling agencies. Interest in energetic and comprehensive trade 
promotion is growing, and it is possible if not probable that ere an- 
other year has passed the lumber industry will be stubbornly defend- 
ing itself and fighting aggressively for its customary markets with 
modern commercial tactics and weapons. 

Many sawmill operators also are looking forward to continuous 
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operations sustained by carefully planned reforestation projects. 
Truly the lumber industry is beginning to settle down. 





LUMBER TRADE TENDENCIES 
[By Edgar P. Allen, Director Public Relations] 


Development within the lumber industry of the United States has 
made definite and encouraging progress during 1925. In several re- 
spects the year just closed was notable for industrial e volution through- 
out almost all industry. Waste elimination and the closer utilization 
of the products of manufacturing plants progressed upon a colossal 
scale. Under the leadership of Herbert Hoover, secretary .of com- 
merce, the lumber manufacturing industry early began those processes 
of improvement that have affected every step in the manufacture and 
distribution of lumber from the standing tree to the consumer use. 

Three years of research, experimentation, and study by engineers, 
technicians and lez iding manufacturers, have 
brought into ineredsingly effective operation 
changes in the manufacture,: grading and 
nomen¢lature of lumber, culminating in a new 
code called American Lumber Standards. How 
deep these changes have gone into the funda- 
mentals of the industry can only be appre- 
ciated by the public when it is known that a 
condition of almost hopeless confusion existed 
a few years ago among various lumber produc- 
ing groups in relation to grading rules, grade 
names, sizes, qualities and patterns of manu- 
factured products. Through patient labor and 
the formation of the Central Committee on 
Lumber Standards, fostered and assisted by 
the Departments of Commerce and Agricul- 
ture, a vast scheme of simplification has been 
developed, so that now throughout the entire 
lamber manufacturing industry there is a gen- 
eral uniformity of grade names, qualities and 
sizes, and practically a coérdinated system of 
garding rules that, as declared by Mr. Hoover, 
will save to the consumers of lumber in the 
United States hundreds of millions of dollars 
annually. This monumental achievement of 
the industry was brought about through the initiative of the industry 
itself and through the workings of many committees, all imbued with 
the same spirit of devotion to the common good. f 

Another development of great importance and interest to the publie 
is a distinct and hopeful te sndeney to place the lumber manufacturing 
industry upon a permanent status. When other industries had settled 
down to a basis of assumed permanency, lumber manufacturers were 
still wanderers, going from one tract of timber to another, from one 
State to another, and from one region to another, converting timber 
into lumber and abandoning cut-over lands for more inviting fields. 
This process has gone on from the time of the landing of the Pilgrims, 
with the lumber industry itself ever seeking the frontiers for more 
accessible and marketable raw material. 

The manufacture of lumber was the first typical American industry, 
having its beginning actually on the first day of the landing of the 
Pilgrims upon the New England coast, when certain men were tolled 
off to cut down trees for the building of needed shelters. As the forests 
contiguous to settlements were destroyed by cutting, and more espe- 
cially through the burning of thousands of acres of forest land to make 
way for agriculture, the lumber industry began its marked wanderings 
which carried it to the Great Lakes region, then into the southern 
States, and finally to the Pacific coast. At the latter place the lum- 
bermen found they could go no further and when the era of free, wild 
timber came to an end, commercial forests began to assume an appre- 
ciating value. When there was an apparently endless supply of trees, 
no incentive existed for anyone to plant more or encourage regrowth. 











Commercial Reforestation Makes Progress 


Within the last decade the industry has come to the realization that 
unless new forests are grown, the end of the lumber industry as it has 
been known historically, can not be long delayed. The industry, how- 
ever, has no intention of passing out, when the economic demanf' for 
its product is becoming more and more insistent every year. Under the 
pressure of providing adequate raw material to keep the sawmills in 
continuous production, lumbermen and timber owners have turned their 
attention to a serious study of commercial reforestation. It has been a 
study of a practical, unromantic but extremely business-like matter. 

While the theorists and sentimentalists have grown lyric upon the 
subject of reforestation, the forest owners and users, with a studious 
sense of economic proportion and spurred by the necessity of protect- 
ing their industry from extinction, have gone about the matter of 
reforestation in a slower but immensely more promising way. Thus 
we find many of the larger manufacturing operations, both in the South 
and the West, employing forest engineers and experts to work out 
plans whereby, the supply of new timber could be made adequate to the 
capacity of the mills to produce lumber. Undoubtedly if the public 
attitude is favorable to this logical and natural development of the 
industry, the dismal croakings of the pessimists will have no justifica 


f Products Among Outstanding Accomplishments of Year 


tion, and there will be a sufficient supply of lumber for its necessary 
uses in the future. 

This beneficial situation can not be brought about by lumbermen 
alone. The publie must be aroused to its interest and so educated to 
a helpful codperation with forest owners, that commercial regrowth 
will be made possible. The first consideration is that of adequate fire 
protection, and the second, hardly less important, is the readjustment 
of taxation systems so that timber growing may be placed upon the 
same general taxation basis as the product of any other crop from 
the soil. 

This proposal does not involve any suggestion of the evasion of taxa- 
tion. Lumbermen expect to pay their proportionate share of tax obli- 
gations, but manifestly forest growth can not be taxed at its full value 
over a period of from forty to sixty years with any prospect tat it 
ean be harvested at a profit, any more than a field of corn could be 
similarly taxed each day of its growing period. The so called yield 
tax is a logical solution of the problem. This means the taxing of tim- 
ber after it is cut and made into a merchantable product. By such 
means vast tracts of cut-over lands can be made reproductive and the 
forests become a permanent source of business income. More than 
this, the economie pressure to cut timber faster than it can be profitably 
used will be removed. This will bring about true conservation. 

While lumber production reached a high level in 1925, economic con- 
ditions were not favorable from the standpoint of profits in the indus- 
try. Mounting costs were not accompanied by general increases in 
prices. This is especially true of the Pacifie St: tes regions, where, at 
certain periods, the amount of lumber produced seemed to glut markets 
already over-supplied. This condition naturally has inereased stocks 
at the mills which gained 16 percent in volume from Jan. 1 to Nov. 1, 
1925. The situation in the southern and southeastern States was some- 
what more satisfactory, although the heavy increase of waterborne 
shipments of lumber from the Pacifie coast has tended toward sh: irper 
competition in the eastern port cities. Lumber exports are seldom of 
sufficient volume or such classification as to measurably affect domestic 
markets. 

Labor and employment conditions in the lumber industry in 1925 
were generally favorable, with few strikes, a smaller percentage of 
establishments idle and a greater percentage operating full time than 
in 1924. Building costs were slightly lower, especially labor costs. 
Transportation service in general, except in Florida, has been very 
satisfactory. In September, according to railroad reports of freight 
car-miles per car-day, service for all freight was 5 to 8 percent quicker 
than in September, 1924. 





LUMBER IN CONSTRUCTION 
[By Dudley F. Holtman, Construction Engineer] 


The construction outlook is encouraging. The lumber industry is 
in the best strategic position in many years, but that position must 
be fortified and supported by increased educational activity. This 
industry’s leaders by patient labor have succeeded in developing an 
instrument of tremendous commercial value in American Lumber 
Standards, the basis for intelligent utilization of lumber. Upon in- 
creased proper utilization of the products of the sawmill depends the 
future of the industry. 

It is use that creates value, and nnuiiiibi of value must be the 
urge behind any really worth while national interest in reforesta- 
tion. Unless lumber is to be used there is 
no incentive to grow trees. But the best 
guaranty of having lumber used is to foster 
its correct use in building and general con- 
struction. <A satisfied customer is always a 
good customer. That is why the campaign 
for an increased proper utilization of the prod- 
ucts of the sawmill is fundamental to the 
future prosperity of the industry. 

There has begun a revival of interest in 
modern heavy timber mill construction. In- 
dustrial executives are beginning to realize 
that ‘‘contents rather than structure consti- 
tute the major fire hazard’’ and that the type 
of construction selected must be sufficiently 
low in cost to permit the instalation of equip- 
ment which will provide complete and imme- 
diate fire control. Recognizing the publie in- 
terest in the merits of heavy timber construc- 
tion for industrial occupancy, the building 
construction committee of the National Fire 
Protection Association is at the present time 
engaged in the formulation of standard prac- 
tice which will make this type of construction 
economically suited for the congested areas 
of our modern industrial cities. The old ‘‘Standard Mill Construc- 
tion’’ with its maximum column spacing in one direction of about 
11 feet, originally practiced in the textile mills of New England, 
does not meet the requirements of modern occupancy. Up to a few 
years ago the standard spacing of columns in buildings to be rented 
was 16 by 16 feet. Today the average tenant wants larger spaces. 
Bays 16 by 20 feet are now the rule and floor areas broken up by 
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~ Progress Noted in Standard Building Ordinances and Re fo 


many columns can only be rented by making concessions. That is 
why it is necessary to adjust the old standard construction so that 
it will meet the economic conditions of present-day industry in 
America. 

Important committees whose recommendations have a far reaching 
influence upon the building and construction practices of the coun- 
try are taking an increased interest in matters relating to the use 
of lumber in construction. Lumber has been familiarly used from 
the beginning for shelter, tools, utensils, and arms. The most un- 
skilled has felt familiar with its proper use in building. Its correct 
utilization has been taken for granted by everyone and as a conse- 
quence it has frequently been flagrantly misused. Poor construction 
has resulted. The present re-awakening of interest in lumber and 
its proper utilization is therefore most encouraging, for the wood 
utilization problem is essentially a problem of education, and a gen- 
eral publie appreciation and practical application of good utilization 
will hasten the day of timber growing on a big scale as a commercial 
enterprise. 





LUMBER STATISTICS FOR 1925 
[By Grace J. Landon, Statistician] 


The lumber production of the United States will run close to 39,- 
000,000,000 feet in 1925, counting all mills large and small, of which 
the United States census bureau will report nearly 37,000,000,000 
feet, or but slightly less than for the peak year, 1923. These esti- 
mates by the National Lumber Manufacturers’ Association are based 
upon its association reports from the larger sawmills of the country 
which show for the first ten months of the year 4.2 percent greater 
production than in 1924 and only about one-fifth of one percent less 
than in 1923. Production in 1925 will, therefore, probably exceed 
that of any year since 1916, except 1923. 

Lumber stocks as reported by 587 mills were approximately 16 per- 
cent heavier on Nov. 1 than those reported by 574 mills as of Jan. 
1, 1925. 

Lumber exports in 1925 will probably equal those of 1924, which 
were somewhat over 1,900,000,000 feet. For the first ten months of 
1925 these exports were one-fifth of one percent below similar figures 
of last year. Southern pine lumber exports were 6 percent more in 
quantity the first ten months of 1925 than during the first ten of 
1924 and Douglas fir lumber exports were about 9 percent less. Red- 
wood lumber exports increased nearly 40 percent; exports of nearly 
all other spegies declined. 

Car loadings of lumber will be about 2 percent above what they 
were last year and may equal or almost equal the peak loadings of 
i923. About 48 percent of all forest products loadings come under 
the lumber and timber class; other loadings being of posts, poles etc., 
pulpwood and ties. 

Water shipments of lumber from the Pacifie Northwest (Washing- 
ton, Oregon and British Columbia), especiaily to the Atlantic coast, 
show a notable increase over those of previous years. As these water 
shipments in 1924 were 37 percent greater than in 1923, so in 1925 
they will be approximately 25 percent larger than in 1924, or some- 
what more than 1,500,000,000 feet. This is seven times what it was 
in 1921 and nearly two and a half times similar shipments in 1922. 
Total waterborne shipments of lumber from the Pacific Northwest in 
1925 will be close to 4,700,000,000 feet, or 5 percent more than in 
1924; 1924 showing an increase of 4.5 percent over 1923. The 1925 
figures are based upon comparisons for the first nine months of the 
years compared. 


STANDARD BUILDING ORDINANCES 
[By Richard G. Kimbell, Architectural Engineer | 


The annual reports and resumé of the last year’s business progress 
have given accounts of the advance made in efforts for standardiza- 
tion and simplification of the materials used in construction. 

Deserving emphasis has not been placed on the developments in a 
program of the same character in a field which has a peculiar signifi- 
cance and bearing on other efforts, namely, the revision of city build- 
ing laws which control, to a large degree, the construction practices in 
cities. The endeavor in building code circles has been to accomplish 
two things: One, to make building laws comprehend and permit the 
acceptance and use by the public of the new standards for materials 
and systems of construction; secondly, to bring about greater uni- 
formity in the basic requirements of building ordinances themselves. 

Much of the benefit of standardization in the building material field 
will be lost if cities adhere to obsolete standards, thereby imposing 
penalties upon themselves and detracting just that much from the 
benefits which would accrue to the public by universal acceptance of 
the work which has been done. , 

Remarkable progress has been made in the field of building ordi- 
nance standardization. At this time a strenuous endeavor is being 
made by an organization comprised of the officials charged with the 
administration of the building laws of nearly all the cities on the 
Pacific coast to promulgate a basic code of regulations which may 
serve as the model and foundation upon which the regulations of the 
individual cities may be erected. 

The activities of the Department of Commerce building code com- 
mittee along these lines are so well known that they hardly need be 








mentioned here. Most of the major building material organizations 
are exerting constant effort in promoting uniformity of the require- 
ments in building codes which may relate to their materials. 

Building has become more intricate, construction has demanded 
greater ingenuity by the constructor, and the growing complications 
of community life have, of themselves, influenced the building reg- 
ulations to invade frequently beyond justified limits, the privileges 
of the individual. The present great activity in possibly 150 cities 
is encouraging evidence that the construction industry is awake to the 
demands for progress. 

All of which leads, naturally, to the statement that the lumber 
industry is not trailing but is in the lead of the procession—lumber, 
a basic material used structurally in 99 of every 100 buildings, and 
upon which the agencies creating those structures are largely depend- 
ent for success. 





TIMBER INSURANCE 
[By W. F..Shaw, Assistant Secretary | 


An organization to earry on successfully the extensive underwriting 
of forests must have: 

(1) Sufficient spread to cover many forest regions in order to avoid 
bankruptcy. 

(2) A minimum expense in operation, recognizing that it is better to 
have many risks with a small profit on each than few risks with a large 
profit on each. 

(3) Strength enough to write all the coverage demanded. 

(4) The necessary careful studies of forest fire hazards, forest valua- 
tions, and forest fire damage efficiently conducted by insurance men 
with forestry training. 

There are now three companies actively en- 
gaged in writing forest fire insurance in Amer- 
ica: The Automobile Insurance Co., of Hart- 
ford, Conn.; the Globe & Rutgers Fire Insur- 
ance Co., of New York; and the Home Insur- 
ance Co., of 59 Maiden Lane, New York. A 
fourth, the Commercial Union of London, has 
the matter under consideration. 

Forest insurance in America is a recent de- 
velopment. Previous to 1916 policies were 
written only at the solicitation of the policy 
holder for the protection of old lots of valua- 
ble timber for a few years, or to aid in the 
floating of a bond issue. The first organization 
in the United States dealing exclusively in 
forest insurance was the Timberlands Mutual 
Fire Insurance Co., incorporated in New 
Hampshire, Feb. 21, 1917. The charter pro- 
vided that a guaranty capital of not less than 
$25,000, consisting of 900 shares, be estab- 
lished, which were entitled to a cumulative 
dividend of not more than 34% percent, paya- 
ble semiannually when sufficient net profits 
were available. . 

This company did a conservative business, 
insuring all kinds of timber, but selecting its risks carefully, and 
avoiding lands close to railroads, recent slash, portable mills, picnic 
grounds, large cities, and ‘‘other unfavorable exposure hazards.’’ Mer- 
chantable timber was insured on the basis of its stumpage and young 
growth and plantations on a value agreed upon when the policy was 
written. A 90 percent co-insurance was attached to all policies. The 
company could write only $5,000 upon any one risk, although the Globe 
& Rutgers company agreed to cover any excess line at the same 
premium rate. On this excess, however, there could be no refund of 
premiums at the end of the year. A flat premium rate of 2 percent was 
charged the first year. Despite this high rate, in the seven months from 
May 26, 1917, the company had written $327,192 worth of insurance 
among sixty-seven policy holders residing mainly in New Hampshire. 
Of this, 87.4 percent was on merchantable timber, 8.4 percent on young 
growth and 4.2 percent on plantations. A few policies were written in 
Vermont and Massachusetts, but the company declined to accept any 
business in New York State. 

At the beginning of 1918, the rate was reduced to 1% percent. Due 
to the war, however, the company accepted little, if any, new insurance 
in 1918 and the Globe & Rutgers company re-insured the entire line. 
The original organization refunded approximately 14 percent of the 
premiums collected from the policy holders in 1918 and returned 5 
pereent annually on the guaranty capital. 


Requirements Strict; Rates High 


Because this branch of insurance is of such recent development, com- 
panies are strict in their requirements and charge a high rate of 
premium. The rates are based upon conditions as revealed by a survey, 
usually prepared carefully by the applicant, charges being made for 
railroad exposure, sawmill exposure, recently cut-over land, and credits 
being given for patrol protection, and for placarding the property pro- 
hibiting trespassers. The rates usually vary from 114 percent to 2% 
percent for merchantable standing timber and from 2 percent to 3% 
pereent on plantation insurance, 

Merchantable timber is defined as timber 6 inches or greater in 
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diameter at 414 feet from the ground. The term ‘‘plantation’’ is con- 
strued to mean living trees planted by hand, as distinguished from 
second growth which has come in from seeding without personal super- 
vision and planting. 

The standing timber is usually valued at present cost and the planta- 
tion at cost of planting plus simple interest to date. Variations from 
the base rates of $1.25 for $100 of insurance for merchantable timber 
and $2 per $100 on timber plantations vary according to conditions. 
For example, if a steam railroad runs through the tract or is im- 
mediately adjacent to it, there is an additional charge of 75 cents. 
If the tract should be under approved State fire protection, having a 
lookout tower with telephone, district ranger and fire fighting equip- 
ment, there is a credit on the rate of 50 cents. 

Risks are written upon application made out and signed by the 
assured, which application becomes a warranty under the contract, a 
photostatic copy being attached to the policy. The applicant also 
upon signing the application, assuming that he is already familiar with 
the standard fire contract of his State, is fully informed regarding the 
nature of the policy he will receive if his application is accepted and 
the policy issued. 

The dry season usually covers all months except December, January 
and February. 

At least one of the companies states that ‘‘we do not desire to insure 
lines greater than $25,000 subject to one fire.’’ 

The insurance now being offered covers only the six New England 
States, and New York, Pennsylvania, New Jersey, Delaware and 
Maryland. 

Timber insurance, in all probability, will become an increasingly 
valuable service. It removes much of the hazardous and speculative 
elements, thus helping those who would place conservation and re- 
forestation of timber lands on a safe and sound basis. 





ADVANCES IN FORESTRY 
[By Theodore M. Knappen, Research Director] 


If there was any doubt of it, the developments of the last year have 
demonstrated that the American lumber industry is going to be per- 
petual through private forestry. Having indulged in about all the 
moving that is forestally and geographically possible, the signs are 
certain that the industry now proposes to perpetuate itself by forest 
reproduction in place of forest pursuit. 

The trend of State legislation toward scientific forest taxation, the 
improving quality and widening scope of protection against forest 
fires, and a conviction that the economic position of the forest indus- 
tries, however discouraging now, must infallibly be strong in the 
future, have contributed to hasten the ad- 
vance of the new epoch. 


The Growing List of Reforesters 


It is now possible to enumerate about fifty 
important lumber and paper companies out- 
side of New England that have embarked 
hesitatingly or boldly on reforestation or for- 
estry management of their properties. In 
New England more than 9,000,000 acres of 
timberland are now on a reproductive basis in 
Maine alone. New England leads because the 
promise of adequate reward seems more eer- 
tain there; forest depletion has proceeded 
further, and the markets are adjacent. It is 
gratifying, however, to find that in the South, 
while extensive stands of virgin timber still 
remain; and in the Pacifie region, where the 
total forest wealth is scarcely scratched as 
yet, the major holders of timber reserves are 
already taking steps to insure perpetual sup- 
plies of timber. 

The California redwood region reforesta- 
tion program is going ahead more rapidly 
than was foreseen; the vast Weyerhaeuser 
interests in Washington, Oregon, Idaho and Minnesota are committed 
to reforestation in a cautious degree; the Long-Bell company, among 
the most recent southern ‘‘invaders’’ of the Pacific Northwest, have 
maugurated reforestation within two years of applying the axe to 
their spacious timber areas. In the South the Kirby, Long-Bell, 
Crossett, Dierks, Goodyear, Kaul, and other groups have made new 
advances in forest management. In the Lake States, recent taxation 
reforms and others in sight insure interesting private reforestation 
developments in the near years. 
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Col. Greeley’s Testimony 
That the foregoing is not a partial view of the situation is indi- 
cated by the following excerpts from the annual report of Col. W. B. 
Greeley, forester of the United States: 


_ There is no doubt that forestry as a public movement is being converted 
Into forestry as a private practice. , Through this region (New Eng- 
land) forestry is destined soon to be on an established basis. In the State of 
Maine alone, over 9,000,000 acres of forest land are being handled under 
Some form of forest management. In the southern pine region . . . no 
less than eighteen lumber companies, including several of the largest owners 
of land in the South, have definitely committed themselves to the manage- 


Timber Insurance to Be Further Developed 


ment of their properties for continuing crops of timber. . . The large 
lumbermen’s trade association in the South has taken an advanced stand in 
promoting reforestation. . . . Yet in the Pacific Northwest the largest 
private owner of virgin timber in the United States has recently employed a 
trained forester and organized a department to discover without delay what 
measures should be taken to perpetuate timber growing upon its lands. In- 
dustrial research . . . is being conducted on a large scale by associated 
timber land owners. In the redwood region of California operators controlling 
two-thirds of the lumber cut are either actually reforesting their lands or 
investigating its feasibility. 





AMERICAN STANDARD LUMBER 


[By Harry G. Uhl, Executive Secretary, Central Committee on 
P Lumber Standards] 


A glance backward in the field of lumber standardization during 
the last year shows that the inventory sheet is replete with many 
definite, far-reaching accomplishments and likewise a glance forward 
can not help but give to every member of the lumber industry a feel- 
ing of optimism toward even more outstanding progress in the new 
year. That lumber standardization is daily proving its usefulness 
to the industry can not be questioned. As time goes on, it becomes 
more and more evident that the lumber industry’s policy of conduct- 
ing its own business without Federal governmental interference is one 
of the wisest and most constructive steps ever taken for the mutual 
benefit of lumber manufacturers, wholesalers, 
retailers and consumers. 

As 1926 opens, the Central Committee on 
Lumber Standards, under the leadership of 
Secretary Hoover and Chairman John H. 
Kirby, has a long program of objectives to 
be accomplished. Some have already made 
much progress, others are just getting under 
way. The Central Committee itself has been 
recently reorganized to fill the vacancies made 
by resignations and to enlarge its member- 
ship. To fill the vacancy left in the chair- 
manship by the resignation of John W. 
Blodgett, Secretary Hoover called upon John 
H. Kirby to accept the position. Mr. Kirby 
answered this call to public duty promptly, 
much to the gratification of the whole indus- 
try. To broaden the scope of the committee’s 
representation, Secretary Hoover added one 
representative each from the lumber millwork 
manufacturers, and the auto body manufac- 
turers, so that the committee, now composed 
of ten members, is made up as follows: John 
H. Kirby, chairman; W. E. Hawley, Duluth, 
representing the railroads and engineers; 
W. L. Saunders, Cadillac, lumber manufacturers; LeRoy E. Kern, 
New York, architects and general contractors; F. S. Underhill, Phila- 
delphia, wholesalers; Guy Gray, Cleveland, retailers; George D. Rose, 
Dubuque, Iowa, lumber millwork manufacturers; W. B. Swift, Chi- 
cago, wood-using industries; R. E. Danaher, Detroit, lumber manu- 
facturers, and Charles T. Fisher, Detroit, auto body manufacturers. 

One of the major activities of the Central Committee is the promo- 
tion of the hardwood standardization program. The Hardwood Con- 
sulting Committee is now studying reports submitted by the Forest 
Products Laboratory on grading rules, standard size of cuttings and 
minimum thicknesses. Chairman Foley plans to call a meeting of the 
committee during the coming months further to consider these sub- 
jects. It is confidently expected that rapid headway will be made 
on all of these matters. 


Softwood Standardization 


In the softwood field much can be pointed to with pride. Manu- 
facturers’ associations have diligently worked on perfecting their 
grading rules to conform to the American Lumber Standards. The 
action of the last general standardization conference resulted in add- 
ing to the softwood yard lumber standards grading rules for softwood 
factory lumber and shop lumber, the inclusion of basie provisions for 
structural material and the adoption of the American Lumber Stand 
ard designs and universal sizes for wood moldings. Many other mat 
ters of lesser importance were disposed of during the year, so that it 
can now be said that the softwood industry has completed its pro- 
gram of formulating standards and is now engaged in promoting 
their observance. 

To assist the lumber buyers and consumers particularly, the Cen- 
tral Committee has a bulletin nearing completion which will show for 
each standard size and each-standard grade in each standard item of 
softwood yard and factory lumber, the name and address of each lum- 
ber manufacturers’ association, which provides for such sizes, grades 
and items in their association grading rules, and whose members pro- 
duce such standard material. This bulletin will be distributed gener- 
ally to softwood lumber buyers and users. 

In order that the industry may be kept advised of the progress 
that the standards are making from the standpoint of the manufac- 
turers’ supply and the consumers’ demand, the Central Committee 
will conduct a survey of the entire country similar to the one made 
last spring. The last survey, which covered the first three months of 
this year, showed that lumber shipments ran 67 percent American 
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standard lumber, 27 percent 
standard. 


than standard sizes. 
a continued progress in this line. 


Pursuant to the action of the last general conference, Chairman 
Kirby just recently announced the personnel of a single standard com- 
The single standard committee, 
in codperation with the Forest Products Laboratory, will make further 
study of the dual standards question and submit a report thereon to 
the next general conference. The short lengths committee will 


mittee and a short lengths committee. 


extra standard and 6 percent sub- 
The information gathered from nearly every State showed 
a marked decrease in the shipments of previous standards and thinner 
It is expected that the coming survey will show 


ence, 


endeavor to present a workable plan for the economic distribution of 
short lengths of lumber, and will report at the next general confer- 


The Central Committee believes that lumbermen can be rightfully 


proud of the accomplishments in standardization already made by 


the united industry and for still greater progress in the new year the 
committee calls upon all branches of the trade again to renew their 
allegiance to the promotion and observance of the American Lumber 
Standards, for through this one medium probably more than any 
other the industry can be assured of running its own business without 
governmental interference and annoyance. 


Northwest Lumbermen to Do Business for Profit in 1926 


MINNEAPOLIS, MINN., Dec. 28.—A_ year, 
marked by at least a normal volume of business 
but by prices which, in many instances, held 
profitless margins, merged this week with the 
new year, 1926; while lumber manufacturers, 
wholesalers and retailers were resolving to make 
experiences of 1925 turn the weight to the favor- 
able side of the ledger. 

Lumbermen in the Northwest this year do not 
propose to do business without a reasonable 
margin. With this in mind, overheads are to be 
reduced, rigid credit policies are to be enforced, 
production is to be held to the normal bounds 
of consumption and concessions to stimulate 
sales are to be shied at. 

And there are evidences that the premises 
on which this new policy is to be carried out 
are being well laid. The woods operations of 
the lumber industry at the beginning of the 
new year are on a restrictive basis. While 
northern pine manufacturers are going in for 
heavy operations, the hardwood and northern 
white cedar producers are curtailing their out- 
put. 

Every indication is that the lumber industry 
is endeavoring to profit by experiences and to 
make lumber less of a ‘‘ beggar for buyers’’ in 
the next twelve months. ‘‘ Every sale a profit’’ 
is the slogan which apparently has found its 
way into the machinery of doing business in the 
Northwest. 

Sash and door manufacturers in the Minne- 
apolis-St. Paul district in the last week of the 
year issued a new discount ecard which earries 
slightly lower prices. It is intended to revive 
business in the quietest period of the year. But 
this card is certain to have short life, since the 
raw materials entering into the manufacture 
of products of these mills, have grown firmer 
each month. The manufacturers, retailers and 
wholesalers all are confident that new schedules 
of prices with some sharp advances are due 
early in 1926. 

Inventories are out of the way for many of 
the retailers, particularly those with line yards, 
and the reaction in the last few days has been 
a tendency to buy more freely for early ship- 
ment. Northern pine manufacturers and whole- 
salers report this tendency to be increasing. Man- 
ufacturers and distributers of the northern pine 
posts and poles felt the impetus of after-in- 
ventory buying. Retailers are putting in sup- 
plies for the late winter and early spring. Some 
of the orders call for almost immediate ship- 
ments. Telephone companies in widely diffused 
areas are putting in a limited number of poles 
to be prepared for emergency breakages this 
winter and in the early spring. 


Predict More Strength in Hardwoods 


Probably the most encouraging sign in all 
the divisions of the lumber industry in the 
Northwest is that found among the manufac- 
turers and wholesalers of hardwoods. The 
southern market has gone up notch by notch 
in the last few weeks with a result that indus- 
trials are turning more and more attention back 
to northern woods. Not only have there been 
anxious inquiries regarding supplies but price 
quotations are being scanned. The result is 
that orders are being placed. And some of 
these do not square with the hand-to-mouth buy- 
ing policy, since the factory users of hardwoods 
in many instances have become convinced that 
there is no speculation in buying lumber at rock 
bottom prices. Some of the lumber manuface- 
turers declare that nothing now can stop a 
strengthening in prices of hardwoods in the 


next few months. On some items the scuthern 
woods have ceased to be a competitor. Hard- 
wood wholesalers in this territory are confident 
that 1926 will bring them a substantially im- 
proved business. Furniture manufacturers are 
expected to furnish a liberal amount of orders. 

There is more optimism in the lumber busi- 
ness of the Northwest than there was a year 
ago at this time. The Northwest is on a fairly 
even keel of business activity today. This is 
significant in view of the fact that the agricul- 
ural district still has a large amount of its 
1925 crop to sell. When this money finally is 
turned into buying capacity, the lumber indus- 
try can not possibly avoid feeling the stimulat- 
ing effects. 

Some of the lumber companies, particularly 
the aggressive line yards, have turned attention 
to intensive advertising campaigns which have 
been spent largely on the agricultural districts, 
calling attention to the need of more and bet- 
ter buildings. That the farmers have reacted 
is indicated by letters and telephone calls be- 
ing received at headquarters offices. All of 
this is taken to mean that, while there will be 


able contributing industries. 
generally has been large. 

The example set by the red cedar shingle 
manufacturers, who have held production to 
the demand, will be followed by other branches 
of the lumber industry in 1926, in the opinion 
of E. L. Connor, manager of the Grays Harbor 
Sales Corporation, of Hoquiam, Wash., who 
was in the Twin Cities last week. The shingle 
manufacturers have been able to prevent de- 
moralization of the market and create a genu- 
ine demand for their products throughout the 
United States. That other manufacturers of 
lumber are convinced that if such splendid re- 
sults can be maintained by the shingle manu- 
facturers, they likewise can be applied with 
good results to the major divisions of the lum- 
ber business, is Mr. Connor’s review of the 
situation. 

There will be a sharp reduction in the output 
of the Pacific coast mills in 1926, according to 
E. W. Demarest, president of the Pacific Na- 
tional Lumber Co., of Tacoma, Wash., who 
was in the Twin Cities last week. This is true 
despite a heavier buying spell which has de- 


Industrial output 





LUMBER RECEIPTS 
Feet 
ee . 4,057,766,000 
3,844,128,000 
ee . 3,537,921,000 





Chicago’s Lumber Market Has Busiest Year 


For the fourth year in succession the Chicago lumber market has 
broken all previous records, both as to receipts of lumber in the city 
and shipments out. With four business days yet to run in 1925 the total 
receipts and shipments surpass those for 1924 which in turn greatly 
surpassed those in 1923. The following is the record for 1925 up to the 
night of Dec. 25, compared with the entire years of 1924 and 1923: 


LUMBER SHIPMENTS 
Feet 
ee... ..... _.. 2,281,326,000 
1924.......... 2,236,685,000 
1923.......... 2,013,434,000 








a fairly active city building program in 1926, 
a liberal amount of business is bound to come 
from the smaller communities and the farming 
communities. 


So the beginning of the new year holds out 
promises, which are well anchored. The North- 
west lumbermen are cautious, lest their op- 
timism lead them astray. They have learned by 
experiences that too much business and too 
little profit many times is less productive for 
their coffers than less business with more profit. 


Laud Hand-to-Mouth Policy 


There was a time not long since when manufac- 
turers and business men as a whole deplored the 
hand-to-mouth attitude of the buyer, said the Wells- 
Dickey Co., of Minneapolis, Minn., in a market let- 
ter regarding conditions in the Northwest. Today, 
as a result of this sensible policy, wise men every- 
where have come to believe that it is the one thing 
which has relieved business from violent turns in 
one direction or another. It is believed by many 
students of economics that were the bars let down 
and were we to revert again to the forward or- 
dering, that business generally would drift almost 
immediately into an inflation, speculating in com- 
modities would result and prosperity end. 

There can be no serious complaint of what 1925 
has furnished in the way of business recovery. 
Building has continued at an increasing pace, au- 
tomobile output has broken all records for its own 
industry, and has brought prosperity for innumer- 


veloped. 
cated. 


Back from a tour of inspection of the proper- 
ties of the late C. A. Smith, lumberman, M. J. 
Scanlon, of the Brooks-Scanlon Lumber Co., 
and D. N. Winton, of the Winton Lumber Co., 
are preparing recommendations for the im- 
provement in physical operations and facilities 
of the Pacific States and Coos Bay lumber 
companies. The trip was made in company with 
a group of bankers, who have been representing 
the bondholders. 


To Propagate Forests 


Winona, MINN., Dec. 28.— Winona as a 
center of propagation of trees to be replanted 
in various sections of the upper Mississippi 
river wild life refuge, is a prospect virtually 
assured through plans of William T. Cox to 
donate seeds to be planted in a reserved area 
next spring. Mr. Cox, former Minnesota State 
forester, and now superintendent of the game 
refuge, has announced that he is arranging to 
procure seeds of various species of trees to be 
used in his reforestation program. The species 
to be planted, Mr. Cox said, will include pine, 
spruce, hemlock, birch and other broadleaf varie- 
ties. The aim will be to provide food for wild 
life as well as a future lumber supply. 


The lessons of 1925 will not be dupli- 
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Notes From the Realm of Building 


Big Industrial Housing Development 


FLINT, MicH., Dec. 28.—More than 1,250 
houses have been built in Civic Park, the largest 
of the General Motors Corporation’s three big 
housing developments in Flint, since 1919. The 
building operations have been carried on by a 
subsidiary operating company known as the 
Modern Housing Corporation. 

The General Motors Corporation owns about 
1,200 acres of land, embracing the developments 
referred to, the various sections of this property 
having been named by the people of the com- 
munity Civic and Chevrolet Parks and the High- 
lands, though these are not the official names. 

The company deeded 102 acres of land to the 
city of Flint for park purposes, one of the parks 
being in the Chevrolet development and the 
other in the Civic development. In addition 
to a fine community building there are about 
thirty-five acres of woodland, baseball diamond, 
golf course, and tennis and horseshoe courts. 
There are two twenty-room school buildings on 
the property, and a site for a junior high school 
which will be built during 1926. There also 
are three churches located on the development. 

The General Motors Corporation has a ,con- 
tract system whereby the company builds a 
house for an employee at no profit, and allows 
him, if he wishes,.to pay out by the month. 
The company also has 


The houses are attractively designed, with 
sufficient variety, nicely finished and situated on 
lots measuring 50 by 150 feet. All lots are 
nicely graded and sodded, and set with shrub- 
bery and trees. The company offers prizes for 
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One of the attractive homes in the housing de- 
velopment of the General Motors Corporation, 
at Flint, Mich. 


the best lawns and gardens, and there is consid- 
erable friendly rivalry among the householders 
to maintain the best possible appearance of 
their properties. 


Starts Noted Infant on Right Path 


CINCINNATI, OHIO, Dee. 28.—At a dinner 
given on Dec. 26 in honor of Nicholas Long- 
worth, Speaker of the House of Representatives, 
by the trustees of the Hamilton County League 
of Building & Loan Associations, Fred Tuke, 
president of the association, presented the guest 
of honor with a passbook made out in the name 
of his infant daughter Paulina, showing a sub- 
stantial credit in a local building and loan as- 
sociation. The baby’s mother is Alice Roosevelt 
Longworth, daughter of the former president 
of the United States. 
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Architect Talks on Remodeling 


TAUNTON, MAss., Dee. 28.—At a recent meet- 
ing of the Taunton Woman’s club, a very inter- 
esting talk on the remodeling of old houses was 
given by Charles F. Baker, a Boston architect, 
who showed many lantern slides illustrating 
houses before and after they had been re- 
modeled. 

The speaker said that it was: an economic 
necessity today, when building costs were so 

high, to be able to 





a savings system ff 
whereby an employee 
may leave any sum of 
money up to $300 a 
year on deposit and 
be paid interest there- 
on. If he leaves it 
for five years the com- 
pany will match each 
of his dollars with 50 
cents, and will pay in- 
terest on the gift as 
well as upon the sav- 
ings. A man need not 
use this money to 
build a house unless 
he wishes to, but it is 








a fine beginning for 
acquiring a home. 


Texas 


AusTIN, TEX., Dec. 28.—In production of 
material wealth Texas made another notable 
record during 1925. While there has as yet 
been no summing up of the items of agricul- 
tural, horticultural, pastoral, timber, oil, gas 
and various other kinds of production, it is 
shown by incomplete reports of the additions 
to the wealth of the State from these sources 
that the last year probably exceeded any pre- 
vious 12-months’ period in these respects. 

Notwithstanding the almost unprecedented 
drouth which caused a complete failure of 
crops in a group of about fifty-two counties in 
central and southern Texas, the total produc- 
tion of cotton and other standard crops for the 
State was surprisingly large. Even in the 
drouth area business conditions seem to have 
been but little affected by the crop failure. 

In the matter of values the falling off of 
agricultural production was more than made up 
by the increased prices received for cattle and 
other livestock, it is stated. Lumber and prac- 
tically every other kind of native products have 
maintained a high level of prices. The oil in- 
dustry showed steady development throughout 
the year. Natural gas production was in- 
creased enormously and extensive plans for 
utilizing the fuel are now in process of fulfill- 
ment in various parts of the State. 

One phase of industrial development that 
made wonderful progress during the year was 
the expansion of the several larger electric 
power transmission systems. These systems 
now gridiron more than three-fourths of the 
area of Texas and are proving a hoon to the 
smaller towns and manufacturing plants. It 
1s expected that the electric current will be 


A row of homes in the General Motors Corporation’s housing development, Flint, Mich. 


made available soon for the farmers all over 
the State. 

Reports received by C. O. Austin, State com- 
missioner of banking, show that the banks of 
Texas are in good condition. The revival of 
the cattle industry has brought relief to the 
‘*frozen’’ loans which burdened some of the 
banks. In the rural districts the country mer- 
chants and banks have fared unusually well in 


‘the matter of the farmers squaring up their 


accounts. Merchants in the larger cities as 
well as the small towns are buying more freely 
than last year at this time, it is stated. 


Construction Record Will Be Maintained 


All through the year building activities in 
Dallas, Houston, San Antonio and other cities 
were greater than ever before known, and it is 
indicated that this construction record will be 
maintained and even exceeded in 1926. In the 
larger cities many new modern hotels and apart- 
ment houses were erected. The additions to 
housing facilities were not by any means con- 
fined to the towns. Upon thousands of farms, 
especially in the northwestern part of the State 
new and comfortable homes were built. 

More attention is being given to the construc- 
tion of large irrigation systems in Texas than 
ever before. Several of these projects are al- 
ready under way and many more are planned 
for the coming year. The marked success that 
has been had in growing a variety of crops and 
citrus fruits in the lower Rio Grande valley by 
means of irrigation has awakened a widespread 
interest in this method of agriculture and horti- 
culture in southern Texas. 


If the Interstate Commerce Commission 


take an old house and 
remodel it into an 
artistic home. 

The New England 
square house has the 
best possibilities, Mr. 
Baker told his audi- 
ence. The remodeling 
plans should show a 
good working mass, 
with windows. well 
spaced, and above all, 





a good, substantial 
chimney. In the 
many slides shown 


were those of houses 
in Southboro, Fram- 
ingham ‘and on the 
Cape. 


Makes Notable Industrial Record for 1925 


grants the necessary permits, more than one 
thousand miles of new railroads will be con- 
structed in Texas during 1926. Several of the 
larger systems are back of these projects. The 
pending applications inelude the Atchison, 
Topeka & Santa Fe; the Missouri Pacific; the 
Chicago, Burlington & Quincy; the Quanah, 
Acme & Pacific, and two or three independent 
companies. Most of the proposed new lines 
are to be constructed in the south plains region 
of northwestern Texas where agricultural devel- 
opment has made great progress during the last 
few years. During 1925 a total of 97 miles of 
new railroad was constructed in Texas. The 
Santa Fe constructed a branch line from Doud, 
near Lubbock, to the Texas-New Mexico line, 
65 miles, and the Rio Grande City Railroad was 
constructed from Sam Fordyce to Rio Grande 
City, 22 miles. The latter road is now a part 
of the Missouri Pacific system. 


Device Eliminates Lumber Waste 


MILWAUKEE, WISs., Dec. 28.—Destruction of 
lumber unnecessarily in construction work will 
be eliminated through an invention recently 
patented by a Milwaukee man, according to the 
inventor. His device is a clamp set with teeth 
which buckles two heavy strips of wood to- 
gether, where a temporary support is necessary. 
The present practice is to saw down a strip if it 
is too large, while a strip of wood that is too 
short is worthless. The Milwaukee man’s device 
fastens two short pieces together, giving an 
adjustable support, and eliminating needless 
waste of lumber. 
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When McCorkle Had 


He Resolved to Tell Folk Plainly What They Want 


“The time has come around again,” said 
Little Bill with suppressed emotion, as he 
read the paper in McCorkle’s lumber office, 
“when everybody has got to remind a feller 
about cleaning up his personal conduct.” 

“Speaking of New Year’s resolutions, I 
reckon,” said Mac. 

“Speaking of ’em,” said Little Bill bitter- 
ly, “is there anybody who ain’t speaking of 
’?em? I’m getting on edge like a rum run- 
ner, and I suspect everybody of being a 
plain-clothes man, about to confiscate my 
choice bad habits. There’s every kind of 
critter among these venders of good resolu- 
tions. Some Simple Simons really seem to 
feel that they’re going about doing good 
when they use the season’s license to stick 
their long and pliable noses into other peo- 
ple’s affairs. Some who are more intelli- 
gent but less moral in intention do their stuff 
in pure meanness, just to see the victim 
wiggle. And some thrifty souls, to whom 
holidays, like fires, are nothing but oppor- 
tunities for special sales, begin practising 
‘Buy, Baby, Buy’ on the cash register.” 

“You must have been unfortunate in the 
people you’ve met,” said Mac. 

“No,” said Little Bill, “I guess I’ve just 
hit into the usual run of plays, but it hasn’t 
done my disposition any good. I’ve suffered 
long, if not in silence. I all but fell for that 
old one about whether I’d resolved to stop 
beating my wife; and when Murphy asked 
me just now if I’d swore off, I felt for a min- 
ute that forbearance had ceased to be a 
virtue. I asked him, swore off of what? 
But he just laughed. I was about to hang 
a cauliflower on his ear and tell him to laff 
that off, but I happened to think if I licked 
everybody who offended in this way I’d 
spend the rest of my hopeful career in jail. 

“But the birds who use the season to 
further their own business or profession 
have got me worse irritated than these 
toreadors who stir up the animals just for 
fun. Jim Cassidy remarked to me this 
morning that since New Year’s was the time 
when everybody stopped smoking, I might 
use the large sums I’d save in that way to 
buy my decennial suit of clothes from him. 
Then I got a form letter from the Cash 
Grocery suggesting that New Year’s was a 
splendid time for its customers highly to 
resolve to pay their bills once a month in- 
stead of every other snowy Easter; since 
monthly payments would make it unneces- 
sary for the management to invoke its long- 
standing but as yet unused rule about get- 
ting the money first. It’s bad enough to be 
asked to pay what you owe; but to have your 
creditors grab a ride on New Year’s day 
with their propaganda, that’s terrible, Mac, 
just terrible! 

“But it seems that the business advertis- 
ers have appropriated New Year’s and the 
rest of the holidays so completely that the 
general public has taken it for granted that 
these occasions were created to be the hand- 
maidens of commerce. What does the rising 
generation think of when New Year’s is 
mentioned? Why, radio tubes and automo- 
bilés and bottled water and soap that floats 
and all the other things that are advertised 


at great cost in those sales catalogs that 
still call themselves popular magazines. 
Even the uplifters use the holidays a little 
gingerly in their propaganda, as though 
they were afraid of infringing on a patent 
right. Last Sunday at church the preacher 
wanted to make a little speech along the line 
of the old-fashioned good resolutions; but 
he had to acknowledge the copyright that 
sales promotion has on the day. Maybe, 
though, he was afraid nobody would under- 
stand what he was talking about unless he 
phrased it in familiar language. So he told 
us that this is the time of year for taking 
an invoice of the soul; to charge off depre- 
ciation and obsolescence, to speed up pro- 
duction and reduce overhead and all that 
stuff. When he got through I had a depress- 
ing mental image of my alleged soul as a 
shabby office with barrels of junk by the 
freight elevator, waiting to be carted off 
to the dump, and groups of miserable old 
clerks standing around on the frayed car- 
pet, expecting the new manager to fire them 
for inefficiency. In imagination I could smell 
the fresh paint that had been spread in a 
futile effort to make the old place look 
brisk and prosperous, and I could feel the 
desperate strain of a last effort to put a 


Vainly Searched for Information in the Christmas Ads 
to Know About Building 


“Who, me?” asked Little Bill. “Not hard- 
ly. Ain’t I a business man? There are 
those of mean disposition who would answer 
‘No’ to that question. But I, who have the 
information about these things, say that 
I’m a business man and that I couldn’t get 
anywhere without business methods, in- 
cluding advertising. None of us could. They 
say this is an era of industry and commerce; 
which means, I suppose, that we know how 
to make useful articles and that we know 
how to sell them for low prices. Industry 
and commerce have moved up in the social 
scale. Back in the days when the social top- 
notchers wore iron hats and went on cru- 
sades and when commerce was in the hands 
of despised and persecuted men, the preach- 
ers didn’t frame up their sermons in the 
language of trade. The fact that they do 
it now indicates that the hard hat has given 
place socially to the hard head. There are 
those who say the hard head is taking itself 
too seriously as a universal solvent and 
that it is butting into places where it’s about 
as welcome and useful as a peevish hornet 
at a Sunday school picnic. But that’s neith- 
er here nor there. The fact is that the com- 
mercial mind is in the ascendant, and those 
of us who lay claim to a modest share in 


I can’t stop prospects in the street to present my finaneing plan 


failing concern on a solvent basis. Honest- 
ly, I had such a bear run on my own Soul 
Values (Ltd.) that I was ready to call in the 
referee in bankruptcy and close up the busi- 
ness. I guess that our preacher likes to 
think of himself as a busy and resourceful 
salesman, devising clever publicity and help- 
ful service methods. He doesn’t want to lose 
any of his accounts. So when we sang ‘A 
Charge to Keep I Have,’ it was all I could 
do to keep my deplorable mind from running 
off on a pun. 

“You haven’t got anything against busi- 


ness methods and aggressive advertising, 
have you?” McCorkle asked. 


its eminence must share in the accompany- 
ing duties, too. Noblesse oblige, as the high- 
born knight said, eating up most of the food 
so his retainers wouldn’t get ill on it. 


“Most of us are so preoccupied in getting 
this day our daily jack, and we’re so afraid 
that Old Lady Profits will run out on us, 
that we don’t see very clearly that we have 
any duties except to ourselves. I’m one who 
believes a man has got to look out for his 
profits. Nobody else ever did it for me to 
any notable extent. Probably one of the 
best services we can render our customers 
is keeping our business solvent; and maybe 
in an ideal world a man who did his full 
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duty by himself would be doing his full duty 
by his customers. But in this not-yet-quite- 
perfect world a shifty man sometimes gets 
along for years or for a lifetime, practicing 
things he wouldn’t want practiced against 
himself. ‘I have seen the wicked in great 
power,’ remarked an old testament poet, 
‘and spreading himself like a green bay 
tree.’ You and I have seen the same igno- 
ble and much envied persons spreading 
themselves in our day. 

“But this is more or less off the text. We 
were talking about the common or garden 
variety of advertising, and I was letting a 
little pressure off my disposition in regard 
to holiday advertising. It’s not especially 
crooked to say, ‘Make this a truly Merry 
Christmas and a surpassingly Happy New 
Year by buying Fleahopper’s dog biscuit.’ 
But it does indicate a considerable lack of 
imagination. What has Christmas got to do 
with dog biscuit? Of course we’ve run riot 
on holiday giving, under the whooping lead- 
ership of our local and national advertisers, 
until it has come to seem quite in keeping 
with the joyous spirit of the season to give 
pa a bucksaw and son a snow shovel. And 
as long as this is true a man probably can 
advertise mustard plasters and plumbing 
repairs as peculiarly suited to the New Year. 

“But when I turn over the pages of a 
nationally known popular magazine and 
study the ads, something I especially like 
to do, the kind of selling publicity that drags 
in an unrelated fact, such as a holiday, and 
uses it in an attempt to make sales, gives 
me a feeling of mistrust. Now that’s not 
true of all Christmas and New Year’s ad- 
vertising. Some articles fit particularly into 
the season and ought to be advertised. But 
tell me, Mac, what impression does it give 
you to see spectacles and paper clips and 
other gear that don’t fit the holiday season 
any better than an epidemic of measles, 
blazoned out with Christmas trees and col- 
ored ink and reindeer and some banal lines 
to the effect that buying this particular rat- 
tletrap will make the holidays tune in with 
the morning stars or thereabouts?” 

“Well,” said McCorkle cautiously, “I’d 
guess the advertiser didn’t have much that 
he felt like saying about his own stuff.” 

“Sure enough,” said Little Bill. “That’s 
my guess, too. Trying to grab a free ride 
off of Christmas. Kind of a hitch hiker in 
the selling world. As I said before, this isn’t 
exactly crooked, and maybe the article ad- 
vertised is good stuff. But I always was 
more attracted to a thing that could be ex- 
plained in terms of its own good appearance 
and usefulness. When I hear a man make 
a speech I like him to know what he’s talk- 
ing about, and I always assume that he does. 
If, then, he announces that he is going to 
tell us about farm loans and spends three- 
fourths of his time telling about what Pat 
said to Mike, I begin to believe he knows 
more about Pat and Mike than he does about 
farm finance. I’m kind of particular about 
my own ads. When I use holiday stuff in 
them I make it a straight-out greeting card 
in the paper. That’s at least innocent, and 
maybe it does some good by keeping my 
name and personality fresh in the minds of 
my customers. 

“The missus and I thought we’d get us a 
radio; not a Christmas present but just 
something we wanted, like a peck of pota- 
toes. Well, I tried to read up about the 
things; and every ad was so full of holiday 
good will and purple adjectives that I might 
Just as well have read a book of synonyms. 
When you find that the Superhuman radio 
IS great, fine, wonderful, imperial, incom- 


parable and so on and that it is a complete 
encyclopedia of holiday joy, you want to 
go out and find somebody who speaks com- 
mon sidewalk English and who knows about 
radios. There are all kinds of ads, of 
course, including attention catchers and rib 
ticklers; but most of us appreciate the ex- 
planatory kind, one that tells why and how.” 

“Well, now,” said McCorkle, “come down 
to cases. How’d you advertise if you owned 
my yard? I don’t use a whole lot of news- 
paper space, but I use some, and maybe I 
ought to use more.” 

“Why do you think you ought to use 
more?” 

“Oh, I just have a hunch. More adver- 
tising of various kinds is being used. I 
don’t mean in my field, but in other lines. 
I’ve kind of noticed, too, that quite a few 
people tell me they can’t build right now be- 
cause they’re buying something else. It 
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the morning for copy, and we’re stumped. 
At that point a lot of us say, ‘Oh stick in 
something good; something kind of season- 
al.” And then out comes a blurb about 
Christmas or the county fair or whatever is 
‘seasonal’ at that time. Or if we do sit down 
and chew a pencil we don’t produce any 
world-beating ideas, for we haven’t paid at- 
tention to what our prospects have asked 
us; so what have we to tell them? 

“It’s my guess, Mac, that your job is to 
convince the public, not that it’s a good 
thing to have a home, for they know that, or 
even to build one out of your stuff; but 
rather that building it is a reasonable and a 
safe and a satisfactory undertaking. Lots 
of them think it isn’t any of these things. 
Lots of them would pay more to own a home 
than to rent one if they thought it could be 
done without putting them on the fritz for 
the next third of a century. You talk to a 
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Not every prospect will ask the questions you’d be glad to answer 


isn’t always an automobile, either; but most 
generally it’s something that’s pretty well 
advertised both locally and _ nationally. 
Radios are one line. I don’t know where 
you’ve read your radio ads, for the kind I 
found were awfully good stuff from a sell- 
ing point of view; some swell adjectives to 
catch attention and a whole lot of definite 
explanation and concrete claims. Then I’ve 
found out that some of the things so well 
known to me I take them for granted, are 
new to my customers. I’ve got a pretty good 
financing scheme worked out, whereby at a 
premium of 10 percent I can give a good 
customer the benefit of payments over 100 
months. I thought everybody knew it, but 
I’ll be doggoned if I haven’t found seven 
prospects this last week who never had 
heard about it. I can’t stop every person 
on the street and say to him, ‘Excuse me, 
but do you know about my house financing 
plan?’ I guess I’d better use the paper for 
things like that.” 

“You’ve answered your own question 
about how to advertise your business, 
haven’t you?” said Little Bill. “I'll bet 
there’s a lot of things to tell the public about 
house building. You began finding out what 
things were needed by talking to prospects; 
and if my observation is any good that’s 
the place and the way to find advertising 
copy. A lot of us boys buy advertising 
space and then put off thinking of anything 
to put into it. The newspaper calls up in 


man about building a house and listen care- 
fully to what he says. He’ll talk about a 
dozen angles of finance. He’ll want to know 
about tax and building restrictions. He’ll 
say he has never heard of a house being 
built within the original estimate. He’ll 
want to know how a man is to figure on a 
non-sentimental basis the sort of house he 
wants, the part of town he wants it built in, 
the relation of house to lot in regard to cost, 
the movement of real estate values. He’ll 
want to know, aside from all manufacturers’ 
propaganda, the right kind of roof, flash- 
ings, plumbing, heating plant, siding and 
so on. He’ll ask what it is that makes the 
difference between a_ solidly-built house, 
good for several generations, and a jerry- 
built affair that begins to sag the first time 
you ring the door bell. He’ll want to know 
about this business of plans; if an architect 
is the best bet or if stock plans are safe 
and satisfactory. He’ll want to know so 
many things that pretty soon you'll begin 
wondering if you have information enough 
to satisfy him. That is to say, some pros- 
pects will want to know these things and 
will ask. The others will want to know and 
will not ask, for fear they may get worked 
into a compromising position and feel duty 
bound to build. When a prospect really 
will ask questions, count him a gift from the 
fairies and remember all his questions. 
Write them down. Don’t miss the least of 
them. After you’ve done this with a dozen 
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prospects you can pretty well tell what it is 
that people in your neighborhood are balk- 
ing at in the building game. Then, when 
you’re soaked in the customer’s viewpoint, 
answer these questions simply and fully. 


That’ll make copy for your advertisements.” 
“But people ask such fool things,” said 
McCorkle. 
“Ain’t it the truth!” said Little Bill. 
“But then, I suppose those fool things are 


the ones they stumble over,” said McCorkle. 
“If they were wise to everything I suppose 
advertising solicitors would have a pretty 
flat time.” 

“Again ain’t it the truth,” said Little Bill. 


News and Business Ideas for Retailers 


Celebrates Opening With Banquet 

PIERMONT, N. Y., Dec. 28.— Recently the 
Comfort Coal-Lumber Co., which concern op- 
erates a chain of yards with headquarters at 
Hackensack, N. J., took over the long-estab- 
lished retail lumber firm of Walsh & Reichling, 
at this place. In honor of that event a banquet 
was tendered the carpenters, contractors and 
leading citizens of Piermont by the Comfort 
company, at which over seventy guests were 
present. A sumptuous feast had been prepared, 
with roast turkey as the main item of the menu, 
and before sitting down to partake thereof 
everyone donned a cap and carpenter apron 
bearing the ‘‘blue diamond’? Comfort trade- 
mark. 

After the dinner had been thoroughly enjoyed 
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vest his savings in his own business. When you 
sell a farm implement suggest to the purchaser 
that it shou'd have shelter. When you sell him 
a tractor, tiuck or automobile, tell that he will 
need a garage, and that the local lumber yards 
have plans and suggestions that will help him. 

A word or two about competition in our indus- 
try. Lumber is different from most manufactured 
goods, in that hardly any two pieces are exactly 
alike. No two graders will grade alike. Many 
people do not know the difference between heart- 
wood and sapwood, or between vertical and flat 
grain flooring or shingles. For this reason it is 
sometimes difficult, when putting one lumber dealer 
up against another in price competition, to deter- 
mine just which one offers to give the greatest 
value for the money. There is as much unfair 
buying as there is unfair selling in our business. 
By far the best way to go shopping for lumber is 
to go to a dealer in whom you have confidence 








Banquet given by the Comfort Coal-Lumber Co. to carpenters, contractors and other business men 


of Piermont, N. Y., in honor of taking over the Walsh & Reichling yard at that point. 


Executives 


of both concerns standing at the speakers’ table 


by all, Robert Reichling, who will manage the 
new yard, acting as toastmaster called upon the 
executives of both the new and the retiring firm 
to speak. These short addresses were followed 
by a demonstration of celotex, conducted by Mr. 
Ingersoll of the Celotex Co., illustrated by lan- 
tern slides, showing the manufacture and use of 
that material. 


Retailer’s Service to Community 


CIRCLEVILLE, OHIO, Dec, 28.—Recently by spe- 
cial invitation of the chamber of commerce of 
this city, Wilson F. Cellar, of the Pickaway 
County Lumber Co., addressed a meeting of that 
body on the retail lumber business as related to 
the general interests of the community. After 
telling something of his own organization, and 
pointing out the fact that seven families get 
their living because of the existence and opera- 
tion of the company, and that these families all 
pay taxes and purchase merchandise of every 
kind in Circleville, and also that the company 
itself paid taxes last year amounting to over 
$500, thus emphasizing the vital part which 
every live retail lumber concern plays in its 
community, Mr. Cellar said: 


The margin of profit in the lumber business is 
very low compared with the service rendered. The 
mark-up is nothing like as high as it is with the 
goods most of you men handle. However, we are 
by no means discouraged. There are great pos- 
sibilities and the outlook is good, especially if you 
as members of this chamber of commerce will do 
certain things to help our business and at the 
same time help yourselves. 

In the first place, you men can and by all means 
should take every opportunity to encourage home 
ownership and home building. I need not point 
out to each man here the benefits his particular 
business will derive from the building of a new 
home in the community. 

Pickaway County needs more farmers owning 
and living on their farms. Not bigger farms, but 
more of them. We as business men should en- 
courage this. We should encourage tenants living 


in this community to buy small farms of their 
own. We should encourage the keeping up of 
farm buildings. Advise your farmer friend to in- 


and he will most certainly try to advise you cor- 
rectly and will not rob you. 

Speaking upon competition from mail order 
houses, Mr. Cellar said that he had no fear of 
such competition, provided he knew in advance 
that the customer was in the market and was 
given a chance to submit a proposal. 


When the mail order houses tell about saving 
$500 to $1,000 on the lumber for a house as 
against the price asked by the local dealer, it is 
in plain language a lie, continued Mr. Cellar. I 
have sold quite a few houses from their plang 
and pictures and in every instance have been able 
to save some money to my customers. The only 
jobs that I have ever lost to this kind of com- 
petition in the more than twenty years of my 
lumber experience were ones where the customers 
were sold without my knowledge. 


November Yard Sales Made Good Gain 


November operations of about a thousand re- 
tail yards have been reported on by the Federal 
Reserve banks of Minneapolis and Kansas City. 

In the ninth Federal Reserve distriet—includ- 
ing Minnesota, the Dakotas and Montana— 
November sales of about seven hundred yards, 
measured in board feet, were 3 percent larger 
than in the corresponding month of 1924. There 
was a seasonal decline from October this year 
of 14 percent in volume of lumber sales. Sales 
for the first eleven months of 1925 were 34 per- 
cent larger than the total for the corresponding 
period of 1924. Stocks Dec. 1 were 4 percent 
larger than at the close of November last year, 
but 9 percent smaller than, those held Nov. 1, 
1925. 

In the tenth Federal Reserve district—includ- 
ing Kansas, Nebraska, Wyoming, Colorado and 
Oklahoma—November sales of 304 yards, meas- 
ured in board feet, were 13.2 percent larger 
than in the corresponding month of 1924, and 
those of all materials including lumber, meas- 
ured in dollars, were 7.8 percent larger than in 
November of 1924. There was a seasonal de- 
cline from October this year of 17.5 percent 
in lumber sales, measured in board feet, and of 
19.7 percent in total sales, measured in dol- 
lars. Stocks Dec. 1 were 4.6 percent smaller 
than at the close of November last year, and 
4.3 percent smaller than those held by the retail 
dealers on Nov. 1, 1925. 
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This Week’s “Timely Tip” 
Making Coal Sales Bring New Customers 


Here is a plan which has worked fine for the Hawkeye Lumber 
& Coal Co., Cedar Rapids, lowa: 


“In connection with the coal department of our business,” says 
O. T. Barry, president of the company, “we use a series of four postal 
cards. Upon receipt of an order for coal, we take the city directory 
and mail the first card of the series, properly filled in, to all of the 
residents in the block where the order is to be delivered, and sub- 
sequently follow this up with the other three cards of the series.” 


The first card of the series is headed “Coming your way!” Then 
“You will have an opportunity to see coal selected from 
the Hawkeye Fuel chart unloaded at the home of one of your neigh- 
bors soon. We expect to deliver in your block to 
the name and street number of the customer and the amount and 
kind of coal that is being delivered. 


The next card is headed “Your neighbor selected fuel from the 
Hawkeye Fuel Chart,” then follows the statement: 
four tons Pocahontas lump to (name and address).” 
cards of the series carry selling talks, and all are appropriately 
illustrated with small stock cuts pertaining to coal. 


Watch for next week’s “Tip” 


” Then follows 





“We delivered 
The other two 
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New Yard Will Handle Much Lumber 


MIAMI, FLA., Dec. 28.—Pressure of work in- 
eident to the establishment of the new lumber 
yard of the Miami Trim Co. at Coral Gables 
has led J. M. Forbes, one of the partners in 
charge of the new enterprise, to devise an office 
on wheels which will carry him, swiftly and 
without interrupting his work, to any point at 
which his presence is required. The unique 
office is equipped with a stenographer, a type- 
writer, and a filing case. 

Construction recently started by the Miami 
Trim Co. in the industrial section of Coral Ga- 
bles marks the establishment of one of the 
South’s largest lumber yards. J. M. Forbes, 
who has purchased an interest in the Miami 
Trim Co., and 8S. E. Lingard, who has had a 
long career as a lumberman in Louisiana, are 
associated in the management of the new en- 
terprise. 

The newly established yard, according to Mr. 
Forbes, will handle both northern and southern 
woods, but will make a specialty of southern 
woods such as cypress and southern pine and 
hardwoods. The location of the yard between 
the docking basin and the tracks of the Florida 
East Coast Railroad will make it possible to 














Office on wheels which saves time for busy 
Florida lumberman 


bring-in lumber without rehandling between 
boat or train and the yard. 

Sailings to take care of the large quantities 
of lumber which the yard will handle will be 
made at regular intervals from Gulfport, 
Miss.; Wilmington, N. C., and Jacksonville, 
Fla. Shipments of approximately 700,000 feet 
a week will be made from Mobile, Ala., one of 


the largest concentration centers for the lum- 
ber that will be shipped to Coral Gables. 


Forbids Conspiracy Against Dealers 

Mount VERNON, N. Y., Dee. 28.—A decision 
has been handed down by Supreme Court Justice 
Frank L. Young restraining the Building 
Trades Council of Westchester County, and its 
component unions, from engaging in or ecarry- 
ing on a conspiracy to foster strikes against 
the Willson & Adams Co., of Mount Vernon, and 
more than twenty-five other building material 
dealers in Westchester County. 

The decision has been pending since the trial 
of the original action brought by the material 
men early in the summer, in which complaint 
was made by the dealers that the unions were 
fomenting trouble because of the employment 
by the dealers of nonunion teamsters, with the 
result that union mechanics in other lines re- 
fused to handle material coming from . these 
concerns. In his decision Justice Young said: 

I am satisfied that the facts establish a com- 
bination to cause strikes against customers. of the 
plaintiff for the purpose of preventing the sale of 
their products as long as they operated open shop, 
and is, in effect, a secondary boycott of. the plain- 
tiff, which is unlawful. 














The Christmas window displays of the Century Lumber Co.’s branch yard at Highland Park, Des Moines, Iowa, received much deserved attention 


from passersby. 
lighted at night. 


This branch of the Century company has seventy feet of show windows, which are kept filled with attractive displays, and brilliantly 
Above are shown two of the most striking displays during Christmas week. 
and fireplace, complete even to the well-filled stockings hanging at the sides, with Santa Claus in action, constantly waving his right hand. 
window are suggestions for useful gifts such as bird-houses, step-stools, windmill weathervanes ete. 


The picture on the left shows the traditional chimney 


In the 
The window shown at the right contains a 


beautifully decorated and illuminated Christmas tree, with two model houses, while in the center is an attractively lettered and decorated card with 


the legend: ‘‘The Best Gift Of All—A Home’’ 








Conversations in a Retailer’s Ottice 


Salesman Argues for Extended Payment Plan 








‘* Hello, Bill!’ 

‘‘Hello, take a seat till I wait on this cus- 
tomer. ’’ 

I always like to watch a dealer sell his cus- 
tomer a bill of material. I sometimes think 
if I sold my prospects the way some dealers sell 
theirs I wouldn’t get to first base with our 
company. But not so with Bill; he snaps them 
up quick; one of the best dealers in my terri- 
tory. 

Business had evidently been picking up. Bill 
was in the best of spirits, full of pep. Not to 
be outdone I came right back prepared to tell 
him all about our latest scheme to help him 
merchandise our goods. ‘‘We have a great 
help for you to do more business.’’ 

‘‘That’s fine,’’ said Bill, ‘‘but make it 
snappy; I have a lot to do today.’’ 

I had a nice presentation all worked out by 
our salesmanager, but I could see it wouldn’t 
work this time. Bill wanted things quick, so I 
broke the news by saying: ‘‘ We are now pre- 
pared to finance the application of our product 
on a partial payment plan.’’ 

‘*T thought’ you said you had something to 
help me do more business??? 

‘‘That’s what we have, a time payment plan 
enables you to sell a lot of customers who other- 
wise wouldn’t or couldn’t buy, and you get the 
cash at once so you have no money tied up.’’ 


‘*How do you get that way? By the time 
my customers pay 12 to 20 percent for the loan 
they really can buy less than they could on the 
present plan of cash payment. Not only that, 
but if I were to get some of my customers into 
debt and things didn’t work out right where 
would I stand next time they wanted some lum- 
ber? Then, too, it is liable to change cash. cus- 
tomers to partial payment customers, which is 
bad.’? 

Well, here was a nice situation. I thought 
I was going to tell Bill something pleasing, 
but it was just like kicking into a hornet’s 
nest, so I eased off: ‘‘ We aren’t going to shove 
this thing down your neck. It’s a service we 
are offering. You don’t have to use it if you 
don’t want to.’’ 

‘“T certainly am glad of that.’’ 
cooling off a bit. 

‘*By the way, do any of the local real estate 
men ever sell homes on the time payment 
basis??? 

‘‘Sure they do, but that’s different.’’ 

‘“Well, why is it so bad to sell a roofing job, 
a wallboard job, garage or what-not on that 
plan if it is not bad to sell a home on that 
basis? What’s the difference between buying 
a home and fixing it up, adding a sleeping porch 
or something, on the same financing scheme??? 

‘<Well,’’ said Bill, ‘‘there is something in 


Bill was 


what you say.’’ 

‘*Bill, I’ll gamble dollars to doughnuts you 
have some slow accounts on your books right 
now, in spite of the fact that you know this 
territory and careful as I know you are.’’ 

“*You bet I have.’’ 

““TIf that is the case, you are actually finane- 
ing some of these slow birds on the partial or 
time payment basis and doing it at a loss and 
at the expense of your cash customers. And 
here’s another way to look at it. You are not 
selling lumber etc., but the service that material 
renders your customer. Isn’t that right?’’ 

*“T never thought of it that way but you’re 
right.’ 

** Well, do you buy an auto in parts and hire 
a mechanic to put it together?’’ 

sé No. 9? 

‘“Then, why ask your customer to do that? 
Mr. John Q. Customer wants to get some work 
done around the house and he now has to see 
you, a carpenter contractor, a mason, a painter 
and finance himself and have a fight with one 
or the other or all of you. He wants to buy the 
completed service, not a bunch of parts. That’s 
where the financing plan comes in.’’ 

‘*By gosh, you may be right at that. You 
certainly have given me a new slant on this 
time payment scheme. I’ll have ‘to think it 
over.’’ 
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Wooden Overcoat Defies Wintry Blasts 


LAKE Louise, B. C., Dee. 26.—One of the 
most remarkable examples of building construc- 
tion work successfully carried on during the 
winter months is shown in the accompanying il- 
lustration. It was necessary to rebuild within 
a limited period the Chateau, a large hotel at 
Lake Louise, which was partly destroyed by 
fire. This meant that the work would have to 
be pushed on through sub-zero weather. The 
thermometer in this locality often falls to 50 
degrees below zero, thus presenting great diffi- 
culties for the builders. 

The solution of the problem was_ reached 
when it was decided to build a big wooden over- 
coat for the building and keep this overcoat 


warm. This meant a great expense, for this 
overcoat had to be 300 feet long, 52 feet wide, 
and ten stories high, yet without it work would 
be brought to a complete standstill. It was 
placed five feet away from the steel frame. 
More than two miles of pipe was required to 
heat this wooden shell. This pipe was con- 
nected to temporary boilers and the steam was 
turned on and kept on until the work was fin- 
ished. In spite of the fact that the thermom- 
eter was far below zero on the outside, a near- 
summer temperature was maintained inside of 
the shell, Brick laying started as soon as the 
concrete work was far enough advanced to al- 
low it. All of the plastering was done during 
the cold weather. The contractor was Carter- 
Halls-Aldinger Co., of Winnipeg, Man. 
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By building a huge wooden shell, 300 feet long, 
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52 feet wide and ten stories high, the contractors 


were enabled to carry on construction work regardless of sub-zero weather. 


Distributing Yard Changes Hands 


St. JosEPH, Mo., Dec. 28.—The Cousins Lum- 
ber Co., wholesale dealer of this city, which 
operates a number of retail yards in Missouri, 
announces that it has traded its Albany and 
Darlington yards to the Cosandier-MeMillen Co., 
for that company’s wholesale and distributing 
yard at Grand Island, Neb., also the sale of the 
Cousins yards at Trenton, Mo., to the G. N. Me- 
Gee Lumber Co., of Richmond, Mo. The recent 
death of Paul Cosandier, who with R. C. MeMil- 
len, founded the Cosandier-MeMillen Co. at 
Grand Island in 1921, is probably the cause of 
this business deal. C. H. Cousins, president of 
the Cousins Lumber Co., states that Owen G. 
Cousins, treasurer of the company, will be man- 
ager at the Grand Island yard, and A. Dresher 
will be assistant manager and sales representa- 
tive. The company expects to enlarge sheds and 
facilities and will handle from that center both 
Pacific coast and southern lumber products, ship- 
ping in mixed cars. 








Receipts Increase; Shipments Decrease 


MILWAUKEE, WIS., Dec. 28.—This city re- 
ceived 236,016,000 feet of lumber in 1925 as 
compared with 201,337,000 feet received during 
1924, according to a report just issued by H. A. 
Plumb, secretary of the Milwaukee Chamber of 
Commerce. Shipments for 1925 totalled 13],- 
000,000 feet against 178,261,000 feet a year ago. 
The receipts of shingles amounted to 26,132,000 
against 28,426,000 in 1924; receipts of lath 
amounted to 21,689,000 compared with 22,- 
810,000 during 1924. The number of posts 
received was 98,738 against 95,065 in 1924. Re- 
ceipts of ties totalled 88,091 against 173,100 
last year. 








Getting Greatest Value from 


Cost Data* 








Costs are always interesting because the mar- 
gin of profit in every line of business must first 
be measured by some cost standard or basis. 

Many national trade associations have had 
valuable and satisfactory cost and general ac- 
counting systems devised by expert and expe- 
rienced accountants for the use of members in 
the regular operations of business, but there 
have been varying results in the use of the 
systems. 

However, even where the system itself has 
proven satisfactory to those installing it, it has 
not always followed that its value has come 
back to the associations or the individual mem- 
bers of the associations in the measure expected. 

Therefore, the matters of the reaction of such 
systems on the associations as a body; the value 
of the data resulting from many installations 
to each separate member, and the use or abuse 
of the system by each member individually in 
his own business, are questions of great impor- 
tance which are believed to be worthy of careful 
thought and attention. 

Unless there is a concerted effort on the part 
of someone within the association, or someone 
outside but authorized by the association to 


carry out a thorough, comprehensive and effec- 
tive campaign of introduction and education, 
such systems will not prove of any great value 
to the trade or industry as a whole, even though 
they are of value to the concerns using them. 

The true value of cost or accounting systems 
to associations comes through the collective 
figures resulting from all installations, and the 
proper grouping of such figures as to locations. 
Such information may be analyzed to show the 
general progress of business as it applies 
directly to each locality and prove of the utmost 
value to the trade or industry represented, be- 
cause it will be based on positive facts. 

For example, if the same method of account- 
ing is in use by ten dealers in Blank County, and 
the accountant compiling the data for the asso- 
ciation membership receives a monthly detailed 
operating statement from each of the ten deal- 
ers, he will be able to construct, from all of the 
statements, one combined ‘‘Blank County 
Statement’’ which will be of vital importance 
and great value to every dealer in Blank 
County and every dealer in the State, as well. 

Such a combined statement would be based 
on totals and averages only and would not dis- 


close any individual dealer’s figures or con- 
fidential information. 

The combined statement might start off as 
shown at bottom of this page. 

It will be readily seen just how much real and 
valuable information a complete statement 
would impart, worked out in detail on the above 
basis and then carefully explained and analyzed. 

The report, of course, should go further inte 
this important matter and show the causes of 
increased or diminished costs or expenses so 
that the full trend of the trade or industry may 
be carefully and accurately followed. 

Such thoroughly balanced, carefully compiled 
and definitely grouped reports really mean the 
difference between success and failure for any 
well organized trade or industry. 

The first step is the system; the second is 
proper and thorough installations; the third is 
to see to it that every single, solitary member 
of your association uses your system; and the 
fourth is the intelligent collection, assimilation 
and compilation of all the data properly 
grouped, thoroughly analyzed and explained; 
and promptly furnished to all the participating 
members. 


Comparative Operating Statement of Ten Retail Lumber Yards in Blank County for March, 1925 
Cost of Sales and Gross Profit 


Percent- 
Total year Percentage Total for age to 
to date to sales March sales ¢ whenes 
Sales .................$722,609.50 a $385,100.00 ae eae eemews sracetitag 
Cost of sales........... 532,310.50 73.7 272,305.20 70.7 elie anal adm. exp... 
Gross profit ........... 190,299.00 26.3 112,794.80 29.3 i aa eee en 
Operating profit ........ 
ANALYSIS OF THE STATEMENT 
Sales have increased in the district in money value to the extent of 3. 


$23,795.25 for the month of March over the average of previous two months 


of the year. 
9 


The percentage increase is 6.5. 


2. As the sales price of lumber for March has not increased in respect to 


amounts to 3 percent. 


Total year 


Expense Distribution 
Percentage 


Percent- 


Total for age to 





to date to sales March sales 
32,257.00 4 15,404.00 4.0 
40,600.90 5.6 23,106.00 6.0 
50,201.60 7.3 31,578.20 8.2 
123,059.50 17.3 70,088.20 18.2 
67,239.50 9.0 42,706.60 42.3 


An encouraging part of the report is the decreased cost of. sales which 
As the purchase cost of lumber is the principal basis 


for the sales cost, it is evident that there has been about 3 percent reduction 


the stock handled by these yards, the percentage of dollar value in increase negligible. 
would be practically equivalent to the increased demand. 4, 


*By W. Clement Moore, head of business analysis and tax department o 
of Wolf & Co., public accountants of Philadelphia, Pittsburgh, Chicago, 


New York ete. 


in the wholesale price of lumber. 


Returns and allowances for the month were 


The average increase of 2.1 percent in the net operating profit of all 


yards, speaks well for the management of the yards in this group. 


$4,270.66. 


During the month of March the average sales per yard were $38,510.00 
and the average net profit for each of the ten yards for the month was 


6. Total lumber sales in feet 9,926,000 for March. 
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“THE SECOND MILE” 


A business story emphasizing some of the difficulties—and successes—encountered by a manufacturer » 
in giving unusual service to retailers 








The sales conference was over. Six salesmen 
for the Benton Lumber Co., extensive manufac- 
turer of lumber and associated products, were 
gathered in the office of the sales manager for a 
final word before going back out upon the highways 
and byways of their respective territories in 
pursuit of elusive orders. 

Heims was an understanding sales manager. He 
realized full well the difficulties of the “road”; 
knew the disappointment of failure to secure busi- 
ness where it had confidently been hoped for; 
knew what it meant to keep plugging away in spite 
of rebuffs and refusals. Furthermore, he knew 
the effectiveness of the right kind of service— 
unusual and helpful service—in securing the good 
will and patronage of the dealer. 

“My final text is from Matthew 5:41.” He ad- 
dressed the salesmen with a smile, seeing the ex- 
pression of surprise and wonder in their faces. 
“‘T am reading from the best sales manual ever 
printed ‘And whosoever shall compel thee 
to go a mile, go with him twain.’ 

“That‘s my idea of service. We're compelled 
to go with our customers a mile—giving full meas- 
ure, full count, good quality and certain customary 
accommodations. But let’s not turn back at that 
first milestone; let’s go with them another mile. 
This may not be the usual procedure, but then 
we don’t want to be satisfied with the usual busi- 
ness, either. 

“TI feel sure that we could be of real service 
to our dealers by helping them with their every- 
day problems. In the matter of advertising, for 
instance, and display, stockkeeping, credits, and 
selling. The experience of our organization, the 
contacts of our salesmen with dealers in hundreds 
of towns, enables us to give practical help along 
these lines. I feel sure 
it will be the means of 










3 : ‘{iMILEL 
creating good will among ~ oe pray 
our dealers, which will SPANDARY. 


undoubtedly lead to 
greater sales.’’ 

The salesmen were 
unanimous in favor of 


this idea. They nodded 


in assent, whispering S 


eagerly to one another. 

Of course, anything that would help them to 
sell more lumber would be readily acceptable to 
them. Whatever additional service the company 
wanted to give; whatever additional money and 
effort they were willing to spend for the dealers, 
meant additional selling arguments for them— 
additional sales, additional commissions. Why 
shouldn’t they be in favor of the plan? 

“Most retail dealers,’ continued Heims, “fail 
to make the most of their opportunities because 
they do not understand or make use of the funda- 
mentals of business. They are well-intentioned, but 
most of them lack a complete knowledge and ex- 
perience. Why shouldn’t we supply that lack? Who, 
really, is in better position to help them than we 
who sell them their merchandise ? 

“Now take it in the matter of advertising. his 
is one phase of business—a mighty important one— 
in which most dealers are negligent. We propose 
to help them; to give them the benefit of our 


knowledge and experience along this line. 


Opportunity to Build Up Good Will and Sales 

“Here is what we are going to offer to do: 
For every dealer who buys a carload of our Triple- 
Star shingles, in the next thirty days, we will 
prepare and mail a special sales letter to a list 
of people of his community. All he needs to do 
will be to provide the names of folks to whom 
the letter shall be sent, and the letterheads. We 
will have the letters processed, filled in, the en- 
velops addressed and stamped and the whole mailed 
without further cost to him. What we propose to 
(lo is to help him sell the shingles we have sold 
him. I think that is really our duty—tho we do 
not usually consider it as such. This is what I 
call going the ‘second mile’ with customers.” 

“Great stuff!” exclaimed Herb Peters, who had 
the western end of the State. The others agreed 
that this would be a great opportunity to build 
up good will—and sales—for the company. 

This suggestion’ brought up others in ‘the way of 
helpful services that could be given to the dealers. 
Their service would be so far-reaching as to touch 
every phase of the retailer’s business. They would 
go the third, and perhaps the fourth, mile with 
their customers. 

With these new motives exciting new hopes and 
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[By A. M. Christian] 








aspirations, the salesmen left the company’s office 
to return to their hotel or catch their train out of 
town. Not much was said as they proceeded down 
the street, each being intent upon his own plans 
for realizing upon this new service policy of the 
house. 

It was perhaps two weeks later that Heims, 
having heard nothing from his salesmen with re- 
gard to the new policy, and eager to find out how 
the plan was working, sent six telegrams as 
follows : ‘‘Lumber business good—no service sales— 
why ?” 

Encountering a Little Difficulty 

The following days brought a half dozen some- 
what lengthy reports from the salesmen. It was 
apparent that they were encountering a little 
difficulty. Some told of promised mailing lists. 
Hadn’t they been sent in yet? The general tone 
of their letters indicated a little loss of confidence 
in the new scheme. But most of them were still 
hopeful; still banked upon the promises given 
them by the dealers already interviewed. 

Perhaps, thought the sales manager, the thing 
will work out in time. It naturally would take 
some time to work up the mailing lists. Besides, 
business was good in the territory. This no doubt 
accounted for the delay. 

When, after two weeks more, no mailing lists 
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“And whosoever shall compel thee to go with him 
a mile, go with him twain.” Matthew 5:41. 


or letterheads had arrived, and salesmen had even 
ceased to mention the service proposition in their 
reports, Heims decided that something must be 
done about it. If the idea was as good as it. 
seemed, he wanted to know why it didn’t work 
out. If it wasn’t as good as it seemed, he wanted 
to know what was wrong with it. Here they were 
offering a valuable service to the dealers; there 
was practically no expense connected with it; no 
obligation—yet the dealers seemed leary of the 
bait. 

Was it his fault? The dealer’s fault? Or the 
salesmen’s fault? He wanted to know. 

He would ask Wally Gordon. Gordon was not 
only one of his best salesmen, but he had the 
faculty of looking at things from his employer's 
standpoint. He would give him his frank opinion 
of the matter. 

Wally was down in the southern part of the 
State. By taking a couple of days off, he could 
run down and have a talk with him. 

So after a six-hour run on the B. & S. local 
the following day, Heims was having dinner with 
Wally at the Olympia Grill. Having mastered 
the heavier portions of the dinner, reaching the 
stage where the going was easier—and more de- 
liberate—he put the question that had brought 
him these hundred and fifty miles, 

“Wally, what’s the matter with our well-known 
and late-lamented service policy?’ 

Wally had suspected, of course, the reason for 
the visit of his chief. ‘“‘Nothing much, I guess, ex- 
cept it doesn’t seem to take,” replied the sales- 
man with a sort of discouraged smile. 

Not Receptive to New Ideas 

So he told Heims his troubles. The first man 
he had seen was Barrows at Elmore. He had 
counted on lining him up without difficulty. But 
it seems that Barrows had tried something like 
this once before. Peterson, over at Elm City, was 





indifferent to advertising schemes. Rollins, at 
Sidney, didn’t have time to go into that phase 
of it. And so on. By the end of the first couple 
of days, his enthusiasm had pretty well punctured. 
He had begun to suspect that perhaps this idea 
wasn’t going to set the world on fire. After that, 
he didn’t push it so hard. Finally, he admitted, 
he had come to the point where he rarely suggested 
the plan at all. It seemed to be useless. 


“They don’t seem to be receptive to new ideas,’’ 
he exclaimed in exasperation. “I don’t know what 
to make of it, Mr. Heims. Here we’re trying to 
help them to get more business—and they spurn 
our help. I don’t believe they want anyone to 
help them! I don’t believe they realize that their 
business could be improved, with a little effort! 
So complacently satisfied with things as they are. 
I never saw the like!” 

“Now, now, Wally,” remonstrated Heims. “I 
know exactly how you feel. It is provoking, to 
say the least. Didn’t you find a single dealer who 
would try the scheme?’ 

“Well, yes, I believe I’ve got young Hamilton, 
over at Rockford, interested. But that’s the only 
rise I got.’ 

“Suppose it is. That’s something, isn’t it? 
Suppose now we forget about these other fellows 
who don’t recognize a good thing when they see 
it, and work on this man Hamilton. Get him to 
try it. If it proves effective with him, we'll follow 
it up with others. Once one man tries it out and 
gets results, we’ll have the rest of them chasing 
us. 

“Now, the trouble with you fellows, Wally,” he 
criticized good-naturedly, “is that you expected too 
much. You were prob- 
ably over-sold on the 
idea, and expected every- 
one else to be equally 
enthusiastic about it. 

“Look here, Wally. You 
don’t expect to make a 
sale of a new product to 
every dealer you call up- 
on. You consider your- 
self mighty lucky if you 
interest one or two on the first round thru your 
territory. This proposition is new. You can’t ex- 
pect dealers to fall all over themselves accepting 
it from you. You’ve interested one man. I say 
that’s pretty good work. That’s all we need to 
start. Now let’s get busy on him.” 

This proved to be exactly the trouble with all 
the salesmen, and as soon as Heims got back to 
his office he sent a special delivery letter to each 
of them embodying the results of his findings. 
The result was that the salesmen again took up 
service policy, tho with a different attitude. 


One Interested Dealer Gets Results 


Hamilton was the first dealer to try out the 
plan. Letters were sent to a list of three or four 
hundred people in his community. Results were 
almost immediately apparent. A number of farm- 
ers called at his yard in response to his letter, 
making purchases of various items. This was 
enough to encourage Hamilton to go on with the 
plan. Other letters followed. More results. 

Heims, and Wally, too, took a particular in- 
terest in the case. It was a sort of test case, 
and they wanted to see it work out right. Ad 
vertisements and letters were prepared by the sales 
manager; selling plans proposed. Hamilton must 
have wondered why these folks took such a special 
interest in promoting his business, but he was 
open to good suggestions, and willing to try any- 
thing that looked reasonable. He, too, was anxious 
to have the thing work out successfully, for that 
would rebound to his credit with his company. 

Business came from everywhere. Folks became 
friendly. They came thru other towns, past other 
lumber yards to trade with Hamilton. He caused 
quite a stir in lumber circles by his sudden success. 
He was asked—Heims being responsible—to ad 
dress the lumber dealers’ convention on modern 
methods of merchandising. He tried to back down 
on this, but Heims convinced him this was the 
opportunity of his life—an opportunity to tell 
others something that would be good for them, 
and incidentally, an opportunity for him to repay 
Heims and Wally for their assistance. 

“So you see, Wally,” insisted Heims some months 
later in discussing the situation, remembering the 


(Concluded on page 71) 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Dec. 28.—The following softwood statistics were compiled by the National Lumber Manufacturers’ Association: 
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ee _ — an. oun Orders “ae 
Week ended: 1925, Dec. 19; 1924, Dec. 20— 
Routher® Pine Assoc TALION. ee eee eee eee tee eee e ene eee enees 68,512,360 69,176,254 67,162,816 72,029,094 62,389,824 64,480,752 
West Coast Lumbermen’s ASSsociation........--.cecccccsccccecs 95,783,994 79,154,963 88,715,397 72,226,612 98,012,629 89,230,993 
Western Pine Manufacturers’ Association. .........+eeeeeeeeees 25,418,000 12,413,000 25,469,000 21,336,000 25,781,000 21,425,000 
California ReG@wo0d ASSOCIATION... 0. ccccccrvcvccccccccccs tieses 6,403,000 8,778,000 5,654,000 6,893,000 6,283,000 7,878,000 
North Carolina Pine ASsociation.........ssccccsccccccvcserscces 8,398,493 4,537,496 8,290,225 4,861,000 8,111,584 4,580,993 
Northern Hemlock & Hardwood Manufacturers’ Association... 3,991,000 2,485,000 1,635,000 2,043,000 2,255,000 1,745,000 
Northern Pine Manufacturers’ ASSOCiAa@tiON..........ee eee ee eee 6,913,200 3,997,000 6,442,900 7,231,000 6,535,000 12,419,000 
Maetele: OV WC 6 s6 66S biwio he So ise bo ncd cue sede wa velisie eieatesls “215,420,047 180,541,713 203,369,338 186,619,706 209,368,037 201,759,738 
t ks: 1925, Dec. 28 to Dec. 19; 1924, Dec. 30 to Dec. 20— 
rete Smee Pine Assoc iation ite Rou Nas eseacg se sees nese names. 3,905,084,613 3,992,338,153 3,894,367,004 4,052,050,222 3,890,342,587 3,990,443, 428 
West Coast Lumbermen’s Association.......-+.-.ceereeeeeeeees 5,092,350,672 4,775,433,663 5,239,778,808 4,870,240,321 5,237,227,645 4,856,354,419 
be weed Pine Manufacturers’ ASSOCiatiON.........0-+ eee eeeeeee 1,768,108, 1,552,060,000 1,591,834,000 1,476,270,000 1,572,632,000 1,493,685,000 
California Redwood ASSOCiation...........- cece cree e eee eeeeeeeee 380,944,000 433,615,000 358,030,000 347,349,000 ,055,000 350,160,000 
North Carolina Pine ASSOCiAatiION.......... cece cece cece sere eevee 463,035,732 387,191,136 436,991,812 394,250,824 372,022,920 356,728,965 
Northern Hemlock & Hardwood Manufacturers’ Association... 172,382,000 145,542,000 126,180,000 123,955,000 104,623,000 96,171,000 
Northern Pine Manufacturers’ Association........+.++.+seeeeees 470,083,000 424,026,806 461,426,500 435,350,000 424° '988,000 444,327,000 
Totals fifty-one WECKS........cccccscccccesscccscccccccesees 12,251,988,017 11,710,206,752  12,108,608,124  11,699,465,367  11,961,891,152 11,587,869,812 
Jali ia White & Sugar Pine Manufacturers’ Association, , 
~ Mitty -one aaah ae ae ee ET A re errs te err 1,488,757,000 ane yo 1,239,870,000 840,073,000 Gai) I Ce 
Ee RE | ee A ee IST et mC a 12,061,000 289,000 12,915,000 2,418,000 5859,000 2,833,000 
*Revised figures for fifty-one weeks; not included in general totals; represents aout 78 percent of cut in region. 
oe e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WasH., Dec. 26.—Direct sales of Douglas fir from Dec. 14 to 19 inclusive: 
——Sales—— Prices 5 ——Sales—— Prices 
V. g. flooring— No. Feet No. High Low Spread Drop siding, 6”— No. Feet No. High Low Spread 
NG) DT oscsanday cr seneeesaaiws 9 76,000 5 $50. “00 $42.00 $ 8.00 No, 2 and Detters.<:..ccccssicess 84 837,000 13 $39.50 $31.00 $ 8.50 
BG 2 sesssipase cae veswwne< ens 74 326,000 10 46. 00 38.00 8.00 ORE. IEE EERE MOTE LI LETT 42 331,000 9 30.5 25.00 5.50 
~ 3 ‘aoe oh rere Ts 41 232,000 8 32.00 25.00 7.00 Common No. 1 s1S— 
ee ae ‘ BIN” ccseecsinsencvevenssvesss 79 675,000 9 17.50 13.50 4.00 
” No. 2 and better... 32 278,000 9 31.00 25.50 5.50 on” - 
4 na mentions’ hexenesits 3 50,000 5 27.00 21.00 6.00 1 a aces ttt eeeeeeeeeseeeeeees 32 164,000 a 18.00 14.50 3.50 
”“N 2 and better.......... 21 86,000 5 37.00 33.00 4.00 imension— 
y No 3 prvinconn Sona sae nem 12 26,000 5 31.00 28.00 3.00 2x4", 12-14" cece cece enone 107 656,000 6 16.50 13.50 3.00 
Ste spping ms MB = cide axe casiavaiieie te:  uies eevee tale 107 493,000 8 20.00 15.50 4.50 
pg 0 5 en 15 25,000 6 —SS«6.00 55.00 11.00 BR aieneane tans oui 90 338,000 = 7 = 21.50 16.50 5.00 
Finish— rae aisinaleistndtareiseia ane orate 62 155,000 8 21.50 16.00 5.50 
ET eae er ee 17 26,000 9 58.00 49.00 9.00 DEG MOTO suemeee cisis sisdwslice's 36 89,000 HH 24.50 16.50 8.00 
Casing and base..........++- 15 39,000 14 65.00 37.50 27.50 — EUs wiclsiversineovias 9 33,000 6 22.50 18.50 4.00 
Ceiling, 5%x4”— Lath— 
No. 2 aan better ‘he eecae wel 70 335,000 8 30.00 24.00 6.00 PD ie So rifbes bnbs aa OES 18 288,000 4 4.00 3.25 75 
MG  eudchdvkcbonvekneteneed 14 74,000 10 23.50 17.50 6.00 NE iis heemennte cose. 2 20,000 2 3.80 3.50 30 








Southern Pine Barometer 


New Orueans, La., Dee. 28.—For the week 
ended Dee. 18, F riday, one hundred twenty-three 


mills report as follows in the Southern Pine As- | 




















National Analysis 


WasuineTon, D. C., Dee. 28.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended Dec. 

















California Redwood Data 


SAN FRANCISCO, CALIF., Dec. 26.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 











sociation: 19, orders and shipments being shown as per- | week ended Dec. 19: 
— a centages of production: — emeeen’ , White. 
: "O- § Fe During 51 0. O ercent o wood 

_— Cars ‘Feet duction ments Py, Wks. pb mills Feet production Feet 
Production; ; 68,512,360 oe piinete Dec. 19 Dec. 19 Production .... 13 6,403,000 190.0 1,144,000 
Shipments... 3,152  67,162;816 98.03... No.of Ship- Or- Ship- Or- | Shipments ..... 13 5,604,000 “88.3 665,000 
rders*- — ; eee . 
esky 2 95 so ; ‘ Associations— mills ments ders ments ders Tere: 

Received .. 2,028 62,389,824 91.06 92.80 inte Wis .. «<<. 123 98 91. 100° 100 Received .... 13 6,283,000 98.1 804,000 
Mweek °12,373 263,643,884 West Coast ......... 99 93 102 103 103 On hand..... 12 16,348,000 ~—s... 646,000 
WEEE ote Rees ae Western Pine ....... 36 100 101 90 =89 Detailed Redwood Distribution for Week 

*Orders on hand showed a decrease of 1.78 per- | Calif. Pines* ........ 15 107 107 86 67 Shipments Orders 
cent, or 4,772,992 feet; one hundred twenty-seven | Calif. Redwood ...... 13 88 98 94 95 | Northern California* ...... 2,653,000 2,680,000 
mills contributed to previous week’s report. N. Carolina Pine..... 41 99 97 94 80 | Southern California* ...... 9,000 995,000 

+Normal production for these mills was 73,320,- | N. Hem. & Hdwd..... 13 41 57 73 OR RNMOMORMINT (vn 0's 0450 '6:6a1e:erae 10,000 43,000 
621 feet. Northern Pine ...... 8 938 95 OD BON MNABLORE aisis's.0's's eiereieie-0/06i6 1,805,000 2,246,000 

Of 113 mills reporting running time, 19 were | Southern Cypress..... 17 121 136 §108 §119 | Foreign ................000 87,000 319,000 
working overtime and 62 full time; 4 were shut ene? OO 
down; 1 operated three days; 4, four days; 5, All softwoods ..... 365¢ 96 99 98 95 PROURNE: acciadiicarekvow ees 5,654,000 6,283,000 
five days, and 18, five and one-half days. During During 26 *North and south of the line running through 

—— — Sa —— 1d ome San Luis Obispo. 
. : tArizona, Nevada, Washington and Oregon. 
M4 No. Hemlock & Hdwd. ... 275 227 169 1738 All other Stat n 
The West Coast Review Hdwd. Mfrs. Institute 997 137 123 118 126 niacin 

SeatrLE, WasH., Dec. 26.—For the week | All hardwoods ....... 149 132 125 138 
ended Dec. 19, 99 mills report as follows to the ~~ and 99 101 98 96 Hemlock and Hardwood 
West Coast I ms siation: : eed ieee ees ow 3 
oe mn st Lumbermen’s Association: *Represents 44 percent of cut in region. OsHKOSH, Wis., Dec. 28.—The following is a 

OE sicrvescaxeisxsconvasseeneeie 5,783,994 ;Units of production. summé somparati i 

IONE. Gks6 B5aG esp eae Geena 88715397 tLast week there were reports on this page _ page itn ee a or of figures 
RINE. 56 wib.n Sie GT Wedis 4 oO RC OS ERE 98,012,629 from 398 mills and 105 units of production. as o the Nar woo¢ and hemlock movement sup- 
Shipments— §During 22 weeks ended Dee. 19. plied to the Northern Hemlock & Hardwood 
Water delivery: Feet Feet Manufacturers’ Association by twenty to twen- 

ae iMacednoseesaw 20,538,029 ty-five firms that ordinarily ship about one- 

SRPIVEUD cece cecccresesceseecee 09,7900,UI0 i é i 

Total water (40%)... so iii leseceeeees 35,753,025 Hardwood Barometer ehind of the Setel mentnhy @peeatin enpertes 
on > eeeeneeenreninee: 48,990,000 to the association by all members, and shows 
Local auto and team deliveries........ 3,972,372 MEMPHIS, TENN., Dec. 28.—The Hardwood | averages for October, November, and 1925 to 

20 ve ? 4 is 
Total SHIPMENtS 2.0.0.6. 6000000686 88,715,397 er aguneomyr ne es eneage se — = date, and weekly figures for December: 
heehee week ended Dec. 19, one hundred thirteen and 
Water delivery: one-third units reporting, is as follows: aaa : Masiesk nes 

sentinel 24.449.114 Period— Firms Cut Shipments Orders 

eeport ia Rew airs sceeas ree : -————-Percent of Weekly average— 

Tater uns (40%5 Seacawek ,631,1/ cua ’ Normal Actual  Ship- October ..ces< .. 8,999,000 2,455,000 2,263,000 
Rail, 1.832 cars+ TEMES SIRES SSE SECS De 54'960" of Production*— —— Feet output output ments November .... .. 3,032,000 2,278,000 1,798,000 
Local auto and team deliveries... 2121! "Serer Normal (identi- To date, 1925. .. 3,389,000 2,485,000 2,060,000 

‘ eries........ 3,972,372 cal units) 20,480,000 RS ein ets 19 2,907,000 1,405,000 1,490,000 

Ww , “a PP Actua 6,031,798 78 ais UICC. Ua sissies se 23 4,517,000 2,073,000 2,718,000 

Total new business................ 98,012,629 | Shipments 19,516,922 95 121.7 DAG: 29) cas caieax 17 4,281,000 2,116,000 2,433,000 
Unfilled orders— Orders Hardwood 

DOMCSUC CATO oo. écccicincesevaccscen 109,091,115 MGW. «piso 515 19,515,445 95 121.7 99.5 | Weekly average— 
Export Dis pe paG Swab aisikewidoss tdivieatcn eee 104,838,075 On hand end October 1,497,000 4,243,000 3,751,000 
NN A MINE ii icavisonceoscacee 137,340,000 MO a 0 ig og A November ... 1,358,000 4,071,000 3,610,000 
—— amber fabricated at the mills and used in con- | "po qete 1998 034, 564. "411. 

Total unfilled orders............... 351,269,190 | struction work included in total orders and ship- oe E pectiepien 19 + 180,000 ete eg 

oa —_ nee. Dec. 2 icciabies 23 2,471,000 4,766,000 6,083,000 

rCar basis is 30,000 feet. *Based on mill log scale. LO OS etree ae 17 1,572,000 3,947,000 3,476,000 
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PORTLAND, ORE., Dec. 26.—The } 


Production and Shipments of Western Pine 


November report of the Western Pine Manufacturers’ Association is as follows: 


Production Statistics for November 








Shipment Statistics for November 





Mills reporting——- Production —Mills reporting— | ——Shipments—— —* uses 9 

inate ae . ee = No roduction 745 2, 120 
me — as “. a Jn _ Total Shpmts, Shpg. Cars Feet Shipments 682, 117,888,191 
1920 «ee ee- os po vou, ip ae I9235.... 46 45 4,375 119,682,181 Cut exceeds shipments 34,063,647 .......... 
1924. ...00. 43 9 34 112,687,250 1924. 3 0 43 4,502 117,888,191 Shipment exceeds cut .......... 5,200,941 

1925 1924 1925. 1924 

Shipments to— Cars Feet Cars Feet Shipments to— Cars Feet Cars Feet 
I Bate a a9 o 5408s ta wie ewe 618 269 7,676,391 227 5,869,314 LL Se rr ere ae 44 1, 169, 844 29 737,594 
MUNIN 2a os Hires ce usneee 372 9,162,602 328 7,486,596 RNIN 8 iia wish eel aaron 296 x 288 8,123,082 

CS Oe a ee 26 2,153,002 40 1,108,038 J Sy ee eee er eee 163 sols 152 4,003,527 
(POT Oe earasir ier arer 154 6,536,053 246 6, 126,: 380 RINNE od aid ancieaancmice ade 35 948, 245 20 533,823 
Marth. PIARORR occ es ewe neec bs G2 1,887,078 54 28,2 Atlantic coast States........ 1,125 351,382,606 1,206 26.815 
Gant MGHOCR oo. ccc cen ceca 46 1,197,900 82 3, Other eastern States......... 74 2,003,848 3 786,624 
Minnesota ........sess000- 312 8,234,771 311 8,235,769 Gin bitrmmta 2 hav atacan eas 20 566,896 17 434,182 
OE | Sera arene eine rarer 310 7,698,319 233 6 079): 385 Oklahoma and Texas 21 575.113 : 14 331.288 

| ORCS Bs 308 7,524,495 285 7,359,664 — “- 7 ie aoe 
BS ins. anaes 363 9,387,117 396 10,319,839 UXPOFt «2+. eee eee eee eee eee 3 104,790 eet teen ee ees 
rte Ce eens Sree ee 69 1,742,133 84 2,127,618 MII Swot ora aet sane eo a 3} 51,864 2 53,396 
MOMENT. Go ea. bk e.80 ofb a ie des 108 2,745,533 182 4,699,262 Ee Ee ara ee eT eee 1 BEaoe§6=— ish welt i aa 
1) COATS Perera aren ean eee 71 1,751,837 G2 1,935,167 PUREE Se oks ss Keele oe eaerws 1 2600 =i‘ kw kl Ra 
POO eho cc «a alcad eee aes 62 1,614,461 120 3,180,611 — — ——— —_—__—___—— 
WUGONE eer oc ete mw civ gies 47 1,210,640 84 2,098,242 PEED Gs Ce aac ca ones a Kee 4,375 119,68: 682,181 4,502 117,888,191 

The distribution of shipments into grouped States for November, 1925, was as follows: 
Cars Feet Cars Feet 

OW VOPR met i ceics ne eeea ne 454 12,612,424 VE URIOUG sirieie'p wacena Solara ome Sale 7 186,186 Kentucky _— Min op A 
POMMEVIVAIND 6.5 cece eee ese 294 7,874,757 - = atin... ... ° ne 90 
PT ROBO 25 si8 hiown aisle ie acer 148 4,496,515 Total Atlantic coast States. .1,125 31, 382, 606 OEE REE es eceessecwens = 58,721 
MAGRACIURGCTES. 66 66. sce vce ws 91 SEAS SAS POCA 22.0.0 socks cis ciewece«s ; 77,311 ee eee a 
RE IRE OTC 112 $:145:576 = District of Columbia.........: 17 33,051 Mississippi ...............-.. z, 25,216 
CM ates sa ayes 11 Fae 15 451,947 otal other eastern States... 74 ~,003,848 
UNG ral Oe Noth ca. oats 5 SSCA VENI nn cc ec eects tenner s 188,121 Oklahoma ................0-. 17 452,682 
New Hatapaliive ......scceces 3 90,870 NOGHG  WEVRIMIE, aca cscs wenusens 24 664,636 ROM 6 2.6 a as Daaeadewnaawacur es 4 122,431 


Compared with October as 





‘normal,’ prices were reported by 21 mills as normal; by 


6 as above 


normal ; 


Production and Shipments Compared 




















and by 2 as below normal—while inquiries 

















were reported by 15 mills as normal; by 6 as above normal; and by 8 as below normal. 
Me ? ing operations for November, 1925 and 1924 
Hardwood Institute’s Stock Report — eee ee 
MeMPHIs, TENN., Dec. 28.—The Hardwood Manufacturers’ Institute has compiled from re- 1925 as 
te - 916% it: 1 f aI ata as s g 1e percentage 
ports of 21674 units the following d ata as to stocks Dee. - . _ 1925 1924 Of 1054 
Eastern Territory,* 56 Unitsy Southern Territory,* 16024 Units; Stocks Noy. 1. 931,260,837 878,452,883 106.01 
Total Unfilled Total Unfilled November cut. 319,345,280 341,436,122 93.53 
Species— Dry & Green Dry orders Dry & Green Dry orders aici 
MD ah aoe og Bere ence: Sas, aire 4,692,000 3,437,000 1,350,000 23,681,000 18,822,000 6,382,000 1.2: 50,606, 117 1,219,889,005 
Basswood 8,370,000 4,993,000 1,428,000 242,000 266,000 10,000 Nov. shipments” 354, 914 ‘901 383,861,120 92.46 
MENGE folie dak 66 Oye Ree 3,116,000 2,024,000 1,409,000 3,900,000 2.555,000 650,000 SSeS ha maiiial 
Birch as eho Ree ee a ee 134,000 21,000 15,008 kiweseyes Stocks Nov. 30 895,691,216 836,027,885 107.14 
Buckeye 02220211 1,173,000 1,025,000 "98,000! Melee. LLLLIIITL | Eleven Months’ Reports of 127 Identical Mills 
BUPCOTMUE 6 ce ke he ces 153,000 $9,000 GEE). cavcmiens -cicntadek teaaceanks Comparative figures for pr ion ¢ ip- 
Bat E Rg orgie tate av tet ewe 14,000 C0.) ee 5,000 i REP error ze Pp ee te te Ge ~: -— 
are rea 839,000 434.000 200,000 14,000 14/000 2,000 | ments reported by 127 identical mills for the 
WOMEN cs. pica s ois a os 28,818,000 14,116,000 TAGE dveneecen- Gaxnacdea “akenerars first eleven months of the last three years are 
COMOUWOOR «co kee ss 313,000 137,000 50,000 17,761,000 14,152,000 | as follows: 
ROE os vi avene. 5 ore iaieranecnnare 7,876,000 3,411,000 1,444,000 54,916,000 8,232,000 Thieentnes 
ERIM hss crn se cet wailed oe 776,000 651,000 489,000 3 18,128,000 6,131,000 acon of 
RO Sei tdacenans 876 race i803 8,772,000 4,371,000 2,752,000 216,315,000 127,720,000 69,602,000 Produe tion Shipments I roduction 
TERMMOOEET 606k eee ees 6,000 ee anteanede 1,420,000 1,074,000 151,000 1925 3.839.327. = 7aa San — 98 5 
: ’ “6 6 ane 925.. $,839,327,93 >,784,775,755 98.58 
PIOTG MMPI 2. ce cine. 9,437,000 4,142,000 Di, cedepiwes- ‘taem@iegea. «eee eeeeks 1924 3°717.641, 7 3769, 287, 041 101.39 
eee 1,433,000 1,064,000 183,000 2,177,000 1,757,000 687,000 | 49937" 33°701'859'830 3'762'238'106 101.63 
WO ieacek eet ace hee beeeueuws Shoeke wes | Kinetanames 121,000 (U0 0 ee penises paises mo 5,006, 2e — 
Locust, Si SO a $8,000 39,000 MP ree ‘ 435,000 po epee ‘ ane November Exports Through Southern Ports 
POMNOE. oo ke ee hwo es ,000 a, ec 909,000 2,062,000 317,000 . re : . es , 
ag ke ates 63,194,000 35,682'000 14,135,000 1865146000 107'803.000 — 47'437/000 Exports through southern ports for Novem- 
MECN oink ose ky eek Dea ORM. ALRD ERED Mae meeae: 1,488,000 874,000 905,000 | ber and the second and third quarter of 1925, 
POUMIAINON, og kk cvs ce 19,000 ae SPE nearer 38,000 Cd A oe Cee are given as follows: 
Rr ere ere 537,356,000 24,514,000 6,375,000 12,840,000 9,928,000 1,673,000 Zs . ; : 
PO RERING on cG bh. Cen S GEMRERREEE, Seeneteen®  awamenene 11,000 CO” ~cecicaeas ; P Nove mbe r, July 1 to April 1 to 
eer ereey 5,025,000 2,538,000 1,261,000 = 4,701,000 3,179,000 2,077,000 | Southern pine aden pept. 30 June 30 
OS ee reer 102,000 errr 7,509,000 5,758,000 1,566,000 Iumber - 36,890,574 133,625,140 178,862,034 
EMG isre5 edad er neees 673,000 578,000 288,000 375,000 310,000 4,000 fimber 6,498,944 28,572,710 35,151,684 
ME. neato ccN baie Seeebee  Gedienieee  swastamade 3,031,000 2,198,000 821,000 P . ica candi?  midatalaan aaa 
Mixed hardwoods ...... ‘ GD aaa oteaaies 4,716,000 3,816,000 4,15 00 Other kinds. . .12,468,2¢ 47,055,437 58,691,966 
fixed hardwoods ¥ 1,487,000 870,000 . 716, 0 = 16 _4 197,0 0 wean | 55.857, ane 309°253,287 272'705,684 
185,709,000 105,112,000 41,516,000 602,471,000 478,980,000 166,045,000 Total exports for November decreased 14.7 per- 


*Dividing line between 


Chicago & Eastern Illinois to Evansville, 
La., all points west of this line being 
Single band, 1; with resaw, 


leans, 
‘Unit equivalents are: 
band, 8; circular, %%4. 


“Eastern” and “Southern” 
thence following the Louisville & Nashville to New Or- 
territory. 

1¥%,; double band, 2; 


Ind., 


“Southern” 


territories is a line from Chicago following the 


with two resaws, 


2%; triple 





Oak Flooring Statistics 


The following are statistics for 


the weeks 


ended as shown and comparative periods: 


1925— Production Shipments Orders* 
1 |: 10,899,000 10,670,000 12,095,000 
in |) 10,102,000 8,688,000 13,082,000 
Sept. 28 to Dec. 

whe Somat aahe 125,505,000 119,024,000 119,467,000 

7. 
Sept. 29 to Dec. 
BOO Piro can 102,358,000 100,353,000 108,126,000 

The figures for Sept. 28 to Dec. 19, 1925, show 
increases over those for the period Sept. 29 to 


Dec. 20, 1924, as follows: 


Production, 23 percent; 


shipme snts, 19 percent, and orders, 10 percent. 


*Orders booked for the week 


ended 


Dec. 19 


were 11 percent above production, and shipments 


were 2 percent below production. 


Percentages of Thickness, Week Ended Dec. 19 


33 ” 34” 
SE ag ikasecns 66 19 
Shipments ........... 69 18 
MERE aco ieee oe eues 71 20 


Of the total 11,2 


” 5 
% 16 
qT 8 
7 6 
7 2 


303,000 feet booked during the 


Week ended Dec. 19, 68 percent was }}-inch; 23 


Percent, 3,-inch; 8 percent, 
cent, ¥;-inch. L.c.]. 
mated, amounted to 1,130,000 feet, 
grand total 12,433,000 feet. 


sales in addition, 
making the 


¥%-inch, and 1 per- 


it is esti- 





Southern Pine Stocks 


NEw ORLEANS, La., 
Pine Association has compiled the following 


statisties 


Dee. 


28.—The Southern 


Reports from 164 Subscriber Mills 


Stocks Nov. 
November ¢ 


November 


Stocks Nov. 


Orders (133 


*“Normal”’ 
for the 


mber. 


first ten months of 
Stocks decreased 
during Nove 


Percent 


1025. 


36,282,496 feet, or 


Percent 
Pro- 


Feet Normal* duction 

1 eee be nti tS Oe eee ee 
| ear 333,001,379 273 ee 

1. 297, 904, (OR2 

shipments 369,283,875 96.72 110.9 
ences 928,620,207 GREE) .sasas 

1); Aare ernie 102.22 117.19 

is amount reported by subscribers 


3.76 percent 


Of the 164 mills, 5 were not operating, and 
22 did not report on running time. 
137 mills report lost time representing a ¢a- 
30,545,000 feet; 35 operated full 


pacity of 
time; 


pacity 


The other 


14, overtime equivalent to a gain in e¢a- 
of 24 232,000, which comes to within 


6,313,000 feet of equaling lost capacity. 
Comparative Report of 149 Identical Mills 
compar- 


A statement of 149 identical mills, 





eent from October. 
Total exports for last quarter 
percent from previous quarter. 
The percentages of kinds making up the 
are as follows: 
November, 


decreased 23.3 
totals 


July 1 to April 1 to 


Southern pine 1925 Sept. 30 June 30 
Lumber ...... 66.1 63.9 65.6 
Timber ...... 11.6 13.6 12.9 

Other kinds .... 22.3 22.5 21.5 


Total export aye from Jan. 1 to Nov. 30 


were $41,269,993 feet 





Western Pine Summary 


PORTLAND, ORE., Dec. 26.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Dec. 19, from 
thirty-six member mills: 

Percentages of 


Ship- 
Production— Cars? Feet Cut ments 
Normal ..... rae Mie .wecas ‘auaws 
po) eee ocx SE” =Gaweds dees 
Shipments . 963 25,038,000 100.20 ..... 
Local deliveries... BEEOEe”  cacae °: Maaer 
| ee 5 469, PO". weewes. -Jecmerd 
Orders— 
Canceled 3 TE), aces. swatteta 
INOUE da erate 975 25,350,000 101.43 101.23 
On hand.. <aGeS TEBOeeee «sess eseea 


+Car basis is 26,000 feet. *Local sales included. 

Bookings for the week by thirty-six identical 
mills were 5.06 percent of those of previous week, 
showing an increase of 1,222,000 feet. 


(Statistics continued on page 70) 
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What West Coast Lumbermen are Do 


Predicts Return to Wood Shingles 

SEATTLE, WASH., Dec. 26.—After swinging 
’round the circle for thirteen weeks, Donald H. 
Clark, manager of Starks Shingle Stains (Ine.), 
of this city, has reached home just in time to 
receive an unusually attractive card on which 
is inscribed the season’s greetings, as follows: 

I am thinking 

If my best wishes for a 

Merry Christmas and Happy New Year 
Grew like the Redwood trees, 

Those I send today would be with you 
Tomorrow and forever. 

The message was penned by Willis G. Corbett, 
forester of the Pacifie Lumber Co., at Scotia, 
Calif. The sentiment is surmounted by a photo- 
graph of Mr. Corbett, done on a postal card, 
showing that the author, who is a graduate of 
the University of Washington some ten years 
back, continues to function in an original and 
unique way. 

Mr. Clark, during his tour, covered not less 
than 15,000 miles, visiting all the States along 
the Atlantic seaboard except the land of 
frenzied realty. He says that in a business 
sense, there are ‘‘soft’’ spots only in Indiana 
and the panhandle of Texas, the one traceable 
to a bad reflex of boom and the other to local 
crop conditions. He observes: 

Everywhere the reaction in favor of wood shin- 
gles is truly remarkable. We all know that Amer- 
ican cities are growing, and that they are building 
residences, probably as never before. If anyone 
wishes to find out what kind of roof covering is 


being used, let him go to some district that is 
pushing out and developing on its own account. 


One can see for himself. There is no need to take 
the word of anyone else. In Kansas City I found 
block after block of new houses in outlying dis- 
tricts; and almost without exception they pre- 
sented the pleasing aspect of wood-shingled roofs. 
Also, many of them utilized stained shingles. I 
have found that a great deal of interest has been 
aroused in the red cedar shingle industry, and in 
what shingles have accomplished during the year. 
The best feature is the campaign for steady prices, 
which has created a favorable impression, seem- 
ingly without any one among the consumers know- 
ing how it has been done. The shingle industry 
is just beginning to get results from many years 
of constructive effort, the basis of which is a 
stabilized market. 

Mr. Clark returned home by way of southern 
California. He believes the outlook for 1926 
is most encouraging. 


. ° . 

Sees Big Year for Railroad Materials 

PORTLAND, ORE., Dee. 26.—H. P. Edward, 
western manager of the Prendergast Co., of 
Marion, Ohio, on his return this week from a 
conference with officials and salesmen of the 
concern at the home office, was very optimistic 
concerning business prospects for 1926. The 
company, while marketing all varieties of West 
Coast products, specializes in railroad material. 

The railroads have had a very satisfactory year 
in general, he said, the best they haye enjoyed for 
a long time. Reports of earnings in many cases 
show distinct improvement and certain improve- 
ments and betterments which have long been in 
prospect will now be carried out. This does not 
mean that we expect any extraordinary expendi- 
tures, but there is no doubt but that the executives 
feel that they can now go ahead and do a few of 
the things which acute lack of funds has prevented 
for some time. 

The yard and industrial business has been good 
this year and we do not expect a larger volume of 
purchases from these sources during 1926. From 
the viewpoint of the manufacturer it has not been 
a satisfactory year, but there is no question but 
that overproduction is responsible for this con- 
dition rather than a lack of demand. The present 
move toward curtailment on the Pacific coast is 
apparently the only solution to the matter of a 
reasonable price for our products; for it can hardly 
be expected that we will sell much more lumber 
in 1926 than we have in 1925, with the possible 
exception of railroad material and exports. If we 
produce as much lumber next year as we have dur- 
ing the present year we can hardly hope for a 


higher average price. 

In regard to our eastern markets IT found that 
Douglas fir, spruce and western hemlock are grow- 
ing in popularity, and that the idea has generally 
pervaded that it will only be a short time before 





the East must look to the Pacific coast for the 
greater part of its supply. Dealers are finding 


that prejudices that existed against western woods, 
when just introduced, have practically disappeared, 

Mr. Edward says his company is planning to 
strengthen its eastern organization and greatly 
expand sales of western woods during 1926. 
The company was organized in 1879 and for 
many years has operated a score or more hard- 
wood mills, specializing in railroad material. 
Looking forward to the day its hardwood timber 
would be depleted, the company six years ago 
entered the western field. J. F. Prendergast is 
president of the company, O. L. Rapp, vice 
president and J. R. Smith, secretary. The late 
President Warren G, Harding for many years 
was a director of the company. 


Australian Prospects in 1926 
SEATTLE, WASH., Dec. 26.—Australia, for 
many years the largest foreign customer of 
Douglas fir, will do a good business in lumber 
during 1926, in the opinion of James Crockett, 
governing director of James Crockett & Co. 
(Ltd.), of Sydney, New South Wales. Mr. and 
Mrs. Crockett reached Seattle Tuesday home- 
ward bound from a tour that had taken them to 
London, during an absence of some two months 
from the Antipodes. 

The house of James Crockett & Co. is very 
largely engaged in the timber business, drawing 
its stocks from the West Coast of the United 
States, from the Baltic and from Japan. The 
largest volume has been in Douglas fir, with an 
appreciable quantity of 
redwood. A development 
of interest to certain 


—_—__ 


manufacturers of the 
West Coast is the in- 
creasing demand — for 





JAMES CROCKETT, 
Sydney, N. S. W.; 
Visitor from Australia 


| 





plywood. On this point, 
Mr. Crockett remarks: 

Australia does a large 
business in plywood, de- 
spite an iniquitous duty 
of seven shillings per 100 








square feet, irrespective 
of thickness and _§irre- 
spective of quality. Ply- 


wood is on sale at fifteen 
shillings per 100 square 


feet, so that the duty 
represents about 50 percent of the price. Douglas 
fir finish is in common use, and Douglas 


fir doors and room panels are much admired. The 
outlook for the business is so encouraging that we 
want to establish a plywood connection on the 
West Coast. 

Australia is a country of large natural resources 

and she’s getting ahead. On the whole, there 
will be good prices for wool and wheat, the great 
staples. I don’t see that there is any likelihood 
of next year being worse than last, but it is too 
early yet to tell. So far as my advices go, the wheat 
crop has been a disappointment. The recent strike 
in the shipping industry had a bad influence while 
it lasted. It was so severe that the Government 
had to make an appeal direct to the nation, in 
the way of an election; but it is gratifying to 
relate that the party of law and order came out 
on top. The strike is definitely over, although 
two of the agitators are still in the country -be- 
cause an effort to deport them ended in failure. 
The final decision in the strike very naturally 
strengthened the ministry. An interesting fact is 
that in the election voting was compulsory for the 
first time in Australia. 

Mr. and Mrs. Crockett left this city Tuesday 
night for San Francisco, where they took pass- 
age on the steamship Makura, of the Union 
Steamship Co., sailing Christmas night for Syd- 
ney. Mr. Crockett visited the West Coast six 
years ago. While in Seattle he was the guest 
of L. EK. Foree, manager of the Douglas Fir 
Exploitation & Export Co. 





Klamath Falls District Cut for 1925 


KLAMATH FALLS, ORE., Dec. 26.—In a state. 
ment compiled by Frank D. Lee, wholesale lum. 
berman with headquarters here, it is shown that 
sixteen mills in Klamath County produced 355,- 
200,000 feet, while six mills in California, north 
of Weed, cut 30,000,000 feet, making a grand 
total of 385,200,000 feet. Three remanufactur- 
ing plants shipped 140 cars of their products, 
The complete statement is as follows: 


Cut of Klamath Falls District, Year 1925 


Feet 
a COS ONG Os .e'6.o. 5:0 e's soe brews wiswre ale 30,000,000 
SO. THOR BOs keg kn dene ce eewsee veces 50,000,000 
Shaw-Bertram Lumber Co......ccsces 30,000,000 
Kiamath Lumber & Box Co.......0.0- 23,700,000 
Pelican Bay Lamber Co... 6.6 ccicncsce 73,000,000 
Wheeler-O1mstead CO... 6... cece cccceenee 19,000,000 
Aimar TANBVE? CO. cic ccc cn cncctes 40,000,000 
Dien TAINO CO. ib cicciceccnnacccecenes 28,000,000 
Chiloguin DUMber CO... csc ccc ese nee 18,000,000 
Sprague River Lumber Co............. 6,000,000 
Campbell-Towle Lumber Co.......... 8,000,000 
bone Pine TAME? CO... ci ces cccesaes 3,500,000 
Anna Creek Lumber Co.......55.06e08 5,000,000 
as, INI obo ood ee acute o cele le wl Od Kec ereienk 2,500,000 
Shasta. View Lumber Co... .... ese cne 13,000,000 
MeCunum TAINDEr CO6 6.6. 6c coos cane 5,500,000 
Total KJamath County......... 2... 599,200,000 
A IO oe cic cca pa. eka cine seis canes 1,500,000 
Be. MBO OO 6. i:6 ccc eta sic csie ass.u 8 6,000,000 
EP OTARIR Oe TORVIB se 8.666560 cic cen bins na as ee ei 2,500,000 
MT NT og Sp cat, 5 sat Cel ve SiR klk tia ele Ree 1,500,000 
ISKIV OM HAINDCT COi sé ccciccevesccaneds 8,500,000 
“PODSY TANMDE? CO. vec o cae ccecweinweeses 10,000,000 
Total California mills north of Weed, 
CN cle kaierteaie co ee eee ce 30,000,000 
GTATG NODA 2256. btsianecuan d0540 ceed 385,200,000 
Shipments by Remanufacturing Plants 
Cars 
Klamath Molding Co. (molding).............. 80 


White Pine Molding Co. (molding) (8 months) 25 
Klamath Lumber & Millwork Co. (bevel sid- 
SNE) UG DROIOIIOD ieao-s 0S ces ae ees Sa ce eomsabvew es 35 


Total 


Big Curtailment at Fir Mills 


SEATTLE, WaAsH., Dec. 26.—The indications 
are that during the next sixty to ninety days a 
large proportion of the big fir mills will be 
down about 50 percent of the time. These op- 
erations will take care of their annual repairs 
during this interval. They are also responding 
to a sentiment that tends to keep the industry 
from overproducing in a period of seasonal in- 
activity in building. , 

Aside from the voluntary curtailment of pro- 
duction, there is always at this time of the year 
the possibility of restricted operations due to 
bad weather. December opened with the total 
precipitation about eight inches below the sea- 
sonal average, and while there has been a heavy 
rainfall during the week the deficiency still ex- 
ceeds six inches. While Christmas dawned with 
glorious sunshine, it is evident that somewhere 
along the meteorological line the deficiency in 
rainfall must be made up. If the change should 
come suddenly, under pronounced wintry con- 
ditions, no doubt wet weather would seriously 
interfere with logging and lumbering. The 
highest temperature in Seattle Tuesday was 
fifty-two degrees, and the lowest during the 
previous day was 51 degrees, marking only a 
slight variation in twenty-four hours. 

Speaking of the mills, an intercoastal opera: 
tor says that if the curtailment is moderately 
successful, the pinch will occur in February, be- 
cause the effects of restricted prodution will be 
stronger during that month than any other. 
This observation seems to forecast a rising mar- 
ket, from the probabilities that when buyers 
again take lumber in volume the prices they 
will have to pay will be higher. 

There is no apparent change in the underlying 
condition of the log market. Supplies in the 
water are gradually diminishing, but there is no 
acute shortage as yet. If the mills curtail ef- 
fectively, there probably will not be a_ log 
shortage this winter unless bad weather forces 
a prolonged closedown of the camps. So far 
the winter on the western slopes of the Cas 
cades has been free of cold snaps and snow ex 














JA 


cep 
to ¢ 
unt 









s 
ters 
Ché 
his 
in 1 
mal 
the 
pin 
Bris, 

7 
dia 
7,0 
a | 
this 
teri 
of | 
A § 
of | 
frol 
req! 
sple 
ides 
One 
pip 
eur 
ah 
rive 
full 
lay 
500 
radi 
tiou 
spor 
the 
cad 
is t 


S the 


on 1 
mon 
this 

¥ 
met! 


pipe 


; the 


to ¢ 
of | 
man 
tows 
lof 
Er 
ated 
Pow 
uted 
trial 
ranc 
and 
the 
kee 
road 
tion 
M 
in t] 
busi 
year 
preg 
eral 
for 1 
time 
the | 
pipe 
cond 
lo, C 
com] 
line 
line 
use - 
from 
be in 
ther 
impr 
city, 
Wo0¢ 
and | 
sold 








26 


and 
tur- 
icts, 


t 

),000 
),000 
),000 
),000 
),000 
),000 
),000 
),000 
),000 
),000 
),000 
),000 
), 000 
),000 
),000 
1), 900 


000 


1,600 
), 000 
000 
0,000 
000 
0,000 


0,000 


0,000 


plons 
ys a 
1 be 
» Op- 
airs 
ding 
istry 
1 in- 
pro- 
year 
e to 
total 
sea- 
eavy 
1 ex- 
with 
‘here 
‘y in 
ould 
con- 
yusly 
The 
was 
the 
ly a 


pera 
ately 
i be- 
ll be 
ther. 
mar- 
ayers 
they 


lying 
1 the 
is no 
il ef- 

log 
orees 
» far 
Cas- 
Ww ex- 











JANUARY 2, 1926 


AMERICAN LUMBERMAN 


53 





g and Their Views on Market Outlook 


cept high up in the hills; but it is too much 
to expect that the present mildness will continue 
until spring. 

(SEES SG@GG®’, 


Wood Pipe Line for Power Plant 

SEATTLE, WASH., Dee. 26.—At the headquar 
ters of the Federal Pipe & Tank Co., President 
Charles A. Paul has some remarkable pictures of 
his output. They portray the progress made 
in the construction of the wood stave pipe line 
manufactured for the hydroelectric plant of 
the Montana Power Co., in tap- 
ping the Madison River near Nor- 
ris, Mont. 

The pipe is thirteen feet inside 
diameter, and the pipe line is 
7,505 feet long, almost a mile and 
a half, making it the longest of 
this size yet constructed. The ma- 
terial used is the highest quality 
of clear, close-grained Douglas fir. 
A slight notion of the magnitude 
of the undertaking may be gained 
from the fact that the contract has 


required 1,550,000 feet of this 
splendid wood. 
Mere words do not convey the 


idea so well as Mr. Paul’s pictures. 
One of them exhibits the immense 
pipe line as it swings around a 
curve. Above is the steep slope of 
a hillside, and below is a foaming 
river. Another curve, which grace- 
fully accommodates itself to the 
lay of the land, shows an are about 
500 feet long, constructed on a 
radius of 560 feet. A more ambi- 
tious bird’s-eye view of this same 
spot discloses a thousand feet of 
the line in its course along the tortuous cas 
eades of the stream. On one side of the river 
is the serpentine form of the pipe line, with 
the camps and its tents in the foreground, and 
on the other side are jagged rocks, suggesting 
monumental engineering difficulties in essaying 
this kind of work. : 
Yet another photograph shows construction 
methods in setting up continuous wood stave 
pipe, with workmen in the foreground, giving 
the spectator a chance 
to compare the height 


Installs Sprinkler System 

SEATTLE, WASH., Dee. 26.—Sprinkler systems 
have now been installed in each of the buildings 
of the Elliott Bay Mill Co. One of its older 
warehouses was torn down recently to make 
more piling room for the Ederer hammerhead 
crane which picks up lumber from the green 
chain and moves it into the yard for seasoning, 
or elsewhere as needed. Its sawmill went down 





Dee. 24 for a period of two or three weeks, and 
the veneer factory that produces ‘‘ Big Tim- 





How 13-foot pipe line is constructed. 





wood stave pipe 


ber’? fir panels has shut its doors for a week 
to celebrate the holiday season. 


Organize Employment Service 
SEATTLE, WASH., Dec. 26.—Acting conjointly, 
the Loggers’ Information Association, through 
E. B. Chinn; the Federated Industries of Wash- 
ington, through D. C. Botting, and the Western 
Operators’ Association, through William J. 





of the average sized 
man with the over- 
towering diameter of 
13 feet. 

The power gener 
ated by the Montana 
Power Co. is distrib- 
uted to towns, indus- 
tial plants and 
ranches in that State, 
and is also supplied to 
the Chicago, Milwau- 
kee & St. Paul rail- 
road, for the opera- 
tion of its trains. 

Mr. Paul has been 
in the wood stave pipe 
business -for seventeen 
years, and has been 
president of the Fed- 
eral Pipe & Tank Co. 
for three years of that 
time. He states that 
the life of wood stave 
pipe is determined by 
conditions. In Pueb- 











lo, Colo., last year, the | 
company put in a pipe 

line paralleling an old 

line that had been in 

use for twenty-seven years; and when the pipe 
from the old line was dug up it was found to 
in a state of perfect preservation. In Seattle 
there have been many instances where street 
improvements, due to the rapid growth of the 
tity, have necessitated the abandonment of 
Wood stave pipe lines after years of service; 
aul such pipe lines have been reclaimed and re 
sold for more than the original price. 


View 


Compare size of men with that of 


their own problems, and to fit in with a chain of 
employment bureaus now in process of consoli 
dation in Washington and Oregon. 


Timber Land Sale Announced 

PORTLAND, ORE., Dee. 26.—The sale of 14,000 
acres of fir timber land, cruising between 700,- 
000,000 and 800,000,000 feet, on the lower 
Siuslaw River, by T. C. Starrett and H. N. 
Hovey, of Detroit, Mich., to the Stout Lumber 
Co., of North Bend, Ore., was announced at 
Eugene, Ore., this week. The con- 
sideration was reported as some- 
thing over a million dollars, and 
the actual transaction was made 
several months ago. According to 
Louis E. Bean, an attorney of Eu- 
gene, who handled the negotis 
tions for Starrett and Hovey, the 
land was transferred to J. C. El- 


rod, of Portland, who in turn 
transferred it to the Portland 
Trust Co., which in turn trans- 


ferred it to the Stout Lumber Co. 
The transaction also ineludes 
the property of the Siuslaw Boom 
Co., which operates a series of 
booms all the way from Point Ter- 
race to Cushman. Henry L. Berg- 
man, banker and timber owner of 
Florence, Ore., will, it is reported, 


manage the properties in Lane 
County. 
The Gresham branch of the 


Jones Lumber Co. is reported as 
having been sold te Barnes & 
Rhorson, of Seattle, who will take 
charge Jan. 1. M. C. Addy, who 
has managed the braneh for the Jones Lumber 
Co., will act for the new owners for the time 


being. 
vagaaaaaaaaane 


Makes Table of Oregon Woods 


PORTLAND, ORE., Dec. 26.—Grant Lindley, of 
Lebanon, Ore., has just compieted and placed 
on exhibit there a table inlaid with about 2500 
pieces of wood native—except for two species— 
of Oregon. The table 
is finished in natural 
color and is highly 
polished. Every color 
but blue is found in 
the inlays. In the 
pentagon —the_ five- 
sided figure — design 
on the top is featured 
an ordinary set of 
playing cards, inelud- 
ing the joker. Curly 
maple forms the body 
while the figures are 
made of darker wood. 
Fir serves as founda- 


tion for the _ table. 
Mr. Lindley estimates 
that not less than 


varieties 
used in 


twenty-five 
of wood were 


the table, most of 
them grown in the 
vicinity of Lebanon 
which is in Linn 
County. Among the 
varieties 1re walnut, 
three different kinds 





of Douglas fir pipe line winding along Madison River near Norris, Mont. 


Chisholm, have organized the Association Em 
ployment Service, with offices at 90 West Main 
Street. The will be under the manage 
ment of George B. Sypher, general manager of 
the Western Operators’ Associacion, with Dave 
Thompson and his assistant, John Boden, in 
direct charge of hiring. The purpose of the 
consolidation is to prevent exploitation of the 
worker, to centralize the operators’ control over 


offices 


of maple, yellow and 
red yew, myrtle, 
chittim, oak, Oregon 
grape, apple, cherry, 
locust, ‘nine bark,’’ dogwood and elder. Ebony 
and one shade of a redwood were obtained from 
out of the State. 
(‘PPB AAAZAAE 
IN JOBBING planing mills and other places 
where short-order and special work is done, the 
time required for changes and set-ups is of 
enough importance to have earnest considera 
tion when buying new equipment. 
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Mill and Market News of Hardwood Industry 


Extreme Cold Succeeds Rains 

MEMPHIS, TENN., Dee. 28.—Trading in the 
southern hardwood market has been practically 
suspended during the holiday season. Mills are 
still operating as many hours as possible, but 
logging conditions are still rather unsettled and 
not enough logs are being brought from the 
forests to supply the demand. There has been 
practically no wet weather during the last few 
weeks, but extreme cold throughout the south- 
ern hardwood belt is hindering woods work and 
will keep logging down to a minimum, Hard- 
wood Manufacturers’ Institute reports for 213 
units show that stocks were reduced during 
November by about 40,000,000 feet, while pro- 
duction was far below normal. For the week 
ended Dec. 19, orders were 95 percent, ship- 
ments 95 percent, and production 78 percent of 
normal production. Though output is showing 
gain, it is still far from normal, while orders 
and shipments are holding up exceedingly well. 
Demand is stil! from all sources. Practically 
all groups are sending in a few inquiries, and 
buying some hardwood. Sales will not be heavy 
until well after the first of the year, when all 
inventories are completed. Prices are still tend- 
ing upward. Export demand is exceedingly 
quiet. 

A luncheon was served in the Hotel Peabody 
to above seventy lumbermen on Christmas eve, 
honoring the memory of E. R. (Pop) Cooledge, 
who died here several weeks ago. It-was the 
fifth annual Cooledge dinner, as it had been 
eustomary for lumbermen to gather with 
“*Pop’’ on Christmas eve day for dinner and 
a celebration. The order of things was not 
changed even though ‘‘Pop’’ had passed be- 
yond, and it was voted to continue the dinners 
each year. Harry B. Weis, George C. Brown & 
Co., presided at the luncheon, and the principal 
talk was made by J. A. Reichman, Reichman- 
Crosby Co. of this city. 

As a result of the death of Lueas FE. 
Moore, the Lucas E. Moore Stave Co. has 
been reorganized and has moved its executive 
offices from New Orleans to Memphis to be 
nearer the operations. W. K. Knox will be 
chairman of the board of directors of the com- 
pany and will continue his residence in New 
York. Walker L. Wellford, of Memphis, will 
be president of the company. 


Northern Mills See Bright Prospects 


Bay Crry, Mici., Dee. 28,—The hardwood 
lumber industry of Lower Michigan will close 
the year 1925 in a more favorable condition 
than since 1920. 

The large surplus of stock that accumulated 
during the winter of 1924 and the early part 
of 1925 has been steadily reduced in the last 
six months, and is now practically 40 percent 
below the high point reached earlier in the year. 
Although production has been practically 
normal during the year, increased demand has 
rapidly absorbed the large surplus accumu- 
lated. Prices have not responded to the in- 
creased volume of sales to as great an extent 
as had been hoped for, largely due to competi- 
tive woods from southern States. However, the 
advances that have been made are well estab- 
lished and all prices very firm, with further 
advances in prospect. 

Hard maple (which is produced in the great- 
est quantity) has had the largest demand, par- 
ticularly in the higher grades and No. 3 com- 
mon. Stocks of No. 1 common and better 
in 8/4 and thicker have been reduced to a very 
low point; this condition also prevails with the 
4/,5/ and 6/4 No. 3 common. There are normal 
stocks of 4/ and 5/4 common grades, used .for 
flooring, but flooring manufacturers have been 
following the ‘‘hand-to-mouth’’ policy on ac- 
count of the market conditions for their prod- 
uct, and any increase in buying from this source 
will rapidly absorb these stocks. 

The demand for beech, birch, and basswood 
has been very satisfactory, and there has been 
an actual shortage of certain items in these 
woods. Soft elm, which has been the least 


active during the year, has been moving in bet- 
ter volume during the last two or three months, 
owing to the shortage of southern elm and gum, 

Hardwood manufacturers see bright pros- 
pects. Practically all of the large wood using 
industries have followed the policy of purchas- 
ing only for immediate requirements, and stocks 
in the hands of the consumers are extremely 
low. If business continues during the first 
quarter of 1926 as predicted, increased values 
will undoubtedly result. 


Furniture Factories Will Be Active 


MILWAUKEE, WIs., Dec. 28.—Business dur- 
ing the holiday season among the Milwaukee 
furniture manufacturers was very good. A num- 
ber were rushed considerably to fill last-minute 
orders. Most had lumber stocks sufficient for 
their needs. Manufacturers who purchase for 
special orders are feeling the upward trend of 
the lumber market. Premiums are being de- 
manded on some lumber on which shortages are 
reported. The furniture interests were in the 
market for walnut, mahogany, birch, butternut, 
and red and sap gum. Little time will be lost 
in Milwaukee factories during the annual in- 
ventory period, as they have contracts on their 
books which will keep them busy for the next 
few months. The retail trade will soon be in 
the market buying for the new season. Lumber 
stocks of the factories will inventory about the 
same this year as in 1924. Those which carry 
lumber bought heavier this year to cover them- 
selves when they saw a price advance coming, 
but their production was greater, and hence the 
average stock will be about the same. 


Holiday Demand Was Brisk 


KVANSVILLE, IND., Dec. 28.— Demand for 
hardwoods has been brisk, though many whole- 
salers and retailers have been taking their an- 
nual inventories. Dry stocks continue scarce, 
and prices in the main are holding firm. Among 
the best buyers are the industrial plants. Fur- 
niture manufacturers report a good trade out- 
look. 

Frank Cutsinger, of the Evansville Band Mill 
Co., accompanied by Mrs. Cutsinger and their 
daughter, lizabeth, spent the holidays at their 
former home in Edinburg, Ind. - 

H. B. Flicker, of the H. B. Flicker Lumber 
Co., is back from a business trip to Marion, 
Ohio. 

D. B. MacLaren, local lumber broker, has re- 
turned from a business trip to Indianapolis. 


Holidays Close Northern Camps 


MERRILL, WIs., Dec. 28.—With inventory time 
and holiday influences, there is a lull in the 
lumber trade. Logging camps have closed. 
Lack of snow has delayed hauling, and the 
amount of farmers’ logs hauled to sidings and 
mills is almost nothing. 

On the south branch of the Oconto River, 
about four million feet of pine will be cut this 
winter. The timber was burned over last spring, 
and will be useless for commercial purposes if 
not logged immediately. At least 5,000,000 
feet of pulpwood will be shipped to Appleton 
this winter from northern Wisconsin over the 
Soo railroad. The logs will be shipped from 
points along the old Wisconsin & Northern rail- 
way. 


Furniture Trade Prospects Good 


BALTIMORE, Mp., Dec. 28.—The furniture 
trade sees bright prospects for good trade. 
While demand for the more expensive furniture 
had not been as large as had been expected, 
business in medium grades had been brisk. 

Paul Gerhardt, a timber cruiser and broker 
of Asheville, N. C., called on some of the hard- 
wood men here last week. 

Henry P. Duker, of Otto Duker & Co., has 
decided for another year at least to continue 
with this concern. 


Market Gains Further Strength 


CoLUMBUS, OHIO, Dec. 28.—Conditions in the 
hardwood trade have improved, despite the holi- 
day season. Buying on the part of industrials 
is the best feature, with concerns making boxes, 
automobiles, furniture and musical instruments 
in the lead. Retailers are buying what is neces- 
sary to fill in stocks until after inventories, 
Dry stocks are not plentiful at mills and are 
destined to become scarcer as the winter ad. 
vances. The price list is maintained. 

Southern pine trade is quiet, because most 
dealers are engaged in inventories. But a buy- 
ing movement is expected after the first of the 
year and preparations have been made accord- 
ingly. Prices are generally firm, with flooring, 
siding and rough finish the best items. Ship- 
ments are coming in fairly well. ‘Transit cars 
are not as numerous as formerly. 


Furniture Salen Shae Increase 


Sr. Louis, Mo., Dec. 28.—Sales of the twenty- 
five reporting furniture manufacturing interests 
in the eighth Federal Reserve district during 
November were 4.9 percent larger than for the 
corresponding period in 1924, and 17.0 percent 
under the October total this year, according to 
the report of the Federal Reserve Bank of St. 
Louis. The report continues: ‘‘Stock on Dee. 
1 were 10.5 percent smaller than on the same 
date in 1924, but 47.8 percent larger than on 
Nov. 1 this year. Buying for prompt shipment 
continues on a satisfactory scale, but ordering 
for delivery next year was under expectations. 
The movement of office furniture, particularly 
metal goods, has developed marked improvement 
during the last sixty days. Purchasing of holi- 
day goods was in most instances satisfactory, 
and there is still an active demand for floor 
coverings and house furnishings. Some ad- 
vances in prices on spring goods were an- 
nounced, mainly to conform with the recent 
rise in certain grades of lumber.’’ 


Greater Market Stability Foreseen 


Detroit, MicH., Dec. 28.—While the majority 
of automobile and body plants are emerging 
from inventory periods that have necessarily 
deferred purchases, a survey of plans indicates 
that consistently good manufacturing schedules 
will be established during the early part of the 
year. Although it is apparent that the use of 
hardwood bodies will be curtailed, the increased 
output of motor busses means larger hardwood 
purchases. In the manufacture of higher priced 
cars, the consistent use of better grade hard: 
woods also is indicated. Plans of car manu 
faecturers to build and operate their own body 
plants will be productive of more uniformity im 
hardwood buying, since it will eliminate in 
large measure the speculative features of at- 
tempting to gage production schedules too far 
in advance. Consistently good market condi- 
ticns will be maintained to a greater extent, 
since the possibility of overproduction will be 
largely removed, with the result that bargain 
offerings will be absent. ; 

From a consensus of executives in automobile 
and body plants, it is apparent that a special 
effort will be made during the next twelve 
months to overcome undesirable texture condi- 
tions in hardwoods which have been productive 
of trouble and expense and in a number of 
instances of considerable waste. These defects 
in texture have been largely responsible for re- 
jection of hardwood frames by inspectors. It 
is hoped that through the codperation of hard: 
wood manufacturers these conditions will be 
cleared up. It is stated that the success of 
codperative efforts along this line provides the 
most effective check to the growth of steel body 
construction. These conditions are said to be 
applicable for the most part to ash, gum and 
elm. 

The market in softwoods is showing signs of 
increased interest in buying. There is no down 
ward trend in prices in spite of recent light 
purehases. Larger orders from retailers cover 
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ing a variety of items are expected during the 
next thirty days. 

Kenneth L. MacDonald, who has been seere- 
tary of the Detroit Suburban Lumber Dealers’ 
Association for a number of years, has resigned. 
Mr. MacDonald is now spending a vacation at 
his home in Louisville, Ky. . His duties as secre- 
tary-treasurer of the Detroit Hoo-Hoo Club 
have been taken over by his predecessor, Hunter 
J. Gaines. 


Stocks Low and Logs Scarce 

JACKSON, Miss., Dee. 28.—Local manufactur- 
ers of hardwood report market conditions ex- 
ceptionally good. Stocks of lumber are low, 
and with logs scarce there is little chance to 
speed up production. Winter weather, marked 
with usual rainfall, has set in, and mills are 
closed down for the holiday period, while a sup- 
ply of logs is being sought to operate on next 
year. The demand is good for all items. The 
export market is fair. 


Oak Is Reported Strengthening 

BuFFALO, N. Y., Dec. 28.—Wholesalers in the 
hardwood trade say that it is useless to try to 
make any more sales this year for immediate 
delivery, though some sales are being made for 
delivery next year. Oak is becoming stronger, 
but everything else, except gum and the tough 
ash wanted by the automobile companies, is 


At a special meeting of the faculty of the 
Saturn Club, held on Dee. 26, George A. 
Mitchell, of White, Gratwick & Mitchell, was 
elected to the place of dean, the most important 
office. 

Frank J. MeNeil, of the Sullivan-MecNeil 
Lumber Co., who has been on the Pacifie coast 
for several weeks, has announced that the com- 
pany is preparing to open an office at Tacoma, 
Wash. 

H. T. Trotter and H. C. Kelleran, of the 
Trotter-Kelleran Lumber Co., have returned 
from a three weeks’ visit to southern mills, in- 
cluding the mill of the Gulf Red Cypress Co., 
Savannah, Ga. 


Volume Wale-andl Prices Firm 


LOUISVILLE, Ky., Dee. 29.—There has been 
very little activity in the lumber market, de- 
mand for hardwoods as well as consumption 
having slumped off. There is some inquiry, 
principally for figuring inventory, but not much 
actual business is being placed. Shipments con- 
tinue fair on old orders. Production has been 
showing material improvement, many of the 
mills being back on practically a full production 
basis. Prices are about as they have been. 
Car lot quotations on inch stocks at Louisville 
read: Quartered white oak, FAS, $130@140; 
common, $75@85; quartered red, FAS, $105@ 
110; common, $70; plain white, FAS, $95@105; 
common, $68; plain red, $95 and $65. Poplar, 


Higher Price Level Expected 


CINCINNATI, OHIO, Dee. 28.—Activity has 
been on a low scale due to the holidays and in- 
ventory taking. The slowing up of actual or- 
ders has had no effect on the tone of the mar- 
ket, which remains firm. Most lumbermen look 
for a big spring and summer season with a gen- 
erally higher level of prices than obtained dur- 
ing the greater part of 1925. Technically the 
lumber market is in good shape. 

A tip to prospective home builders to buy 
their building supplies now has been issued by 
H. C. Stanforth, president Oakley Lumber Co. 
Mr. Stanforth has made a careful survey of the 
building material market and has come to the 
conclusion that prices generally will advance in 
the spring. His survey included sources of pro- 
duction, stocks and prospective demands for the 
spring and summer. 


Final Fight for Wood Shingles 


MINNEAPOLIS, MINN., Dec. 28.—Twin City 
and northwest lumber interests are shaping 
plans for a final assault on a proposed ordi- 
nance which would bar wooden shingles from 
Minneapolis construction. 

The lumbermen here have made a demonstra- 
tion in which the fire resisting qualities of 
wooden shingles, contrasted with those of pat- 
ented shingles, were proved. The city council, 














Special ceremonies marked the inauguration at Antioch College, Yellow Springs, Ohio, of an annual public school ceremony for Christmas tree 


planting and harvesting. 


[The plan was described on page 89 of the Dec. 19 issue of the AMERICAN LUMBERMAN.—EDITOR. | 
to the left participants in the ceremony are shown. 


In the illustration 


From left to right they are: A. E. Morgan, president Antioch College; T. F. Laist, director of 


research in retail lumber; Dr. J. J. Crumley, assistant Olio State forester ; P. C. Nash, dean Antioch College; Miss Willie McLees, superintendent 
elementary department, Antioch College; F. M. Torrence, secretary Ohio Association of Retail Lumber Dealers; E. O. Barr, superintendent public 


schools, Yellow Springs; Howard Potter, president Ohio Association of Retail Lumber Dealers; and E. C. Zavitz, director Antioch school. 


View 


at right: School children lining up preparatory to marching to plot where first Christmas trees were planted 





quiet and will remain so for some time. A 
certain large concern is reported to have bought 
100,000 feet of sound wormy Philippine ma- 
hogany to take the place of gum. 

Receipts of lumber by lake at this port dur- 
ing the season of 1925 were 7,895,621 feet, as 
compared with 4,654,000 feet in 1924. The 
shingle receipts were 107,280,000, as against 
58,950,000 in the preceding year. While the 
lumber receipts this year exceeded those of 
either last year or the year before that, they 
were less than 60 percent of those of 1922. 

The Betts Lumber Co. considers the outlook 
favorable to a good healthy lumber demand in 
1926, but can not see satisfactory profits for 
wholesalers in fir and western pines until the 
supply of such lumber is more in proportion to 
the demand for it. 

The Buffalo Lumber Dealers’ Association 
held a Christmas dinner on Dec. 23, with about 
forty members present. ‘‘Bob’’ Summers was 
im his usual playful mood and entertained the 
company. The choir boys of the Church of the 
Good Shepherd sang for the diners. An ex- 
change of presents took place. 

Henry I. George has been named as one of the 
candidates for director of the Buffalo Chamber 
of Commerce. He is on the red ticket. Nine 
directors are to be elected out of eighteen nom- 
inated, who are ranged on three tickets, red, 
white and blue. The election is on Jan. 13. 


FAS, $100; saps and selects, $70; common, $50. 
Plain or quartered red gum, FAS, $110; com- 
mon, $70; quartered sap, $65 and $53; plain 
sap, $62 and $45. Walnut, FAS, $220; selects, 
$150; common, $100; No. 2 common, $45. Chest- 
nut, $105 and $57. Ash, $90 and $55. 

Heavy ice in the Ohio River '‘from Pittsburgh 
to Cairo has virtually stopped ‘all river traffic, 
equipment having been moved mmto canals and 
ice harbors as a protection against damage and 
all schedules have been abandoned. A week 
of zero temperatures has slowed up building, 
transportation and general work. 

W. P. Brown & Sons Lumber Co., Louisville, 
gave a big Christmas dinner party on Dee. 26, 
at the company-controlled Brown Hotel, for all 
lumber employees; while the Brown Hotel had 
a special hotel employees dinner on Sunday 
night, J. Graham Brown being host at both af- 
fairs. 

John C. Graham, head of the Cook Lumber 
Co., which he took over about a year ago, re- 
cently stated that 1925 was the largest year in 
the history of the company. 

F. E, Bibb, vice president Fred G. Jones 
Lumber Co., Louisville, is scheduled to be the 
next president of the Building Material Trade 
Bureau, of Louisville. 

N. U. Bond, of the Bond Foley Lumber Co., 
Bond, Ky., has been elected Republican senator 
from the Berea, Ky., district. 


urged to pass the ordinance by the fire mar- 
shal and city building inspector, has encoun- 
tered vigorous opposition from the retail and 
wholesale lumber interests. Lumber manu- 
facturers also have joined with the forces re- 
sisting the ordinance. 

The secret behind the fight is that the lumber 
interests fear that should the ordinance be 
passed it would be the stepping stone for 
further similar legislation throughout the 
Northwest. The opponents of wooden shingles 
would be equipped with an argument that the 
Northwest’s metropolis, Minneapolis, has ap- 
proved the ordinance and what is good for the 
largest city certainly should be good enough 
for the smaller ones. 

Lumbermen predict the ordinance is headed 
to the legislative graveyard. They believe they 
will be able to kill the measure when it comes 
up again for final action on Jan. 19. The Hoo- 
Hoo elub is one of the leading groups behind 
the fight against the ordinance. The Red 
Cedar Shingle Bureau also is taking a prom- 
inent part in the fight. - While the hearing still 
is three weeks away, the lumbermen are active 
in making preparations for the fight which is 
to be resumed when the council committee meets 
again. 

SR AAAARBABBAABAAAE 

NORWAY REGULATES the cutting of timber on 

private as well’as public lands. 
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Safe Methods of Operating Mechanical Skidder’ 


[By J. H. Dickinson, Lidgerwood Manufacturing Co., New York City] 





[Note.—This is the first instalment of Mr. 
Dickinson’s paper on “Safe Methods of Oper- 
ating Mechanical Skidder.’ The second and 
concluding instalment will appear in a later is- 
sue.—EDITOR. | 


A mechanical skidder, as referred to in this 
paper, is a specially constructed hoisting en- 
gine having friction drums used in combina- 
tion with wire rope and specially constructed 
logging pulley blocks. It is a machine for get- 














Fig. 1. Overhead skidding where the logs 


are entirely suspended 


ting logs out of the woods. The word skidding 
usually means the pulling of logs over the 
ground by dragging, or with one end suspended 
and the other end dragging over the surface of 
the ground; but the word skidder or skidding 
Jogs today also means the act of bringing in 
logs from where the tree is felled to the logging 
railroad or stream, no matter whether dragged 
over the ground or entirely suspended, as is 
often done in rough mountainous timber sec- 
* Paper read at fourteenth annual congress 
of the National Safety Council, Cleveland, 
Ohio, Sept. 28 to Oct. 2. 


tions, as illustrated in Figs. 1 and 2. 

Mechanical skidders are divided into two gen- 
eral classes. The overhead skidders, as illus- 
trated in Fig. 3, is a skidder employing a main 
cable over which a skidding carriage is oper- 
ated. This carriage is rigged up by ropes lead- 
ing to the friction drums of the skidding en- 
gine so as to enable the operator to drag in logs 
on the ground or with the front end suspended 
so as to clear the obstructions when being 
skidded in; or the logs may be wholly suspended 
so as to entirely clear the ground when being 
brought in by the overhead skidder. All other 
mechanical skidders are known as ground 
skidders, some of which are illustrated in Figs. 
4 and 5. The various types are built with and 
without combined loading attachments. 

Having given a general description of the 
various methods of skidding I will proceed to 
point out the development of the first crude 
skidder to the present day machines of higher 
efficiency which are much safer in the wods. 

Used Rope on First Skidders 

From early history we find the first skidder 
equipment was of the overhead cableway skidder 
(see Fig. 6), and the first machines used Manila 
rope instead of wire rope to take the logs out 
of low places on very short spans. Shortly after, 
a wire rope or cable was substituted for the 
Manila rope as a main cable, upon which the 
carriage or trolley ran. The receding or outhaul 
rope was not changed to wire rope until 1892, 
nine years after the first Lidgerwood hoisting 
engine was rigged up as a log skidder. This 
change to full equipment of wire rope for all 
lines, including guy lines, came about in the 
Green Swamps of North Carolina, nead Wil- 
mington, because the outhaul rope slacked down 
into the water of the swamp, became water 
soaked and weakened, naturally causing break- 
downs and delays. In those days light weight 
wire rope was a very important factor in log- 
ging, due to the crude methods of shifting ropes 
in the woods; also on account of the method 
then used of pulling slack in the skidding line 
by hand, as illustrated in Fig. 7. To obviate 
the dangers in using the light wire ropes forced 
the rope manufacturers to build for the logging 
industry the highest possible grade of wire 
rope. Also in this older type of pulling slack by 
hand the men were located under the cableway 
span when pulling slack and thus always in 
danger of the slack in the outhaul rope dropping 
down and endangering them. Today, with the 
improved mechanical slack-pulling done by the 
skidding: engine, these men are entirely elimi- 
nated; only the tong man stepping under the 








Fig. 3. 


Overhead skidding showing the main cable over which a 
skidding carriage is operated 








line and grabbing the lowered end of the skid- 
ding line, which can only be done by holding 
the other lines taut—thus eliminating all of 
the old dangers in the woods end of the over- 
head cableway skidder. 

At the head spar end of the overhead cable- 
way logging system, the details of material used 
and methods of rigging have been carefully 
worked out and gradually improved for safety. 
(See Fig. 8.) This shows the head spar with 
its rigging upon a tree-rigged skidder equip- 














Fig. 2. An example of overhead skidding 

ment. The main cable must break at times due 
to wear caused by the carriage traveling over 
it. There is no danger to men working upon 
the skidder when this main cable comes down, 
due to a break in the span.’ There would be 
great danger when the anchors let lose if the 
main cable connecting rope was not used over 
a saddle block on the head spar. This anchor- 
age end of the main cable connecting rope must 
be sufficiently long to allow the load on the main 
‘able to drop down and rest upon the ground 
no matter what position on the span, before the 
shackle connection between the anchorage rope 
and main eable extension rope is pulled up to 
the saddle located on head spar. (See Fig. 9.) 





ee 


y 


» eeneaneenen 


Fig. 4. A common type of ground skidder with a combined loading at- 
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Fig. 5. A ground skidder with a combined loading attachment. 


Any shocks or tendencies to sway the 
spar when the main cable or any of 
its extensions break is held in check 
by the spar guys. 

“The overloading of the main cable 
can be prevented by having an auto- 
matic releasing drum to tighten up 
the main cable heel block equipment. 
Such a device has been developed for 
the Lidgerwood cableway skidders. 

Trim Head Spar Tree 

When an overhead skidding engine 
is used with a tree for head spar, the 
top of the tree should be cut oif to 
prevent any danger of limbs being 
shaken from the tree. The _ tree 
selected for the head spar should be 
sound, and if possible, straight 
grained, and then well guyed. Cutting 
off the top of the tree is considered 
today a very simple operation by the 
average skidder rigger. The usual 
method is for the rigger to go up the 
tree, strap himself at the correct 
height, and chop off the top. Another 
method now used, especially on the 


large Pacifie coast spar trees, is to blow the top 





Fig. 7. 


Various 
types of skidders are built both with and without loading attachments 


Fig. 6. 
Manila rope instead of wire rope 


double-cylinder, two-friction drum engines 


off by a special way of placing dynamite sticks with boilers, all having 9x10 cylinders. 


around the trunk of the tree at the place where 


the top is to be blown off. 


Contractors hoisting engine weighs 13,700 
pounds; a light type ground skidding en- 


All logging machinery should be constructed gine weighs 18,510 pounds; while the 


much heavier than general hoisting machinery. 
Referring to the catalogues of the Lidgerwood 
Manufacturing Co., I have selected similar 
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Fig. 9. 
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Detailed drawing of the improved head spar 


higher pressure 9x10 skidding engine 
weighs 23,260 pounds. The same size cyl- 
inder skidding engine weighs about 70 per- 
cent more than the 
regular hoisting en- 
gine. 

Very often lumber 
companies insist upon 
purchasing regular or 
special hoisting en- 
gines for logging pur- 
poses due to the great 
saving in the first cost 
of the plant. Of course 
such machinery is 
more subject to break- 
downs and delays and 
naturally more hazardous in 
its operation. There is no ex- 


; >> Heel Blocks cuse for making logging en- 
r: \ gines light; but blocks, rope 


Main Cable and rigging must be as light 
as possible. The skidding en- 
ine moves itself by its own 
steam, if not by a locomotive, 
while the blocks, ropes and 
rigging must be handled in 
the woods by the men. This 
usually calls for the highest 
grade of material, yet the 
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Bumper Shackle 
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lightest blocks, ropes and rigging which will give safety. 
Naturally there is always the danger of the logger ordering inferior 
replacements of the same size and weight, if the originals are not 





The first skidder was the overhead cableway type using 
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In the old days men pulled slack in the skidding line by hand, 
a dangerous practice because they had to stand under the cableway 


duplicated. For instance, in Fig. 10 
are shown blocks hung with rigging 
chains. These blocks are rigged to 
the head spar high up on the tree, 
above the heads of the skidder and 
loader men. The manufacturer fur- 
nished with the original skidding out- 
fit the highest grade of tested short 
link rigging chains. For replacement 
the lumberman may order from a local 
supply house and a commercial stand- 
ard chain. is naturally furnished, as 
these special chains would not pay to 
stock unless specially ordered for just 
such work. 
Swivel Blocks for Perfect Leads 


On account of having as light weight 
ropes as possible in logging, a factor 
of safety of three for operating ropes 
is generally used by manufacturers. 
For changing lines, side lines, and 
lines for similar use, where there is 
practically no danger, the factor of 
safety of even three is not adhered to. 
The pulley or logging blocks must be 

(Concluded on Page 71.) 
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Fig. 10. Blocks hung with rigging chains to head spar 
tree above the heads of skidders and loading men 
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The Lumber 


Industry From Tree to Trade 











(Note—This is the fourth instalment of “The 
Lumber Industry From Tree to Trade” by 
King W. Bridges. Previous instalments have 
appeared on pages 40 and 41 of the Dec. 12 
issue, pages 58 and 59 of the Dec. 19 issue, and 
pages 48 and 49 of the Dec. 26 issue of the 
AMERICAN LUMBERMAN.—EDITOR.) 

The ‘‘edgerman’’ is very valuable because 
he must get the most out of the lumber in the 
way of grade, and must have a quick eye in 
order to be able to ascertain how wide a strip 
or board a bark-edge piece will produce. He 
also must be able to edge a piece or rip it in 
such a way as to raise the grade where possible. 
As the lumber passes through the edger and 
over the live rolls there is a man stationed be- 
hind the edger whose duty it is to grab off the 
worthless pieces and throw them on the chain 
at his feet where they go across the slasher 
saws. Such pieces as are not picked out for the 
lath mill or for fuel ultimately go to the refuse 
burner. Also the slabs that are cut on the car- 
riage travel the same route. This man permits 
the good lumber to continue its journey where 
it falls across a set of chains and 
moves on to the trimmer saws. 
The duty he performs is known in 
sawmill language as ‘‘ fighting the 
bear,’’ and the way he has to fight 
at times to keep these worthless 
edgings from getting by him and 
on to the chain with the good lum- 
ber, certainly is significant with 
the place he fills. 

When a timber is produced on 
the carriage it follows the live 
rolls on its journey out to the tim- 
ber dock. En route it passes over 
the butting saw where it is 
trimmed up for length, and then 
through the timber sizer if it is to 
be dressed. The size is noted by 
the timber checker who applies it 
to some particular order, checking 
it against that order on his records 
and putting on it the number of 
the ramp space it is to occupy. 
Some mills are rigged up for spray- 


[By King W. Bridges] 


only expect 800 actual shingles to make this 
covering space of 4,000 lineal inches. But it 
is really surprising how many buyers of shingles 
can not get this matter straight, and when a 
mill ships 800 5-inch shingles and invoices them 
for a 1,000, based according to the rules on a 
4-inch shingle, a great number of shortage 
claims are registered and it takes a great deal 
of explaining to get this matter séttled. There 
really should be more enlightenment on this 
particular point in order to eliminate this eter- 
nal controversy. 

The loading of timbers from the ramps on to 
cars is almost as hazardous a task as unloading 
logs from the log cars into the pond. Likewise, 
here they use cant hooks for turning the tim- 
bers, moving them about ete. When the timbers 
are dumped on to the ramps they don’t always 
lie evenly but have a tendency to get inter- 
mingled, and the men have to keep an ever 
watchful eye for timber slides. The ramps are 
greased with a heavy oil to make the individual 
timbers slide more evenly, but sometimes this 
works to a disadvantage when the timbers get 
away on a slide and half or more of them pile 





The only logical thing to do then is to put 
aside these pieces that are cut for factory floor- 
ing until enough of them are accumulated to 
justify a special set-up on the machine for 
working the stock. All of this extra rehandling 
is, of course, expensive as well as slow; and 
despite the monthly production of a large mill, 
you can readily see why this would be bad busi- 
ness for them and worth more money to manu- 
facture. Consequently there is many a big mill 
that gets a ‘‘cussing’’ for being slow on a 
proposition of this kind when really if the cus- 
tomer knew the actual circumstances he would 
undoubtedly be more charitable in his criticism. 


Trying Export Problems 


Then there is another thought about the tim- 
ber business that neéds some explaining. This 
happens with a mill that is doing interior all 
rail business and coastwise and export business 
by steamer and schooner. It is very hard to 
explain to an interior all rail buyer of from 
one to ten cars of timbers why his order can 
not be given preference and shipped immedi- 
ately when the mill is wrestling with a boat 

order. We will picture a situation 





like this. The mill on July 1 will 
take an order for a half million 
feet of timbers for schooner load- 
ing late September. The schooner 
that is chartered to carry this lum- 
ber has a capacity variously esti- 
mated at from 450,000 feet to 550,- 
000 feet and the ‘‘charter-party’’ 
reads that you have ten lay days— 
that means actual work days aside 
from Sundays, holidays, strikes, 
weather ete., and that the rate of 
loading is to be 50,000 feet per 
working day and for every day be- 
yond the ten lay days there is a 
demurrage charge of from $150 to 
$250 a day. 

This vessel, when chartered, lies 
in a South American port, and is 
instructed to proceed to some gulf 
port for loading. Remember, she 
has no wireless for reporting her 
i location and the only thing you 








ing timbers with a soda solution to 
keep the timbers from bluing, and 
even some mills put them back into 
water for curing. As the timbers 
are loaded on to cars they are checked again, 
stenciled where necessary, and the final tally is 
compared with the original for certification, 
thereby having a double check of the contents 
of the car. Cars that carry timbers are usually 
open and have stakes on the sides of them to 
keep the timbers from falling off. Timbers that 
are degraded or will not pass the grade called 
for on the orders are put on a special ramp 
and where enough such timbers are accumulated 
they are loaded on ears, switched to the log 
pond, and dumped in to go the rounds again. 


Shingles Made From Timber Trimmings 


Some mills are equipped for making shingles 


out of the trims from the ends,of the timbers. | 


The shingle mill is usually. located under the 
end of the mill where the timber ends are 
trimmed at the butting saw and thrown down 
a chute to the shingle mill below. Where dimen- 
sion shingles, or shingles of a stated width, are 
made, there is a man who squares these timber 
ends into bolts as wide as the shingles are to 
be cut, and they are then sawed on the shingle 
mill where they pass to a man who grades the 
shingles and puts them up in bundles. 
Southern pine shingles are sold, based on a 
covering space of 4,000 lineal inches across the 
butt, making a thousand 4-inch shingles the 
basis or unit of count. Should a buyer pur- 
chase 3-inch shingles he would expect to get 
1,33314 shingles (to be exact) to make this cov- 
ering space of 4,000 lineal inches. Correspond- 
ingly, if he bought 5-inch shingles he should 


The edger saws which square up the boards as they come from the 


gang saws 


up on the car below. It is a mean <job to un- 
scramble such a mess and to get the pieces 
straightened out on the cars and a correct tally 
of the contents of the cars made. 


Economical Production of Factory Flooring 


Some mills that are not properly equipped or 
do not make a specialty of making tongued and 
grooved factory flooring or factory flooring 
grooved for splines find it a hard and slow task 
to perform this work. An an illustration of 
this let us draw this comparison. Here is a 
small mill that makes a specialty of factory 
flooring. Almost everything that is cut in the 
sawmill is cut to factory flooring sizes and 
sent right on to the matcher where the stock 
is worked into factory flooring—no rehandling 
or loss of time, and the stock is manufactured 
at a low cost and sold usually at a low price. 

On the other hand, here is a big mill that 
makes a specialty of large or small dressed or 
rough timbers. Its timber sizer—the machine 
that is used for dressing and sizing the tim- 
bers up to square edges, is built right into the 
‘“line of march’’ of the timbers on their way 
to the timber ramps. If the timber sizer hap- 
pens to be of such a type as can be used for 
tonguing and grooving or grooving for splines, 
it necessitates a change of the knives on the 
machine before factory flooring can be worked; 
and as it is only occasionally that the proper 
log comes over the carriage for conversion into 
factory flooring, you can picture the confusion 
of a situation of this kind. j 


can do is estimate it will take her 
twenty-one days or so to make the 
voyage. Maybe the winds are 
favorable and she will make it in 
fourteen days. On the other hand maybe the 
winds are unfavorable, and she rides into the 
edge of a hurricane and part of her rigging, 
sails ete., are damaged and she limps into port 
in thirty-five days instead of twenty-one days 
according to estimate. Your mill does not 
have much surplus ramp space and you do not 
want to’ tie up your ramps with a lot of inactive 
timber orders, so you set this order aside just 
as long as you possibly can. Then the schooner 
sails into port seven days ahead of time. You 
have $200 a day demurrage staring you in the 
face. In addition to that you are forty-eight 
to seventy-two hours away from port according 
to freight service. Would you drop your in- 
terior timber order for one, two or three ears, 
and concentrate. your timber production on this 
schooner? There is but one business man’s 
answer ! 


Another Way to Figure 


Then again you figure this way. The boat 
is going to come in on time and I will antici- 
pate its arrival by cutting and shipping to 
port about a third of cargo, ahead of time. 
Only seven days free time are allowed on stock 
for export or coastwise business at port and 
you either have the privilege of paying demur- 
rage or unloading the stock at a heavy cost. 
The boat comes in this time two weeks late, and 
you have to rush yourself to death cutting the 
balance of the order and getting it to port 
=~" of course, delays the interior timber or- 
ders. 
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Then another situation arises from the fact 
that you have cut 500,000 feet acocrding to the 
order and the boat will only carry 450,000 feet, 
a fact that is usually discovered by the captain 
of the vessel at the last minute. You have 
these two or three cars as ‘‘shut-outs’’ to either 
take back to the mill and unload, send on to 
eustomer all rail, or unload at port to await 
another vessel. Hither procedure is expensive 
and business of this kind is always hazardous 
to the mill and certainly should net more money, 
but rarely ever does. This kind of business 
often has to be resorted to in order to keep the 
mills busy on aecount of not having enough 


other business to keep the mill going to capacity. 
Retail lumbermen do not know what they are 
missing by not being operators. 

The nicest part of the timber business is 
possibly that business that is booked on a large 
scale for steamer sailing on regular schedule 
of one to three sailings a week. Space ean be 
arranged and the timbers cut and shipped with 
exact regularity with very little grief. This is 
especially true if you are dealing with the well 
established steamship lines that stand squarely 
behind their services. 

[Notr—End of the fourth instalment; the 
fifth will appear in a later issue—Ebiror. | 


Forecasts Banner Year for Lumber Industry 


MILWAUKEE, Wis., Jan. 1—The following 
review of business conditions in the lumber 
market written by F. J. Schroeder, president 
John Schroeder Lumber Co., of this city, gives 
an accurate summary for the last year. Mr. 
Schroeder is one of the most prominent men in 
the industry and has first-hand knowledge of 
lumber markets. 

He describes briefly the status of the market 
at the opening of last year and traces the im- 
provements through to 1926. He touches upon 
the low profits of the mills despite the activity 
of business and he also looks into 1926 and sees 
an improving market and a banner year for 
Jumber. 

Nineteen twenty-five is gone. Nineteen twenty- 
five, the infant, the first quarter of the year, gave 
the lumber industry considerable cause for appre- 
hension. 

In retrospect, we note that the much heralded 
stability and firmer prices for 1925 were side- 
tracked; at least, they were not in evidence in 
those early months. Seasonal dullness and possi- 
bly inventory time may have been responsible. In 
brief, actual sales throughout the lumber industry 
were unsatisfactory. 

Certain outstanding qualities were the hopeful 
signs of that period, however. Advance orders 
placed for millwork indicated that building activ- 
ities, although delayed, were on the way. Low 
stocks in the hands of most yards, and buying 
from hand to mouth, were evidences that the re- 
sumption of building and indystrial demands would 
bring about unusual activity in lumber. 

The hopeful signs became more apparent toward 
the end of spring. The volume of business in- 
ereased materially. Activity in the automobile in- 
dustry was reflected in lumber purchases by that 
industry. Other industrial lines, such as furni- 
ture, however, seemed to be slow in getting started. 


Building Registered Continued Activity 


During the summer’ months, the situation was 
strengthened. Truly, it appeared that we had car- 
ried the infant through its childhood ills into 
sturdy manhood. The summer months registered 
normal industrial trade with heavy sales to the 
furniture and automobile trade, and with building 
contracts for the first half of the year approxi- 
mately 14 percent over the same period in 1924. 
The building program registered continued activ- 
ity. Increased activity in the export, as well as 
the western coastwise trade, also was noteworthy. 

Business maturity characterized the fall, the 
prime of 1925. The prosperity throughout the in- 
dustrial world was reflected in the lumber indus- 
try. The maple flooring mills reported activity 
and record sales. The automobile and furniture 
industries continued the heavy consumption of 
hardwoods, and even the box factories used up a 
tremendous amount of crating stock. All mills en- 
gaged in manufacturing millwork and interior fin- 
ish continued unusually busy and reported booking 
orders for future delivery. This activity indicated 
the heavy lumber demand would continue well 
into the winter months. 

For ten months of 1925 building contracts ac- 
tually showed an increase of 23 percent over 1924. 
Building continued above normal. All other fea- 
tures of the lumber business continued lively, with 
plenty of orders, heavy demand and heavy ship- 
ments. The Florida boom, as well as the unusual 
healthy economic condition in the South, caused a 
new and unusual demand for lumber in that terri- 
tory, which has been a great help to the lumber 
industry. Toward the end of the year, also, the 
railroad demand for lumber showed increased vol- 
ume, 


Market Prices Barely Returned Production Cost 

In retrospect, we conclude that 1925 was an 
active year for the lumber industry. We are well 
Satisfied in every particular but one. Notwith- 
Standing this unusual activity, the market prices 
for the finished product barely returned the cost of 


production to the average mill. The explanation 
for this unusual condition is being sought. There 
is no question that the main reason is that there 
are too many mills cutting lumber without regard 
to demand. We would urge that our conservation 
enthusiasts give some attention to this phase of 
the lumber problem, namely, a more regulated pro- 
duction and a nicer adjustment of production to 
consumption. 

The nation is not facing a lumber shortage as 
some would have us believe. Good lumber is plen- 
tiful and is being produced in greater quantities 
than ever before. Furthermore, it is being cut, 
manufactured, seasoned, kiln-dried and graded with 
careful consideration for its ultimate use. Waste- 
fulness in the lumber industry has been cut to a 
minimum. Intelligently directed production and 
proper utilization of the finished product would do 
more to guarantee forest products for future gen- 
erations than many of the reforestation programs 
of the theorists who do not and will not under- 
stand the lumberman’s problems. 


Heavy Railroad Demand in Prospect 

In prospect, we see continued activity through- 
out the winter and well into spring of 1926. We 
look for a heavy railroad demand for lumber, be- 
cause today the railroads are extremely busy haul- 
ing freight across our country. They will need 
lumber products for repairs and maintenance. The 
heavy building program of the last year means 
that many new homes must be supplied with fur- 
niture. Furniture factories require hardwood for 
their product. Retail lumber yards have not been 
doing much forward buying, therefore, it is safe to 
predict that the demand for yard stock for build- 
ing, as well as industrial purposes, will be good. 

The prosperity of the farmer is an important 
factor in the lumber program for 1926. We expect 
a heavy lumber demand for farm buildings. If, as 
it is pointed out to us, the political situation, to- 
gether with the tax reduction program, will tend 
toward more stable conditions and a possible re- 
lease of capital, then the building program will 
continue; then there is even a possibility of some 
speculative building, although we are inclined to 
the opinion that the building of smaller homes and 
for investment will predominate. 

At the beginning of 1926 we are confronted by 
the unusual condition that from every channel 
where lumber ultimately is consumed there is a de- 
mand for our product. To repeat, industrial, rail- 
road, export and coastwise trade, farm, home and 
industrial building, all are active. With a fair 
return on production, 1926 should be a banner 
year for the lumber industry. 


Employees Share in Profits 


KENDALLVILLE, IND., Dec. 29.—Christmas was 
observed by the McCray Refrigerator Co., of 
this city, last week, when President E. E. Me- 
Cray distributed more than $40,000 to em- 
ployees who participated in the profit-sharing 
plan of the company inaugurated eight years 
ago. Each employee who has been in service 
of the company for one year received a part of 
this profit, ranging from one to five percent of 
his yearly earnings, depending on the length of 
service. Fifty percent of the employees of the 
company have been there five years or longer. 

Mr. McCray said that the last year has been 
one of the most profitable in the history of the 
company and complimented the employees on 
their codperation in making it a big year. Gross 
sales of the McCray company for 1925 have 
been $4,350,000. For 1926, Mr. McCray hopes 
to reach the five million mark in sales and is 
planning an extensive sales campaign with this 
goal in view. The McCray company is one of 
the leading refrigerator and butcher supplies 
manufacturers in the country. 





Save Money 


—on— 


Mixed Car 
Shipments 


Reduce your inven- 
tory by relying on stocks 
carried in  Bartholo- 
mew’s Chicago warehouse, ready for immediate 
shipment, any quantity, delivered anywhere. 

Quality guaranteed strictly in accordance with 
association rules. Prices right; money back with- 
out quibbling, if not entirely satisfied, on any of 
the following stocks: 

13/16” and 3/8” oak and maple flooring, all 
widths and grades. 

Tennessee aromatic red cedar lining; red cedar 
boards. 

‘a ra and kiln dried oak and gum mouldings and 
nish. 

Oak lumber, kiln dried, rough or dressed. 

Wire our expense for prices. 


Write for free mail enclosures, to help you sell cedar 
lining for clothes closets 










CHICAGO 





4052 Princeton Ave., 
a tree aes 


Telephone Boulevard 0636 
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ooo Furniture Factories 


or other woodworkers? 
If so, we can help you build business and conserve profits 





Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
serve you than any other credit 
agency? 
Ask for rates and Pamphlet No. 49-S 
Giving Full Details. 

Try our Collection Department any 
time on delinquent or disputed ac- 
counts, whether or not you are a 
subscriber. For rates ask for Pam- 
phlet No. 49-C. 


LumBermen’s Crepit AssociATION 
Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 






































Established 1847 


Foreign Forwarders, 
Customs Brokers. We 


C.B. Richard & Co. 


29 Broadway, NEW YORK handle all classes of 
cargo, collect invo s 

Ocean Freight 2c ¢oft 
Brokers for Exports& Imports 








Special department handling export lumber shipments 
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Northern Woods 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster-Latimer 
MELLEN. — T ymber Co. 


WIS. 


Try 
Us 

















A Brand to 


ite te 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 






Members of 
Maple Flooring 
Manofacturing 
Association. 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage, 


Gladstone, Mich. & Lumber Company 
Chicago Offices: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock Hardwood 


Lumber, Lath and Shingles 








Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 


= 
Ni 





Manufacturers of 17 different species 


of Northern Hardwoods 
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A useful vest 


Vest Pocket Ready Reckoner 4.1%! vest 


including a lumber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous useful lumber 
tabulations. Prepaid, 50 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 

















Southern News Notes 


Gives Tree Deed to Itself 

DaLTon, GA., Dee. 28.—The ‘‘ John Eason’’ 
oak, historic tree that sheltered the Indians 
here before the town was even a trading post, 
has just been granted a deed to itself by the 
Dalton city council. The conveyance reads as 
follows: 

STATE OF GEORGIA, WHITFIELD COUNTY : 

In consideration of the love that the people of 
the city of Dalton bear for the oak tree that 
stands on Bishop Street near Thornton Avenue, 
and the great desire that the city of Dalton has 
for its protection and preservation for all time, the 
city of Dalton, a municipal corporation of said 
State and county, does hereby convey entire pos- 
session of the tree to itself, with sufficient ground 
around it in said street for its protection and 
preservation as long as said tree shall live, which 
tree shall be known as the John Eason oak, Mrs. 
Lillian Carter benefactress. 

In witness whereof the city of Dalton, by its 
mayor and council, has hereunto fixed its seal and 
caused the deed to be signed by its mayor this 
twenty-first day of December, 1926. 

Mrs. Lillian W. Carter, of Dalton, first sug- 
gested that the tree be given a deed to itself in 
order to protect it as long as it should live, and 
is named as its benefactress. The idea gained 
the support of the women’s organizations and 
virtually everyone in the town. 


More River Shipping Predicted 

LOUISVILLE, Ky., Dec. 28.—A little discussion 
has arisen of late regarding river movement of 
lumber, as a result of some of the Pittsburgh 
district steel companies carrying lumber car- 
goes up stream in barges which would be empty 
on the up-stream trip, except for picking up the 
freight. For the last five years or so the steel 
companies have developed a considerable use of 
the Ohio River, to Louisville, distributing from 
here; while other tows go to Memphis, and 
lower river points as far as Baton Rouge, where 
big river terminals are being constructed. The 
Carnegie Steel Co., Jones & Laughlin, Amer- 
ican Steel & Wire and others have been building 
barges and boats, buying equipment, and carry- 
ing goods to the New Orleans district for ex- 
port, as well as West Coast movement, by water 
and rail. Big strings of barges are used, 
loaded barges being dropped off and empties 
picked up on the up-river trips, the steamers 
not waiting for barges to be unloaded. Steel 
barges are used, and full cargoes are available 
down stream, but very little freight is taken 
back. 

Recently a barge of oak timbers came into 
Louisville on the up-stream trip of one of these 
boats, and a week ago it was reported that two 
big barges of lumber passed Louisville on the 
up-stream trip of one of the steel company 
boats. 

The question has been asked: ‘‘Are some of 
the southern lumber companies going to develop 
river movement on stocks moving to Louisville, 
Cincinnati, Pittsburgh and various other river 
points?’’ Where lumber is sold on a delivered 
basis the seller in many instances could prob- 
ably arrange river shipping facilities at a 
rather low rate, which would also enable the steel 
companies to get some return out of their up- 
stream movement. 

However, it is hard to interest the Jumbermen 
in river shipping. One lumberman remarked: 
“*On dry lumber it would probably mean redry- 
ing if it was in the river dampness and fog for 
several weeks, as kiln dried stock would absorb 
it rapidly.’? 

Of course, that is one drawback, but the chief 
drawback in the past has been the uncertainty 
of river movement. In the summer time there 
are low boating stages, sand bars and delays 
which force boats to tie up, with the result 
that there is no telling just when shipments 
will be delivered. In the winter time there is 
ice, which forces transportation equipment into 
ice harbors. The spring and fall seasons are 
the big movement ones, and frequently in the 
fall the river is too low for transportation. 
However, the Government has spent many mil- 
lions of dollars, and has nearly completed 
systems of locks and dams to assure an all- 


year stage of nine feet, from Pittsburgh to 
New Orleans, with the result that it will be 
only a short time until low water and sand bars 
will no longer have any bearing on the sub- 
ject. Over the summer period, river dampness 
is not sufficient to materially affect lumber, and 
more especially pine. 

It is believed that by 1930 the Ohio River 
will be a big artery of traffic for lumber moy- 
ing up from the South. Years ago there was 
a lot of lumber moved by water, but later most 
of the consumers were back on rails, and this 
meant wagon hauls. However, today the rail- 
roads in a number of cities have river terminal 
connections, for transfer of rail and river 
treights, sometimes in codperation with city 
traction lines, which is going to relieve that 
factor. 


Lumber Company Has Yuletide Party 


SHREVEPORT, La., Dec. 28.—One hundred and 
fifty employees of the local office and plant of 
the Long Bell Lumber Co. participated in the 
annual Christmas tree party, at which John 
Temple, assistant shipping clerk, occupied the 
role of Santa Claus, presenting each employee 
with a large sack of fruit, toys ete. T. . Banks, 
assistant general manager, addressed the em- 
ployees, thanking them for their efficient and 
loyal service, and presented them with a cash 
bonus of one-tenth of the monthly salary and 
wage. The employees presented General Man- 
ager William Steen with a traveling bag and 
a gold watch as a token of their esteem for him. 


Installs New Mill Equipment 

WETUMPKA, ALA., Dec. 28.—The E. lL. Clark 
Lumber Co., here, a manufacturer of southern 
pine and hardwood specializing in car material 
and dimension, has recently completed the in- 
stallation of a planing mill with a daily ca- 
pacity of 75,000 feet, according to an announce- 
ment made by E. L. Clark, president and treas- 
urer of the company. The Clark company has 
twelve portable sawmills supplying stock to be 
finished from the timber which it is estimated 
will take eight years to cut. The new mill 
equipment also -includes a Moore Dry Kiln 
and a shed with accommodations for ten cars. 
F. E. Hudson is manager of the company. 


Arkansas Plant Destroyed by Fire 

LITTLE Rock, ArK., Dec. 29.—Fire originat- 
ing in the tool room of the Stout Lumber Co., of 
this city, destroyed the mill, dry kilns, sheds, 
transfer platform and about 5,000,000 feet of 
lumber, causing a loss estimated at $750,000, 
covered by insurance. The plant will be rebuilt 
immediately as a hardwood mill, as the company 
has cut practically all of the pine timber on its 
holdings. About twelve years’ cut of hardwoods 
still remain, however, according to W. ©. Ribe- 
nack, president of the company. The plant at 
Bearden, Ark., will be operated day and night 
to compensate for the loss in production, the 
crews of the Thornton mill operating at night. 


Extending Aid in Farm Forestry 


BRYAN, TEX., Dec. 28.—It is shown by a re- 
cent survey that more than 1,500,000 acres of 
growing commercial timber are owned by farm- 
ers of northeastern Texas. The agricultural 
agents of the several counties in which these 
timber lands are situated have been requested 
by the extension service of the State Agricul- 
tural & Mechanical College to codperate with 
the State forestry department of the United 
States Forest Service to improve the manage- 
ment of the timber lands with the assurance 
that with proper care the production will be 
increased by about 35 to 75 percent. 

These agricultural agents are being instructed 
by the extension service, under which they are 
employed, to consider farm forestry as a part 
of their work. One farm forester has been em- 
ployed to work with the county agents in the 
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timber belt in assisting farmers in the proper 
care, maintenance and marketing of their grow- 
ing timber crops. ; ; 

The price of shortleaf pine in northeastern 
Texas has materially advanced within the last 
two years, stumpage selling now at prices rang- 
ing from $3 to $4 a thousand standing in the 
fields, and farmers are taking a new interest 
in the preservation of their young pine groves 
which now promise for the first time in years to 
be commercially profitable. 


To Enlarge Statistical Service 


New OrLEANS, LA., Dee. 28.—With the new 
year the Southern Cypress Manufacturers’ Asso- 
‘ciation will add to its statistical service a 
monthly report covering stocks on hand. One- 
inch to four-inch items will be covered, each size 
being listed separately. The report will also 


provide separate columns for dry and green 
stock. The grades will be grouped and indicated 
by key numbers. Preparations for the new 
service are under way and the first report will 
likely be issued about the first of the year. 


Gives Liberal Christmas Bonus 


ORANGE, TEX., Dec. 29.—The Lutcher & 
Moore Lumber Co., of this city, gave Christmas 
presents to its employees in the form of cash 
bonuses amounting to about $22,000. The gifts 
were distributed to between 1,200 and 1,500 
employees at the logging camps at Fal, La., 
the sawmill at Lunita, La., and the two saw- 
mills at Orange. The individual gifts aver- 
aged about $17. This is thought to be one of 
the most liberal bonuses every distributed by a 
lumber manufacturing company in this part of 
the country. 





Appointed to National Committee 


WASHINGTON, D. C., Dee. 30.—An announce- 
ment of great interest to the lumber fraternity 
and specially to those interested in the organ- 
ization of the National Committee on Wood 
Utilization has just been made by Secretary 
of Commerce Herbert Hoover through Axel Ox- 
holm, director of the national committee, of the 
appointment of Dudley F. Holtman, for the last 
five years construction engineer of the National 
Lumber Manufacturers’ Association, to the 
position of assistant director of the committee 
on wood utilization. 

Mr. Holtman’s new duties will be along the 
lines of building and general construction, 
which being in a different field from his work 
of the last five years, will broaden his experi 
ence and usefulness. to the lumber industry. 
He has won considerable fame and praise as 


viously consolidated and published. 

Through a series of bulletins, Mr. Holtman 
has had an active part in codperating with 
technical committees on lumber formed by a 
number of engineering associations. He has 
recently been asked to serve as chairman of a 
committee on lumber, formed by the American 
Society of Civil Engineers. His many friends 
who are interested in his new appointment will 
follow his accomplishments in his new position 
with interest. 


(SREB LALAAZGG@AG“AG 


Cross-Cut Saw Makes Travel Record 


SEATTLE, WASH., Dec. 26.—Much interest was 
manifested by the several hundred delegates at 
the recent Pacific Logging Congress held at 
Seattle, in the most unusual and the largest 
cross-cut saw in existence. 

The largest cross-cut saw in the world is con 





Atkins Silver Steel saw which traveled 18,000 miles 


construction engineer for the National Lum- 
ber Manufacturers’ Association in promoting 
4 broader public appreciation of a better utiliza- 
tion of the products of the sawmill, and, having 
visited logging and sawmill operations through- 
out the entire country, has a host of friends and 
considerable first-hand knowledge of present- 
day manufacturing processes. 

Mr. Holtman has taken an active part in the 
development of American Lumber Standards, 
and has been specially prominent in the formula- 
tion of the structural grading rules which are 
part of these standards. He is an associate 
member of the American Society of Civil En- 
gineers and the American Railway Engineering 
Association. He has taken an active part in 
promoting waste prevention contests, sponsered 
by his association. Through codperation with 
the Forest Products Laboratory, Department of 
Agriculture, Bureau of Standards, the Under- 
writers’ Laboratories and various university 
and commercial laboratories, he has partici- 
pated in research activities, upon which was 
based a compilation of reference data not pre- 


tinuing its marvelous record of having traveled 
over 18,000 miles since it was made by EK. C. 
Atkins & Co., of Indianapolis, Ind., in 1914. 
Made especially for Rodney Burns redwood 
company, it measures 22 feet 3 inches long. 
The following year its first important record 
was established at the Panama-Pacifie Exposi- 
tion, when it sawed a 22-foot log exhibited 
there by the Humbolt company. 

The life of this saw is crowded by many en- 
viable records of travel as no other known saw 
has covered as many miles as this cross-cut saw. 
To and from its birthplace, the Silver Steel Saw 
factory at Indianapolis, 18,000 long miles have 
been traversed to be repolished and brightened 
for inspection, and for people to marvel at such 
a gigantic piece of human production. 

A further record is being made as it will be 
on the way to New York for exhibition very 
soon. The smallest cross-cut saw in the world 
accompanies it on each of its trips. This little 
mite is only three-quarters of an inch long and 
is of the same high grade Silver Steel as its 
giant companion. 














The thought of fire in your lumber 
yard or your mill, destroying 
plant, and equipment, makes your 
blood run cold. That’s the kind 
of a fire that freezes. 


However, there is warmth and 
comfort in the knowledge that 
you have adequate insurance in 
the Associated Lumber Mutuals, 
that they have ample resources to 
cover all possible loss, and that 
they have a reputation for fair ad- 
justments and prompt payment 
of claims. 


It helps, too, to know that these 
are your companies, working for 
you and for the industry and that 
this insurance—the best that any 
lumberman can buy—is furnished 
to you at cost. 


Write any of these companies for 
special folder “When Fire Freezes” 
and for further information about 
the protection and cost of Lumber 
Mutual Insurance. 


Associated 
Lumber Mutuals 


Central Manufacturers Mutual Insurance Co., 
of Van Wert, Ohio 


Indiana Lumbermens Mutual Insurance Co., 
of Indianapolis, Ind. 


The Lumber Mutual Fire Insurance Co., of 
Boston, Mass. 


Lumbermens Mutual Insurance Co., of Mans- 
field, Ohio 


Pennsylvania Lumbermens Mutual Fire In- 
surance Co., of Philadelphia, Pa. 
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CI PITTSBURGA Co 








Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Hardwoods 


White and Western Pine 
West Coast Products 
| N. C. Pine and Yellow Pine 
: Spruce and Hemlock 


Eastern Tennessee 
Kentucky and 
West Virginia 











ff BRANCH OFFICES; 
H New York City, 43 Wall St. 
Chicago, IIl., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., Dime Savings Bank fildg. 
Johnstown, Pa. 

















FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


wri yg PITTSBURGH. PA. 


Konnarock, Va. 








North Carolina Pine and 
West Virginia Hardwood 





Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Capacity, 250,000 feet MOULDINGS 

shewtet be Mixed Cars Our Specialty. 








WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 























A NEW COLLECTION BY THE POET 
WHO MAKES LIVING A JOY 


| COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD AND TRAIL” “THE WOODS? 
“IN FOREST LAND.” ETC * 


t(SEf 





RS 
® 





Douglas Malloch is known all over America, 
swherever people gather to hear clean stones, 
enjoy happy evenings, and read aloud or listen 
to verse such as bis, filled with homely senti- 
ments and a happy spint. “The poet ‘who 
anakes Irving a joy,” they say of him. 
This new collection contains favorites that 
Mr. Malloch has read on recited throughout 
the country. All sides of life and humor are 
eepresented, but perhaps the commonest note ts 
the one struck in the lines, “His Herwage,” 
> where a father says to bis boy: “I know youll 
Ne get along,” and adds 
‘athe “I know, somehow or other, 

Because you always had 
A whole lot of your mother, 

And a little of your dad” 





GEORGE H. DORAN COMPANY =: Publishers : New York 























A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 


A new book by “the lumberman 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


{ 
American Lumberman 
. 431 S. Dearborn Street, Chicago 
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"WHAT THE ASSOCIATIONS HAVE IN 





Jan, 4—South Bend Hardwood Club, 
Annual. 

Jan, 6—Southwestern Hardwood Manufacturers’ 
Roosevelt Hotel, New Orleans, La. Annual. 

Jan. 6-7—American Forestry Association and Southern 
Forestry Congress, Jefferson Hotel, Richmond, Va. 
Joint annual meeting. 


South Bend, Ind. 


Club, 


Jan. T—Pittsburgh 
Hotel, Pittsburgh, Pa. 
Jan, 8—Wholesale Lumber Dealers’ Association 
King Edward Hotel, Toronto, Ont. Annual. 
Jan. S—Lumbermen’s Credit Bureau (Ine.), 
ward Hotel, Toronto, Ont. Annual. 
Jan. 8—Pennsylvania Forest Products 
Association, Tyrone, Pa. Annual. 
Jan. 8S—New Hampshire Lumbermen’s Association, Hotel 
Carpenter, Manchester, N, H. Annual. 
Jan. 9--Iouisiana Mill Managers’ Association, 
Charles, La. 
Jan. 12—Evansville Lumbermen’s Club, Vendome Hotel, 
Evansville, Ind. Annual. 

Jan, 12--Hardwood Interior Trim Manufacturers’ Asso- 
ciation, Hotel Peabody, Memphis, Tenn. Annual. 
Jan. 12—Louisville Branch Southern Hardwood ‘Traffic 

Association, Louisville, Ky. Annual. 

Jan, 13-14—Retail Lumber Dealers’ Association of In- 
diana, Claypool Hotel, Indianapolis, Ind. Annual. 
Jan, 14—Philadelphia Wholesale Lumber Dealers’ Asso- 
ciation, Manufacturers’ Club, Philadelphia, Pa. 

Annual, 


Lumbermen’s Club, William Penn 


Annual, 
(Inc.), 


King Ed- 


Manufacturers’ 


Lake 


Jan, 14--Pittsburgh Millwork Estimators’ Club, Fort 
Pitt Hotel, Pittsburgh, Pa. Annual. 

Jan. 14-15—Southern Illinois Retail Lumber Dealers’ 
Association, Halliday Hotel, Cairo, Ill. Annual. 


Jan, 14-16—Mountain States Lumber Dealers’ Associa- 
tion, Shirley-Savoy Hotel, Denver, Colo. Annual. 
Jan. 15—Indiana Hardwood Lumbermen’s Association, 

Claypool! Hotel, Indianapolis, Ind. Annual. 

Jan. 15—Southern Hardwood Traffic Association, Hotel 
Peabody, Memphis, Tenn. Annual. 

Jan, 15—California White & Sugar Pine Manufacturers’ 
Association, San Francisco, Calif. Annual stock- 
holders’ meeting, 

Jan. 16—East Texas Mill Managers’ Association, Hous- 
ton, Tex. 

Jan, 18—Lumbermen’s Association of Chicago, 
House, Chicago. Annual, 

Jan, 18-21-——Union Association of Lumber & Sash & Door 
Sulesmen, Neil House, Columbus, Ohio. Annual, 
Jan, 19—Canadian Forestry Association, King Edward 

Hotel, Toronto, Ont. Annual. 
Jan. 19-21—-Ohio Association of Retail Lumber Dealers’ 


Palmer 


Neil House, Columbus, Ohio. Annual. 
Jan. /iM®21—Northwestern Lumbermen’s' Association, 
West Hotel, Minneapolis, Minn. Annual. 


Jan, 20-22—Ontario Retail Lumber Dealers’ Association, 
King Edward Hotel, Toronto, Ont. Annual. 

Jan, 25—-Eastern Millwork Bureau, Hotel Pennsylvania, 
New York City. Annual. 

Jan. 25-26—Northern White Cedar Association, Minneap- 
olis, Minn. Annual. 
Jan, 26-28—American Wood 

Cleveland Hotel, Cleveland, Ohio. 
Jan. 26-28—Northeastern Retail Lumbermen’s <Associa- 
tion, Hotel Pennsylvania, New York City. Annual. 

27-29—Southwestern Lumbermen’s Association, 
Kansas City, Mo. Annual. 
Jan, 27-29—Western Retail Lumbermen’s Association 

(Canada), Fort Garry Hotel, Winnipeg, Man. An- 

nual, 


Preservers’ Association, 
Annual, 





Jan, 27-28—National Tumber Exporters’ 


Neil House, Columbus, Ohio. Annual. 
Jan, 28-29—West Virginia Lumber & Builders’ Supply 
Dealers’ Association, West Virginia Hotel, Blue- 
field, W. Va. Annual. 
28-29—Pennsylvania Lumbermen’s 
Belleyue-Stratford Hotel, 
nual, 
Jan, 29—West Coast Lumbermen’s Association, Seattle, 
Wash, Annual stockholders’ meeting. 


Feb. 2-3—Kentucky Retail Lumber Dealers’ Association, 

Phoenix Hotel, Lexington, Ky. Annual. 

2-3—Hardwood Manufacturers’ Institute, Hotel 

Roosevelt, New Orleans, La. Mid-winter business 

mneeting. 

2-4—Canadian Lumbermen’s Association, 

Royal Hotel, Montreal, P. Q. Annual. 

Bb. 3-4—Southeastern Iowa Retail Lumbermen’s Asso- 
ciation, Ottumwa Hotel, Ottumwa, Iowa. Annual, 

Feb. 3-5—Michigan Association of the Traveling Lumber 
& Sash & Door Salesmen, Statler Hotel, Detroit, 
Mich. Annual, 

Feb, 3-5 —Retail Lumber Dealers’ Association of Penn- 
sylvania, William Penn Hotel, Pittsburgh, Pa, 
Annual, 

Feb, 3-5—Michigan Retail Lumber Dealers’ Association, 
Statler Hotel, Detroit, Mich. Annual. 

Feb. 4-5—New Jersey Lumbermen’s Association, Hotel 
Traymore, Atlantic City, N. J. Annual. 

Feb, 10-11—National Association of Commission Lumber 

Salesmen, Congress Hotel, Chicago. Annual. 

10-12—Nebraska Lumber Dealers’ Association in 
conjunction with Knot Hole Clubs, Hotel Castle, 

Omaha, Neb. Annual. 

Feb. 10-12—Illinois Lumber & Material Dealers’ Associa- 
tion, Edgewater Beach Hotel, Chicago. Annual. 
Feb. 11-12—Tennessee Retail Lumber Dealers’ Associa- 
tion, Hermitage Hotel, Nashville, Tenn. Annual. 
Feb. 16—Lumber Trade Club of Boston, Boston, Mass, 

Annual, 
Feb, 16—Northern Wholesale Hardwood Lumber Associa- 
tion, Milwaukee, Wis. Annual. 
16-17—-Trade extension conference of National 

Lumber Manufacturers’ Association, Congress Hotel, 

Chicago. 

Feb. 16-18—Wisconsin Retail Lumbermen’s Association, 
Hotel Pfister, Milwaukee, Wis. Annual. 

Feb. 17-18—Southwestern Iowa Retail Tumbermen’s 

Association, Iowana Hotel, Creston, Iowa. Annual. 

18-20-——-Western Retail Lumbermen’s Association, 

Multnomah Hotel, Portland, Ore. Annual institute, 

Feb. 19—Eastern Iowa Retail Lumbermen’s Association, 
Iafayette Hotel, Clinton, Iowa. Annual. 

Feb. 22-27—National Association of Builders’ Exchanges, 
Coliseum, Oklahoma City, Okla. Annual. 

Feb. 23-25—North Dakota Retail Lumbermen’s Associa- 
tion, Fargo Commercial Club, Fargo, N. D. Annual. 

Feb. 24—Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, Oliver Hotel, South 
Bend, Ind. Annual. 

March 3-4—Central & Northeastern. Iowa Lumbermen’s 
Association and Northwest Iowa Retail Lumbermen’s 
Association, Fort Des Moines Hotel, Des Moines, 
Iowa. Joint annual conventions. 

March 10-11—South Dakota Retail Lumbermen’s Associa- 
tion, Coliseum, Sioux Falls, S. D. Annual. 

March 17-18—Southeast Missouri Retail Lumber Deal- 
ers’ Association, Cape Girardeau, Mo, Annual. 


March 26-27—Millwork Institute of California, Stock- 
ton, Calif. Quarterly meeting. 

April 10-17—Home Complete Exposition, Manufacturers’ 
Exposition Building, Indianapolis, Ind. Annual. 


Association, 


Jan. Association, 


Philadelphia, Pa. An- 
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eb, 


Feb. Mount 





Feb. 


Feb. 


Feb. 





Plans for Indiana Convention 


INDIANAPOLIS, IND., Dec. 28.—Plans are rap- 
idly being completed for the annual convention 
in Indianapolis of the Retail Lumber Dealers’ 
Association of Indiana, which will be held Jan. 
13 and 14 at the Claypool Hotel. A meeting 
of officers and directors of the association was 
held here Dec. 22 at which time a tentative 
program was outlined. 

The annual dinner of the past presidents’ as- 
sociation will be held the evening of Jan. 12. 
Harry R. Seearee, of Mooresville, Ind., has been 
named chairman of the resolutions committee. 
His appointment was made early in order to 
prepare suitable resolutions on the death of 
lumbermen who have died during the last year. 
This is an innovation in convention programs 
in Indiana. 

It is planned to discuss fully the standard 
mechanics’ lien law, which is being sponsored 
by Secretary Herbert Hoover and the National 
Retail Lumber Dealers’ Association. Part of 
the first day’s program will be given over to 
the conservation problem. Grade marking of 
lumber, advertising, the purchase of lumber on 
deferred payments, keeping yards clean, ap- 
praisals of yards and equipment, financing of 
building projects, group buying and the wooden 
shingle question, all will be discussed. 


At the end of the first day, a big concatena- 
tion of Hoo-Hoo will be held. 

Indications are that this year will see an ex- 
ceptionally large number of exhibits by manu- 
facturers. Secretary C. D. Root reported at 
the meeting that more reservations already had 
been made for space in the Claypool Hotel than 
ever before in the history of the organization. 

The Long-Bell Lumber Co. will show a film 
of its plant at Longview. Music will be pro- 
vided by a ten-piece orchestra and a male quar- 
tet. A big banquet the last evening of the con- 
vention probably will be attended by more than 
a thousand persons. 


Nebraska Dealers’ Tentative Plans 

LINCOLN, NEB., Dec. 28.—A tentative pro- 
gram has been prepared for the annual conven- 
tion of the Nebraska Lumber Dealers’ Associa- 
tion which will meet in conjunction with the 
Knot-Hole Clubs on Feb. 10, 11 and 12 at the 
Hotel Castle, Omaha. The forenoon of the first 
day will be given over to registration and to 
visiting the building material exhibits. At the 
afternoon session the officers will make their an- 
nual reports. The morning session on the sec- 
ond day will be given over to the business of 
the insurance department of the association. 
There will be several speeches at the Thursday 
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afternoon session, which will be coneluded with 
a building show by Bailey Koerner and Nate 
Allen, followed by a movie of the lumber in- 
dustry. That evening the salesmen who have 
been calling upon the lumber dealers will tender 
a dinner and special entertainment to their 
lumbermen friends. The convention will con- 
clude Friday morning with a business session 
and election of officers for 1926. Members are 
requested to bring their wives or women friends, 
for whom a special program of entertainment is 
being prepared. 


Northeastern Retailers’ Program 

RocuEsTEerR, N. Y., Dec. 28.—The convention 
committee of the Northeastern Retail Lumber- 
men’s Association, headed by Edward P. 
Hanyen, of Tarrytown, N. Y., has held several 
meetings and has practically completed all ar- 
rangements for the thirty-second annual con- 
vention to be held Jan. 26, 27 and 28 at the 
Hotel Pennsylvania, New York City. Inasmuch 
as it is planned to make the convention of edu- 
cational value to every attendant several con- 
tests will be held for which prizes will be of- 
fered. First is a Better Homes contest, every 
lumberman being invited to submit photographs, 
plans, bills of material ete. for entry. Photo- 
graphs and descriptions of time and labor-sav- 
ing devices, machinery ete. are also wanted for 
prize exhibition. 

It is promised that only live subjects—those 
that the lumbermen themselves have suggested 
—will be brought up for discussion. Addresses 
will also be made by experts on sales and mer- 
chandising, credits and other subjects of im- 
portance. Interesting diversions will be moving 
pictures, a mystery feature, and a noon-day 
luncheon to be given by the Celotex Co. on Jan. 
26. The exhibits of products from the Coast 
States as well as from the southern States and 
a comprehensive display of advertising helps 
for the retail lumber dealer will be well worth 
visiting. 

The annual banquet for men and women will 
be held in the ball room of the Pennsylvania, 
to be followed by dancing. A speaker of na- 
tional reputation, solos by opera stars, and 
other surprises are in store. The entertainment 
program includes a smoker for the men and a 
theater party for both men and women. In 
addition the women will be dined and feted dur- 
ing the afternoons and evenings when the men 
are attending the convention sessions. A jolli- 
fication dinner will be given Monday evening, 
Jan. 25, to the former six excursion parties, 
members of which are invited to attend and 
renew old acquaintances. Special entertainment 
will be provided. 

The annual convention of the Eastern Mill- 
work Bureau will be held on Jan. 25, just pre- 
ceding the opening day of the Northeastern 
convention so that all who wish may attend the 
millwork session. A California man will tell of 
the successful operation of central listing bu- 
reaus in that section of the country. 


Western Canadian Program Ready 

WINNIPEG, MAN., Dec. 28.—Secretary F. 
W. Ritter, of the Western Retail Lumber- 
men’s Association (of Canada), announces that 
the convention program for the thirty-fifth an- 
nual, to be held Jan. 27, 28 and 29, has been 
completed. Prominent speakers are George E. 
Macllwain, late of the Babson Statistical Or- 
ganization of Wellesley Hills, Mass., Sir Henry 
Thornton, president and general manager of 
the Canadian National Railways, and Charles 
W. Petersen, president and editor of The Farm 
& Ranch Review, Calgary. 

In addition to these speakers, Prof. C. D. 
Howe, dean of the faculty of forestry, Uni- 
versity of Toronto, has been secured to give 
the principal address during the Winnipeg 
Hoo-Hoo Club’s annual banquet and concate- 
nation on the evening of Jan. 28. R. J. Speers, 
prominently connected with the livestock in- 
dustry of western Canada, has also been en- 
gaged to give an address on ‘‘The Livestock 
Industry.’? W.N. Poole, treasurer of the Atlas 
Lumber Co. (Ltd.), Calgary, will also deliver 
4 paper on ‘‘Credits, Past, Present and Fu- 
ture.’? W. A. MelIlrath, general manager of 


the MelIlrath Lumber Co. (Ltd)., Radville, 
Sask., is also to deliver an address on ‘‘ How to 
Rejuvenate the Home Idea,’’ and A. S. Peter- 
son, of the North Star Lumber Co. (Ltd.), 
Prince Albert, Sask., is to give an address on 
‘*The Lumberman in Community Work.’’ 

In addition to this, some of the wholesalers 
in the city are preparing a one-act play entitled, 
‘*The Awakening of Mr. Pip.’’ The east of 
characters will include, Frank Chapman, of the 
Chapman Lumber Co.; Bert Moore, sales man- 
ager of the Monarch Lumber Co. (Ltd.); Harry 
Turnbull, of Turnbull & McManus; and Frank 
Smith, of the Empire Sash & Door Co. It is 
expected that this will be one of the feature 
events of the convention. 

The entertainment part of the program has 
not been overlooked for on the first evening, as 
has been the custom in the past, a large smoker 
and entertainment will be held; the second eve- 
ning will be turned over to the Winnipeg 
Hoo-Hoo Club for its banquet and coneatena- 
tion; and on the third evening the large annual 
lumbermen’s ball will be held. Invitations 
have been extended to Coast and mountain man- 
ufacturers and wholesalers, and it is expected 
that a large delegation from the West will be in 
attendance this year. Secretary Ritter is pre- 
paring for and expecting one of the largest 
attended conventions that the Western Retail 
Lumbermen’s Association has ever held. 


Dates Set for Sash and Door Annual 


Detroit, Micu., Dee. 28.—The Michigan As- 
sociation of the Traveling Lumber & Sash & 
Door Salesmen will hold its annual convention 
at the Statler Hotel, here, Feb. 3-5, according 
to an announcement made by Lawrence O. 
Smith, secretary-treasurer of the association. 
An announcement will be made later as to the 
detailed program. 


Sets Date for Annual Meeting 


Boston, Mass., Dec. 28.—The Lumber Trade 
Club, of this city, will hold its annual meeting 
Tuesday, Feb. 16, Secretary U. M. Carlton has 
announced. The hotel has not yet been chosen. 
Further details will be announced later. 


Northern White Cedar Association 

MINNEAPOLIS, MINN., Dee. 29.—Secretary 
N. E. Boucher, of the Northern White Cedar 
Association, this city, announces that the or- 
ganization’s thirtieth annual meeting will be 
held Jan. 25 and 26 in Minneapolis. 


Southwestern Hardwood Annual 


NEW ORLEANS, LA., Dee. 28.—The South- 
western Hardwood Manufacturers’ Association 
will hold its annual meeting at the Roosevelt 
Hotel in New Orleans on Wednesday, Jan. 6, 
with the session starting at 10:30 a. m. instead 
of noon, as has been the asgociation custom. 
In addition to the annual election of officers 
there will be a discussion of the Louisiana tax 
question. Secretary George R. Schaad, jr., 
states that other interesting features are being 
planned and a large attendance is indicated and 
desired. 


Northwestern Program Details 


MINNEAPOLIS, MINN., Dec. 28.—In connection 
with arrangements for the coming annual con- 
vention of the Northwestern Lumbermen’s As- 
sociation to be held Jan. 19, 20 and 21 at the 
West Hotel, here, Secretary William H. Ba- 
deaux states that arrangements have been made 
with the ‘railroads whereby a special rate of 
fare and one-half will be permitted on the cer- 
tificate plan. Mr. Badeaux will mail certifi- 
cates to all the membership very shortly. 

Better profits for retail lumbermen will be 
a feature subject for discussion at the conven- 
tion though how the subject will be handled has 
not been disclosed by the committee in charge. 
It is stated, however, that several prominent 
and successful retailers of the Northwest will 
give the convention the benefit of their expe- 
rience in securing better profits. 

As a special feature attendance and registra- 
tion prizes will be given. Another feature will 
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Announcement 


The Long-Bell Lumber Com- 
pany announces the _ pur- 
chase of the plant of the 
Superior Oak Flooring Com- 
pany at Helena, Arkansas. 


With the acquisition of this 
property The Long - Bell 
Lumber Company becomes 
the second largest manufac- 
turer of Oak Flooring in the 
United States. The Superior 
plant was built about three 
years ago, thoroughly mod-— 
ern in every detail. Its pro-— 
duct has established an 
enviable reputation under 
the brand name 


‘Superior — America’s Finest” 


The same high standards 
of manufacture and service 
which The Long-Bell Lum- 
ber Company endeavors to 
carry out in all of its opera- 
tions will prevail at the, 
Superior plant. 


THE LONG-BELL LUMBER COMPANY 


R. A. Long Bldg., Lumbermen since 1875 
Douglas Fir Lumber and Timbers; Southern Pine 
Lumber and Timbers; Creosoted Lumber, Tim- 
bers, Posts, Poles, Ties, Guard-Rail Posts, 
Piling; Southern Hardwood Lumber and 
Timbers; Oak Flooring; California 
White Pine Lumber; Sash and 
Doors; Box Shooks. 


Kansas City, Mo. 
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SEATTLE, WASH. 


Eastern Representatives:— 
Dwight Davis Lumber Co., 


Rodney E. Browne & Co. 
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Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 
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HOQUIAM, WASH. 





Eureka Cedar Lumber & Shingle Company 


Fir and Hemlock Lumber 
Service Is Our Specialty 








be a smoker and musical comedy, which will 
be given in addition to the usual theater party. 
Twin City Hoo-Hoo are also making com- 
prehensive plans which will include a banquet 
on Wednesday evening, followed by a concatena- 
tion, and a special program to be carried out at 
their regular noon luncheon on Thursday at the 
Hotel Radisson Gold room. 

Additional details concerning the convention 
program will be given later. 


Ohio District Elects 


CINCINNATI, On10, Dec. 28.—The annual elec- 
tion of District No. 1, Ohio Association of Re- 
tail Lumber Dealers, resulted in the choice of 
Edgar Cummings, of the Pierson Lumber Co., 
as chairman, Joseph Bauer, of the J. B. Doppes 
Lumber Co., as treasurer, and the following 
firms as members of the executive committee: 
Pierson Lumber Co., J. B. Doppes Lumber Co., 
Snook Veith Lumber Co., Westwood Planing 
Mill Co., Superior Lumber & Millwork Co., 
Lockland Lumber Co. and Dexter Lumber Co. 

The directors confirmed the selection of J. C. 
Richardson as secretary succeeding George B. 
Wise, resigned. 

In a roundtable discussion of business condi- 
tions, members expressed themselves as opti- 
mistic over the outlook for the new year. ° The 
opinion was general that building operations 
would continue active in the Cincinnati district 
with more smaller homes planned than for years 
past. 


Proposes Inspectors’ Association 


MISHAWAKA, IND., Dec. 28.—T. D. Bayne, of 
this city, recently has sent out to lumber in- 
spectors and lumber manufacturers generally a 
letter outlining the objects of a proposed in- 
ternational lumber inspectors’ association, the 
purpose of which is to bring about a uniform 
interpretation and application of the rules gov- 
erning the grading of lumber as formulated by 
the rule making associations. A part of the 
plan is the establishment of periodical regional 
group meetings of lumber inspectors for the 
purpose of receiving instruction and training 
in applying the rules for the grading of lumber. 

Mr. Bayne has been working on the details of 
this proposed plan for some time, his conception 
of this plan having been brought about through 
the publication several months ago in the 
AMERICAN LUMBERMAN of a symposium on the 
qualifications for lumber inspectors. 


Inspectors Discuss Grade Marking 

New OrueEAns, La., Dee. 28.—Inspectors of 
the Southern Pine Association held their an- 
nual meeting at the Roosevelt Hotel, here, Dee. 
21 and 22. Virtually all the inspectors of the 
association attended, and visitors from several 
lumber companies were present. 

The meeting was presided over by Chief In- 
spector J. EK. Jones of the association, and ad- 
dresses were made by Secretary-manager H. C. 
Berckes, W. T. Murray, chairman of the grad- 
ing committee and L. D. O’Harrow, represent- 
ing Stevens-Daly Lumber Co., Tuscaloosa, Ala. 
Grade marking of lumber was the principal 
topie of discussion at the Monday morning ses- 
sion. Monday afternoon and Tuesday morning 
were devoted to discussion of the American 
Lumber Standards. An interesting incident 
just before adjournment of the meeting was the 
presentation to Chief Inspector Jones of a hand- 
some diamond ring by the association inspec- 
tors, in testimonial of the high regard and 
esteem in which he is held. 

Among those attending the meeting in addi- 
tion to Messrs. Jones, Berckes, Murray and 
O’Harrow, were ©. W. Vuneanon, chief clerk 
of the association’s inspection department and 
inspectors M. M. Atkins, W. R. Burns, B. W. 
Bray, C. F. Bolden, W. J. Brooks, T. M. Cook, 
H. L. Day, A. S. Hanbury, W. H. House, A. L. 
Johnston, Hubert Norman, Luke Royals, E. J. 
Russell, A. J. Sandoz, E. C. Seott, J. B. Shows, 
S. R. Stevens, W. J. Sullivan, J. H. Thompson, 
J. D. Thompson, J. M. Travis and L. T. Cobb. 
Among the visitors were: J. Box, of the Ex- 
change Saw Mills Sales Co., Mr. MecKeller, of 
the Industrial Lumber Co., Elizabeth, La.; 
B. Ferrer, of the Gilchrist-Fordney Co., Laurel, 


Miss.; and F. R. Dykes, of the Great Southern 
Lumber Co., Bogalusa, La. 


Discuss Plywood Book at Annual 


Plans for the final editing and publishing of 
the textbook ‘‘Veneers and Plywood’’ oceu- 
pied a good portion of the seventh annual meet- 
ing of the Plywood Manufacturers’ Associa- 
tion, held at the Auditorium Hotel, in Chicago, 
Dec. 15. The executive committee met the pre- 
ceding day in the association office. 

The meeting was called to order by President 
F. L. Zaug, New London, Wis. Commissioner 
M. Wulpi gave his annual report reviewing the 
progress of the textbook ‘‘ Veneer and Ply- 
wood’? on which a committee has been at work 
for a year and a half and two expert writers 
for the last two months. The book, containing 
some 300 pages and 150 illustrations is now 
nearing completion, and a publication fund for 
the initial 3,000 copies is practically assured, 

President Zaug, in his annual address, dwelt 
on the constructive work of the association dur- 
ing the last year and complimented the mem- 
bers on their cooperation in association work. 
He then reviewed business conditions and called 
the attention of the members to the seasonal 
demand for veneer and plywood and the neces. 
sity of careful operation to prevent excessive 
overhead during dull periods. 

Reports were received 
from the executive and 
publicity commit. 
tees. Cost Engineer R, 
I. Bradley reviewed his 
work of the last year 
and pointed out the ad- 
vantages in the installa. 





F. L. ZAUG, 
New London, Wis.; 
Reélected President 





tion of engineering 
costs. Members present 
who are members of the 
Plywood Cost Club 
pointed out the savings 
in production costs and 
urged every one to in 
stall the system. 





Commissioner Wulpi presented a charted re: | 
port of the 7-month showing of the plywood 7 
barometer, after which several interesting testi: © 
monies were given to the direct value of in 7 
buffet © 


formation through the barometer. A 


luncheon was served at noon. 


A 2-reel film, ‘‘Happiness,’’ depicting the 7 
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production of veneer and plywood was shown & 


after lunch and enthusiastically received. The 
officers elected at the close of the meeting for 
the coming year were as follows: 

President—F. L. Zaug, New London, Wis. 
elected). 

Kirst vice president—Earl Morrison, Jamestown, 
nN. X. 

Second vice president—G. W. Schnute, Evans: 
ville, Ind. 

L. York 


Third vice 
City. 

Treasurer—W. A. Phillips, Cadillac, Mich. (re 
elected). 

Commissioner—-M. Wulpi, Chicago. 


Bespeaks Aid in City Administration 


PittspurGH, Pa., Dee. 28.—The annual 
Christmas luncheon of the Pittsburgh Wholesale 
Lumber Dealers’ Association in the William 
Penn Hotel last week was one of the most de- 
lightful in the history of the association. 
Among the speakers was Mayor-eleet Charles 
H. Kline, former judge of the Allegheny County 
courts, who assumes office Jan. 1. Mr. Kline, 
in his address, asked the active support and ¢0 
operation of all business and civic interests 1 
his efforts to give the city a good administra 
tion. Other speakers were County Commissione! 
E. V. Babcock, who lauded the aims of the or 
ganization and paid tribute to deceased mel 
bers; J. M. Hastings, a former president of the 
association, and D. L. Gillespie. 

E. H. Picket, chairman of the entertainment 


president—G. Frost, New 
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committee, presided, and Edward Eiler, presi- 
dent of the association, offered the invocation. 
About one hundred members and guests were 
in attendance. The entertainment features in- 
cluded a voeal duet by Mrs. Mary Jones Sher- 
rill and Mrs. Jessie Yuille Yon, and group sing- 
ing under the direction of Will Davis. 

Members of the committee, in addition to 
Mr. Picket and Mr. EHiler, were Vice President 
H. E. Kelly, Seeretary-treasurer J. G. Criste, 
J. B. Montgomery, B. W. Cross, H. F. Dom- 
hoff, H. W. Henninger, and A. Adelman. 


Mississippi Salesmen in Annual 


MINNEAPOLIS, MINN., Dec. 28.—Lumber and 
sash and door salesmen, representative of terri- 
tory in the Northwest, in Minneapolis Saturday 
outlined plans for a year of buoyant trade. The 
consensus at the annual convention of the Mis- 
sissippi Valley Lumber & Sash & Door Sales- 
men, conducted at the West Hotel, was that the 
buying capacity of the Northwest will be ma- 
terially improved in the next twelve months, 
following marketing of the remainder of the 
1925 crop. Building, which has been delayed 
in the last ten years, will be resumed in the 
smaller communities and on farms, these lumber 
and sash and door factory salesmen said. 

The organization has a membership roll of 
200 and reports showed an addition of twenty 
members in the last year. Officers elected for 
the new year were: 

President—J. A. Gray, 
aul. 

Vice president—Fred A. Lewis, Luce Lindgren 
Co., Minneapolis. 


Gray Lumber Co., St. 





Treasurer—T. M. Partridge, T. M. Partridge 
Lumber Co., Minneapolis. 

Secretary—J. F. Hayden, Minneapolis. 

Executive committee—M. R. Moulton, Shevlin, 


Carpenter & Clarke Co., and John R. Lenox, John 
Lenox Lumber Co., both of Minneapolis. 

The association interpreted its bylaws to pro- 
vide that only wholesale lumber and sash and 
door factory salesmen are eligible to member- 
ship. 

Plans were outlined for the annual banquet 
of the association which is to be conducted Jan. 
18, just preceding the opening of the annual 
convention of the Northwestern Lumbermen’s 
Association which is to be held that week in 
Minneapolis. A committee was named to take 
charge. 


Retailers’ Association Incorporated 


BALTIMORE, MD., Dec. 28.—The new organiza- 
tion of retail lumber dealers incorporated here 
is getting its work into shape, and by the time 
the annual meeting is held for the election of 
permanent officers on Jan. 14, it will be ready 
to embark upon its complete program of activi- 
ties, which includes codperative advertising, the 
issuance of trade marks and the other activities. 
The purposes of the organization are set forth 
in the articles of incorporation which were filed 
with the application. 

Article L of the charter specifies that the 
name of the corporation shall be the Forest 
Products Association of Maryland (Ine.). 

Article II sets forth the purposes of organiza- 
tion as being ‘‘to encourage and increase the 
use of forest products in the State of Maryland 
and elsewhere by codperative advertising; to 
establish and maintain all such lawful trade 
customs and usages for the protection of the 
members as the association may deem advisable; 
to collect and disseminate statistics concerning 
the lumber millwork industry; to establish uni- 
form grades and standards of products; to con- 
stantly improve methods of manufacture and 
distribution; to provide architects, builders, dis- 
tributers and consumers with an organized and 
always available guarantee of quality; to pro- 
tect the integrity of forest products and stimu- 
late their intelligent and economical use, and to 
adopt lawful plans for the general development 
and improvement of the industry.’’ 

_There is to be no capital stock, and the prin- 
cipal office is to be at 507 Maryland Trust 
Building, with ‘Herman J. Hughes as the resi- 
dent agent. 

According to the bylaws, the objects of the 
association shall be as specified in its charter, 
but the organization shall not fix, regulate or 
control the price, output, purchase or sale of 


forest products, or attempt to do so. Any indi- 
vidual, firm or corporation regularly engaged in 
the manufacture and/or distribution of forest 
products in the city of Baltimore or counties of 
the State of Maryland may become a member 
upon being duly elected. 

The initiation fee is to be $25, and members 
are required to pay in addition as annual dues 
to maintain the work of the association a sum 
equal to one-fourth of 1 percent of the total 
gross sales of all commodities, except coal, lime, 
plaster, cement, hardware and paint, made in 
the preceding year, in quarterly instalments. 
This provision applies only to the years 1926 
and 1927. Dues for 1928 and succeeding years 
are to be determined by majority vote at the 
annual meeting. 

The association may adopt trade-marks which 
may be used by each member, subject to such 
rules and regulations as the association may de- 
termine, and it may require each member to 
enter into a written contract setting forth the 
rules and regulations under which the members 
may use the trade-mark. 

The incorporators named in the articles of 
incorporation are Frederick A. Ascherfeld, of 
the James Lumber Co.; Francis C. Bayne, of the 
Lewis Waggner Co.; John J. Duffy, jr., La- 
fayette Mill & Lumber Co.; Joseph D. Virdin, 
of the Canton Lumber Co.; John H. Geis, of 
John H. Geis & Co. (Ine.); Graham Eekel, and 
Bruce H. Helfrich, of George Helfrich & Sons. 





LUMBER CLUBS 











Pittsburgh Club Annual 

PITTSBURGH, PA., Dec. 28.—The Pittsburgh 
Lumbermen’s Club will hold its annual meeting 
and election of directors Thursday evening, Jan. 
7, in the reception room of the William Penn 
Hotel. Music and entertainment provided by 
the entertainment committee, of which Davis 
Glass is chairman, will precede the business pro- 
gram. 

President W. H. Williams will give his report 
fer the year, which will be followed by the 
annual reports of Walter EK. Ahlers, treasurer, 
and H. F. Burnworth, secretary, of the club. 
Reports will also be presented in printed form 
showing the operation of the listing bureau, 
credit bureau, and property repair bureau, all 
of which have made notable advances during 
the year. J. H. Donovan, credit manager, will 
review the progress made by the credit bureau 
during the year and will explain improvements 
he will try to effect during the coming year. 
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Evansville Club to Elect 


EVANSVILLE, IND., Dee. 28.—The regular 
monthly meeting of the Evansville Lumber- 


men’s Club will be held at the Vendome Hotel 
Tuesday evening, Jan. 12, at which time officers 
for the year will be selected. It is expected 
that Charles Wolflin, of the Wolflin West Side 
Lumber Co., who has served as president of the 
club for the last year, will be reélected. 


Hear Speech on Christmas Spirit 

SHREVEPORT, LaA., Dee. 28.—The Shreveport 
Lumbermen’s Club held its regular weekly meet- 
ing last Tuesday which was featured by a 
Christmas program. It was voted to cancel the 
meeting this week on account of the holidays. 
The work of the National Association of Box 
Manufacturers in combating the injurious and 
misleading propaganda disseminated by paper 
and fiber container promoters was discussed, 
and the movement proposed by the box associa- 
tion to furnish stickers to be placed on orders, 
calling for shipments in wooden boxes, was en- 
dorsed by the club. 

W. A. Anderson briefly discussed standard- 
ization and grade marking and said that the 
National-American Wholesale Lumber Associa- 
tion was in favor of both, but withheld endorse- 
ment of ‘‘trade marking,’’ feeling that that 
was an individual matter of advertising in 
which the members were free to do as they 
pleased. The main address of the meeting was 
delivered by Rev. James M. Owens, of St. 
Mark’s Episcopal Church, who spoke on ‘‘ The 
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Buy Better By Wire 


Eliminate time and distance. 


Night let- 


ter inquiries and orders using following 


Code. Answers will 
direct or thru 
Code 

Upright 1x4 No. 


ig x 
Downright 1x4 
Slash ix4 
Third Slash 1x4 
Flat 1x6 
Third Flat 1x6 
Ceiling 5x4 
Third Ceiling 5x4 
Boston 1x4 
Philadelphia 1x6 
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Fencing 
Matched Fencing 1x6 No. 
Shiplap 1x8 No. 
Boards 
Studding 
Scantling 
Rafters 
Joists 
Plank 
Bridge 
Posts 
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Braces 
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2x4 No. 
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1x!2 No. 
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SEATTLE, WASH. 
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Co PACIFIC COAST Co 
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No. | or No. 2 Common 


S458 


DRY bright stock cut from Upland 


West Coast Hemlock 


You'll like it. 
Straight cars of 16’ or 18’ if desired. 


PACIFIC STATES LUMBER CO. 


TACOMA, - ~ WASHINGTON 

















REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
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CALIFORNIA 
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San Diego Office: 


320 Spreckles Bldg. 
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can put in stock. 
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Electric Bldg. 
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LUMBER CO. 
General Office: Albion, Calif. 


MILLS: 
Albion and Navarro, 
California 
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Lumber & Timber Company 


PACIFIC COAST 
PRODUCTS 
5530 White Bldg.. SEATTLE, WASH. 
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Christmas Spirit.’’ His address was timely and 
well received by the members of the club. 
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Salt Lake Club Elects 

Satt LAKE Ciry, Utau, Dee. 26.—John L. 
Miller, formerly vice president of the Salt Lake 
Lumbermen’s Club, was elected president of 
the club at the regular semiannual meeting in 
the Chamber of Commerce on Dec. 24 when the 
members of the organization enjoyed a Santa 
Claus party with Lon Fisher as Santa. Other 


officers elected at the gathering were Ralph W. 
Todd, vice president; and Lon Fisher, secre- 
tary-treasurer. 

As Santa Claus Lon Fisher, the club’s new 
secretary, distributed to each member a token 
from the monster Christmas tree provided by 
the officers of the organization. After enjoying 
considerable fun from these gifts, the lumber- 
men voted unanimously that they be collected 
and delivered to the Neighborhood House, a 
charitable organization for children, and this 
was done, 


Recent Hoo-Hoo Happenings 


Hoo-Hoo Club Holds Christmas Party 


St. Louts, Mo., Dee. 28.—The annual Christ- 
mas party of Hoo-Hoo Club No. 6 was given 
at noon, Dec. 22, at the Chamber of Commerce 
auditorium, with fifty persons present. Frank 
J. More, St. Louis representative of the W. R. 
Pickering Lumber Co., presided. Entertain- 
ment features included tricks of magic by W. L. 
Lindhorst; a talk by ‘‘ Andy Gump,’’ and songs 
by Mrs. Pasch. The attendance prize was won 
by C. J. James, auditor of Hoo-Hoo. 

Appointments of the following Hoo-Hoo offi- 
cials have been confirmed by Snark A. J. 
Hager: 

Beverly L. Hendrix, president Hendrix Mill & 
Lumber Co., Mounds, Ill, Vicegerent Snark of 


southern Illinois. 
Robert A. Whitlock, Vicegerent Snark for El 


Paso (Tex.) district, reappointed for the seven- 
teenth consecutive year. 
J. Kent Ockley, Kent Ockley (Ltd.), Toronto, 


Ont., Counselor for the Toronto district. 


Railroad Executive Addresses Club 


Boston, Mass., Dec. 28.—The January meet- 
ing of the Harry L. Folsom Hoo-Hoo Club No. 
13, is to be a concatenation, and will be on 
Saturday evening, Jan. 16, in Dennison Hall, 
Newtonville. 

The last meeting of the club was on Monday 
night, Dec. 21, and it was held at the Boston 
Square & Compass Club. The principal guest 
and speaker of the evening was Gerit Fort, vice 
president Boston & Maine Railroad Co., who 
had some interesting and optimistic things to 
say about the past and future of New England 
railroads, especially the Boston & Maine. 

Sixteen Concatenations in Prospect 

St. Louts, Mo., Dec. 28.—Sixteen concatena- 
tions already have been arranged for January 
and February in connection with annual meet- 
ings of lumber associations, it was announced 
today by Secretary-treasurer Henry R. Isher- 
wood, of the Concatenated Order of Hoo-Hoo. 

The following appointments of Hoo-Hoo offi- 
cials have been confirmed by Snark Hager: Jo- 
seph H. Lausman, Oregon Door Co., Vicegerent 
Snark of the Portland, Ore., district; M. J. 
McDonald, Thunder Bay Lumber Co., Vice- 
gerent Snark of the Thunder Bay district, On- 
tario, Canada. 
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Santa Claus at Hoo-Hoo Meeting 

SEATTLE, WASH., Dec. 26.—Essaying the role 
of Santa Claus, Roland C. Williams, president 
of the Williams Fir Finish Co., broke into 
Thursday’s luncheon of the Hoo-Hoo Club’ of 
Seattle, and from an ample Christmas bag dis- 
tributed presents to everyone in the room. 
There were remembrances for numerous lumber- 
men present, the awards being made wittily, 
causing a great deal of merriment. Lou R. 
Fifer, Vicegerent Snark, had charge of the 
meeting. Donald H. Clark spoke briefly, giving 
impressions of a recent trip east. A musical pro- 
gram was rendered by the Howlers, with Tom 
Greenlees at the piano. During the business 
session, Alvin Schwager, member of the Su- 
preme Nine, remarked that Santa Claus had 
brought in a fiber container that evidently had 
come from Hoo-Hoo headquarters in St. Louis, 
and offered a motion that Secretary Isherwood 
be requested to use wood containers. The mo- 
tion prevailed. Just prior to adjournment, a 
portrait was unveiled of the late Bolling Arthur 
Johnson. Mr. Fifer spoke feelingly of the or- 
ganizer of Hoo-Hoo, and John Cress, photog- 


rapher, delivered an intimate personal tribute. 
Sam P. Johns, president of the club, read ap- 
propriate resolutions, which had been drafted 
by J. P. Austin. The resolutions were adopted 
silently, the entire assemblage rising impres- 
sively. = 
Fifteen Initiated at St. Louis 

St. Louis, Mo., Dec. 28.—Fifteen Hoo-Hoo 
candidates were initiated here Dec. 28, on the 
oceasion of Vicegerent Snark Tom Whitmarsh, 
jr.’s first coneatenation. ‘The ceremony 0e- 
curred after a dinner at the American Annex 
Hotel, and, in turn, was followed by professional 
entertainment. About 100 persons were in at- 
tendance. Vicegerent Whitmarsh delegated 
Past Snark of the Universe Julius Seidel to per- 
form the initiatory work, and the latter lived 
up to his reputation for this kind of duty. 
Charles Call, secretary of the St. Louis Hoo- 
Hoo Club, was the Junior Hoo-Hoo and did ex- 
ceptional work. Other members of the degree 
team were: Senior Hoo-Hoo, Frank J. More; 
Bojum, Charles A. Neuenhahn; Scrivenoter, 
Charles L. Timm; Jabberwock, C. T. McKay; 
Custocatian, Charles J. Haselhorst; Arcanoper, 
John R. James, jr.; Gurdon, Claude L. Dann. 

Coos Bay Hoo-Hoo Awaken 

Coos Bay, OrE., Dec. 26.—The Hoo-Hoo Club 
of Coos Bay was revived and brought into prom- 
inence on the evening of Dec. 18, when a pro- 
gram in charge of Henry J. Leaf, of the Coos 
Bay Lumber Co. attracted a larger attendance 
than the club had known before. The club was 
only sleeping, it developed, though the officers 
had complained about lack of interest for sev- 
eral past monthly gatherings. Mr. Leaf pre- 
pared a program of talks by invited guests and 
had as part of the attendance members of the 
State forestry board, who were to hold a hearing 
on selective logging. A banquet was first staged 
at the Chandler Hotel, with fifty-three present. 
Later in the evening the club initiated twelve 
new members at the Knights of Pythias Hall. 
Dean Peavy and other members of the forestry 
board made addresses, as did Judge John C. 
Kendall, of the Coos County cireuit court. 


Propose Dedication of Redwood Grove 
SAN FRANCISCO, CALIF., Dec. 26.—At the reg- 
ular meeting of the San Francisco Hoo-Hoo 
Club No. 9, held Dee. 24, resolutions were 
adopted in memory of the late Bolling Arthur 
Johnson, founder of Hoo-Hoo, to the effect that 
The proposed Hoo-Hoo Redwood Grove be dedi- 
eated to his memory and be officially known as 
Bolling Arthur Johnson Grove, and as the branches 
of these mighty trees sway in the breeze, the rustle 
of their leaves, set to the music of the forest will 
whisper softly: ‘Health, happiness, and long life 
with “peace on earth, good will toward men”; for 
“No sun e’re sets but rises 
To make a joyous morn, 
And out of all life’s darkness 
God’s afterglow is born.” 

This resolution was made a part of the perma- 
nent records of the club. The resolutions com- 
mittee consisted of Frank W. Trower, R. A. 
Hiscox and George M. Cornwall. Among the 
speakers eulogizing the recent publisher were: 
Mr. Trower, Rodman Hendrickson, Fred Roth, 
Mr. Cornwall and Fred W. Locke. 

Following the memorial service, Yuletide fes- 
tivities were held. Bart Macomber sang and 
Mr. Hiscox, past president, acted as Santa Claus 
and distributed gifts to all present. January 27 
was designated as the first Ladies’ Day to be 
held by the club at which time special enter- 
tainment will be given. 
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Happenings in the East 


Sink Huge Caisson for Bridge 

BurraLo, N. Y., Dec. 29.—The sinking of the 
big caisson or crib in Niagara River, opposite 
this city, a few days ago, marks the first really 
heavy work on the already famous peace bridge 
being built between Buffalo and Fort Erie, 
Can. There will be two more of similar dimen- 
sions, one to go down probably late in the win- 
ter and the other in the spring. After that the 
bridge proper can be built, taking about two 
years. 
“ These cribs are southern pine planks, mostly 
22 by 12 inches and braced by lighter spruce. 
Owing to the fact that the bridge is to stand in 
rapidly running water, the piers have to be 
irregular in shape, with long projecting cut- 
waters above and with the lower corners clipped. 
They are 123 feet in length, 44 feet wide and 
21 feet high, containing about 250,000 feet of 
timber. The work of towing and sinking the 
first one was not difficult, as compared with 
similar work done in that vicinity in previous 
years. The crib, known popularly as Noah’s 
Ark, was easily towed to place and sunk by 
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was 779,620, comparing wih 748,060 five years 
ago. Strong sentiment, stimulated by Mayor 


James M. Curley of Boston and favored by his 


recently elected successor, Malcolm Nicholas, is 
developing in favor of organizing the forty 
communities now divided politically into one 
great city. 


Logging Operations in Adirondacks 


SARANAC LAKE, N. Y., Dee. 28.—Lumbering 
operations will be resumed full swing in the 
Adirondack region shortly after 1926 sets in. 
There has been a temporary lull in activity for 
the holiday season, but the hum of the sawmill 
and the stroke of the lumberjack’s ax will be 
familiar sounds again very soon. 

More than 14,000,000 feet of hardwoods has 
been marked for cutting, much of which will 
be used for lumber. Railroad ties will claim 
a large quota. 

Approximately 4,000,000 feet of timber on 
DeBar Mountain, south of Malone, N. Y., has 
been sold to the Oval Wood Dish Co., of Tupper 
Lake. The same firm has contracted for a sim- 
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Launching of ‘‘Noah’s Ark,’’ or the caisson for a pier of the Peace Bridge at Fort Erie 


Weighting it with iron. <A great crowd wit- 
nessed the operation from the banks of the 
river. It was built on the Canada side. 

The bridge will be used for popular travel, 
With no car tracks over it. It was planned long 
ago, but it has seemed to need the management 
of Frank B. Baird, the iron manufacturer, to 
carry the plans through financially. He is the 
president of the company. 
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Favor Combining Boston Communities 

Boston, Mass., Dee. 28.—Boston lumbermen 
are anxious that the lumber fraternity in other 
sections, particularly the South and West, shall 
appreciate the importance of Boston as a dis- 
tributing center, and as the fourth largest city 
im the United States. Divided by arbitrary 
geographical and municipal lines, Boston proper 
is rated by the federal census well down in 
the list of big cities, next to St. Louis, but 
State census figures just made public here show 
that metropolitan Boston will soon pass the 
2,000,000 mark, ranking after New York, Chi- 
cago and Philadelphia. The actual population 
of the forty communities which compose metro- 
politan Boston, as of April 1, 1925, is given as 
1,808,845. Five years ago it was 1,658,936, in 
1915 it was 1,587,093, and in 1910 the figures 
were 1,423,429. On April 1, 1925, the popula- 
tion of the limited area known as Boston proper 


ilar amount near Bull Pond, for 2,000,000 feet 
near Kildare, and for 3,500,000 feet near Beach- 
wood Inn. 

The Sulham Manufacturing Co. plans to cut 
500,000 feet of hardwood in the vicinity of 
Titusville and Studley Hill, where the Malone 
Light & Power Co. is to construct a storage 
reservoir. 


Bulletin on Dry Kiln Practice 
Syracuse, N. Y., Dec. 28.—That great econ- 
omies can be brought about by the proper con- 
struction and use of dry kilns in the manufac- 
ture of lumber is shown in a bulletin just issued 
on dry kiln practice by Professor H. L. Hender- 
son, New York State College of Forestry, Syra- 
cuse University. 

The bulletin states that one of the most im- 
portant ways of promoting forest conservation 
is to make the present supply of timber last 
longer through right drying and seasoning prac- 
tice. It covers a historical sketch of kiln drying 
and its necessity. It describes and illustrates 
the subject of defective wood resulting from 
wrong seasoning methods. It contains an ex- 
haustive study on the science of measuring the 
physical conditions of lumber, piling lumber for 
kiln drying with various drying processes, gen- 
eral dry kiln practice, drying schedules, types of 
kilns, proper layouts and arrangements of lum- 
ber dry kilns, and details regarding their con- 
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struction. The bulletin contains many tables 
and graphs. The feature of the statistical rec- 
ords is a series of humidity tables worked out 
at the college dry kilns. The instructive illus- 
trations of compartment kilns and drying sys- 
tems are clearly and interestingly presented. 
The bulletin is free to interested parties. 
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Willapa Lumber Co. 
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Spruce 
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Growth 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 
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Money “to let” 


We are in the market for timber loans 
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a record of profitable and competent 
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We are experienced in timber financ- 
ing and purchase entire issues. 


Persons interested are invited to com- 
municate with us. 
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Economic Prospects for 1926 


[By Herbert Hoover, Secretary of Commerce] 


Any business forecast must be simply an ap- 
praisal of the forces in motion at home and abroad, 
for and against progress. All signs indicate that 
if we will temper our optimism with a sprinkling 
of caution we shall continue our high level of 
prosperity over 1926. 

The United States has produced and consumed 
more goods in 1925 in proportion to population 
than ever before in its history. Our standard of 
living has therefore been the highest in our his- 
tory and is of course the highest in the world. 
This improvement, however, has been greater in 
the urban centers than in agricultural communities. 

The dominant favorable factor in our outlook is 
our increased productivity, due to fundamental and 
continuing forces—such as the cumulation of edu- 
cation, the advancement of science, skill, and elim- 
ination of waste. Other favorable indications on 
the immediate horizon are that the stocks of com- 
modities are moderate; there is employment for 
practically everyone; real wages are at a high 
level; savings are the largest in history and capi- 
tal is therefore abundant; and the whole machin- 
ery of production and distribution is operating at 
a higher degree of efficiency than ever before. 
While wholesale prices for the year as a whole 
have averaged about 6 percent higher than for the 
previous year it is largely due to needed advance 
in prices of agricultural products. 

There are some phases of the situation which re- 
quire caution. Continuation of real estate and 
stock speculation and its possible extension into 
commodities with inevitable inflation ; the over-ex- 
tension of instalment buying; the extortion by for- 
cign government-fostered monopolies dominating 
our raw material imports; the continued economic 
instability of certain foreign countries; the lag in 
recovery of certain major agricultural products ; 
the instability of the coal industry ; the uncertain- 
ties of some important labor relationships—all 
these are matters of coneern. But, as said above, 
with caution we should continue a prosperous year 
over 1926. 

Agriculture, while it is better than it was two 
years ago, still leaves the farmers with much ac- 
cumulated debt, and generally has not gained a sta- 
bility that makes for contentment because its basic 
economic problem of market is unsolved. Also it 
suffers from continued distortion in price relation- 
ship of the middle West to the competing foreign 
countries because our transportation costs to sea- 
board have had to be increased more than those of 
its foreign competitors. The projected enlarged 
program of improvement in waterways is of great 
importance in this matter. 


Unprecedented Volume of Construction 


The construction industries have played a very 
large part in the high business activity of the last 
three years. The volume of construction has been 
unprecedented during the last year with conse- 
quent great activity in the construction-material 
industries, iron, steel, lumber, cement ete. Con- 
trary to normal expectations this increased demand 
has not increased prices, for there has been a slight 
reduction in building costs due in a large measure 
to the gradual lengthening of the building season. 
The increasing Federal, State, and municipal pub- 
lic works programs for next year, together with the 
promise of large electrical and railway extension 
and improvement, indicate a continuing demand 
for heavy construction. While it might be thought 
that the war deficiency in housing has been over- 
come, yet the high real wage in industry creates 
a demand for better housing and this condition, 
combined with the migration to suburbs due to the 
motor, promises to continue as long as employment 
remains general. We could hardly expect so ex- 
ceptional a construction activity to repeat itself, 
but there will be a large volume in any event. 

The textile and shoe industries as a whole are 
running at high levels of production, although the 
tendency in some branches of these industries to 


develop more rapidly in the South and West is 
affecting New England pending readjustment of 


her economic relationships. The automobile and 
tire industries will record an unprecedented out- 
put. The coal industries show increased produc- 
tion despite the anthracite strike and the produc- 
tion of all other minerals has increased. 

In transportation, our railways are giving the 
best service in our history, and are recovering in 
average earnings to near the Interstate Commerce 
Commission standard of earnings of 5% percent. 
There is some improvement from the acute depres- 
sion in the shipping world; and progress has been 
made in plans for internal waterway improvement. 
The electrification of the country has made further 
great strides during the year toward central gen- 
eration and interconnection. There has been some 
pyramiding of power holding companies, much 
criticised within the electrical industry itself, but 


the solid progress of the industry is marked by the 
extension of use of electricity with all its 
economies in production of goods and saving of 


labor. Furthermore, taking the country as a 
whole, there has been a reduction in rates for 
power and light, indicating that the public is 


securing benefits from the economies introduced in 
production of electricity. 


Foreign Trade Exceptionally Satisfactory 


Our foreign trade in 1925 has been exception- 
ally satisfactory. Both exports and imports have 
risen materially, the former reflecting an increase 
in agricultural exports and the latter reflecting 
the Jarge demand for foreign raw materials and 
tropical foodstuffs. Exports will total around 
$4 900,000,000, or about 7 percent more than in 
1924. Imports will amount to about $4,200,000,000, 
or approximately 17 percent more than in 1924. 
Roughly, one-half of this increase in both exports 
and imports is attributable to greater quantities 
exported, and the remainder to advance in prices, 
The major explanation of our favorable trade bal- 
ance is, of course, to be found in the continued 
heavy investment of American capital abroad; 
in essence we are lending foreigners the where- 
withal to buy goods from us, or are sending goods 
to convey our investments abroad. It is probable 
that the final figures will show that this country 
has added to its foreign investments during the 
year by more than a billion dollars. 


The most remarkable thing about the foreign 
trade of the United States is that, after making 
allowance for the higher level of prices, both ex- 
ports and imports are much greater than before 
the war, in contrast with the quantitative decrease 
in the trade of the other foreign countries engaged 
in the war. According to British calculations the 
exports of that country were in physical volume 
nearly 25 percent less in 1925 than before the 
war, and Germany’s exports have fallen off still 
more. British imports are practically at their 
prewar level, and those of Germany materially 
below it. 

Financial Situation 


In finance, the year has been characterized by 
increased savings, comparatively easy money con- 
ditions, the issuance of a large volume of both 
domestic and foreign securities, and by an ex- 
traordinary rise in the prices of stocks accom- 
panied by marked speculations on the New York 
Stock Exchange. This fever of speculation is also 
widespread in real estate, and unless our financial 
policies are guided with courage and wisdom, this 
speculation may yet reflect into the commodity 
markets, thereby reversing the cautious buying 
policies of recent years. Psychology plays a large 
part in business movements and over-optimism can 
only land us on the shores of overdepression. Not 
since 1920 have we required a better informed or 
more capable administration of credit facilities» 
than now if we are to continue an uninterrupted 
high plane of prosperity. In, any event there 
should be no abatement of caution in the placing 
of forward orders, particularly in view of the 
great increase in sales of a great variety of mer- 
chandise on the instalment basis. 

In the foreign field as a whole the situation is 
more promising than at any other time in twelve 
years. Each year one nation after another abroad 
gains in economic and fiscal stability, in production 
and in employment. War-inherited famines have 
disappeared from the earth, standards of living are 
everywhere higher than at any time since the war. 
In fact, no one in 1919 would have believed that 
so great a measure of recovery would be attained 
in Europe by 1925—a proof of a high quality in 
Kuropean statesmanship. The Locarno agreement 
promises much greater political stability, and 
paves the way for another stage of disarmament 
with consequent improvement in the economic out 
look. Of the disturbed areas, England and Ger- 
many have not recovered employment in full; 
France shows economic strength among her peo- 
ple, but popular resistance has so far made it 
impossible to stabilize the fiscal system; China 
continues in the throes of civil war, but business 
nevertheless continues; Russia makes progress as 
the government slowly abandons socialism. The 
quantity of goods moving in international trade 
as a whole has recovered to the prewar level, al- 
though some countries are below, and fully 90 per- 
eent of international business is now based upon 
stabilized currencies. 

On the whole, both our own country and the 
rest of the world face a more favorable outlook at 
this turn of the year than for a long time past. 
We, ourselves, however, need to be on our guard 
against reckless optimism. What we need is an 
even keel in our financial controls, and our grow- 
ing national efficiency will continue us in increas- 
ing prosperity. 
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Styles 
The lumberjack is right in style, 
For now they wear our mackinaws, 


These city folks. It makes me smile 
To see them wear our shirts, because, 

If stylish now a shirt appears, 

We beat them to it fifty years. 


The ladies wear our overshoes, 
Galoshes now are quite the rage, 
The very things we used to use 
Before George Hotchkiss was of age. 
They dress their tootsies for the snow 
The way that we did years ago. 


They’ve even copped our woolen socks, 
They wear the patterns that we did 
When first we drove a yoke of ox 
When John M. Woods was still a kid. 
It took them fifty years or more 
To get in style with what they wore. 


Now they’ve adopted socks and boots, 
Adopted mackinaws as well. 

We look so much alike in suits 
There’s only one way now to tell 

A flapper from some Irish turk: 

They haven’t yet adopted work. 


’ 
We See b’ the Papers 

What really matters now are the profits of 
1925, not the prophets of 1926. 

Europe, seems willing to pay us that ten dol- 
lars if we will let her have a twenty. 

A lot of people are worried about zero weather 
who are never worried about zero accomplish- 
ment. 

In Chicago a party of hunters shot down a 
speeding auto that had injured a_ pedestrian. 
Why go to Africa? 

If this weather keeps up we are going to 
take back some of the things we have said 
about the great outdoors. 

The man who votes yes on a bond issue, would 
get pretty mad if he were told that he had his 
hand in some other man’s pocket. 

The difference between college football and 
professional football is the same as the differ 
ence between most women and some others. 

One reason Mr. Coolidge has been able to 
carry out his economy plans is because the Gov- 
ernment doesn’t give any Christmas presents. 

In Chicago 10,479 city employees are asking 
for a $3,250,886 increase in wages, while the 
public is lenging for a 10,000 decrease in em 
ployees. 

That football game at San Francisco for the 
benefit of the crippled children had an appro 
priateness about it to which we need hardly call 
attention. 

The railroads paid a million dollars a day in 
taxes last year, Sundays included, imposed by 
«a publie which at the same time was yelling 
for lower freight rates. 

In Chieago last year 779 people were killed 
by autos, 367 with guns and 226 by moonshine. 
Chicago acts with her population like a good 
many people do with their money. 

We don’t like to cast suspicion on any man, 
but we would be interested to know if any 
Florida persons have been seen around the 
United States weather bureau lately. 

People who think about electricity think 
about electric lights, yet only a fifth of it is 
used that way. It is the same with your job: 
what counts is power, not illumination. 

There is some dispute among _ scientists 
whether the animal found recently in Java was 
“ man or an ape; and there are several other 
fellows that we are in doubt about ourselves. 

After the New York (football) Giants had 
made $56,000 on the Red Grange game they 
traveled to Chicago for a return game by spe 
cial train. Just the same as some fellow who 








finds he made $11,278.95 last year will want to 
rush out and join a country club. 

A lot of corporations, thanks to the ex- 
travagance of local authorities, are paying out 
more in taxes than they are in dividends. We 
seem to have public ownership without any of 
the risks. 


Between Trains 


CLEARFIELD, PA.—At the annual convention 
of the Retail Lumber Dealers’ Association of 
Pennsylvania, which is.one of the best collee- 
tions of some of the best fellows in the busi- 
ness, we all know Royce Hyde, and know that 
he is from Clearfield, and that is about all. 
We imagine that some of you must envy this 
department sometimes, for once in awhile we 
have the privilege of getting around and see- 
ing these fellows in their own yards, back and 
lumber. Royce is president of the Rotary here, 
and a pleasant time was had by all. Royee and 
his plant and yard have grown right along with 
the town, and they are all still growing. 

This morning we are leaving for Rochester, 
and Royce and the Missus are going to drive 
as far as Du Bois and let us call on Spencer 
Free, who is the Dr. Conwell of western Penn- 
sylvania. Dr. Free has made several young 
fortunes, and promptly given them away. 
‘“Why not?’’ he said to us on one occasion. 
““Tf I get too old to work I have two good 
homes to go to.’? ‘*Two?’’? ‘*Sure—the Elks 
home and the county home.’’ 

LANSING, Micu.—Lew Shank of Indian- 
apolis, Ind., is the funniest mayor in the United 
States, and a lot of people will agree to that, 
including Lew, only Lew may take it one way 
and other people another. The picturesque 
Hoosier is going out of office soon, perhaps al- 
ready has, but he has a storage and van busi- 
ness to fall back on. Lew is one of those poli- 
ticians who believe that to the vietors belong 
the spoils, the difference between Lew and a 
lot of the others being that Lew comes right 
out and says it. Lew was up here tonight to 
talk to as many members of the Lansing Credit 
Men’s Association as were present when we got 
through, which was more than you would ex 
pect. 


The Few 
Of all the liars I know, 
The one I like the least 
Is he who tries to show 
The world a drunken feast, 
Who pictures all mankind 
As people loud and new; 
Of course a few you find, 
3ut only find a few. 


The girl and cigarette, 
The man who breaks the law, 
Of course a few I’ve met, 

Sut other thousands saw 
Whose eyes had not turned blind 
To things their fathers knew; 
Of course a few you find, 
sut only find a few. 


The world is full of folks 
Not like the foolish thinks, 
Not like the girl who smokes, 
Not like the man who drinks. 
Folks have not lost their mind, 
The world is not askew; 
Of course a few you find, 
3ut only find a few. 


For women still are sweet, 
And men are moral still, 
Yes, millions that you meet 
Do right, and always will. 
Don’t judge the good, the kind, 
By what the selfish do; 
Of course a few you find, 
But only find a few. 


Co _ CALIFORNIA Coo 


Se vier White Pine 
falifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 
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ALIFORNIA 


WHITE PINE 


Soft and Light 
BOX, SHOP 
CLEARS 


Our Service 
will please 
you. 
Try 
us, 


H. B. Hewes, 
President 


W. T. Virgin, 
Vice-President 

R. H. Downman 

J. W. McWilliams 


C. D. Terwilliger, 
Sec.-Treas, & Gen. Mgr. 


F. E. Walker, Asst. Sec. & Treas. 
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Lumber Co., ‘Ov irornia 
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REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, |. ‘ 

360 North Michigan Avenu, ( Chicago 
W. O. W. Building, - . Omaha 
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Klamath 


Chief & Sugar 
BRAND PINE 


Factory Plank a Specialty 
Also D & Better—All Thicknesses 


™ DWIGHT 


Lumber Company 


Manufacturers— Wholesalers 


MILLS: OFFICES: 
KlamathFalls,Ore. 260 California St., SAN FRANCISCO, CALIF. 


California 7 
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WILLAMETTE 


LOGGING MACHINERY 


WILLAMETTE is the larg- 

est and most complete 
plant on the Pacific Coast en- 
gaged in the manufacture of 
logging machinery. 


Willamette engineers are re- 
sponsible for the sucessful 
working out of the most stub- 
born logging problems en- 
countered in the harvesting of 
Western forest. 


WILLAMETTE 





IRON & STEEL WORKS; 





Manufacturers of 


LOGGING 
MACHINERY 


PORTLAND, ORE. 
U.S. A. 











In San Francisco ~ 


IGHT in the heart of the 
new business center at 
Eighth and Market Streets. 


Maintaining a commodious 
garage under the same roof. 


~ HOTEL — 
WHITCOMB 











D.M.Linnard Ernest Drury 
Lessee Manager 
Curtis Woodwork issc 
is identified by the 
mark to the right. 
Whatever you buy 
—sash, door, mold- 


ings, or interior woodwork—see that it bears 
this trademark. Curtis Woodwork is sold under 
the “1866 Curtis” trademark by Curtis dealers 
east of the Rockies. 


THECURTIS COMPANIES SERVICE BUREAU 
500 Curtis Building, Clinton, Iowa 








RALPH W. FANNON 


CONSULTING ENGINEER 
GREEN BAY, WISCONSIN 


Reports 
Investigations 


Utilization of 
Forest Wastes 
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New Federal Arbitration Act 

Answering inquiries from business men con- 
cerning the new Federal Arbitration Act, which 
by its terms becomes effective Jan. 1, Secretary 
of Commerce Hoover said he believed the law 
represents an important step toward the elimi- 
nation of waste in business. The legislation 
had the strong support of the Department of 
Commerce. It was passed during the closing 
session of the last Congress and is designed to 
give legal force to certain awards by arbitrators. 

_ By this law, the Department of Commerce 

announcement says, written provisions for ar- 
bitration in maritime transactions involving 
commerce with foreign nations or among the 
several States for the first time are made 
enforceable in the Federal courts. 

C. J. Junkin, chief of the division df com- 
mercial laws, and other officials of the depart- 
ment explained that arbitration has been in use 
in unspectacular ways by American business 
for many years. 

To aid business men interested in arbitration 
the Department of Commerce, through its divi- 
sion of commercial law, will endeavor to fur- 
nish information within the scope of its activ- 
ities concerning operation under the Federal 
law and the arbitration of international com- 
mercial disputes. It will also provide means 
through which trade bodies and groups inter- 
ested in arbitration may be put into communi- 
cation. 


Status of Tax Reduction Bill 


The Senate finance committee will hold only 
limited hearings on the tax reduction bill, which 
passed the House substantially as reported by 
the ways and means committee and despite 
sundry and various attacks made upon certain 


_ of its provisions. 


The rule adopted by the finance committee is 
to depend on the testimony of witnesses who 
appeared before the ways and means committee 
and not permit any of them to have another 
hearing. Persons who did not go before the 
House committee and think they are in position 
to contribute information of value will have 
an opportunity to go before the finance com- 
mittee, but hearings will not be permitted to 
drag along interminably. 

Frank G. Wisner, president National Lum- 
ber Manufacturers’ Association, who has made 
a Close study of tax questions, will arrive here 
early next week and probably will go before the 
finance committee and urge that the capital 
stock tax be eliminated as a wartime measure 
which now is a good deal of a nuisance to Jum- 
ber and other corporate concerns. Wilson 
Compton, secretary-manager of the National 
association, appeared before the ways and means 
committee and urged that this tax be aban- 
doned, but the House committee determined 
not to repeal it. Secretary of the Treasury 
Mellon informed the ways and means committee 
he had no objection to eliminating the capital 
stock tax, provided the corporation tax were in- 
creased slightly to take care of the necessary 
loss of revenue. 


Water Rights in Public Land States 


All interests on the upper reaches of streams 
in the public land States are urged by the In- 
terior Department to take advantage of topo- 
graphie conditions, secure their water rights 
and make early appropriations for storage and 
diversion for irrigation and water power pur- 
poses. It is pointed out that the precipitation 
of moisture in any region is fixed within ap- 
proximate limits and can not be increased. 
Water must be used more than once to secure 
the greatest benefit from a given supply. If 
diverted first to the lower areas in the water- 
shed its reuse will be curtailed and often lost 
forever for beneficial purposes. The result of 
scientific meteorological observations and 
stream measurements demonstrates beyond 





argument, according to department officials, 
that, except for consumptive use in plant 
growth and by evaporation, no water is lost 


. when used for irrigation and power develop- 


ment, but it later returns to the stream and may 
be repeatedly used before the final return flow 
reaches the stream at its outlet. On the other 
hand, water first diverted far down the stream 
for such purposes is necessarily forever lost to 
use above the point of diversion. 


Wood Vessels Under Construction 

On Dee. 1 American shipyards were building 
or under contract to build twenty-five wood ves- 
sels of 8,736 gross tons for private shipowners, 
compared with twenty-one wood vessels of 8,263 
gross tons on Nov. 1. 


Ruling in Tax Appeal Case 


Plaintiffs in tax appeal cases must adhere 
strictly to the letter of the law and file their 
appeals with the board of tax appeals within 
the time specified. Otherwise the board need 
not entertain the appeals. Justice Hoehling, 
of the District of Columbia supreme court, so 
held in a mandamus action against the board by 
the Belmont Smokeless Coal Co., of Acosta, Pa. 
This company filed its appeal on June 22 of 
this year. The board refused to entertain it 
because it was one day late, a Sunday having 
intervened between the time the appeal was 
mailed and the time it was received and filed 
with the board. A court of law would have 
made an allowance for such a delay, but the 
board of tax appeals is not required to do so, 
according to Justice Hoehling. 


New Housing Scheme for Army 


The housing situation in the Army is to be 
remedied, according to Secretary of War Davis, 
who states that a new plan has recently been 
prepared whereby all Army posts which can 
possibly be utilized are to be made use of. The 
new structures provided are to be of the simplest 
type. In compliance with special congressional 
authority, this new housing scheme has been 
transmitted to Congress, and if the plan is ap- 
proved it will mean that the War Department 
will be in the market for a very considerable 
volume of lumber and other building materials. 
Congress has been nibbling at the problem for 
the last two or three years, and action is hoped 
for at the present session. 





(Statistics—Continued from page 51) 


Data on Walnut 


The American Walnut Manufacturers’ Asso- 
ciation has compiled the following data: 


Nov., Oct., Nov., 

Lumber— . 1925 1925 1924 
Manufactured . 2,978,700 3,241,850 3,990,000 
SHIMMENES. «2.6.00. 3,813,000 3,065,550 3,351,700 

BEDCRE: caccsacvs 20,024,100 20,858,400 16,176,900 
Logs— 
Purchased ....... 2,121,425 1,842,800 3,243,300 
Made into lumber 

and veneer .... 2,360,592 2,377,900 - 2,731,100 
MHOC: iw sieecec:s 3,999,833 3,930,000 2,930,600 





North Carolina Pine 


Norro.k, VA., Dec. 28.—The North Carolina 
Pine Association makes the following analysis 
of figures from thirty-seven mills for the week 
ended Dee. 19: 








Percentages of— 
Production Ship- 


Production— Feet Normal* Actual ments 
Normal ....10,296,000 Hate sa fas 
Actaal 2... 6,898,185 67 ae es 

Shipments .... 6,723,595 65 97.5 ae 

OPGORS. Assan 5,840,584 57 85 87 


*“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 

As compared with last week there was a de- 
crease in orders of 42 percent ; last week there were 
reports from forty-six mills. 





EE eS Oe en 


ITS LT ee Pe 








JANUARY 2, 1926 


AMERICAN LUMBERMAN 71 

















Reparations on Box Material Ordered 


WASHINGTON, D. C., Dec. 28.—In accordance 
with its original finding in Docket No. 13,199— 
West Coast Lumbermen’s Association et al., vs 
Director General, as agent Southern Pacifie Co. 
et al—The Interstate Commerce Commission 
has directed defendants to pay on or before 
Jan. 30 reparation in the following amounts: 


North Western Lumber (Co., $459.95, with 
interest from Nov. 15, 1918; West Coast Box & 
Lumber Co., $61.95, with interest from Feb. 27, 
1920; Fidalgo Lumber & Box Co., $510.82, with 
interest from Sept. 1, 1919; Multnomah Lum- 
ber & Box Co., $906.68, with interest from Oct. 
1, 1919; Bloedel Donovan Lumber Mills, 
$462.32, with interest from Jan. 15, 1920; Siler 
Mill Co., $66.43, with interest from Nov. 1, 
1919; and Snow Lumber & Shingle Co., $25.15, 
with interest from Aug. 8, 1918. 

The reparation was awarded on account of 
unreasonable rates charged on shipments of 
box shooks, erate material and shingles from 


Portland, Ore., and points in Washington to 
San Francisco and other California destina- 
tions. 


Hardwood Lumber to Western Points 


The Interstate Commerce Commission has post- 
poned until Feb. 23 the effective date of fourth 
section order No. 9,1837—Hardwood Lumber to 
Western Points. The order was issued in response 
to an application filed by F. A. Leland, Agent, for 
and on behalf of carriers parties thereto, and was 
originally made effective Oct. 22. 


Denies Fourth Section Application 


Division 2 of the Interstate Commerce Commis- 
sion has denied fourth section application No. 12.- 
122 in which the St. Louis Southwestern Railway 
Co. sought authority to establish rates on lumber 
from Fair Oaks, Ark., to Memphis, Tenn., the 
same as the rates contemporaneously in effect via 
the more direct route of the Missouri Pacific, 
without observing the long-and-short-haul provi- 
sion. The action of Division 2 in denying the 
application followed full investigation and hear- 
ing. 

Complaints Against Director General 


The director general of railroads has filed with 
the Interstate Commerce Commission a petition for 
reargument and reconsideration of Docket No. 
17,092—Yellow Pine Co. of Philadelphia vs. Direc- 
tor General. The petition states that the amount 
of reparation involved in the commission’s deci- 
sion in this case is small and that ordinarily the 
director géneral would comply with the order when 
it is entered, but that the effect of the decision 
is so far-reaching it is felt the director general, 
under its terms, could be held liable for moneys 
collected by him, as an accommodation, for lines 
which were not under Federal control, even after 
settlement had been made with such lines. This 
situation finds no support in law, it is contended. 
Furthermore, the law does not authorize complaints 
against the director general in that capacity. It 
is declared to be elemental that no agent is liable 
after settlement with his principal. This case 
involves a claim for reparation on account of de- 
murrage unlawfully collected. The petition points 
out that no claim for the recovery of demurrage 
was filed until long after settlement had been 
made by the director general with the railroad 
concerned. 

SABA AGEAALGAE 


Freight Loading Continues High 


WASHINGTON, D. €., Dee. 28.—Loading of reve- 
nue freight continues to be the highest for this 
season of the year in the history of the railroads, 
the total for the week of Dec. 12 having been 
1,008,824 ears, according to reports filed by the 
carriers. This was the twentieth week this year 
that loadings have exceeded the million car mark 
and the second time on record to exceed one mil- 
lion cars a week in December. 


The total for the week of Dec. 12 was an in- 
crease of 51,400 cars over the corresponding pe- 
riod last year, and an increase of 109,067 cars 
over the same week in 1923. It was, however, a 
decrease of 12,049 cars under the preceding week, 
decreases being reported in the loading of grain 
and grain products, ore, merchandise and less than 
earload lot freight and miscellaneous freight, but 





slight increases were reported in the loading of all 
other commodities. 


Coal loading for the week of Dec. 12 totaled 
191,884 cars, an increase of 63 cars over the week 
before but 510 cars below the same week last year. 
Compared with the same week in 1923, it was an 
increase of 15,756 cars. 

Loading of grain and grain products amounted 
to 58,552 cars, a decrease of 977 cars under the 
week before, but 5,910 cars over the same week 
last year. It-also was an increase of 7,882 cars 
over the same week in 1923. In the western dis- 
tricts alone, grain and grain products loading to- 
taled 35,433 cars, an increase of 2,938 cars over 
the corresponding period last year. 

Forest products loading totaled 72,211 cars, 
2,137 cars over the week before and 358 cars over 
the same week last year. It also was an increase 
of 4,830 cars over the same week two years ago. 


Railway Equipment and Supplies 


In the latest issue of Railway Age inquiries 
and orders for railway cars are reported as 
follows: 

INQuIRIES—Chicago, Burlington & Quincy, 1,500 
box cars; New York, Chicago & St. Louis, 400 
underframes; Pacific Fruit Express, 5,041 re- 
frigerator cars; Chicago & North Western, 450 
freight car underframes, also 150 ore cars; The 
Inspiration Consolidated Copper Co., New York, 20 
air dump cars, 30-cubic-yard capacity ; Baltimore 
& Ohio, 2,000 hopper cars, 70 tons’ capacity. 

OrpvErsS—Pittsburgh & West Virginia, 300 gon- 
dola cars with Canton Car Co. 








The Second Mile 


(Concluded from page 49) 


first difficulties, ‘the plan is quite successful after 
all, even if you did at first only succeed in getting 
one lone dealer to try it out. 

“Now you have something definite to give; a 
definite, proven plan; the recommendation of a 
successful dealer. We have sort of qualified as 
business advisers. Now we know the way. We 
should have little difficulty in getting more dealers 
to work along this same line. 

“And you’ve noticed, too, I presume, that Ham- 
ilton has turned out to be one of our very best 
customers. I believe he buys everything of us 
that he can. His business is mighty satisfactory— 
but do you know, Wally, J get more real satisfac- 
tion out of the thought of helping Hamilton suc- 
ceed in his business, than in the additional busi- 
ness we have secured from him.” 

“That’s the way I feel, too, Chief. I’m strong 
for this ‘second mile’ idea. It makes me feel like 
I’m good for something besides merely selling 
boards and shingles.” 


Safe Methods of Operating Skidder 


(Continued from page 57) 


made of the best grade material in order to have 
light weight as well as great wearing qualities. 
Also where danger to men might occur, due to 
the natural wearing out of the block, such wear- 
ing parts are made with a greater factor of 
safety to allow sufficient strength to such parts 
when the block is worn out or made unfit for 
use. Also, where the blocks have to lead or de- 
flect in various directions from the head spar, 
the top of the blocks are made to swivel so as 
to give perfect leads and also to avoid any 
twisting strains brought upon the side of the 
skidding blocks. For heavy logging operations, 
where large sheaved tail tree blocks are neces- 
sary, the blocks must be so constructed as to 
be readily taken apart so that the riggers can 
carry them in sections from place to place. This 
requires specially designed blocks that are not 
only put together in the field readily by any 
one, but must also go together in such a way 
as to make them foolproof and safe. 


[Note: The concluding instalment of Safe 
Methods of Operating a Mechanical Skidder 
will appear in a later issue of the AMERICAN 
LUMBERMAN.—EpiItTor | 





C...1 FLORIDA Ce 
ga " 


LONGLEAF 


Yellow Pine 
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Gang Sawn 
4” Flooring, 
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Cypress 


MILL: 
GULF RED, FLA. 


B.C.8 ST. A.R.R, 
Values that will 


| morethan satisfy. 
aseanisiti' buyers. 


Aye cock: 
Hol ey 
Lumber Co. 
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Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler ’’ 


The Alger- Sullivan Lumber Co. 


CENTURY. FLORIDA 





























Gummer Gypress Co. 


Mills: Jacksonville and Sumner, Fla. 


Gypreemtuncseen 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York city | 














Collections by Retail Lumber Dealers 4“ sre 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumbe= 
business. These letters offer many excellent ideas and it wii! 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicage 
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CI MISSISSIPPI Co 





We Can Give 


You Service 


We're doing it for other 
dealers. We know from the 
way they come back for more 
that they are satisfied. 


You too will like the qual- 
ity of lumber we ship. You'll 
like our values, our milling, 
grading and drying. You'll 
like our prompt service. 


Yard and Shed 
Stock Timbers, Lath. 


Gilchrist- 
Fordney Co. 


Laurel, Miss. 
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Poplar Magnolia 
Oak Beech 


Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 


LAUREL, 


MISSISSIPPI Hardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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i LONGLEAF e » 


HEAVY PITCH Pine 


For Export and Interior Trade 











We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Ceract, TIMBERS, YARD 
400,000 Feet’ and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 


MILLS AT 
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Quick Delivery With Powermatic 


A motor truck owned by a lumberman and build- 
ing material dealer is placed in a very difficult 
position. It must serve two masters. On the one 
hand it is the owner who very carefully watches its 
cost record. It must operate economically; it 
must be “on the go” all the time and not waste 
any money doing it. On the other hand its cus- 
tomers, those to whom it delivers lumber, must 
be served quickly, efficiently and without expense 
to them. 


ber and building materials are not only delivered 
quickly and placed exactly where he wants it, but 
not a single piece is marred or broken. 

Material is handled just as carefully if not more 
earefully than if it were unloaded by hand. The 
question of loading lumber also enters very ma- 
terially if the truck is to be kept “rolling” con- 
tinually, and if the customer is to be given the 
prompt service which he demands. A great many 
quick loading methods have been devised by lum- 
bermen. This is a problem which must be dealt 





The lumberman requires | 
a chassis which is endur- 
ing, dependable and eco- 
nomical. Since the great- 
est expense connected 
with motor truck opera- 
tion is maintenance and 
depreciation, it is essen- 
tial that the chassis be 
built to stand up and 
operate economically for 
a number of years. 

The  lumberman re- 
quires some type of body 
equipment which will 
automatically unload its 
load in a very short time 
in order that his truck 
may be kept “rolling.” A : 
truck is a decided lia- mm 
bility while it is standing 
still. It is essential, 
therefore, that it be kept 
on the go just as much 
as possible. 

The customer wants prompt delivery. He may 
be unreasonable at times but, nevertheless, when 
he says he wants lumber delivered in two hours 
he wants it. 

Lumber must be placed on the job for the cus- 
tomer quickly and without requiring the aid of 
any of the customer's help. The load must be 
laid down for him in perfect condition, which 
means that it must be either handled by hand 
or as carefully as though it were handled by hand. 

There are any number of motor truck chassis 
on the market which will quite adequately fill the 
needs of the lumberman so that the chassis is not 
nearly as big a problem as the body equipment. 





Model S 2,000-pound capacity International motor w ; 

Creek Lumber & Supply Co., of Toledo, Ohio is necessary to get in 

some very bad places, but 

he likes the International and the way it operates. 

It is easy to steer, he said, and turns in a short 
manner that appeals to him. 


The lumberman is interested in getting his load 
delivered quickly. The customer, however, is in- 
terested in getting it unloaded carefully and with- 
out damage; so some special device must be used 
which will fill both of these requirements. 

If speed were all the customer wanted, lumber 
and building supplies could be delivered like coal 
and gravel—dropped. The customer wants more, 
however ; he insists that not a single piece of his 
material be marred or broken in the slightest de- 
gree. 

One of the latest developments in lumber and 
building material unloading devices is built by 
the Commerce Motor Truck Co., of Ypsilanti, Mich., 
and is known as the Commerce Powermatic. This 
device unloads its load in less than a minute by 
earefully laying it on the ground. With this de- 
vice the customer is satisfied completely, for lum- 








Unloading building material with Commerce Powermatic without marring 


or breaking a single piece 


with individually, and has been met in a most 
admirable way by lumber dealers. 

The building of a chassis and the unloading 
mechanism is a matter which the truck manufac 
turer must consider when building a truck to meet 
the requirements of a lumberman. The efficient 
handling of building material is a big problem and 
it is commendable that truck manufacturers such 
as the Commerce Motor Truck Co. have given so 
much thought to it. 

@aeaeaeaeaaasaaaee 
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Operates Five Internationals 

The accompanying illustration depicts a model 
S, 2,000-pound capacity International motor truck 
operated by the Swan 
Creek Lumber & Supply 
Co., of Toledo, Ohio. This 
concern is engaged in the 
lumber, coal and building 
material business and 
owns and employs five 
International motor 
trucks manufactured by 
International Harvester 
Company of America. 
The Swan Creek com 
pany’s fleet consists of 
two 2,000-pound model 
21’s and three model S 
Internationals of the 
same capacity. The lum 
ber concern also utilizes 
three trailers in its de- 
livery service, two. of 
which are equipped with 
roller beds. The motor 
trucks are provided with 
yellow bodies and red and 
black lettering. One of 
truck operated by Swan the drivers stated that it 
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Truck Firm Acquires New Factory 


Announcement has been made by the Interna- 
tional Motor Co., of New York City, that as part 
of its expansion program it has purchased the 
plant of the Niles-Bement-Pond Co. at Plainfield, 
N. J. The new Plainfield property has a land 
area of 665,000 square feet and includes modern 
machine shop, foundry and erection buildings hav- 
ing a total floor space of 320,000 square feet. The 
purchase also includes a modern power house. The 
plant will be occupied by the general service de- 
partment of the International Motor Co. now lo- 
cated at New Brunswick, N. J. 
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Business Changes 


Birmingham—Baker-Dyer 
ehanging name to Baker Lumber Co. 


ALABAMA. Lumber Co. 

Mobile—May Lumber Co. 
Hardwood Lumber Co. 

CALIFORNIA. Mountain View—Minton Lumber Co. 
has opened a branch in Palo Alto, Calif., with Henry 
A. Hoyt in charge. . 

San Francisco—Main office of Sterling Lumber Co. is 
to be moved from this city to Oakland. 

San Francisco—Zuper Planing Mill, formerly located 
at 850 Bryant St., has moved to 623-25 Bryant St. 

GEORGIA. Macon—Redding Lumber Co.; T. L. Ross 
sold interest. 

Sparta~Garrett & Layson succeeded by Hancock Lum- 
ber Co. 

ILLINOIS. Cairo—Hutcheson Lumber Co., headquar- 
ters moved to Fulton, Ky. 

INDIANA. Anderson—N. P. Salling 
Salling Lumber Co. 

English—Alfred T. Turley has taken over the Karges 
Wagon Co. of Evansville, Ind., and is moving the equip- 
ment into new building erected at English. 

IOWA. DeWitt—T. W. Large has sold lumber yards 
to Eclipse Lumber Co., of Clinton, Iowa. 

MISSOURI. Grain Valley—Grain Valley Lumber Co. 
succeeded by Dierk & Son Lumber Co. 

NEBRASKA. Grand Island—Cosandier-MeMillen Co. 
taken over by Cousins Lumber Co., of St. Joseph, Mo. 
Owen G. Cousins, treasuser, will be manager of Grand 
Island yard. 

Omaha—Platner Bros. Lumber Co. dissolved. William 
H. Platner has taken over the yard at 25th and Oak 
streets; J. C. Platner takes over the Council Bluffs 
yard and George W. Platner will continue to operate 
the yards at 24th and Boyd, 46th and Farnam and 72nd 
and Pacific streets. L. V. Platner retires and will move 
to California. 

SOUTH CAROLINA. Darlington—King Veneer Co. 
succeeded by Standard Veneer Co. 

SOUTH DAKOTA. Pukwana—John W. Evans Lumber 
Co. sold to Fullerton Lumber Co. 

TENNESSEE. Selmer—J. House Moore is reported to 
have acquired five sawmills, a planer and standing tim- 
ber in McNairy County from the C. W. Cochran Lumber 
Co., of Meridian, Miss. 

WASHINGTON. Shelton—Gus and P. O. Swanson 
have purchased the Shelton Cabinet works from L. W. 
Jackson, 

WYOMING. Lander—Brower 
name to Noble-Field Lumber Co. 


New Mills and Equipment 


ALABAMA. 
by W. R. 
mill. 

CALIFORNIA. Crescent City—Hobbs, Wall & Co. 
will expend about $300,000 in improvements to mill 
and logging camps, including electrically operated plan- 
ing mill. 


changing name to Mobile 


succeeded by 


Lumber Co. changing 


Millport—Looxopolila Lumber Co., owned 
Miller, will rebuild recently burned planing 


GEORGIA. Girard—Smith-Thomas Lumber Co. has 
begun erection of $120,000 plant. 
INDIANA. Evansville—Evansville Planing Mill Co. 


installing new mechanical equipment for opening a re- 
frigerator building department. 


Evansville -Hercules Corporation planning to install 
about $200,000 worth of new machinery to facilitate 


manufacture of electric refrigerators. 
Evansville—Graham Bros., truck manufacturers, build- 
ing three new units; cost, $100,000. 
Evansville—American Woodkraft Co. 
tion; cost, $65,000; manufactures tables. 
Petersburg—Fred Carter and son Carlos erecting build- 
ing near Big Four tracks and will install modern plan- 
ing mill plant. 
NORTH CAROLINA. High Point—Triangle Mfg. Co., 
manufacturer of piano benches, will erect 40x90 ft. fac- 


erecting addi- 


tory building. 

OREGON. Condon—Harpham & Drummond, of Weyth, 
are reported to install sawmill on Service Creek, near 
here, 


North Portland—Geo, T. Mickle Lumber Co. may erect 
paper manufacturing plant to cost about $1,000,000. 

WASHINGTON. Winthrop—Fender Box & Lumber 
Co. will rebuild sawmill recently destroyed by fire. 

WISCONSIN. Milwaukee—Conway Co., manufacturer 
of veneer doors, cabinets and interior woodwork, an- 
nounces rebuilding of plant destroyed by fire with loss 
of $100,000. 


Incorporations 

CALIFORNIA. srawley—Morrow Lumber Co., incor- 
porated. 

COLORADO. Pueblo—Ladd Lumber Co., incorpo- 
rated; capital, $50,000. 

FLORIDA. Jacksonville—Halsema Lumber Co., in- 
corporated; capital, $25,000. 

ILLINOIS. Chicago—Hartman-Sanders Co., reincor- 
porated; capital, $125,000. 


Chicago—Webster Veneer Co., incorporated . 

Olive Branch—W. W. Wilbourn Co., incorporated; 
capital, $10,000. 

KENTUCKY. Louisville—Southern Planing Mill Co. 
increasing capital from $60,000 to $125,000. 

MICHIGAN. Ann Arbor—Gerstner Lumber Co., in- 
corporated; capital, $100,000. 

Detroit—Lafayette Lumber Co., incorporated; capital, 
$3,000. 

MISSISSIPPI. Camden—National Lumber Co., 
porated; capital, $25,000. 

Port Gibson—Port Gibson Veneer Co., 
capital, $25,000. 

MISSOURI. St: Louis—Sacramento Tie Co., incorpo- 
rated; 650 shares no par value; to manufacture ties. 

NEW JERSEY. Teaneck—John & Svahn, _ incorpo- 
rated; capital, $125,000; will do business in West En- 
glewood, N. J.; address Corporation Trust Co., 15 Ex- 
change Pl., Jersey City. 

NORTH CAROLINA. 
increasing capital from 

Chimney Rock—Lake Lure 


incor- 


incorporated; 


Biltmore—Dimension Mfg. Co., 
250,000 to $300,000 


Lumber Co., incorporated; 


capital, $100,000; to manufacture and deal in all kinds 
of lumber. 

OHIO. Lakewood—G. W. Meyers Lumber Co. in- 
creasing capital from $25,000 to $100,000. 

SOUTH CAROLINA. Clio.—Marlboro Timber Co., in- 
corporated; capital, $5,000; to buy and sell timber lands, 
operate sawmills and sell lumber. 

TENNESSEE. Elizabethton—Service Lumber Co., in- 
corporated; capital, $25,000. 

Memphis—Heuer Lumber Co., incorporated. 

TEXAS. Breckenridge—Owens-Hoyt Planing Mill Co., 
incorporated. 

Dallas—Kiddie Chair & Mfg. Co., incorporated; cap- 
ital, $15,000. 

El Paso—Rio Grande Lumber & Fuel Co., 
rated; capital, $150,000. 

WASHINGTON. Lebam—Lebam Mill & Timber Co., 
increasing capital to $200,000. 

Seattle—Joseph Casali & Co., cabinet works, decreas- 
ing capital to $15,000. 

Seattle—Washington Lumber & Spar Co. 
capital to $200,000. 

Seattle—Packwood Logging Co., incorporated; capital, 
$40,000. : 

Spokane—North Fork White Pine Co. increasing cap- 
ital to $140,000. 

Tacoma—Modern Lumber & Millwork Co. 
capital from $18,000 to $40,000. 

WISCONSIN. Hudson—Andersen Lumber Co. increas- 
ing capital to $1,200,000. 

Sheboygan—Maislein-Dawson Lumber Co., 
rated; capital, $50,000: wholesale hardwood. 


New Sheds and Yard Improvements 


IOWA. Des Moines—Gilcrest Lumber Co. 
addition and remodel buildings. 


incorpo- 





increasing 


increasing 


incorpo- 


will erect 


OHIO. Cleveland—Cantlon Lumber Co., 2085 W. 53d 
St., will erect building for storage and office. 
TEXAS. Haskell—H. H. Hardin, opening new yard, 


will erect sheds and office. 


New Ventures 


ALABAMA. Eufala—H. S. Stewart 
sawmill operation. 

Mobile—J. H. Johnson Lumber Co. opening wholesale 
office in Peoples Bank Bldg. 


has started a 


ARKANSAS. Morrillton—F. H. Mitchell has begun 
handle manufacturing business. 

Walnut Ridge—Rogers & Hicks have begun stave 
manufacturing business. 

CALIFORNIA. Baldwin Park—F. A. Johnson has 
engaged in business on Vineland Ave. as F. A. John- 
son Lumber & Mill Co. 

Beverly Hills—J. C. Summers has engaged in busi- 


ness on Washington Blvd. as Summers Lumber Co. 

Ios Angeles—Ace Hardwood Floor Co. has 
formed by J. W. Gaunnel and Donald Chapman. 

Los Angeles—Weis-Boardman Co. has engaged in the 
wholesale and commission lumber business at 227 EF. B. 
Rives Bldg. 

Palo Alto—Minton Lumber Co., of Mountain View 
and San Jose, has opened another branch in Palo Alto, 
Cardinal Hotel Bldg., with Henry A. Hoyt in charge. 

FLORIDA. . Miami Beach—Aladdin Co., of Bay City, 
Mich., reported to establish Aladdin City and plant to 
manufacture Aladdin buildings. 

Winter Beach—Winter Beach Lumber Co. opening re- 


been 


tail lumber business. 

GEORGIA. Atlanta—W. H. Balfor has started a 
planing mill and sash and door plant. 

ILLINOIS. Chicago—Bronx Millwork Co. has opened 
an office at 2840 N. Southport Ave.; sash, door and 
millwork broker. 

Vienna—-Evers Lumber Co., new concern. 

LOUISIANA. Dodson—J. T. and J. W. Madden 


started sawmill 
Jeanerette 
operation. . 
MISSISSIPPI. Hattiesburg — Hattiesburg 
Co. recently began manufacture of flooring. 
NEBRASKA. Omaha—Davis Co. has begun wholesale 
lumber business. 
NEW HAMPSHIRE. 


operation. 


Joseph A. Provost has started sawmill 


Flooring 


Waterville—Parker-Young Co. 


has begun sawmill operation. 

OREGON. Powell Butte—George Russell is opening 
new lumber yard. 

TEXAS. MHarlingen—Fair Price Lumber Yard being 
opened here by J. P. Beck & Sons; retail. 

Houston—Continental Wirebound sox Co. opening 


branch. 
Lasara 
business. 
Sour Lake--Wm. Graydon Hardwood Co. starting saw- 
mill operation. 
WASHINGTON. 
has begun a retail business. 
WISCONSIN. West Allis—Janks Millwork Mfg. Co. 
has begun millwork business. 


Casualties 


Thornton—Stout Lumber Co., loss by 
plant competely destroyed with about 
of lumber; planing mill and employees’ 


Spencer-Sauer Lumber Co. opening retail 


Tacoma—Pacific Avenue Lumber Co. 


ARKANSAS. 
fire, $750,000; 
8,000,000 feet 
houses saved. 

KENTUCKY. Munfordsville— 
loss by fire, $5,000. 

LOUISIANA. Mansfield—Planing mill of 
Lumber Co. destroyed by fire; loss, $20,000. 

Shreveport—Shreveport Long Leaf Lumber Co., 
by fire in engine and boiler room, $800. 

MISSISSIPPI. Flora—Hardwood Sawmill of Buffner 
& Thomas destroyed by fire. 

NORTH CAROLINA. Roxboro—Watkins & Bullock 
lumber yard damaged by fire; loss, $50,000. 

TENNESSEE. Jackson—City Lumber Co., loss by fire, 
$50,000. 

WASHINGTON. 
loss by fire, $5, ’ 

WISCONSIN. Milwaukee—Steinman Lumber Co., loss 
by fire, $25,000; yard destroyed with a million feet of 
lumber. 


Charles R. Richardson, 


the Star 


loss 


Aberdeen—Bay City Lumber Co., 





Co _- MISSISSIPPI Co 


We Can Supply a 
1 FewMore Dealers 


: with the kind of edge and flat 
grain flooring, finish, ceiling, 
No drop siding, pattern 105 ship- 
= lap and boards that build and 
y hold trade. 

\ We're cutting finest virgin 
longleaf and have practically a 
/ brand new mill. Get in touch 
with us. 


*» southern Pine 
} Yard and Shed Stock 


\ Also manufacturers high quality 
} Railroad and Car Material. 


BATSON & 
HATTEN 


LUMBER CO., Inc. 
LYMAN, MISSISSIPPI 
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(~ Band Sawn Virgin \f, Daily Capacity 


LONG LEAF 100,000 Ft. of 


All grades 
Y eee 
Otan dar 
ellow Fine Manche 
Edge Grain, 
We can quickly supply Heart and Sap 
your needs in any items Flooring 
shown on right—or can Shed Stock 
furnish oa 2x6 
eye imension 
Peeled Piling all grades 


S4S to S&E Std. 
lengths 10' to 24' 
Timbers 
4x4" to 20x20" 
length 10' to 66' 


5" to 7” tip, 
10” to 16” buii, 
20' to 100’ long. 


Tell us your needs. 


Williams 
Yellow Pine Co. 


POPLARVILLE, MISS. 
Mill at Wilco, Miss. 
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VIRGIN 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


POPLARVILLE, MISS. 


uncer ¥ Cllow Pine 


HEART CUTTING EXPORT TIMBERS 


Gulf Pine Lumber Co. 











FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 
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Cc Louisiana 
Order Now! | 


| 
} . 
' Due to Heavy Traffic and Winter Weather | 
Shipments are Moving Slower Than at Any 
Time During the Past Three Years. 
Railroad traffic is approaching its peak for the 
year. The crops are going to market; coal 
shipments are heavy; Christmas goods are 
moving—and the icy hand of Winter has joined 
in slowing the movement of freight. 
Don’t let your stock run too low at this season— 
for you can’t replenish as quickly as you could 
last summer. 


Be on the safe side. Order now. 


Genuine Louisiana Tidewater Red Cypress i 
Cypress Window and Door Frames i 
Southern Hardwoods 
| Soft Texture Tidewater Tupelo | 
Long and Short Leaf Yellow Pine 
Fir—Spruce—Hemlock 
| Red Cedar Shingles and Siding 


TRY OUR “‘LaRED’’ BRAND OF | 
PREMIUM CEDAR SHINGLES 


| ““LaRED” Supremes—The 100% Shingles i 
| “LaRED’ Extra Clears—100%clear,85‘.edgegrain | 
“LaRED” Star A Stars—Real Stars I 

| 


Louisiana Red Cypress Company 


of New Orleans 


Porane ending. 1018-19 White Bidg., 
attle, asn. 


New Orleans, La. 
CYPRESS) 


| 7He WOOP eremnat 

















Sawr SHORTLEAF 
Sawn 
Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 


Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20’ long 


—) 


Also iiaaes HARDWOODS 


DAVIS BROS. 


LUMBER CoO., Ltd. 
ANSLEY, LA. 





























CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark &Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 





Manufacturers 














Lucas E. Moore Stave Co., Inc. 


MANUFACTURERS 
EXPORT 


sam Southern Hardwoods 
Kiln Drying a Specialty 


Sales Office: MOBILE,ALA. Mills at Mobife, Ala. 
Memphis, Tenn., New Orleans, La. 


DOMESTIC 























Manufacturers 


Short Leaf Pine and Hardwoods 











TACOMA, WASH. 


Dec. 26.—There was no meeting of the Tacoma 


Lumbermen’s Club Wednesday. The usual gather- 
ing was called off because of the absence of a 
large number of the members over the Christmas 
holidays. 

Repeated twice, once last Sunday and once 
Wednesday, the Christmas entertainment given by 
the children of the Tacoma members of the Loyal 
Legion of Loggers & Lumbermen drew capacity 
crowds at each performance. ‘The first affair was 
attended by 500 Four L workers from the St. Paul 
& Tacoma Lumber Co. and the John Dower Lum- 
ber Co., and the second by the eight hundred mem- 
bers from the Wheeler, Osgood Co. The festival 
included an operetta by the children, entitled 
“Santa Claus in Mother Goose Land.” Tableaus 
by the youngsters were also given. A musical en- 
tertainment was given by the Four L band and 
by several soloists. Christmas carols were sung 
and the children were given boxes of candy dis- 
tributed from a Christmas tree and furnished by 
the companies. The affair was so successful that 
it will be given annually hereafter. 

Logging operations in the Tacoma district were 
practically all shut down Dec. 23. In some cases 
the camps will be reopened immediately after the 
first of the year, while others will remain down 
for an indefinite period. Among the latter class 
are the operations of the Cascade Timber Co. and 
Mineral Lake Logging Co., two of the largest in 
the Tacoma district. In Mason County, the camps 
of the Mason County Logging Co. and Phoenix 
Logging Co. have closed and will be down from 
two to four weeks. All the local mills closed Dec. 
25, but most will reopen next Monday. A number 
of plants which intend to go down for the annual 
repair period will not make this move until the 
first of the year. 

Announcement that the Skookum Lumber Co., 
of Tenino, has completed arrangements to ship all 
its logs through Olympia was made this week. 
The company will establish a log dump in Olympia 
harbor, and will hereafter raft its logs to its cus- 
tomers on Puget Sound. The first shipments will 
be made soon after Jan. 1. 

The Alder Creek Lumber Co., formerly located 
near Alder, has started operations at its new mill 
near Shelton. The plant has a daily capacity of 
45,000 feet. The sales end of the business will be 
handled through the Carlson Hill Lumber Co., of 
Tacoma, 

The Modern Lumber & Millwork Co., of Tacoma, 
has filed an amendment to its incorporation 
papers, increasing its capitalization from $18,000 
to $40,000. 

Two important rate cases, started two years 
ago by the Tacoma Lumbermen’s Club, were given 
a hearing before an Interstate Commerce Commis- 
sion examiner who visited Tacoma last Thursday. 
The cases cover the effort of the local club to estab- 
lish uniform rates from all points in Washington 
and Oregon to all points on connecting lines in 
Montana, North and South Dakota and Minne- 
sota and to abolish the differential between points 
of destination in southern Idaho and Utah between 
Tacoma and Portland. In the first case, the Pa- 
cific States Lumber Co., of Tacoma, was the repre- 
sentative firm through which the hearing was 
asked for, and in the second the Buffelen Lumber 
& Manufacturing Co. represented the Tacoma 
manufacturers. S. H. Wettrick was attorney for 
the lumbermen in both cases. The arguments were 
heard by Leo J. Flynn, examiner for the commis- 
sion. 

Lumber carriers at the Tacoma docks during the 
present week included the following: St. Paul & 
Tacoma Lumber Co., Suremico, Atlantic coast, 
2,000,000 feet (full cargo) ; Fukuyo Maru, Japan, 
500,000 feet (part cargo) ; Santa Cecilia, Atlantic 
coast, 300,000 feet (part cargo), and Tyndareus, 
Japan and China, 500,000 feet (part cargo). Dick- 
man Lumber Co., Tiger, Atlantic coast, 500,000 
feet (part cargo), and Everett, California, 300,000 
feet (part cargo). Puget Sound Lumber Co., 
Colusa, west coast South America, 600,000 feet 
(part cargo). Dempsey Lumber Co., Dan F. Han- 
lon, California, 200,000 feet (part cargo). Shaf- 
fer Terminal, J. L. Luckenbach, Atlantic coast, 
1,500,000 feet (part cargo), and LHverett, Cali- 
fornia, 150,000 feet (part cargo). Wheeler, Os- 
good Co., Point Judith, Atlantic coast, 200,000 feet 
(completing). Defiance Lumber Co., Colusa, west 
coast South America, 500,000 feet (part cargo). 
Balfour dock, J. C. Kirkpatrick, California, 400,000 
feet (part cargo). Baker dock, Caddopeak, Cali- 
fornia, 400,000 feet (part cargo). Tidewater Mill 
Co., Celilo, California, 100,000 feet (part cargo), 
and Hverett, California, 35,000 feet (part cargo). 
Portacoma docks, Fukuyo Maru, Japan, 900,000 


ciation. 


feet (completing) ; Tiger, 1,000,000 feet lumber 
and 500,000 shingles (part cargo); Colusa, west 
coast South America, 4,000 tons box shook (part 
cargo) ; Commercial Pathfinder, Atlantic coast, 
600,000 feet (part cargo) ; Tyndareus, Japan and 
China, 600,000 feet (part cargo), and Emma Alez- 
ander, California, 250 tons shook (part cargo). 

A record cargo of box shook was shipped from 
Tacoma this week on the Colusa, which picked up 
4,000 tons of this product at the Portacoma piers. 
The shook were all manufactured by the Shaffer 
Bax Co., and are consigned to Peruvian ports. 
This is the largest single shipment of box shook 
ever made out of Tacoma, and perhaps out of any 
Pacific Northwest port. 

Everett G. Griggs, president St. Paul & Tacoma 
Lumber Co., has been appointed a member of a 
committee which is to raise funds for the erection 
of a monument to the memory of Judge Thomas 
Burke, who died recently in New York. J. J. Dono- 
van, of Bellingham, is also a member of the com- 
mittee. 

Mrs. J. P. Weyerhaeuser, wife of the president 
of the Weyerhaeuser Timber Co., was elected presi- 
dent of the Tacoma Public Health Nursing Asso- 
ciation this week. Mrs. C.,.C. Forse, wife of the 
secretary of the Clear Fir Lumber Co., was elected 
a member of the board of trustees. 

Recent letters from Thomas Schofield Hand- 
forth, son of T. J. Handforth, of the Lindstrom 
Handforth Lumber Co., tell of interesting experi- 
ences in northern Africa. Mr. Handforth is a ris- 
ing American artist and has been spending the 
winter in Tunis making sketches of Bedouin life. 

W. H. Hewitt, vice president Hewitt Land Co., 
left for southern California this week. He was 
accompanied by his family and will be away a 


month. 
SEATTLE, WASH. 


Dec. 26.—To The Whitney Co., Garibaldi, 
Ore., goes the distinction of being the first fir mill 
to ship a carload of grade-marked lumber bearing 
the stamp of the West Coast Lumbermen’s Asso- 
The shipment, which conforms to Amer- 
ican Lumber Standards, went forward the latter 
part of last week, according to advices just re- 
ceived by Robert B. Allen, secretary-manager West 
Coast Lumbermen’s Association. It bears the well 
known initials, ““‘W. C. L. A.,” along with the en- 
circled ‘21,’ which is the grade-mark number of 
The Whitney company’s product. 

William A. Rankin, manager Port Blakeley Mill 
Co., was removed last Tuesday from a local hos- 
pital to his home. Mr. Rankin has been seriously 
ill, but is sufficiently improved to be able to spend 
the holidays with his family. 


LOS ANGELES, CALIF. 


Dec. 26.—During the week closing Dec. 22, the 
lumber interests in the harbor district made his- 
tory by receiving 51,000,000 feet of lumber. 
All of the lumber, with the exception of a few 
thousand feet of redwood, was shipped from North- 
west ports. This gigantic movement by more than 
two score ships is more than spasmodic, lumber- 
men assert. The coming week is expected to ap- 
proach this record. ‘The large lumber shipments 
are being used to supply the retailers with re- 
serves and fill-ins, it was stated. There has been 
a check, however, for pines, but redwood and fir 
orders are strengthening. Retailers and whole- 
salers are predicting a big year in construction, 
inquiries and estimating already showing a big 
increase over the same period a year ago. Re- 
serves are being built up. 


The Munson-McCormick Steamship Co. has just 
closed charters for four additional freighters which 
will be added to the line’s intercoastal fleet and 
provide a weekly service between North Atlantic 
and Pacific coast ports. 


The steamer /Hlegira, Shipping Board vessel pur- 
chased by the Weyerhaeuser Lumber Co., has just 
arrived at the Los Angeles harbor to engage in 
the Pacific coast lumber trade. 


A new division of forestry, in the department 
of agriculture of the Los Angeles city schools, 
will work in conjunction with the Chamber of Com- 
merce, the county forester, the Federal forester 
and the Los Angeles County Conservation Associa- 
tion. Its purpose is to help the conservation 
movement through instruction and demonstration 
in the elementary schools and field work. 


Hl. M. Woolsey, manager shipping department 
Hammond Lumber Co., has been elected president 
of the Harbor Transportation Association. The 
association comprises about five hundred shipping 
and transportation officials, and since its formation 
early this year is said to have effected harmony. 
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Scarcely a month after the completion of the 
first unit of a proposed manufacturing plant for 
the Cadwallader-Gibson Co., contraet has been 
awarded for an additional unit, for manufacturing 
of hardwood flooring, which will more than double 
the present floor space of the plant. 


PORTLAND, ORE. 


Dec. 26.—Optimism is considerably stronger 
among lumbermen here today than it has been for 
some time. Reports show that stocks in the East 
are low and that indications point to a good 
demand. Florida is looked upon as one of the new 
markets that will mean considerable to the Pacific 
Northwest. However, prices will be governed cen- 
siderably by production, which during 1925 was 
very heavy. 

Of fourteen vessels that cleared for foreign ports 
during the week ending Dec. 19, eleven carried full 
or part cargoes of lumber, according to figures 
compiled by the traffic department of the Port of 
Portland. The amount of lumber shipped on these 
vessels aggregated 12,200,000 feet. 

The Portland Hoo-Hoo Club held a special meet- 
ing Tuesday, Dec. 22, as a tribute to the late 
Bolling Arthur Johnson, organizer of the order. 

Roy Janin, buyer for the California & Oregon 
Lumber Co. in Portland, has joined the Inter- 
national Lumber Co., the California & Oregon hav- 
ing discontinued its buying office here. 

Herbert J. Anderson, of the H. J. Anderson Lum- 

















Men of an inventive turn of mind are always 
seeking to evolve a new idea or device that will 
save labor. In the accompanying illustration 
C. C. Conger, jr., of Penn Laird, Va., has in- 
vented a one-man sawing rig, which may be 
folded up and casily moved from one job to 
another. This device is akin to the ‘‘rubber 
man’? demonstrated recently at the Brocks- 
Scanlon Lumber Co.’s operations at Bend, Ore., 
a reproduction of which appeared on page 65 
of the Aug. 8, 1925, issue of the ‘‘ American 
Lumberman’’ 





ber Co., has just returned from a trip to San Fran- 
cisco. 

Frank Ransom, of the Eastern & Western Lum- 
ber Co., was a California visitor last week. 


COOS BAY, ORE. 


Dec. 26.-Lumber production on Coos Bay, and 
in the rest of Coos County mills, was at a mini- 
mum during the holidays. The Western White 
Cedar Co. lost only a few days, though the other 
mills were idle longer. The Stout Lumber Co. 
Mills A and B were closed Dec. 23, the former un- 
til Jan. 24, the latter for three days. Camps in 
the county did not take the usual two weeks off, 
most of them closing for three days only. 

F. A. Warner, who has been active manager of 
the C. A. Smith companies, was elected president 
of the Pacific States Lumber Co. at a recent meet- 
ing of bondholders in San Francisco. The main 
mill of the Coos Bay Lumber Co, closed down on 


Dec. 19, and the workingmen were advised to watch 
the papers for news of resumption of business. 

Announcement is made of resumption of logging 
on Lampa Creek by the Coos Cedar Co., after a 
camp shutdown of a year. The camp has a rail- 
road and boomage in the Coquille River. It will 
open soon after Jan. 1. 

Selective logging came in for criticism at the 
session of the State board of forestry held in 
Marshfield, Dec. 19, following a day of camp in- 
spection by the members. An order has been 
issued for “‘spot’”’ burning. 

Among the timber tracts disposed of by the Gov- 
ernment through the Roseburg land office on Dec. 
17 was one of 280 acres in the Coos Bay Wagon 
Road land grant, which went to the Coos Bay 
Lumber Co. for $22,519. 

A mile of logging railroad in the Coquille Val- 
ley, property of the C. C. Carter Logging Co., was 
bought at sheriff's sale for $3,000, the amount of 
the creditor’s claim, by the man holding the claim. 


SAN FRANCISCO, CALIF. 


Dec. 26.—San Francisco lumber manufacturers, 
especially those with a following in the Southwest, 
are looking forward to a more prosperous year in 
1926, because the recent ruling of the Interstate 
Commerce Commission, while upholding a rate af- 
fecting northern California, increased rates from 
Los Angeles, San Pedro and southern points into 
Arizona and New Mexico, creating a balanced rate 
between the southern points and San Francisco, 
allowing competitive bidding on business of those 
States. 

Lumber business during the holidays was vir- 
tually at a standstill in the bay region, many of 
the offices closing on Thursday over the week-end. 

Bay district Hoo-Hoo formally accepted a gavel 
and steel saw, which were presented the club by 
W. B. Jacoby. 

The steamer Perkins sailed this week with the 
second winter shipment of redwood for the South- 
ern Pacific of Mexico, clearing for Guaymas with 
2,000,000 feet aboard. The cargo was assembled 
by the Albion Lumber Co. and associates. 

M. J. Byrnes, Los Angeles representative of the 
Albion Lumber Co., was among the holiday visitors 
at San Francisco. 


KANSAS CITY, MO. 


Dec. 29.—Retailers are marking time during the 
holiday season, and not much business was placed 
that was not for immediate requirements. This 
week is starting off a little better. The volume of 
industrial demand held up better, and shows signs 
of being a very strong factor for some time, both 
in hardwoods and in softwoods used by the rail- 
roads. The market is losing none of its strength, 
and sales managers say that further advances are 
certain after the first of the year. Hardwoods are 
especially strong, and southern pine, cypress and 
western pines are close behind. 

A number of the lumber offices here declared a 
two days’ holiday over Christmas, and in most of 
the others Saturday forces were depleted by spe- 
cial leaves. 

Mr. and Mrs. Hans Dierks and their daughter 
left last week to spend a month at Honolulu. 


VANCOUVER, B. C. 


Dec. 26.—Sawmill operations have split about 
fifty-fifty on production over holidays. Some will 
not open till after Jan. 1, meantime keeping half 
a crew overhauling, while many of the mills, with 
some cutting orders still pressing, simply shut 
down over Christmas weekend, to open again Mon- 
day. They will do the same at the New Year. 
Shingle mills are pretty well all down, stocks 
taking care of stray orders. Coast logging camps 
employing five thousand men or more have shut 
down for the holidays, and will not open before 
the first or second week in the New Year. 

Revelstoke board of trade, hoping to revive 
manufacture in the Columbia River valley, where 
large areas are uncut, is pressing for reduction of 
royalty on posts, cedar poles and piling. Royalty 
rates now collected on these products on unit or 
lineal feet basis, as the case may be, are twice the 
royalty on saw logs. 

Two new mill company organizations are an- 
nounced, the Inland Mill Co., Vancouver, and the 
Shuswap Lake Lumber Co., Sicamous, both being 
limited liability concerns. Other mill projects an- 
nounced are: Wilfert Lumber Co., Campbell River, 
to move to Esquimalt Harbor, Victoria, enlarging 
its production to 50,000 feet a day, and to cater 
to export trade. G. Smith will erect a mill on 
Seymour River, north shore of Burrard Inlet, cut- 
ting logs on limits back from the river, and log- 
ging by motor truck to the mill; this is also a re- 
building, for the mill was once located near Lynn 
Creek. The J. D. McArthur Co. is said to plan 
removal of its mill from Edmonton to Prince 
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Next Time You Need 


Oak Flooring 


order some of our fine quality 
Red and White Oak Flooring 
mixed with our Southern Pine 
lumber, Oak and Gum Trim and 
Aromatic Red Cedar Clothes 
Closet Lining. Our mixed cars 
will save you money on freight, 
reduce your stock investment 
and help you increase your turn- 
over. Try a mixed car of our 


Oak Flooring 


Southern Pine Lumber 
Oak and Gum Trim 
Aromatic Red Cedar 


We manufacture everything we sell. 


Hodge-Hunt 


, Inc. 
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ERE is an Oak Flooring 

that is rapidly coming 
to the front. Dealers find 
that it is a good seller and de- 
livers satisfaction when sold. 


Write for 
samples and prices. 


Benoit Oak Flooring Co., 


MONROE,LA. 
























Deep Bayou 


Willow 


for the discriminating buyer 
who is interested in produc- 
ing the BEST finished pro- 


ducts. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LA. 


Red and Sap Gum, Sycamore, 
Cottonwood —Tupelo. 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress-, Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 
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DIMENSION 


At the present time we have 
good stocks of it in 


No. 1 and 2 Shortleaf 


Replenish your stocks by order- 
ing it in Mixed Cars with 
Shortleaf 


FINISH, FLOORING, 
SIDING and MOULDING 


Tell us your needs. 


Laturop Lumser Co. 
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‘Pine Plume » 


Lumber Co. 


MONTGOMERY, ALABAMA 








LONG LEAF 

Rift and Fiat 
Flooring 
Dimension, 
Roofers 
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HIGH GRADE 
4" and" CEILING. 
6" and %’ BEVEL SIDING. 
STOVER LUMBER CO. 


MOBILE, ALABAMA. 











W. M. CARNEY MILL CO. 


SPA Atmore, Ala. SPA 


Grade Marked Southern Pine 


Lumber Manufacturers 
Since 1881 ———"—— 

















George, where the concern already owns a mill site. 
This week it is again stated that the mill will be 
moved, the United Grain Growers Co., which had 
its mill at Hutton burned last summer, taking over 
the plant. 


MILWAUKEE, WIS. 


Dee, 28.-The market at Milwaukee slowed up 
considerably last week. Prices on all items became 
firmer, however, and advances made their appear- 
ance, West Coast lumber was strong at the close 
of the week. Hardwoods were also holding steady. 
Manufacturing consumers kept their production at 
normal, but were using stock which they had on 
hand. Some were forced into the market in De- 
cember by their volume of sales. They will be 
good buyers after Jan. 1. Flooring manufacturers 
were kept busy. They are depleting mill stocks of 
hard maple and oak, and prices on both these items 
are advancing. Soft elm and ash are also short. 
Dry stock at many mills is exhausted, and they are 
taking orders for green. Rock elm moved slowly 
during the week, but the other woods moved in 
average quantities. Retail stocks are not expected 
to be heavy this year, since retailers have been 
buying from day to day. The inventory period will 
not lower production in the millwork factories at 
Milwaukee, as they have a considerable number of 
large contracts which must be filled as rapidly as 
possible. 

Edward J. Schickel, of the advertising depart- 
ment of the John Schroeder Lumber Co., Milwau- 
kee, has been reélected president of the Milwaukee 
Junior Association of Commerce. 

The Yates Club, composed of employees of the 
Yates-American Machine Co., Beloit, manufacturer 
of woodworking machinery, has decided to organ- 
ize a 100-piece saxophone band. 

Don A. Weibler, who has been with the Sawyer- 
Goodman Co., Marinette, Wis., for the last seven 
years, is now associated with the John Schroeder 
Lumber Co., of Milwaukee. Mr. Weibler will 
travel in the Wisconsin territory. 


DULUTH, MINN. 


Dec, 28.—Judging from advance inquiry for 
northern pine from country dealers in Minnesota 
and North Dakota, sawmill outputs for the first 
half of the year at least should be fairly well 
spoken for. Orders booked for early delivery reach 
a substantial total. The northern pine lumber 
market is firm and unchanged. Retailers and 
larger consumers appear to be ready to depart 
in a measure from buying for immediate needs 
only. evidently having concluded that price lists 
are likely to hold. Sawmills at Duluth, Cloquet, 
Virginia and International Falls expect to run 
through the season on full time. Labor turnovers 
at logging camps during the Christmas holidays 
was lighter than last year, and camp labor quotas 
are well filled. Wage seales are slightly lower 
than last year and woods operators are banking 
upon greater efficiency being shown. Two paper 
mill companies have been inquiring for some ad- 
ditional lots of pulpwood. Any extra demand will 
be supplied by settlers, as it is too late for regular 
jobbers to put in camps. Sawmills claim it would 
be more profitable to cut pulpwood into lath bolts 
than to accept prices offered by paper mills. Fair 
sales of standard lath have been reported lately 
on a basis of $9 at Chicago. 

Members of the Duluth Hoo-Hoo Club are map- 
ping out interesting programs for discussion of 
current trade topics at their weekly Monday lunch- 
eons during the winter. 


BELLINGHAM, WASH. 


Dec. 26.—Several mills and camps that closed 
for Christmas will become active again next week, 
among them the sawmill of the Puget Sound Saw- 
mills & Shingle Co., the box factory of the Bloedel 
Donovan Lumber Mills and the camp of the Buf- 
felen Lumber & Manufacturing Co. The Morrison 
sawmill and box factory resumed today, and the 
camps of the Hoff & Pinkey Co. and the Campbell 
River Lumber Co. planned to do so today. The 
E. K. Wood Lumber Co.’s Anacortes sawmill will 
be idle for two weeks. 

Numerous box shook shipments to California are 
being made by producers at Bellingham, Blaine 
and Anacortes. Practically every coastwise vessel 
carries a shipment, the aggregate reaching  mil- 
lions of feet in the course of a year. The ship- 
pers are the Morrison Mill Co., Fidalgo Lumber & 
Box Co., Bloedel Donovan Lumber Mills and Ana- 
cortes Lumber & Box Co. 

The cargo movement this week was light: Puget 
Sound Sawmills & Shingle Co., Hokuyo Maru, 
700.000 feet, Japan. 3loedel Donovan Lumber 
Mills, Kinryo Maru, 1.700.000 feet, Japan ; Ipswich 
(due), 2,500,000 feet, Atlantic coast; schooner 
Vigilant (loading), 1,693,000 feet, Australia: 
steamship to be named (due in January), 1,200,000 
feet of shook, Australia. Morrison Mill Co., Chal- 
lambra, box shook, California. 


Five million feet of box lumber will be cut by 
the Bloedel Donovan Lumber Mills and stacked in 
its yards. One side of the cargo mill is cutting 
hemlock for this purpose now. 

Walter B. Whitcomb, receiver for the Chinn Tim- 
ber Co., reported to the superior court this week 
that Irving & Kahouts, Snohomish County loggers, 
have finished removing the logs left in the woods 
by the timber concern when it passed into a re- 
ceivership. Irving & Kahouts have an option to 
buy the camp outfit. 

A. D. Macdonnell, secretary Samish Bay Log- 
ging Co., has returned from eighteen months in 
Panama, where he represented the Panama-Amer- 
ican Timber Corporation, which has hardwood 
mills in Panama and at Mobile, Ala. 


TUSCALOOSA, ALA. 


Dee. 28.—Volume of business accepted last week 
was considerably less than in previous weeks. Pro- 
duction at the smaller southern pine mills has 
been curtailed considerably by bad weather. Ship- 
ments have been moving about as usual. Inquiry 
is at the same prices, though some wholesalers 
had expected holiday dullness and are offering 
slightly lower figures. Very little, if any, business 
has been placed at lower prices, as the mills have 
rather heavy order files, and most of them foresee 
better prices after New Year. Considering low 
mill stocks, heavy order files and the likelihood of 
lower production during the next two or three 
months, present prices will be maintained on a 
business volume 80 percent of normal and a nor- 
mal amount of new business would bring advances. 
A number of yards are out with large schedules 
covering spring requirements, but no great amount 
of this business has yet been placed. 


SHREVEPORT, LA. 


Dec. 28.—The southern pine market seems fairly 
steady, in spite of a very light demand. Most of 
the few orders being placed are for shipment after 
New Year. A good many mills are shut down for 
annual overhauling. Several are not’ shipping. 
The producers are going into the new season with 
very light stocks. While roads are not the best 
during the winter, the weather permits the mills 
to make a fairly good output, and labor is plenti- 
ful. Logging is hampered more than in the last 
two years. as the bayous have all filled up with 
water, and logging in low ground is almost im- 
possible. Small mills will find it difficult to han- 
dle rough timber orders. Little hardwood is being 
offered and prices are steady. 

D. Moody, aged 60, president Bossier Lumber 
Co., is in critical condition, due to his skull having 
been fractured when he was struck by an automo- 
bile. He also operates a shingle plant and lumber 
mill at Minden, La. 

Randle T. Moore, of the Peavy-Moore Lumber 
Co., has been elected president of the Shreveport 
Federation of Community Work for 1926. 


NORFOLK, VA. 


Dec. 28.—The Christmas holidays slowed down 
demand for North Carolina pine. Most large mills 
have closed down until the first of the year for 
overhauling, and most of the smaller mills quit 
taking orders for quick shipment some days ago. 
and only if weather permits will they resume after 
New Year. The small mills do not seem to have 
much stock and are inclined to hold this for 
higher prices. The large mills have sold out on 
most items of rough and dressed. Only one or two 
low grade items are not moving. The prospects 
for a good business during January are bright. 
Large contracts are still being given out in Flor- 
ida. Prices one month from now are going to be 
higher. 

There has been little buying of 4/4 edge No. 2 
and better, but within a short time New England 
buyers should be making their rounds. There is 
not much stock to be had for quick shipment. No. 
2 and better 4/4 stock widths are in about the 
same condition as those of edge. More circular 
sawn stock is offered, but some is not extra good. 
Edge 4/4 No. 3, also stock widths, have been quiet. 
There is more inquiry for 5/4 and thicker edge. 
also stock widths. Nos. 1 and 2 bark strips. 
rough, have been quiet, but partition is still mov 
ing well and at higher prices. 

Sales of 4/4 edge No. 1 box rough were light. 
Most water mills welcome this let-up. The rail 
mills should find business better, for recent weather 





has been against production of air dried. Edge 
4/4 No. 2 box continues very quiet. No. 1 4/4 


stock box, rough and dressed, continues to move 
well, and there is not much to be had for quick 
shipment. Prices are stronger. Good air dried 
stock is hard to buy, most mills holding for higher 
prices. No. 2 4/4 stock box has not been very 
active. There is a good demand for 5/4 and 6/4 
edge box, and these items are hard to buy, as most 
mills are sold up. Box bark strips, 4/4 rough 
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and dressed, are in good demand and mills having 
any are quoting higher prices. 

Demand for flooring, thin ceiling, partition etc. 
has been rather light. Most planing mills closed 
down until after New Year, and no more stock is 
accumulating. Prices on all items have a tend- 
ency upward. Kiln dried roofers are in good de- 
mand and scarce; air dried have been a little quiet. 
Dressed framing in mixed lots has been more act- 
ive. Lath are still scarce but demand is not so 
brisk. Local dealers are buying fir lath. 


LAKE CHARLES, LA. 


Dec. 28.—There has been very little activity in 
southern pine this week. The larger mills have 
been closed down one to two days, and a number 
of the small mills have been idle all week. The 
same condition has prevailed with logging camps, 
though logging conditions have greatly improved. 
Buying has been spotty and mostly of small lots 
for immediate needs. There is no inclination on 
the part of yards to accumulate stocks until after 
the first of the year. Mixed cars are in fair call, 
but most mills have difficulty in orders for these 
because of badly broken stocks. Demand for tim- 
bers was less pronounced during the week, and 
common stocks, particularly boards and dimension, 
showed slight weakness. Upper grades and finish 
remained fairly strong. The export situation is 
rather unsatisfactory, and no improvement in it 
is looked for until after the first of the year. 
Prices remain firm. 


JACKSON, MISS. 


Dec, 28.—Local manufacturers and wholesalers 
of southern pine report the market as strong as it 
has been, although not as many orders have been 
placed in the last week. The decline in bookings 
is attributed to the holidays and inventorying. 
Prices are firm. There is considerable timber busi- 
ness seeking placement with mills. Low grade 
lumber is in better demand than at any time this 
year. Export demand is fair. Stocks are low, 
due to heavy demand, and Florida territory has 
absorbed practically all of the surplus pine in this 
section. All mills are shut down for the holidays, 
and needed repairs are being made. Bad weather 
has put the small mills completely out of commis- 
sion. Orders are in excess of the curtailed pro- 
duction. 


NEW ORLEANS, LA. 


Dec. 28.—Local reports indicate the usual holi- 
day lull in all southern woods. Some buying was 
done, of course. Quotations are well sustained. 
There is talk of a few transit cars afloat, but the 
number is negligible. Comment on the market 
outlook is cheerful, and resumption of buying is 
looked for soon after the turn of the year. 


William H. Nalty, vice president and general 
manager Hammond Lumber Co., Hammond, La., 


was elected to the board of directors of the Hiber- 
nia Bank & Trust Co. the other day. Mr. Nalty is 
also a director of the Hammond State Bank in 
his home city, which he served for several years as 


PITTSBURGH, PA. 


Dec. 28.—The holiday season has caused a vir- 
tual suspension of buying. Salesmen report that 
prospects indicate a fair business after the holi- 
days. Stocks in all varieties of wood are moder- 
ate. In Idaho white pine, especially, dry stocks are 
badly broken and being rapidly depleted, with 
prices showing a strengthening trend. An ad- 
vance of $2 is expected soon in No. 2 common. 
California and Pondosa pines are unchanged. 
Southern pine is rather quiet, retail yards hold- 
ing back orders until after inventories. Some 
wholesalers report No. 2 common and better south- 
ern pine boards and framing easier to get. There 
is no marked change in the hardwood situation, 
except that buyers are becoming reconciled to the 
necessity of paying the advancing prices. Lath of 
all varieties show continued strength. Retail lum- 
ber dealers report advances of Nos. 1, 2 and 8 Cali- 
fornia white pine shop, and advances of $3 to $5 
in the last two or three weeks on oak flooring, 
with oak mill stuff and timbers strong, also on ad- 
vance of $1 on spruce lath, which are now $8.25, 
f.o.b. Pittsburgh. The outlook is for one of the 
biggest years in Pittsburgh business history. Build- 
ing and industrial lines promise well for the lum- 
ber business. There will be considerable home 
building. 

Clyde Brooks, manager white pine department 
Babcock Lumber Co., who accompanied F. R. Bab- 
cock on his recent trip to the Pacific coast, ar- 
rived home last Thursday. 

C. V. McCreight, C. V. McCreight Lumber Co., 
Spent the latter part of the week, including Christ- 
mas, at his home in Indiana, Pa. 

Frank Storer, sales manager Coeur d’Alene Mill 
Co. of Coeur d’Alene, Idaho, was a guest of the 
C. V. McCreight Lumber Co. last week and at- 


tended the Christmas observance Monday in the 
William Penn Hotel by the Pittsburgh Wholesale 
Lumber Dealers’ Association. 

Secretary William B. Stayer, of the Retail Lum- 
ber Dealers’ Association of Pennsylvania, has been 
confined to his home by illness. 

H. E. Clouse, representative of the Babcock Lum- 
ber Co., with headquarters at Wheeling, W. Va., is 
spending his annual vacation with relatives at 
Glassboro, N. J. 

W. T. Freeling, retail lumber dealer of Marwood, 
Pa., called last Wednesday at the offices of the Re- 
tail Lumber Dealers’ Association of Pennsylvania. 
Mr. Freeling will leave in a few weeks for Florida 
to spend the winter. 

D. S. Malloy, retail lumber dealer of Erie, Pa., 
a former president of the Retail Lumber Dealers’ 
Association of Pennsylvania, was calling on friends 
in Pittsburgh last week. 


WARREN, ARK. 


Dee. 28.—Demand for Arkansas soft pine has 
been light, but prices are held at list. It is be- 
lieved the lull in buying will be of short duration, 
as a good many yards have short stocks and will 
have to replenish them. Most business booked this 
week has been for delayed shipment, especially 
after Jan. 1, although some orders are being 
shipped promptly. Finish items at most mills 
are scarce, with stocks of yard items broken. In- 
quiries are being received in fair volume from 
dealers and industrials. Railroad buying has been 
rather light, but a heavier business from this 
source is expected after the first of the year. Pro- 
duction this week has been low, most mills shut- 
ting down two and a half days. Shipments were 
also light. New business was slightly behind ship- 
ments, and production under both. Small mills 
produced very little last week. 


Hardwood production has been short. Some 
mills are out of logs because the woods are too wet 
for logging, while others are busy on repairs, and 
of course the holiday close down has curtailed 
output. The market was not very active, but 
prices ruled firm, with prospects for the new year 
bright for the manufacturer with dry lumber on 


hand. Stocks generally are shorter than for a long 
while. The log market is active and good prices 


being paid. 


BOSTON, MASS. 


Dec. 28.—The New England market for lumber 
is generally quiet, but steady. Most buyers are 
now thinking about inventories, annual balance 
sheets, trade conventions and various holiday ac- 
tivities. The current demand for hardwoods is 
comparatively more active than the call for soft- 
woods, coming from industrial consumers, while 
the building industry has been slowed down by 
intensely cold weather. The cold snap, which sent 
the mercury below the zero mark, arrived Christ- 
mas Eve and promises to remain for a while longer. 


One large company distributing West Coast 
lumber in New England and New York territory 
reports the sale of a great deal of Douglas fir last 
week, but aside from this the market was very 
quiet. Some extraordinarily low prices are being 
taken every now and then for transit shipments. 
Intercoastal lumber shippers are pretty much dis- 
turbed by recent conditions in the coast-to-coast 
lumber trade, partly due, they believe, to unfair 
and unwise practices on the part of a minority of 
those engaged in the trade. Steps are being taken 
through associations and business connections to 
eliminate reckless bringing forward of West Coast 
lumber cargoes without first finding customers for 
the stock, and misbranding and misrepresenting to 
secure for lower grade stock the prices which 
would appear to be quite attractive for some of the 
higher grades. 

By the beginning of December the cutting of logs 
in New Brunswick was well under way, with the 
prospect that the total lumber cut would be about 
275,000,000 feet, or about the same as that of the 


season of 1924-25. A very large proportion of 
this year’s softwood cut is to be manufactured 


into lath on account of the strong demand and 
the much better prices offered than one year ago. 
Import figures for the first ten months of this year 
show that there has been a 20 percent increase in 
imports of New Brunswick lath over the imports 
for the first ten months of 1924. Woods work 
started early in October, but unusually heavy rains 
caused many camps to lay off men until better 
weather developed. Wages in the New Brunswick 
camps are on the average slightly higher than last 
year, ranging about $35 to $50 a month with 
board and lodging. 

E. L. Connor, manager Grays Harbor Sales Cor- 
poration, Hoquiam, Wash., has been making an 
extended tour in the East and South. While here 
in Boston Mr. Connor completed arrangements 
with the Warren Trask Co. for handling the prod- 
ucts of the Grays Harbor organization exclusively 
in eastern New England. 
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point that you can use with good 
results in getting flooring sales. 
Fewer short lengths speeds up lay- 
ing and makes a better looking 
floor. Write for samples and prices. 














When you buy our Oak, 
Gum, Ash, Elm and 
Cottonwood lumber, you 
— full product of 


og grade. 
Nothing picked out. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :-: ARKANSAS 
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Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yetiow Pine 
aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 











Roxboro. Atk We Solicit 
bg 9 Your Patronage 














Our facilities enable 
us to give excention- 
ally prompt aervice 


FOR SAMPLES AND PRICES 
WRITE TO 


QO. BOX 346 


SOUTHERN COUPON CO. SIRMINGEAN, AA: 
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We're Building 
Second Plant 


Three years ago we started in the 
flooring business at Memphis with a 
determination to make a good prod- 
uct and put it over. Now we are 
building a second plant which will 
nearly double the output of 


HUDSON 
Oak Flooring 


The demand for our product has 
increased so that we have found it 
next to impossible to maintain any- 
thing like prompt service. The result 
is a new plant at Vicksburg, Miss. If 
you're looking for a mighty good 
flooring to sell let us hear from you. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 


Plants at 


Memphis, Tenn. Vicksburg, Miss. 
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Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 
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TIMBER 
ESTIMATORS. F.H. Day 


1028-29 Whitney Bank Bldg. 


fooper Lemieux 
rederick Lemieux 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


Phone Main 2479 NEW ORLEANS 

















JAMES W. SEWALL 


Consulting Forester 
Old Town, tot Maine 
Largest Cruising House in America 


BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘‘Tote-road, dnd Trail,’’ just published. 
lumberman poet’’ 
songs on logging, lumbering, and life in general. 
trated in color. 
1.50 postpaid. 


$ 
4 


at his best, singing 


A book no lumberman 


Here is ‘‘the 
heart-winning 
Hlus- 
should miss. 
AMERICAN LUMBERMAN, Publisher, 
31 S. Dearborn St., .Chicago, Il. 


SPOKANE, WASH. 


Dec. 26.—Orders have been scarce, but prices 
are firm, with a pronounced bullish tendency. 
Weather conditions are unusually mild. At Sand- 


point and Kootenai the mills of the Humbird Lum- 
ber Co. are still running, where ordinarily they are 
forced to shut down the latter part of November 
by ice in the lake. And where mills have shut 
down elsewhere, it has not been because of 
weather, though generally bad weather at this sea- 
son closes most mills of the district. 

The Spokane Hoo-Hoo Club entertained the 
eighty-nine orphaned children at the St. Joseph’s 
Home last night. A. Grantham, new Vicegerent 
Snark of the district, was Santa Claus. R. L. 
Bayne, chairman of the program committee, en- 
gineered the matter with the aid of his committee 
and the active support of Ed. Rowles, club presi- 
dent. At a club party last week, Santa distributed 
comical presents that occasioned much merriment. 


ST. LOUIS, MO. 


Dec, 28.—-Save for the usual seasonal decrease 
in demand since the first of this month, the lum- 
ber situation has showed gradual improvement, 
says the Federal Reserve Bank of St. Louis of con- 
ditions in the eighth Federal Reserve district. “The 
falling off in buying during the last three weeks 
is due chiefly to the approach of the inventory pe- 
riod, somewhat freer offerings of southern pine in 
transit, and rather marked price advances in the 
hardwoods during November. Production of vir- 
tually all woods has been below the fall averages 
in recent years and, with mill stocks low, prices 
were generally well maintained. No. 2 boards and 
some other staple items of southern pine were 
lower, and the price range has widened on some of 


requirements at the low prices that have been offer- 
ing. The Coast mills that have stock are not of- 
fering it at any price, probably endeavoring to 
stiffen the market. 

W. B. Tomlinson, of Tomlinson & Mitchell, 
wholesalers, was a visitor from Vancouver, B. C., 
this week, and he is of the opinion that lumber is 
going to be very hard to obtain, particularly for 
the Prairie market. He believes export will be a 
big factor. Mr. Tomlinson is leaving for a trip to 
Florida. 

A. K. Godfrey, general manager Monarch Lum- 
ber Co., left for Minneapolis, Minn., to spend the 
Christmas holidays. 


TORONTO, ONT. 


Dee. 28.—The Canadian Lumbermen’s Associa- 
tion, whose annual convention is to be held at 
Montreal on Feb. 2 to 4, has decided to give the 
first evening over to Hoo-Hoo. It is expected that 
a concatenation will be put on, and that a large 
number of lumbermen in the East will join the 
order. 

The Gatineau Co. (Ltd.) have opened an office 
at 708 Federal Building, with H. F. Brunton in 
charge. Mr. Brunton will be manager of sales in 
Ontario for the mills at Hull, Rockland and Calu- 
met, as well as the lumber output of the mill at 
Elsas, Ont., operated by the Continental Wood 
Products Co. 

A large number of friends of S. Thompson, sales 
manager Gatineau Co. (Ltd.), Ottawa, will regret 
to learn of his recent illness. Mr. Thompson has 
been granted a leave cf absence for twelve months, 
and his duties have been assumed by Alexander 
Fenton, of Montreal, Que. 

Edward Norton, of Detroit, Mich., formerly of 


























Miami, Fla., is developing as an important seaport and the traffic in building materials is tremen- 


dous. 


Above is a partial view of the harbor showing numerous lumber schconers and motor craft. 


Lumber laden vessels are unloaded here day and night 





the hardwoods which advanced most sharply last 
month. The demand from the building industry is 
holding up well, and the general manufacturing 
demand is active.” 


LAUREL, MISS. 


Dec. 28.—Practically all the southern pine 
mills here have been shut down for the holidays, 
and a great many of them will be closed long 
enough to make their annual repairs. Most pro- 
ducers have their sales forces off the road until 
the first of the year. There is the usual holiday 
lull in trading, but prices show continued firm- 
ness. 

John Scott Street and T. G. Crawford, 
senting Eastman, Gardiner & Co. in the 
are here for the holidays. 

Eastman, Gardiner & Co. have appointed Graham 
McClintock representative in the Baltimore (Md.) 
territory. 

A. J. Phillips, president Steel City Lumber Co., 
Birmingham, Ala., visited here last week. 


WINNIPEG, MAN. 


Dec. 28.—Very little business was reported last 
week. Orders are still being placed on a low basis 
for Coast stock, although it is generally believed 
that prices are going to be firmer. Some assert 
that there has been a great deal more buying done 
than is actually known, large line-yard companies 
having probably covered themselves for their spring 


repre- 
North, 


Toronto, has joined the sales staff of the People’s 
Lumber Co., Detroit. 

A. C. Manbert, of the Canadian General Lum- 
ber Co. (Ltd.), Toronto, left recently for La 
Jolla, Calif., where he will spend a few days with 
his wife and family and will attend the wedding 
of his daughter. 


NEW YORK, N. Y. 


Dec. 28.—New York lumbermen are spending a 
busy holiday preparing for the big rush they feel 
will come with the advent of a new year. With 
the thermometer hovering near zero, winter build- 
ing has slowed up almost to a standstill. Without 
exception, lumbermen reported: “The market is 
holding firm.”’ 

The New York Lumber Trade Association is 
in its new headquarters in Grand Central Ter- 
minal, where more spacious quarters will enable 
it to increase its activities. The first meeting of 
the Nylta Club in the new rooms will be held 
shortly after Jan. 1. 

The New Jersey Lumbermen’s Association has 


‘announced that its committees are busy with ar- 


rangements for the forty-second annual conven- 
tion, to be held Feb. 4 and 5 at the Hotel Tray- 
more, Atlantic City. Erwin Ennis, secretary, an- 
nounced: “It is our plan to see that everyone is 
satisfied with the business as well as the social 
part of the program.” 

Members of the New York Chapter of Hoo-Hoo 
contributed almost to a man when an appeal 
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was made for funds to provide Christmas cheer 
and aid for two members who needed help. The 
appeal was made by Thomas A. Jenkins, the 
State counselor, and T. M. Ralston, Vicegerent. 

Clifford A. Brant, president Brant Lumber Co., 
with yards at Lakewood and other points in New 
Jersey, spent Christmas with relatives in Brook- 
lyn. 

Harry R. Woods, former sales manager for 
Charles Hefferberth in the metropolitan district, 
has opened up a yard in Long Island City at Han- 
over street and Furman avenue, urder the title 
of the Harry R. Woods Lumber Co. 

The Christmas party for New York wholesalers 
and retailers, held a few days before Christmas at 
the National Republican Club, was a big success. 
Neil Kennedy was master of ceremonies and pro- 
vided a vaudeville program that made a big hit. 
A number of turkeys were raffled. The fortnightly 
meetings, under auspices of the New York Lumber 
Trade Association, will be resumed early in 
January. 

John C. Downer has just been appointed a rep- 





resentative of the Frost & Davis Lumber Co., 
with headquarters in Utica, N. ¥Y. Mr. Downer 
was formerly associated with C. C. Kellogg & Sons 
in Utiea. 

Thomas N. Nixon, manager New York office 


’ Wistar, Underhill & Nixon, is in Miami, Fla., with 


his wife and young son. 

Cary B. Ward, who has been representing the 
Southern Pine Sales Corporation in western New 
York State with headquarters at Buffalo, for the 
last five years, has been transferred to Florida, 
with headquarters probably at Jacksonville. His 
place at Buffalo will be taken by H. W. Dippel, jr., 
son of the treasurer of the Southern Pine Sales 
Corporation. Upon graduation from college, Mr. 
Iippel spent two years in a retail yard in New 
Jersey, and for the last year has been working in 
a sawmill in Washington. He plans to spend about 
two months in the sawmill of the A. C. Tuxbury 
Lumber Co., Charleston, S. C., of which company 
Charles Hill is president, before taking over the 
western New York State territory for the Southern 
Pine Sales Corporation. 











WILLIAM HORNER, for over forty years con- 
nected with the lumber industry of Michigan, 
and one of the pioneers in the manufacture of 
maple flooring in this country, died suddenly at 
his home in Reed City. Mich., on the morning of 


Dec. 26. Born in 1851 in St. Catharines, Ont., 
Mr. Horner was 74 years old and had spent a 
lifetime in the lumber manufacturing business. 
Before removing to the United States he was 
for a time superintendent of the mills of the 
Rathbun Co., at DeSeronto, Canada, and from 
there removed to Warren, Pa., where for a time 
he was general superintendent of the plant of 
the Wetmore Co. Forty-three years ago he re- 
moved to Michigan, at that time just beginning 
to develop as a lumbering state, and realizing 
the vast possibilities and future of the industry 
he established himself at once in the lumber 
manufacturing business and had been promi- 
nently identified with the development of the 
State from that time. His first venture at Reed 
City was a planing mill, and in 1885 he estab- 
lished a box shook factory there, while in 1893 
he entered into the manufacture of maple floor- 
ing at a time when there was only one other 
plant manufacturing this commodity, now one of 
the leading lumber products of Michigan. 

His first flooring plant was destroyed by fire in 
1911, but Mr. Horner immediately rebuilt, erect- 
ing the finest plant at the time in the State. In 
1914 he established another flooring plant at 
Newberry, Mich., and up to 1922 was by far the 
largest manufacturer of maple flooring in the 
country, the two plants producing between 35,- 
000,000 and 40,000,000 feet yearly, or about 20 
percent of the total production of the entire 
country. In 1914 the dry kilns at Reed City were 
destroyed by fire, and in 1919 the Newberry plant 
also suffered a heavy fire loss, while within three 
months the Reed City plant was entirely wiped 
out by fire. With characteristic vigor Mr. Hor- 
ner refused to be downed by these catastrophes 
and new plants were at once erected. In 1923 
the Reed City plant was taken over by the In- 
diana Ftooring Co., of which T. M. Ralston, son- 
in-law of the deceased, is sales manager. 

The passing of William Horner brought to a 
close a life of more than ordinary interest. As 
a boy of eight or nine years, he was left father- 
less, and his mother with a large family lived for 
a time at Baltimore. That was during the stir- 
ring days of the Civil war and to aid his mother 
in providing for the family, William Horner se- 
cured employment delivering telegrams and Lin- 
coln as well as neany other famous men of the 
day, were among those whose signatures he se- 
cured to receipts for messages. While to a large 
extent self taught, Mr. Horner, in addition to 
being an expert in wood working machinery, 
was a student of literature, and his library con- 
tains many books of more than usual value and 
interest. He was a keen Shakesperian student 
and a lover of the best in poetry. 

Mr. Horner was an Oddfellow, a Mason and a 
member of the Pilgrim Commandery of Big Rap- 
ids, Mich. His widow survives him, with four 
children, Sam., of Newberry, Mich., Frank A., of 
Grand Rapids, Mrs. T. M. Ralston, of New York, 
and Miss Lena Horner, at home. 


F. A. REICH, aged 77, veteran lumberman at 
Moravia, Iowa, who died Sunday, Dec. 20, at his 
home after an attack of paralysis, was laid to 
rest Tuesday. He was born June 30, 1848, in 
Salem, N. C., and with his parents moved to 
Iowa in 1850. His was the second family to ar- 
rive on the site of the town of Moravia. In 1885 
Mr. Reich and his brother purchased the Peat- 
man lumber business, which he conducted for 40 
years. The widow, a daughter, Gladys, at home, 
and four sons, Francis and Keith of Hollywood, 
Fla., and Herschel and Kenneth at home, sur- 
Vive. 

_WILLIAM INMAN REED, of Spring Hope, 
N. C., manager of the Montgomery Lumber Co.’s 
plant at that point, died on Dec. 21, from a com- 
plication of diseases. Funeral services were held 





at noon on Tuesday, Dec. 22, the body being 
sent to Burlington, Vt., for burial. Mr. Reed 
leaves a widow and three children besides nu- 
merous relatives in Vermont. He was well 
known in Norfolk and the North Carolina pine 
trade. Mr. Montgomery went with the Mont- 
gomery Lumber Co. in 1906, first as clerk and 
confidential secretary to Guy I. Buell, president 
of the company. By hard work, ability and 
trustworthiness, Mr. Reed was promoted from 
time to time until at the time of his death he 
was occupying the position of manager. He was 
a man of sterling worth and his loss will be felt 
throughout the lumber trade of the South. He 
was also well known to buyers of lumber in the 
Kast. 


LUCIUS C. COLMAN, president of the C. L. 
Colman Lumber Co., La Crosse, Wis., died in 
that city on Dec. 22 after a prolonged illness, at 
the age of 72. Death was due to heart disease. 
During the last 20 years since the death of his 
father, Mr. Colman has been president of the 
lumber company. His father, Charles L. Col- 
man, upon going to La Crosse in 1854 with his 
family, established a small shingle business 
which developed into a large sawmill and lumber 
business with yards in southern Minnesota and 
South Dakota. Mr. Colman’s two sons, Lucius 
and E. L., were taken into the business upon 
graduation from college and have remained as 
heads of the company since their father’s death. 
Aside from his lumber interests, Lucius Colman 
was a director of the La Crosse National Bank. 
Besides his brother he is survived by his wife 
and one daughter. 


Forest Conservation in Colonial Days 

SupBury, Mass., Dec. 28.—In these days 
when so much is said and written about sav- 
ing our forests it is quite interesting vo note 
how conservative of their timber our fore- 
fathers were, as will be seen by some of the 
town laws passed almost before the country 
was settled. 

The country about Sudbury at the time of its 
settlement (1638-1639) was largely covered by 
heavy timber, and the fact that making tar 
was an early occupation indicates that many 
of the trees were pine. But notwithstanding 
the fact that the town had so much choice tim- 
ber, it passed stringent laws conserving it. The 
following are some of these laws, copied from 
the old records of the town of Sudbury: 

1645—It was ordered that a keeper be ap- 
pointed to look after the timber, and liberty was 
given him to designate what trees should be 
cut, and ‘‘that if any was cut without his leave, 
they were to forfeit nineeen pence a tree.’’ 

1646—It was ordered that ‘‘no oak timber 
shall be fallen without leave from those that 
are appointed by the town to give leave to fell 
timber and that shall hew 18 inches at butt 
end.’’ 

1647—It was ordered that the people should 
have timber for that year, ‘‘to supply their 
wants; for every 2 shillings they paid the min- 
istry, one tree.’’ 

1662—It was ordered that ‘‘the town of Sud- 
bury will keep 130 acres of the best timber to 
be a peculiar store of timber for the use of the 
town of Sudbury and that whosoever shall fell 
any tree or trees growing on the said 130 acres 
shall forfeit 19 pence a tree.’’ 
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Bruce Beech Flooring 
for the Heavy Duty Floor 


Bruce beech flooring is manufac- 
tured from Southern heech with 
the same care and precision that 
characterize the nationally known 
Bruce oak flooring. Owing to the 
fact that the southern variety has 
a texture superior to the northern 
grown, it will finish better and 
hold the finish longer. 

It is an excellent floor for gymnasiums, 
skating rinks, schools, offices, and other 
types of buildings subject to exception- 
ally heavy service. It has color and 


life, and is much used in kitchens, and 
similar rooms in residences. 


We will ship Beech flooring in mixed 
cars with Bruce Oak flooring and other 
Bruce products. 


Write for prices. 


E. L. BRUCE COMPANY 


Manufacturers 
Tennessee 


Memphis, 





SB 6 6s 


Send Us 
Your Orders 


When you buy from us, you 
are assured prompt service, de- 
pendable quality, milling and 
grading. Let us quote on your 
requirements in 


Long and Short Leaf 
YELLOW PINE 


Cypress, Douglas Fir, 
Western Hemlock, 
Pondosa Pine, 
Idaho White Pine. 


also 


Southern Hardwoods 


Red and White Oak, Ash, Elm, 
Sap and Red Gum, Cottonwood, 
Hickory, Sycamore, Pecan, Willow. 


Chicago Lumber 
& Coal Co. 


Arcade Bidg., ST. LOUIS, MO. 
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CHICAGO 
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SALES OFFICE: 


1005 Londen Genrentos CHICAGO 


Mills at: 


Fir 


Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 


Our values will interest you. 


Hammond Lumber Co., Inc. 


Telephone 
Dearborn 5711 


Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 











OAK FLOORING 
‘‘ SPENOAK” 


Manufactured by Miller Bros. Co., Johnson 
City, Tenn., for our exclusive account in 
Chicago, Detroit and Milwaukee territory. The 
best of Tennessee Oak for the best of Flooring. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, Ill. 








28 E. Jackson Blivd., 


SPRUCE TOPS 


FOR TABLES, IRONING BOARDS, ETC. 
Glued on Linderman machine. 
square edges. Also furnish cut stock for legs 
and frames. Kiln dried, dressed and sanded. 


CARLOADS FROM PACIFIC COAST MILL 


Gram Lumber Co. 


CHICAGO, ILL. 
Telephones: Wabash 8117-8118 


Shaped or 








Lumber and 


HUTCHIN Storage Co. 


Saw Mill, Band Resaw and Planing Mill 
GENERAL OFFICES, YARDS AND MILL: 
139th and Western Ave., BLUE ISLAND, ILL. 
Local Phone: Chicago Phone: 
Blue Island 800 Pullman 8020 (No Toll) 





Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway, 
Railroad and 
Car Material 


ORDERS SOLICITED 








PHONE, Rand. 2000 


OSGOOD-SIMONSON 


LUMBER Co. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


11 So. LaSalle St., CHICAGO 








Straus Building, 








Geo. A. Hoene Lumber Co. 


Lumber Merchants 


CHICAGO, ILL. 
Telephone Harrison 2501 


Boxing »« Crating 

















J.T. Phillips, of the Diamond Lumber Co., Green 
Bay, Wis., was a business visitor in the city this 
week. 


I. Samuels, president of the Douglas Lumber 
Co., left Friday for Florida to look after his real 
estate holdings. 

KF. D. Timlin, of Wheeler & Timlin Lumber Co., 
Wausau, Wis., was in the city the fore part of the 
week transacting business. 

RN. Finigan, manager of the Chicago office of 
the Paine Lumber Co, (Ltd.), made a business trip 
to Streator, Ill, this week. 


C. E. Good, vice president of the Oconto Co., 
spent Christmas and several days following at his 
brother’s home at Birmingham, Mich. 


J. A. Braun, of the G. W. Jones Lumber Co., 
returned the first of the week from St. Louis 
where he had been visiting over Christmas with 
his sister. 

Mr. and Mrs. A. H. Braman are the parents of 
a nine-pound boy, Keith Weston, born Friday, Dec. 
11. Mr. Braman is vice president of the Metro- 
politan Lumber Co. 


Lawrence Braun, of the Burnaby Bros. Lumber 
Co., has been spending the week-in Omaha with 
his brother who is a member of the firm of Braun, 
Ray Bros. & Finley Co. 

Nat F. Wolfe, of the Nat F. Wolfe Lumber Co., 
who underwent an operation at a local hospital 
about three weeks ago, has been making a nice re- 
covery and was able to return to the office the 
first of this week. 

George B. Osgood, of Osgood-Corson-Rateliff Co., 
spent Christmas at his old home at Cairo, II]. 
From there he went to Cape Girardeau, Mo., to 
call on the M. E. Leming Lumber Co., whose 
account his firm handles in this territory. 


Mandel Nieder, of the Hansen-Nieder Lumber 
Co., Seattle, Wash., stopped off in Chicago last 
week to call on some of his acquaintances in the 
trade. Mr. Mandel was on his way to Florida 
where his firm is now shipping considerable lum- 
ber. 

W. H. Gleason, manager of the Chicago office 
of the James E. Stark Lumber Co. (Inc.), Mem- 
phis, Tenn., and L. Y. Kerr, sales representative 
in Michigan and Indiana territory, have been 
spending the week at company headquarters at- 
tending a general sales conference. 


J. J. Borlind, who has recently become asso- 
ciated with the Gulf & Pacific Lumber Co., manu- 
facturer and wholesaler of southern pine and West 
Coast woods, has been spending the holidays with 
his wife and mother in Minneapolis and devoting 
a part of his time to calling on the trade in that 
city. 

W. W. Wood, president W. ID. Wood Lumber 
Co., Birmingham, Ala., and originator of the 
Bill-Ding service for retailers, spent several days 
in Chicago this week. Mr. Wood spends most 
of his time now at his headquarters in New York 
City, the lumber business at Birmingham being 
managed largely by his brother. 


R. F. Hamilton, western sales manager for the 
Pacific Lumber Co. of Illinois, who has been spend- 
ing some time in Florida, was met in Chicago this 
week by his wife and son, and the three left for 
Michigan to visit over New Year's. Mr. Hamilton 
expects to return to Florida before leaving for his 
headquarters in San Francisco. 


EK. A. Sterling, who is the manager of the New 
York office of James D. Lacey & Co.; C. A. Ly- 
ford, manager of the Seattle office; IF. H. Jenkins, 
of the Montreal office, and S. J. Hall, of the 
Savannah office, are all in Chicago for the annual 
conference of branch office managers. Owing to 
press of business, the manager of the Vancouver 
office was unable to attend. 


W. J. Whyte, of Gregertsen Bros. Co., cypress 
specialist, returned the first of last week from 
the East where he had been calling on the con- 
suming trade in New York and New Jersey. The 
last year has been a good one for the lumber in- 
dustry in the East, Mr. Whyte reports, but busi- 
ness has been quiet the latter part of December 
on account of the holidays and the taking of in- 
ventories. 

William Kelley, of the Kelley-O’Melia Lumber 
Co., of Milwaukee and Wausau, Wis., while in the 
eity this week, reported that the last year had 
been one of the largest in respect to building ac- 
tivity that the city of Milwaukee had ever known. 
The lumber business was correspondingly good, he 
states, and prospects are excellent for a heavy con- 
sumption in 1926. 


Three employees of the Pacific Mutual Door Co., 
all connected with the Indianapolis office, are 
spending the holidays at their old home in Minne- 
apolis. ‘They are B. A. Hondo, assistant to the 
manager; M. C. Meland, traveling representative, 
and C. W. Easthagen, warehouse superintendent. 
G. lL. Boone, who is also a traveling representative, 
spent Christmas at Louisville, Ky. 

Fred G. Steenburg, a well known retired sash 
and door manufacturer of Fond du Lac, Wis., aec- 
companied by his wife, has been spending the holi- 
days visiting friends and relatives in Chicago. The 
cold weather is making Mr. Steenburg think of 
sunny southern climes, and it is probable that his 
friends soon will hear of him chasing the elusive 
pill over some of the links on the Gulf coast. 


Robert S. Corson, of Osgood-Corson-Rateliff Co., 
left the first of the week for the South where he 
will spend the next ten days visiting the mills 
and looking over manufacturing conditions. His 
itinerary includes stops at the operations of the 
Pearl River Valley Co., Canton, Miss., and the 
Southern Star Lumber Co., McKenzie, Tenn., both 
of which concerns are represented by the Osgood- 
Corson-Ratcliff Co. in the Chicago territory. 


Harry S. Stronach, formerly of the West Coast 
Forest Products Bureau, has recently opened an 
office in Boston where he will represent the Union 
Lumber Co., manufacturer of redwood, the Bloedel 
Donovan Lumber Mills, manufacturer of fir and 
red cedar, and Ernest Dolge (Ine.). Mr. Stronach 
was in Chicago this week transacting business and 
calling on some of his friends in the industry, who 
will be pleased to learn of his new connection. 


Harry M. Spain, of H. M. Spain & Co., Memphis, 
Tenn., and Portland, Ore., made a short stopover 
in Chicago this week on his way from his head- 
quarters at Portland to Memphis, where he will 
confer with other company officials in regard to 
work for the new year. Mr. Spain was located at 
Memphis until about two years ago when he moved 
to the Pacific Coast and established the Portland 
office. H. M. Spain & Co. is one of the largest 
firms of timber estimators in the country and has 
won an enviable reputation by the efficient manner 
in which it has served the lumber industry of this 
continent. 


M. A. Grainger, prominent dealer in timber lands 
of Vancouver, B. C., and Mrs. Grainger, who have 
been visiting London, stopped off here between 
trains last week and enjoyed a short visit with 
some of their friends. Mrs. Grainger has read all 
of Edna Ferber's stories, with their Chicago set- 
tings, and consequently is quite familiar with 
places of historical interest throughout the city. 


.During their stay here, Mr. and Mrs. Grainger 


visited the old Palmer House, to which reference 
is made in Miss Ferber’s work, “So Big,” and 
was delighted to recognize certain features of 
the hostelry which had been mentioned in the 


story. They were also greatly impressed by the 
magnificent new Palmer House that is being 


erected to replace the old one. 


Chicago Association Sets Date 


The fifty-sixth annual meeting and banquet of 
the Lumbermen’s Association of Chicago will be 
held on Monday, Jan. 18, according to Miss M. E. 
Cowper, executive secretary of the organization. 
Ushering in the day’s program, will be the busi- 
ness meeting at the association clubrooms at 4 
o'clock when the officers’ reports will be heard, 
the board of directors elected and the arbitration 
committee and committee on appeals appointed. 
At 7 o’clock the association will gather in the 
Red Lacquer room of the new Palmer House Hotel 
for its annual banquet. The committee in charge 
is arranging several excellent entertainment fea- 
tures for the evening. 


Motor Car Output Falls Off 


Declines in motor car production in both the 
United States and Canada and in the ratio of cars 
sold at retail to those received from manufac- 
turers during November, are reported in the cur- 
rent issue of the Chicago Federal Reserve Bank’s 
monthly review of business conditions in the sev- 
enth Federal Reserve district. 

The bulletin states: 

“Total output of passenger automobiles by iden- 
tical manufacturers in the United States aggre- 
gated 327,599 for November, a decrease from the 
October figure of 16.6 percent. but an increase 
of 65.2 percent over November a year ago. Pro- 
duction by these American firms in their Canadian 
plants also declined from the preceding month and 
showed a considerable gain over a year ago, No- 
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vember output of trucks by manufacturers who 
produced 43,038 cars in October, totaled 36,723, 
or a decline of 14.7 percent; 25,966 trucks were 
produced in November, 1924. 

“Of the cars received by dealers from manufac- 
turers producing 75.4 percent of total November 
output, only 78.6 percent were sold at retail during 
the month; in the preceding month retail sales 
were 80.7 percent of the receipts from manufac- 
turers, and in November, 1924, sales by dealers to 
users kept pace with receipts, the ratio being 100.7. 
precent. 

“Data received on November business from deal- 
ers and distributers in the middle West, indicate 
declines from October in both wholesale and retail 
distribution of cars, but gains were reported over 
a year ago. Used car sales were smaller than in 
the prior month and larger than in the correspond- 
ing month last year, while inventories increased in 
both comparisons.” 


Enters Veneer and Hardwood Business 


HW. A. Webster, who for over seven years has 
been associated with the Chicago Mill & Lumber 
Co., has tendered his resignation and has organ- 
ized the Webster Veneer Co. to deal in northern 
and southern veneers and hardwood lumber on 
both a wholesale and commission basis. The new 
concern is now nicely located in suite 1700 of the 
Majestic Building, 22 West Monroe St. 

Mr. Webster, who heads the new organization, 
is well schooled in the intricacies of the veneer 
and hardwood lumber business. A graduate of 
Centre College, he was for a time secretary of the 
Chicago Veneer Co., and for seven and one-half 
years was associated with the Chicago Mill & 
Lumber Co. as sales manager in charge of the com- 
mercial veneer department. He is a young man 
of pleasing personality and is well equipped to 
conduct the affairs of the new organization. 


. . 
Named Industrial Sales Representative 

Jacques Willis, who has just recently been 
named factory and industrial lumber sales repre- 
sentative in territory east of the Mississippi River 
for the Oregon-American Lumber Co., Vernonia, 
Ore., western operation of the Central Coal & 
Coke Co., Kansas City, Mo., returned last week 
from a visit at the Vernonia plant. 

Leaving here the fore part of December, Mr. 
Willis went directly to Kansas City, where he 
spent a day in conference with E. B. Hazen, gen- 
eral sales agent of the Central Coal & Coke Co. 
He then proceeded west to Portland and from 
there to Vernonia to confer with Lloyd St. Clair, 
assistant manager of fir sales, and look over the 
Oregon-American operation. 

Mr. Willis was greatly impressed with the size 
of the plant and the despatch with which business 
is carried on. At the time of his visit, the mill 
was cutting 700,000 feet a day in two eight-hour 
shifts and was loading cars at top speed. An 
order for 6x8-inch and 38x8-inch specified lengths 
in clears was received at nine o’clock and two 
hours later, according to Mr. Willis, this stock was 
being loaded. This shipment was for a _ large 
Michigan pulp and paper mill. 

One feature of the operation that impressed Mr. 
Willis was the excellent provision that the com- 
pany has made for kiln drying its stock. All lum- 
ber two inches and under is dried in this manner 
and allowed to cool thoroughly before’ being 
worked. The stock thus comes from the planer in 
excellent condition. 

Commenting on the market situation, Mr. Willis 
says that stocks are badly broken and that order 
files are heavy, making it difficult to load promptly 
on items in low supply. Many of the larger 
operations have closed down for repairs, and 
the expectation is that the resulting curtailment 
will bring a firm market for some time to come. 
While at Portland, Mr. Willis enjoyed a duck hunt 
with J. Lingaas of the Portland Manufacturing Co. 


. 

Local Firm Appoints Sales Manager 

F. B. LeCrone, who came to Chicago from the 
West Coast about six months ago to take charge 
of the local office of the Dwight Lumber Co.. has 
tendered his resignation to that concern and has 
accepted a position as sales manager of the Met- 
ropolitan Lumber Co., A. A. Henry, president of the 
Metropolitan organization, announced this week. 
Mr. LeCrone assumed the duties of his new post 
Jan. 1. 

sefore affiliating with the Dwight Lumber Co.., 
Mr. LeCrone was for ten years sales manager of 
the Baker White Pine Lumber Co., saker, Ore., 
a position which he filled with notable success. 
His experience tn the California and western pine 
business dates back over many years and he is 
well known to the trade as a capable salesman and 
able executive. 

The Metropolitan Lumber Co. is one of Chicago’s 
older lumber concerns. Organized 18 years ago, 


it has enjoyed a steady growth and has won the 
confidence of the railroad and industrial consum- 
ing trade to which it caters. During the last 
year officials of the company decided: on a plan 
of expansion involving the handling of pine and 
spruce on a larger scale than heretofore and it 
was to take care of the increased duties that this 
policy entailed that Mr. LeCrone was secured to 
supervise sales. 

At present the Metropolitan Lumber Co. is sales 
agent in this territory for the Nicola Pine Mills 
(Ltd.), Merritt, B. C., and the North West Lumber 
Co., Edmonton, Alta. Both of these mills will be 
cutting Engelmann white spruce next year and it 
is the company’s plan, with the efficient assistance 
of Mr. LeCrone, to advertise and promote the 
sales of Pondosa pine and Engelmann white spruce 
along broader lines than ever before. 

Heading the company is A. A. Henry, who has 
been identified with the Chicago lumber trade since 
1902 and has a brilliant war record to his credit. 
A. H. Braman, formerly with the Nicola Pine Mills 
(Ltd.) is vice president and Charles ]). Bull, one 
of the founders of the company and an expert on 
shop lumber, is secretary and treasurer. 


Handbook on Hoisting Equipment 


The Novo Engine Co., of Lansing, Mich., has 
recently issued the “Novo Hoisting Tandbook” 
of 32 pages, illustrating and describing the appli- 
cation of Novo drum hoists and gasoline engines 
in various industries. Among the projects de- 
seribed, in which Novo equipment was used to 
advantage, are the following: Platform elevators 
and material skips: %-yard concrete tower bucket 
and a large lumber skip operated by a Novo dou- 
ble drum hoist with 40-horsepower 4-cylinder Novo 
gasoline engine; conveyor run by a Novo 2-cylin- 
der 7- to 9-horsepower engine. <A 13-story build- 
ing in Pittsburgh, DPa., remodeled with the help 
of a Novo single drum hoist powered with a 
Novo 18-horsepower, 4-eylinder gasoline engine. 
Clam shell and derrick; Novo double drum hoist 
with boom swinger attachment, powered with a 
Novo 4-cylinder 40-horsepower gasoline engine, 
handling a %-yard clam shell, the entire outfit 
being mounted on a_ traveler. Steel erection ; 
industrial car hauling: drop hammer pile driving ; 
drag line work; logging. In connection with this 
latter subject, there are shown several illustra- 
tions depicting the use of the Novo skidder and 
loader in the southern forests. | 

In addition to the material mentioned above, 
the booklet also contains methods of figuring drum 
capacities, together with other statistical data 
ot value to all users of gasoline engines, hoist- 
ing and skidding equipment, to whom a copy of 
this handbook will be sent by the Novo Engine 
Co. upon request. 


TROUBLE AND LITIGATION 


MONTREAL, QUE., Dec. 28.—The court of appeals 
confirmed a judgment of the superior court, which 
dismissed an action taken by E. M. Nicholson et al. 
against Samuel Ouellette et al. and la Banque 
d’Hochelaga, following a dispute over a contract 
entered into in November, 1919, for the sale of all 
the hardwood lumber cut by Ouellette from the 
McLaren limits during the season 1919-1920. In 
their action in the superior court the plaintiffs 
claimed that they had been obliged to reject a 
large quantity of the lumber delivered under the 
contract, as affected by a disease known as “doze,” 
and by stain. They asked the court to declare that 
they had paid for all the lumber meeting the re- 
quirements of the contract, and asked that the de- 
fendant be ordered to deliver to them 1,489,736 
feet of hardwood lumber, meeting the requirements 
of the contract to a value of $104,281. Finally the 
plaintiffs asked that their liability under a note 
for $125,000 covering a balance due on the price, 
held by the Banque d’Hochelaga, be declared satis- 
fied and that the bank be ordered to deliver the 
note to them. 


CINCINNATI, O1110, Dec. 28.—In a special report 
submitted to the United States district court at 
Cincinnati, referee in bankruptcy Charles T. Greve, 
acting as special master in the case, held that the 
New River Lumber Co., Cincinnati, owner of tim- 
ber and lumber mills in Tennessee, was not insol- 
vent at the time when receivers were appointed for 
it by the Tennessee State court. Special Master 
Greve said that the testimony presented to him in- 
dicated that the assets of the lumber company 
were many thousands of dollars in excess of its 
liabilities. The report schedules the assets at 
$383,757 as against liabilities, including contested 
claims, totaling $369,635. Mr. Greve recommends 
that the involuntary bankruptcy proceedings 
brought against the company by William H. Hop- 
kins, Cincinnati, former secretary of the company, 
Mary O’Brien, Cincinnati, and Wellington O. Har- 
ter, New York, former president of the company, 
be dismissed. Mr. Greve sustained in his ruling 
the contention made by the company that the al- 
legation of its insolvency made in the petition filed 
in the Tennessee State court for the appointment 
of receivers was not such an insolvency as js con 
templated in the bankruptey act. 





CHICAGO 





YPRESS Specialists 
Everything in 
Yard and Shed Stocks. 
Gregertsen Brothers 
CO. Mscormick Butane’ CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern — HAR DWOO DS — Southern 


Ash Chestnut Plain Oak Walnut 
Basswood Red Gum Quartered Oak Mahogany 
Birch Sap Gum Poplar Maple 


White Pine Western Pine Fir Cedar 


3101 So. Western Ave., CHICAGO, ILL 





A. J. BARKER H. T. FALL Cc. F. CARNEY 
Fir, Spruce, Redwood 
Red Cedar Idaho White 
Lumber and 


and Shingles. Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 
Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 


Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith X& Co. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, III. 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“I.F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any 
number of feet between 2 feet and 29,000 feet 
at any price between $6.00 and $75.00 a thou- 
sand feet. Seventh edition. A book every 
lumberman can use. Price, postpaid, bound 
in leather, $8.50. AMERICAN LUMBER- 
MAN, —_— 431 8. Dearborn St.. Chi- 
cago, . 
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ROUGH OR DRESSED 


i) MOULDINGS, LATH, 
| SHINGLES 


Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
‘CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 


Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S. C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











Hardwoods 
UA. fetta 
Poplar, Ash, Chestnut 
Hickory and Walnut 


| TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 





The 


Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 






















Ours is the Trade 
that Service made 





Natural Bridge at Goodfellow 
ST. LOUIS, MO. 




















Siberia as a Source of Lumber 


Trade opinion regarding potential lumber ex- 
ports from Siberia is sharply divided, largely be- 
‘cause of the lack of reliable information on 
Siberian forests, and of the general failure to un- 
derstand the fundamental conditions in that coun- 
try affecting their development, according to a 
recent report by Boris Baieysky, of the European 
division Department of Commerce. There are now 
very few sawmills in operative condition in Siberia. 
Practically all exports are logs. 

There are large forests in Siberia, but the 
greater areas capable of supplying timber of ex- 
portable size lie inland. ‘The cost of floating logs 
for several hundreds of miles, even under the best 
conditions, which do not prevail in Siberia, is an 
appreciable item; then come the high loading ex- 
penses at ports, where primitive methods are used. 
To make the driving of logs for long distances 
possible, and to lower the expenses, the waterways 
must be improved, port facilities must be provided, 
all of which requires capital, which is at present 
non-existent in amounts worth mentioning. 

The population of Siberia is sparse and work- 
men must be brought from afar. Camps must be 


built, for which materials must be brought from * 


distant commercial centers. Not only must a 
larger amount of capital than usual be tied up for 
a longer period than usual in the United States, 
but considerably higher expenses must be met be- 
cause all foodstuffs, supplies, stores and tools must 
be brought into wild regions having very poor if 
any transportation facilities. 

The quality and size of timber, its suitability for 
meeting market demands, the efficiency of the dis- 
tributive organizations, the prices and terms on 
which the lumber is offered and other factors, also 
affect the relative importance of competitors in 
world lumber trade. 

These are some of the phases of the problem 
which are to be considered when the influence 
which may be exercised by Siberian forests comes 
up for discussion. The bureau has just issued 
T.I.B. No. 378, “Forest Resources of Siberia,’’ 
which gives the general background of Siberian 
conditions; furnishes the best available data on 
Siberian forests—area, composition, location, de- 
scription of species and their technical properties 
—and which also aims to assist in the interpreta- 
tion and reconciliation of the widely differing sta- 
tistics regarding Siberian forests as given out by 


various writers. 
BEE EGL22242848' 


Permanent Reconstruction in Japan 


WASHINGTON, D. C., Dec. 28.—In a report to the 
Department of Commerce, A. B. Calder, acting 
commercial attaché at Tokio, discusses at some 
length permanent reconstruction in Japan. 

Permanent reconstruction began soon after the 
1923 earthquake, Mr. Calder says. Buildings of a 
temporary character put up immediately after the 
earthquake are quite as permanent as those re- 
placed. Much of the burned area of Tokio has 
been so built up. 

The Government’s program of reconstruction, 
spread over several years, has to do with roads, 
streets, bridges, sewers, canals and with the erec- 
tion of its own departmental buildings, as well as 
adjustments with owners whose holdings are 
affected by changes in street widths, directions etc. 

These public works, with the exception of per- 
manent government buildings, have been going on 
for two years. Some of this work can not be 
called reconstruction, as there has been nothing 
like it here before, particularly the extensive pav- 
ing of streets, building of sewers, and the construc- 
tion of modern bridges to replace in many cases 
old bridges. 

The Government now has a tentative plan to 
construct permanent buildings for its departments. 
This plan includes expenditure of a total of 100,- 
000,000 yen during ten years. Nothing has been 
definitely decided, and when the Government ad- 
ministration does decide on such a program it must 
have the approval of the Diet before going into 
effect, and the Diet is not likely to give the mat- 
ter consideration before next March. 

The amount of private permanent construction 
or reconstruction will depend largely upon the 
question of financing. 

Merchants along the Ginza, the main shopping 
street of Tokio, have had under way for some time 
a plan for constructing permanent buildings in 
accordance with the regulations of the reconstruc- 
tion board, permitting only fireproof buildings. 
Owners who have put up temporary structures on 
such street will be obliged to secure financing be- 
fore they can erect the type of permanent build- 
ing required. It is problematical as to when this 














work will be undertaken. It must be borne in 
mind that some of the buildings along the Ginza, 
as erected since the earthquake, are actually bet- 
ter than those destroyed, being good for ten or 
fifteen years or longer. Whenever the construe- 
tion of these fireproof buildings begins there will 
probably be a demand for the type of lumber used 
for forms in reinforced concrete work. 

In the financing of private construction of per- 
manent homes and permanent places of business, 
the construction company previsionally organized 
in September will probably play a considerable 
part. It is expected that this company will be in 
condition to start operation in January, 1926. 

With this one exception and from the present 
viewpoint, it appears that there will be no un- 
usual developments in building construction in the 
Tokyo-Yokohama district for some time. Any de- 
velopments will quite probably be of a gradual 
character and huge or sudden demands for lumber 
may not be expected. However, improving busi- 
ness conditions may result in a gradual increase in 
building construction with an increased demand 
for American lumber, possibly within the next 
year, particularly if the reconstruction company, 
and the Government’s plans for its own permanent 
buildings, develop into anything like definite form. 


Belgian Lumber Market Active 


WASHINGTON, D. C., Dec. 28.—In a cablegram 
under date of Dec. 18, received by the Department 
of Commerce, Commercial Attaché Allport, Brus- 
sels, states that the Belgian lumber market in No- 
vember was active, with increased imports of 
American woods, particularly oak. The price of 
northern European lumber has advanced despite 
the slack construction season. Such price stiffen- 
ing at this season is due to the close of the ship- 
ping from many northern European ports. 

A cablegram from Commercial Attaché C. J. 
Mayer at Riga reports the Latvian timber market 
slightly improved at the middle of December. 


(SEBEL ELaa: 


Exports of Canadian Lumber 


WASHINGTON, D. C., Dee. 28.—Lynn W. Meekins, 
trade commissioner at Ottawa, reports to the De- 
partment of Commerce that exports of lumber, in- 
cluding square timber and logs, from Canada were 
2,000,000,000 feet during the fiscal year ended 
March 381, 1925. The principal species were spruce, 
with a total of 908,236,000 feet; pine, with 414,- 
405,000 feet; fir, with 412,545,000 feet, and hem- 
lock, with 93,141,000 feet. About 75 percent of 
the whole quantity finds its market in the United 
States. 

“The mills of four Provinces of Canada cut over 
85 percent of all species of these boards and 
planks,” says Mr. Meekins. “In million feet the 
export of the four principal species and other un- 
specified varieties from Ontario was 494, from 
Quebee 462, from British Columbia 446 and from 
New Brunswick 319. 

“British Columbia production is exported in log 
and square timber form more extensively than is 
the case in the eastern Provinces, so that its sec- 
ondary rank as an exporter of lumber does not 
measure its rank in total export. In comparison 
with its area, too, the small Province of New 
Brunswick exported a large quantity, due to lim- 
ited local market. The importance of the spruce 
industry to the Province is evident in the total 
value of its export, $7,750,000 out of a $9,000,000 
value for all its exported lumber. Nova Scotia 
also exported 80 percent spruce, or 108,000,000 
feet, out of a total export of all varieties of 137,- 
000,000 feet valued at $3,567,000. The leading 
spruce exporter is Quebec, and in Ontario pine 
takes the leading place in the output, over half 
the pine export of Canada coming out of Ontario.” 


TIMBER LAND SALES 


WHITESBURG, Ky., Dee. 28.—James Boggs and 
others of the Cumberland River section purchased 
several hundred acres of hardwood timber lands 


. lying along the headwaters of that stream and will 


open for development by March 1. The oak and 
poplar on this tract are said to be especially fine. 
In the same section, J. M. Wampler and Ira Wamp- 
ler, of Lipps, Va., have purchased 500 acres of oak, 
poplar and beech with some other scattered species. 
This timber lies along Frank’s Creek not far from 
the Virginia State line. Mills will be put in by 
Feb. 1, it is announced. At Eolia, Ky., J. C. Mag- 
gard, of Maggard Bros., closed a deal on a good 
sized boundary of hardwood timber, while J. M. 
Allendor and others of Hindman, Ky., closed a deal 
on timber lands on Ball’s Fork. 
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: atest epolr ts on Lumber Frices 
FT 
The following f.o.b. mill prices are taken from sales made during week ended Dec. 26 in sections named: 
Hat- Kan- Hat- Kan- Hat- Kan- - . 
Alex- ties- sas Alex- ties- sas Alex- ties- sas Alex- an —_ 
andria, burg, City, andria, burg, City, andria, burg, City, andria, bu Ot 
La. ' Miss: Mo. La. Miss. Mo Miss. Mo a a 
Flooring : Partition : Dimension, SIS1E Shiplap 
1x3” EG B&better. er eee 76.68 | 1x4 & i B&better. . ae 48.39 52.50 | No. 1— No. 1— 
' CEM a. ER a | OR ee a 40.75 2z 4, 10’ eecccee cocce ecsue Became eo fe | 
F 2 Sey 86.98 36.50 No 3 Poawewnes, awwen <aene 26.75 oe 27.00 24.50 27.77 Other Igts. 35.00 ..... 36.50 
FG Babetter. veeee 60.04 58.46 WORE Siva wxdton sakes oo ee 16’ ....... 29.00 27.10 30.24 | No. 2 (10 to 20’): 
Pecos ntye. nanan “Ee Coil be & 2." 34.73 28.92 34.07 ——_. 3.50 22.96 23.54 
OE eanens 50.01 ..... eiling * to 20’.. 34.25 20... ...0. my Teeeeees 23.50 22 . 
oe oa 19.73 25.00 | %4x4” B&better .... ..... 36.40 35.75 Sie Wity BIS ss a oxen ena 25.07 25.94 1x10” ...-..6. eee 22.97 24.50 
1x4” EG B&better... ..... cscs 76.20 ~~ ab oceeeeee teens bp 26.88 + Paascuisrs 24.75 23.80 24.16 | No. 3 (all lengths): 
ME mice. ute lerare? , | Ay | ee ee Bere spews 5 : D  weewene 26.47 26.10 25.92 ” 
et ee eee 32.00 | %x4” babettsr 1... 87.00 39.68 38.95 18 & 20°... 29.67 26.73 28.75 ei ae 78 ne 
FG Bé&better. 48.50 49.78 50.31 _ 1 wataea. wees = = 32.25 10’ to 20 See eee be eee [ 17.77 17.87 
oer tecelate. Aner 40.21 No. 2 iceeeeee ceeee 95 22.25 22810 cscs DRS SS 28.75 i 
SS een > Geos SE Ree are erent 300 2500 Dad? Tangheat Shitev 
ee ee 19.90 25.58 x4” B&better si.) lo... 44.97 ..... 1 ee 27.31 24.54 25.30 No. 1 Sy.E&S 84S, 20’ and under: 
cg NOES ewan Hones re No. 1 ......- veose B7.88 ..... 18 & 20’... 32.00 27.55 30.09 eee ree 26.48 35.11 
ft’ No. 2G. Me ccc. SR ass NO. 2 weeeeee seers 19.42 ..... 1G tact... CRG i ssca, caaws EE osaddinaearide. ee 36.91 38.52 
NO EUG. wean 4848 iN. ; BSI", 16 oo 0s. 30.00 ER ccseseccccsess coves 41.07 41.89 
Casing and Base x10”, 10” ..... worse reese 30.0 a E ¥ 
Bevel Siding B&better: 12’ eae 32.00 27.80 27.69 14” dd aneeeweddaw. ‘aces! sie 49.96 
‘ sia 2S See 63.20 69.85 Pe 33.00 26.22 30.38 ET assswessieess dsete “aengs 59.00 
\, 4x6 B&better .... ° eoees =e 8 and 10”.. = a 68.34 76.06 18 & 20’... 33.00 28.83 31.90 
wenwaewe eecun. “Oe 76.00 x12”. 10° 34 0 Shortleaf Timbers 
Drop Siding Jambs OS ae TT BGO B7150 33:78 Ne. 1 S48. 2 
1x4 or 6” B&better ..... 47.89 48.48 | Bé&better:  eaerepees 43.10 29.84 35.28 <7 a oe eae ; 
ger 40.58 44.05 1x4 and 6”....... —— wee 18 & 20’... 37.67 31.48 39.58 O peamachete neptebapoeiah ices 1 ia 
No; 2 ... wc. QE S320 10’ to 20’ 38.00 Gr nett eect eee eeee eens 23.28 
i) ae Spee 1399 -.... Fencing, S158 Name es, OP ee TUM ecece ceces WP ' sivitavidesaded ecews SOD “edeas 
Ce es > | AG |, ee ne 34.64 oe arr 23.00 23.50 23.25 
Finish Other Igts. |.... 122! 34.64 | eedenaryes 20:50 24.50 21.95 Plaster Lath 
B&hetter rough: eC aC Sea TOP cekveas PEE cai en | Ne-], 4. £....... F 6.17 5.17 
a tO 50.76 ..... Otter 1gt casos sis0 38.01 ere gee 28.67 | No. 2, 9%”, 4.2.2... see. 4.25 4.07 
Oe daa Cayce ais cence ae cea ae No. 2 (all lengths): 10’ to 20’.. 23.50 1.2...  ..0es 4 
BSA oer erin ... 2. 50.08 50.50 a eas 16.50 ..... 16.63 BOO) IP eccsace genge “sane: 19.00 Byrkit Lath 
Rei ote Le 53.07 68.00 a on °16 1 > ERE ON ee ee eee eee es 12.60 
eae scéceennns BO. nccce 21.64 A rs 
1x5 and 10”...... i S910 ..... . : \ errr 18.50 20.79 20.69 Ee vccdieckecs asada ‘seeed Ou 
PGxd: 106 12" fecns codes 58.27 _.... No. 3 (all lengths): 18 & 20’... 24.00 22.48 24.95 PA MES Graccd” aeanulnewed 14.65 
1 Te ecm ae aa _ wdedcaaws bdwie canny 7S ; 2 ee eee 
She i eas i oe Me teuseenae . a> wawes 5.51 Se ee see ccee “teas wend 22.00 Car Material 
; 1% and 2x4 to 12” ..... 55.95 ..... 1 ee 22.44 a 
: 6/4 & 8/4x8"..... eee Wener, 62.13 s Boards, S1S or S2S 5 RAS Sada) Cae 24.00 | (AIL 1x4 and 6”): 
j 6/4 & 8/4x12”.... 102 oT) ag'00 No. : 1 = yg Aah as ct eS “Er aie 22.32 23.97 Bapettew, SOE IM “sicic sisas 52.04 
1x 8”, 14 and 16’. 36.46 ..... 33.27 2x10". 10° on an 1 OY  asx« cane an 
B&better surfaced: Other Igts. ..... 33.37 33.27 vignette — Chocehivinn ab Sach akae | MO 3. @.0e8 M.... ..20c lecce Oe 
WEG 10) 18" acces cee 58.67 ..... 1x10”, 14 and 16’. 37.00 ..... 36.45  Ghrenaaeee 27:00 21.98 27.02 SEI es sucess aeens 41.00 
Seeley 34.50 54.66 58.20 Other igts. weeee cee 36.45 18 & 20’... 29.00 is 27:16 Oo dedcevcesd. auacdu ‘adnes 28.00 
WA teers, wee 58.02 60.12 1x12”, 14 and 16’. 51.00 ..... 53.93 10’ to 20°..  295.33 22S! : 12 and 14’. Seats. ates 37.75 
LEER eae 55.60 54.82 61.66 Other Igts. .... coccs Ue 2x12”. 10° i i Tere “eee 09 _. ME Neddvecewe -decka, acoed 52.77 
15 and 10°... .<<.. 56.50 65.23 72.82 No. 2 (all 10 to 20’): ed RS ae eee 20.13 25.50 No. 2, random..... seeee eeeee 21.46 
on > Ho _—- - ® mS ee eee ne ww. mee 
: yn veeee 12.02 76.88 1x6 to 12”........ ree BO canon 30.00 22.87 28.64 , 
PENA eeekene Susu FE fesuaa ” 929R 98 on y - Car Sills 
f 5/4x8" 68.49 SOL chavbenecuews eens 23.25 23.00 . TUR iss saene ameee 30.86 S48, SqE&S: 
\ DS/EXD se ceeeeeeee re ee Be ” 99 ¢ 94 An y « ova" or « . “ 
. 5/4x12” «2s sos... lcs iene a A alae fot, ee eee Bo antes ence ans weit fot ey Cy eee 37.76 
- 1% & 2x4 to 12”). 1111) 5896 2... BID" «nee eeeeees 26.00 23.41 28.9 ile setae sees 2.50 palo eshaeipseis 
i BY RCRA ce Noses wees 58.25 | No. 3 (all lengths): a rena — 12.37 rs MN eke eaza 
D © suxfaccd: Wa th 12 eas cads <ca6u: 19GO ..2.. ; aes: A ogc i Upto 10 06 te nas ces 
- sah ay oa mie BER cckvnnie sake «cnees 18.05 17.37 | No. — & | aaa log run: ones Up to 12”, 34 to 36’ ..... «2... 
i 0 Oe oe vin. See stats MERE See aro eras, Dein 5 18.36 17.50 Sa Se htawnws cease) Se anaes ar ee Ge bidacoe "Soaes 
} -4” M197 o« 
f = Sedcarkaniens? Beane. (eee oe 51.75 BO eae, Rat 18.85 18.18 16 vtec ee eee yo 8 | eee 
1X6” oo eee eee eee 1.93 54.75 No. 4, all widths and BS i cece FRED execs Stringers 
d WEG” Cle dece svensk) aeoes 44.16 57.75 lengths ........ sae “OO “Ee 2x 6", 12’ ....... ween 20.41 ..... 
1x5 and 10”...... veves 46.66 65.77 ; ; I ccs GRO cues 90% hrt., 7x16 & 8x16": 
USES" os sennseees we+ee 50.86 67.75 ; Roofers i > 9 ane ee ee et. errs rrr 
5 5/4x5” & 10”..... sie e ONE gnc Nae 2 ER ssdccese “Sacus ye po he ge Sl a No. 1 rgh., 26 to 28" .....  .-ee 64.00 
ct 6/4 & 8/4x8”..... rae oe 67.00 WE cacacace: cae 28.68 ..... Se, 18 Gs cee BEM Kaw SO 1 GE e sic ceases 68. 
\-4 
“a 
n - . . . . . 
n : Jacksonville, Fla., Dec. 28.—Following is a recapitulation of f.o.b. mill prices obtained in this territory for the two weeks ending Dec. 19: 
1s : Week ended— Dec. 19 Dec. 12 Week ended— Dec. 19 Dec. 12 Week ended— Dec. 19 Dec. 12 Week ended— Dec. 19 Dec..12 
is : Flooring Ceiling Boards Boards 
- Ix4 B&better .........$51.44 ..... 1x4 B&better ......... $53.00 $52.00 | B&better No. 3 common— 
: | Se e eeenee 46.90 ..... No. 1 com......... 49.00 48.00 a | ere $55.00 ..... ~ 1x6 D4S 17.50 
- St. ee <r BS Wa cosines: shee 24.00 ie SD vanccanance Se sacas 1x8 Shiplap ......... 70D occa 
a - 5 07.00 ..... | 1x8 Shiplap ......... eet acca 
n- 1x3 ae a ei acnannne res ein x3% No. 2 com...... 19.00 20.00 1x10 D4S ........... 59.00 ..... 1x6 & up D4S....... A See 
an Xo No "i yal tee eee eee 48°92 coe Z x3% No. 2 com...... HOG © sous EMER EOD sascencsens GHOD ” «aca it 
al No tam......... ae... ola in, 3. commen anti 
0 1x6 NOx 2 COM 6 6 ec 6a i re Longleaf Dimension, No. 2 and ix 6 D4S 50.00 Novelty, 1x6”— 
0 NO: -8 COND 65:54:05 0.015 PEO cece Better D4S a aaa 5254 pahetion Sareudanats: = nae 
wt ee es eS ae. eres No. COMB ie dervcivins ioe Ueewad 
l,- Lath, Std., 4-Foot Random length Straight cars ix12 D4S ........... 55.27 wee ee No. 2 ona Ya SNe ee 25,19 ae 
1g Jo eine ¢ 7-75 $2 97 Bee vtaaviwawe venaes ) 2 ee . ee 7 “7 
ne x | ont pesmi a 4°60 es “s Oe a dee ee acn ees 34.67 Parade No. 2 common— Square edge, %x6”— 
uf at ROMEO te dare anvuecawace S068... cax: ix 8 Shiplap ....... A ee HADMIAE 2. cicdews eee 
te Georgia Roofers Ne fe seas cb icerart he 7 SEIQOEMAS Sei cccaeeas 32.00 ..... NGL Th COMM a inertness ee 
EER NOs Bic ccnasessiies ed a ee REA Siateetuss nao i (| ip iy). |. ere TAO bccn Nae 3 GG sc ceesaes 15.00 15.00 
nd , ; ¢ 
ed The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending Dec. 24: 
i Flooring Finish—Dressed Dimension—Dressed $2S&CM—Shiplap 
y let : “ow I a No.1 No.2 No.3 
nd Edge grain- 1x3 1x4 B&better Cc No. 1 No. 2 " = a> - 
ne. ae ae ewe eeReneCeeoras me ces st $72.50 1x4” wee eeceee cree ee 967.50 $53.5 50 42. 14, 10, 18, 12, 14, 10, 18, ss a eee ee ewene ep "ee a 
. B&better .........-.$81.00 70.50 | 1x6 & 8”... eeeee eee 70.50 55.00 16 20 ¥- R 5 Meee 5! 23.50 18.00 
1p eR 69.50 1x5, ani 73.50 58.00 . P ia ea eee al IX10” oe cece e ween 23.75 18.25 
ak, eer rerrirrere rete Ce oe Jee : on = 76 $27.00 $29.00 2x 4 $24.50 $26.50 Lae z 
es , Ry 2 ee Fas Gea * tt 24:50 26.50 2x 6" 21.00 22.75 Ceiling and Partition 
v8 oo ies aati re 14, 3°25, 16, 12". 187 dens 26.50 28.00 2x 8” 23:25 25.00 4” 54” 4%” phe 
3&better ..,.-..-++- 95. oy-3 : 26.75 28.75 2x10” 24.25 25.75 Cig. C lg. Clg art. 
by NO. 1. eee eeeteeeeeees 46.50 42.50 ree ae Boards _ , | 28.00 30.50 2x12” 26.25 28.00 | B&better $40. 50 $42.50 $45.1 ‘So 0 $50.00 
or INO 2 dices or gues nna’ 23.75 23.50 as $34:50 317-78 Sis 28 We Saacaks 36.00 37.00 
06 > nn Ee 34.5 75 5.25 j i RS Sarre yy rey ee 
M. Moldings ok eerie 36.75 22.00 16.50 Casing and Sace . 
eal TE cp vceneced 37.00 23.50 18.00 B&better Lath , . 
: 15, and under...26 percent discount | 1X10” .......... 38.00 23.50 18.00 | 1x4, 6, 87.0... . eee eee eee eens $76.50 ; —_— No.1 No. 2 
13; and over....21 percent discount PRS © cdoes vena 50.00 26.75 19.00 PRUE co ead aceawetcewmumencadeda 80.00 te ee errr eer re re $5.50 $4.45 
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NORTH CAROLINA PINE 


Norfolk, Va., Dec. 28.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 


JANUARY 2, 1926 








Edge, rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
: eemebinaee: = eg ey 00@35. +4 $23. area 50 $19.50@20.50 | rath, No. 1. $ 7. 50@ 1. 15 Roofers, 6”.$27.00@28.00 D4S, 6”.$54.00@60.00 
Sh iva) ae em sexte-e . 8”. 28.00 29.00 P uw z % 
| Een cael: 36.00 see 2180 ane 25.00 26.00 Factory, 2”. 28:50 32:00 10”. 29.00 30.00 10"! 88:00 64.00 

Rough, 4/4 presen J . etree beens wena Sizes, 2”.... 21.50 28.00 12”. 30.50 32.00 12”. 64.00 66.00 
poe cceetreseenees: 56.00 58.00 39.00 41.00 27.00 28.00 23.00 24.00 Finished widths— No. 2 & better No. 3 No. 4 
Seeceenneeannie: 58.0 00 41.50 43.50 28.00 29.00 24.00 25.00 | Flooring, }#2x2% and 3” rift........ 80.00@85.00. 

LER ARIE: 64.00 67.00 45.00 48.00 29.50 31.00 24.50 25.50 i B Ott BAG"... oc conn es 50,00” B00 $39.00@44.00 $24.50@26.50 

Bark strips, Nos. 1 & 2.$31.50@33.00 Bark strip partition, Ceiling, 4”. Baiaiarnite cine oem ona 28.50 30.50 24.50 25.50 15.50 17.00 

OK accaaet 14.50 15.50 ey § See $43.00@45.00 BS oe ene a ree ae 30.00 33.00 26.00 28.00 17.50 19.00 
Cull red heart.......... 10.00 11.00 ' Partition, 38” -.........:ccsssseeees 51.00 61.00 40.00 45.00 25.50 27.50 





NORTHERN PINE 


Duluth, Minn., Dec. 28.—There was a good volume of shipments of mixed cars of northern pine last week. 


Prices are steady, being f.o.b. Duluth: 
COMMON BoarpDs, RouGH— 


FENCING, RoUGH— 


6’ 8’ 10° 12’ 14&16’ 18" 20° 7 6’ 8’ 10,12&14" 16’ 18&20° 
a ae $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 io sccumaeal $52.00 $55.00 $60.00 $62.00 $61.00 
| ere 61.00 63.00 69.00 71.00 66.00 71.00 71.00 ee Seen: 37.00 41.00 42.00 44.0 44.00 
niave $5.00 68.00 78.00 75.00 70-00 -—75:00 76.00 a MEG Rixconnarennanage 26.00 28.00 29.00 30.00 30.00 
es a Cen: 38.00 40.00 47.00 49.00 47.00 53.00 55.00 | 4% No. 1...........000. 50.00 53.00 55.00 61.00 63.00 
| fee 41.00 43.00 50.00 50.00 47.00 53.00 55.00 Bs essanceeaeere 32.00 38.00 39.00 45.00 47.00 
: eRe: 46.00 48.00 67.00 67.00 52.00 60.00 63.00 Mitt ccaceacuncsc 27.00 27.00 29.00 30.00 29.00 
CNS Se erry . s A . J .00 7 ‘ 
* EE: 29:00 31.00 33.00 33.00 33.00 33.00 33.00 | No 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
iD hasveseee 31.00 32.00 34.00 34.00 34.00 34.00 34.00 peg range “ a2, ada $1 
For all white pine, Nos. 1 and 2, pada § white pine, Nos. 1 and 2, a . 
Boards, 6 to 20’, 8, 10 and 12”, +330; No. 5, $21. $1 or 2S, add 75 cents; S1S1E, add $1. 
For Si or 2S, add 75 cents; SiSiE. °da $1; for resawed, add $1. Flooring, %- and % -inch ceiling, or beveled well tubing. add $2. 
Drop siding, grooved roofing and O. . shiplap, 8’ and up, add $1.50 


Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add §1. Well tubing, D&M and beveled, add $2. 


No. 1 PiEecn spore, S$1S81E— SIDING, 4 AND 6”, 4 To 20’— 


$26.00 $28 00 $30 00 $30. 00 $29.00 $31.00 $33°00 $33. 00 4” 6 

Ee re = F E : E J Z : = 4” ” 
ox 6”...... 26.0 27.00 29.00 29.00 28.00 30.00 32.00 32.00 peered venanewnenei - ee ere 20.00 $22.00 
a) 27.00 29.00 30.00 32.00 31.00 31.00 34.00 34.00 ¥ seen eee tence ee eeees 33.00 38.00 Norway, Cé&better... 34.00 36.00 
3x10" .....5 31.00 32.00 34.00 36.00 34.00 33.00 36.00 36.00 Ae RE 28.00 31.00 

2x12”...... 32.00 33. y r z 

BKIS" o 555: 37.00 38.00 40.00 42.00 40.00 40.00 43.00 43.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 


Siding run to O. G., $2 a thousand extra; 
grades. 


Beaded ceiling, %-inch, $1.50 more than same grade of siding. 


No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 
or S4S, add $3. 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


product of the strip as it 
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CROSS TIES WESTERN PINES 
St. Louis, Mo., Dec. 28.—The following cross [Special telegram to AMERICAN LUMBERMAN] Spokan a ri 
tie prices prevail f.o.b. St. Louis: Portland, Ore., Dec. 29.—The talieuies am amr. e, Wash., Dec. 26.—Follow ing are f.0.b. 
f.o.b. ; .0.b. : p 
White “Southern ne cee Ry f.o.b. Chicago shop, prices on | ponposa Ping, 16-Fr., Ince: a — 
a ap-Pine Boards, S2 No. No. No.3 No.4 No.5 
No. 5, 7x9”, 8’, 9-inch face.....$1.45 $1.25 - Bs es) © ie > , ) 
No. 4, 7x8”, 8’, 8-inch face..... 1.35 ) 2 t.o Aen $34.00 $19.00 | 8” ie oe ae oC 
No. 3, 6x8”, 8’, 8-inch face..... 1.20 1.00 a a * epepeoepepnaneonnnnnes 35.00 20.00 | 10” > Ze Ti ammeses 
No. 2, 6x7”, 8’, 7-inch face..... 1.10 85 i eee 29.00 20.00 | 12” 4500 30.00 3200 0 
No. 1, 6x6”, 8”, 6-inch face..... 1.00 ne Sys pepererepepreererneers a ne ee ge 
Red oak and heart cypress ties, 10 cents less | 1*18” and wider, 10 to 16’.......... 35.00 25.00 | poxposa Pine Suor, S28-—- vidi aa 
than white oak; sap cypress, 20 cents less than No.4 No.6 ‘factory. 
white oak. ” F ie soe — J 
wa a Serer $15.50 -$ 8.00 | - 4 i“ iio on ia. oO 
Ties Plank Select, $25 8/4 & 6/4... .$66.50 $51.50 $33.50 $22.50... 
White oak ..e.eeseeeeeeeeeeeees $43.00 $42.00 B28 eer cer. wage | A cece, TOO “aha TARSS ae 
BOR OOK ives 00000000 sw 00nes see . . = s 6” ana 8", 10 to 20°..$78 nd * yet IDAHO WHITE PINE, 16-FooT— 
ORE: 93.00 88.00 67.00 . No.1 No.2 No.3 No.4 No.5 
CALIFORNIA PINES AXIS” ONG WIGOL. .0:00.000050% 98.00 93.00 72.00 4" danas gigi $50.00 $47.00 $22.50 ..... . 
5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 ~  ipeisiaaee: [s act nue os 
and wider........ccccese 98.00 98.00 76.00 | .3. --------:- 9. 9 55 acres 
San Francisco, Calif., Dec. 21.—The following | °/* 9°74 naa ngs oneal | ne 52.00 43:00 26.50) 
are average prices for December to date, of Op; S, f.o.b. > ge ae . mis D a ta Saat 12:00 ~@5:00 2750 ccscs  coaas 
California pines, f.o.b. mills, as compiled by the “se MOE G8. svvvssxxcussxed $63, 00 $48, 00 $38.00 WHIT in we Stee Sine. sitll 
California White & Sugar Pine Manufacturers’ | 8/4 .......sscsseeseecceeeees 73.00 58.00 38.00 sisiciilideadins — ‘aiid ae — 12” 4”"&wa 
Association: pte prices are for shipments of No. 3 and ae. 1 & 2....$23.50 $25.50 $26.50 $27.50 ne 
better, shop. For straight cars of specified | No. 3........ 19.50 20.50 21.50 22:50 ..... 
California White Pine Mixed Pines grades, add $5. a cake dae 
Clear, ne /4.$ 16.7 er $ 58.7 
Nos. 1&2, 4/4. 15 Yo. 1, 1xa.w..$ 58.75 
Noe ies, 7 Nog dais.) 2088 WEST COAST SPRUCE RED CEDAR SHINGLES 
Pee 5 NO. 8, 1512.0. Ze0d Special t 
No. , Siic6/4. 59.75 No. 4) 4/4xa.w. 16.25 (Sp elegram to AMERICAN LUMBERMAN] Seattle, Wash., Dec. 26.—Eastern prices f.0.b. 
_...... a ence tatagene one Portland, Ore., Dec. 29.—The following are | mill are: 
Nlanlht tines ~mgge » ticxXa. . mn prices for mixed cars prevailing here today: Per square Per M 
venamens A UE iiss icissestiereicnsnd 4 bunches 4 or 5 bunches 
Cc, D. paisigunse 9.00 Oy. w..caesesee 15.00 1x4 to 1x10 ° 
D. fh. & 6/4 aie Siding— Bevel siding. x4 - First Grades, Standard Stock 
pomiiovus 15 ° Mere: BEATS, 6/2..0.560000008aee $2.85 
B&btr., %x4.. 37.00 x6 
m3 pth 6/4.. ps4 CG, bev. WKG.. SEED | BARR oocccrserecsoscoses — — D[Bccevesvsees 2.36 2.95 
oe . D, bev. 14x6.. 26.50 Factory stock, 1 . ERE CIOONS ois oe 66000 00 vd Her 3.25 
Shop, a.w.— “ 14”. a D/iaieincie vie eisie.e seers 3.1 o7@2. P 3.90 $8 
or ‘ 1%”. BB cecccsecscscccccce oe 1 3.80@3. 
i, + ae E74 Sugar Pine 9/20" POPEOCONE o6. cece s eee 3.54@3.58  4.80@4.85 
No. 2, 5/4&6/4 33.00 Clear, a.w.— 214” First Grades, Rite-Grade Inspected Stock 
No. i ae 43.25 Nos. 1&2, oo 3 Extra stars 6/2 $2 28 $2 85 
No. 3, 5/486/4 9395 Nos. 1&2, 5/4 Box lumber, green Extra stars, * epeRrSneee 2°44 “06 
Stained, 5/4& & 6/4 ..... 93.50 Extra clears ............ 2.80 3. 
_ ipetecdortens coms | ek Bes, ot. ES Perfects, 5/2.............. 3.17 3°98 
ait No. 3, 8/4..... 89.25 | CYPRESS SHINGLES & LATH | Beis cscs a = 
Inch shop ...... 42.50 | Cincinnati, Ohio, Dec. 29.—The following are Second Grades, Standard Stock 
C&btr. ........ 45.75 Shop a.w.— average wholesalers’ carlot prices today f.o.b : 
No. 3&btr., com., x : “he - | Common stars, 6/2........ $ .88 ". ° 
“a-....... 19.50 No. 1, 5/4&6/4 56.50 | Cincinnati: Common stars, 5/2........ 1.00 
Dimension, %& a.w.— aie. 1, cari uo Shingles Common clears ........-.. 1.56 1 98 
vale tae ae ee... DT ee $670 | $830) onomes an Eemetin Steeh, Sa Gee 
i ce as Mo, &, 5/406/4 PETE | a? ooo ook. tccccnssecnces 6.70 4.85 $3.90 EEX (Canadian) ........- sia $3.75 
; Ps iedcatie seen atieanmabel 45 430 | XXXX (U.S.) .......... 33 4.1 
Douglas Fit - Beare fe $33 BES | Hivetas crectcccicc eis 
Com., 4/4 a.w...$ 18, 25 Mixed pine Lath, 4-Foot, %x1¥/s-Inch CUICCEIONS | osisovisccissinvees 3.68 5.00 
G é , ’ » %xi/e-in XX 6/2 16” (Canadian).... ......... 1.60@1.7 
” Seatac 1.50 ag eee 2 20 eS re Se eee $7.90 | XX 5/2 16” (U. S.)........ 1.45 1.80 
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Cincinnati, Ohio, Dec. 29.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia, and Tennessee hardwoods today: 

QUARTERED WHITE OAK— — on a 36@105 $ 95105 = $ 

iieeee as . Sdactidewe s@ 3°o 75 $ 75 80 
4/4 5/486/4 8/4 No. 1 com..... rive No. 1 com..... is * a7” 50° at” 80 
yas . ree - eer sett eae 5 ee No. 2 com..... arias gw’ 38 40 3B 40 No. 2 com..... 37 30 30 33 33 38% 
No. 1 com.. ‘* * 330 785 785 *o0 OD 85 — $ 83@ as $680 92 $ i ont eae A ae. 
ess: * a a oe oo eppepepeneredes: aoe eo 65 70 70° 7 80°80 98 “00 
: Sound wormy.. 43 45 52 57 55 60 , Pee sivatdiesons ee 42 47 45 50 48 52 50 «55 
Hy QUARTERED RED OAK— WHITE ASH— 
i | Da) 04) | | Serer ocr etemmaeas $ 95@100 $107@112 $112@117 vissOr $155@160 
< No. 1 com..... $ {o@ (Epa a Ses aa No. 1 com. amd e@h.cccccccce aoe Oe 60 72 %7 78 82 100 = 53 @r60 
Fi No. 2 com..... 2) See?” aC ea ee NOES CHisics cic cnsaseews aveds. Ga ae 35 40 40 45 45 50 38655 
be 
PLAIN WHITE AND ReD OAKk— 
panacea $105@108 $115@125 $130@140 VALLEY HARDWOODS 
ee Sai a i o = i 4 Cincinnati, Dec. 29.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
NOs 2 COME « <0. 40 45 45 47 45 49 | Gum— 4/4 5/4&6/4 8/4 CoTrTronwoop— 4/4 5/4&6/4 
No. 3 com..... 21 23 22 25 23 26 Qtrd. red: 4 4 4 4 FAS, 6” & war.$ 526 55 $ 57@ i we 
Sound wormy.. 43 48 55 60 55 60 | | | ee ar le $110@115.$113@118 No. i com..... 38 38 40 pene nace 
; Basswoop— aura, pa us pal, 70 7 67580 No. 2 com..... 30 32 32 34 
, | nag hagsssnat ie th $ gz a ee = F AS vee ee es 80 85 70 QuaRTERED WHITH OaK— 
; No. 2 com..... 28 31 33 38 388 43 Pl a ra as Wid dw waate $123@128 $128@133 $133@138 
; ain re a 92 97 97 102 102 107 
CHESTNUT— A wawases 97@100 100@102 102@105 No. 1 com..... 70 qb 15 80 80 85 
OI a $105@110 $115@120 $125@130 No. 1com... 60 65 65 70 70 15 No. 2 com..... 40 45 45 50 50 55 
No. 1 com..... 6 70 70 75 75 80 Sap: " 
No. 3 com..... 20 21 21 22 21 292 eng hy CAG GE dea. cee wee wes QUARTERED Rep OaAK— 
Sd. wormy and PAM winecue “ 7 ide. aus “wel ees 
No.2 com... 38 40 40 42 42 44 eo & & Bee SS Ne 1 toms... ae a Re I 
“Te 2 No. 2 com... 23 24 25 27 26 28 No. 2 com..... HY 0 ue e266 «a8 ane 
better ...... 40 44 45 47 47 49 | MaPLe— ™ PLAIN WHITE AND Rep OaK— 

Bincn— “PD. log run.-$ 42 «$57 «§ 60 Selecta 222.02. 68" Os + Ooo a2 eee ae 
: eM sweswew es $115@120 $120@125 $125@130 | Sorr ELmM— 4/4 5/4 6/4 8/4 No. 1 com..... 52 57 57 62 62 «67 
00 No. 1 com. and WEAEe oc: dnncws $65 $67 $67 $70 No. 2 com..... 36 39 40 45 45 50 
00 a ee oe @BBét@a vw No. 1 com.... 47 50 50 55 No. 3 com..... 20 22 22 25 25 80 

No. 2 com..... 33 35 35 40 40 42 No. 2 com.... 25 27 27 28 Sound wormy.. 33 35 39 44 44 48 
tt NORTHERN HARDWOODS POPLAR 
Cincinnati, Ohio, Dec. 29.—The following are 
Present hardwood prices, f.o.b. lower Michigan mills, are as follows: average wholesalers’ carlot prices, Cincinnati 
= base, on “soft texture” poplar, from Virginia, 
No.1 No.2 No.3 No.1 No.2 No.3 TS 
FAS Selects “com. com, com. FAS’ Selects com. com. com. West Virginia, Kentucky and Tennessee, and on 

Basswoop— 0.1 No.2 No Sorr ELu— Mississippi Valley ene 
a sit: $ se e $ se bn $ ri * 328030 #20022 12/4. 110 115 95 100 85 90 50 55 ..... i age cok’. 5/4&6/4 8/4 
.b. ’ reece A nin dees 105 195 Y 

wf. 1 8 8 70 és 35 33 85 4 — ++ om 110 115 100 105 55 60 Saps & anness i se - $ _- aa s105@i12 

- 80 8 70 7 60 65 38 40 ...... 1 0. 1 com..... 5 55 85 7 
’ 10/4. 95 100 85 90 70 75 45 50 ...... 4/4 8@ 90 TO 75 SE@ CO 3308 16618 No. 2‘com. A.. 36 38 42 45 45 48 
7 5/4 90 95 75 80 60 65 35 37 18 20 

BrEcH— 6/4 95 100 80 85 65 70 35 37 18 20 No. 2 com. B.. 25° 27 27 29 28 30 
pct 5/8. No. 2 Common & Better 30@32 12@14 8/4 100 105 85 90 70 15 40 45 18 20 VALLEY— 
sels 4/4. 65@ 70 55@ 60 eo 45 26 28 17 19 10/4 110 115 95 100 85 90 45 50 23 25 if! rere $ 87@ 92 $ 92@ 98 $ 98@103 
bates 5/4. 70 75 60 65 50 80 32 19 21 12/4 120 125 105 110 95 100 45 50 26 28 Saps & selects. 60 65 70 75 75 80 
ars 6/4. 75 80 65 70 55 35 37 19 21 14/4 140 145 125 130 115 120 50 55 No. 1 com..... 45 48 §2 55 55 60 
es BircH— Hans Basin Pies te No. 2 com. B.. 25 27 26 28 27 + 80 

Hi: PAOLO FO 30 OO Ee eee OTe | Mb. vannes vs. 80@ 58 20@33 20@28 

‘ 55 B68 32 36 19 21 | 474+ ceeeeeee seeeeece 
om e/4. Tio 115 3085 GO tO 9 5/4. weveeees Geena 52. 55 32 35 22 25 oi OPLAR BEVEL SIDING 
saat /4. 1 5 me wacess a . ncinna io ec. 29..—The following are 
a oe 10/4. 120 136 100 106 85 90 80 66 chan ar Re * ee . ae ° soe yee average wholesalers’ carlot prices, Cincinnat! 
8.2% ” ae Ge exeeus . 2 2 o . . 
16/4. 140 145 120 125 110 115 ...... 2.2... 6/4. 80 85 70 75 65 60 38 40 20 33 | "Ate, quoted on poplar hevel siding: 

Sorr ELM— 8/4. 8 90 75 80 60 65 40 45 20 22 a Select No.1 No.2 
yard 4/4. 65@ 70 50@ 55 40@ 45 28@30 18@20 | Exp Daim Wars Marie— as $55.00 $4500 $32.00 $22.00 
“E VeeS eee ogee el oom ag even i eeee seo "40.00 "ann "19.09 

. 5 22 © 410 LEU caeeeeee D seer ee eeeeee pico ¥ ‘y 

os 8/4. 90 95 75 80 60 65 40 45 ...... Oe. OE OE ncccecse MY cencns, vanes 40 ceeeeceeeees 48.00 37.00 21.00 17.00 

ee 10/4. 100 1065 3S: @ TG SO GE BS cacesee Sf4., 32G TRO  kkctcces GG IGG cesccc “euaces Louisville, Ky., Dec. 29.—Movement of poplar 

$8.00 Following are prices of Wisconsin hardwoods f.o.b. mill points: siding is very slow, and will continue that way 

, until after inventory and until better weather in- 

war. No.1 No.2 No.3 : No.1 No.2 No.3 | creases building operations. Zero weather has re- 

ae “ FAS Selects com. com com. FAS Selects com, com ==com. tarded general demand and movement. Prices are 
wees sH— Rock ELM— firm as follows, f.o.b. Louisville : 

16.50 4/4 $100@105 $ 85@ 90 $ 62@ 65 eon $19@21 4/4 T70@ 75 No.1 No.2 

ee 5/4 110 115 95 100 67 70 21 23 5/4 80 82 Clear Select com. com 

6/4 115 120 100 105 80 85 rH 23 24 | 6/4 83 85 OR i ccanscsanids $55 5 «$44 $30 $22 

8/4 120 125 105 110 85 90 50 ba 23 . 24 8/4 be 90 De Peat 55 42 30 22 

Basswoop— Lr am tes ANGE ba Hiddninedxe 50 40 24 18 
ee YA BOT BOR GO BO BOE | cue Mane 

5 ) = 
rM 6/4 78 80 68 70 58 60 34 36 23 25 4/4 75@ 80 HARDWOOD DIMENSIONS 
nches 8/4 838 85 73 7 63 65 38 40 ...... 5/4 80 85 Chicago, Dec. 30.—Actual sales of clear short 

BircH— 6/4 85 90 hardwood dimension, maple and birch selling at 

4/4 110@112 90@ 95 50@ 53 33@35 18@20 | 6/4 ise se i the same price as oak, were made f.o.b. Chicago 

5/4 113 115 93 95 58 60 38 40 20 22 12/4 110 115 100 105 90 95 63 65 this week at the following prices: 
| 6/4 116 120 96 100 60 65 40 45 20 22 ta eee ee ree i Yor eae Gane ene Furniture stock— Plain oak Gum 
: 8/4 120 125 100 105 75 80 45 50 20 22 | Sorr MaPLe— Ee a cctekinunceasl $50.00 $48.00 
| 3.85 10/4 125 1380 105 110 90 95 55 60 ...... 4/4. 68@ 73 =e 62 40@ 44 25@28 20@22 | 9 ie alk casei 55.00 60.00 
@ SP. cucsdana . ov tadans Oe De nxaten.. arden 5/4 75 80 “65 70 50 55 32 35 21 23 ei ein at as 
\@ 4.85 ME  ddvdekeagudaneceecaxesees 65.00 65.00 

“ Sorr ELmM— 6/4 80 85 70 75 55 60 35 40 21 23 | 916x916x30" 220. ele cece ee eee 75.00 70.00 
” 4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 | 8/4 85 90 75 80 60 65 40 45 21 23 | gx3x307 Loo. e cece 80.00 
5/4 75 78 65 68 50 55 30 35 23 25 OaKk— Chair stock— 
D 6/4 80 85 70 7 5655 60 32 35 23 26 4/4 95@100 75@ 80 60@ 65 38@40 20@22 Te” amd WISE BWP cc ccsccsucs 55.00 55.00 
) 8/4 8 90 75 80 60 65 35 40 23 25 5/4 100 105 80 85 65 70 40 42 22 24 14%x4” and wider x 19”......... 60.00 60.00 
p 10/4 95 100 85 90 70 75 50 55 ...... 6/4 105 110 85 90 70 75 44 46 22 24 Sa" GE WIG SO 6 cikccccccccs 75.00 70.00 
bas. 12/4 100 105 90 95 75 80 55 60 ...... 8/4 110 115 90 95 7 80 47 50 23 25 BEPIAEOD § §kccvsucarsaceedccnsace 70.00 70.00 
WISCONSIN HEMLOCK 
j The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HeMLock Boarps, SiS— HeMLock, No. 1, S1S1E— 

et a 10-14’ 16’ 18-20’ 8-16’ 8’ 10-14’ 16’ -20’ 22-24’ 

; 1x 4” $27.00@28.00 $28.00@28.50 $29.50@30.00 ey ey 50 $28.50@29.00 2x 4” $30.50@31.00 $30.00@32.00 =. eng 00 $34. O36. 00 $35.00@36.00 
; lx 6” 29.50 30.00 29.50 31.00 32.00 32.50 5.50 31.00 31.50 2x 6” 27.50 28.00 28.50 29.00 1.00 33.00 35.00 35.00 36.00 
} 1 8 31.50 32.00 32.50 33.00 34.00 34.50 a $0 7 50 33.00 33.50 2x 8” 29.50 30.00 30.00 32.00 a1: 80 32. 60 33.50 35.50 35.00 36.00 
p 1x10” 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 
)@1.70 1212” $8.50 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 > ha 50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 
D For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 

For shiplap or flooring, add 50 cents to prices of No. 1 boards. witah, *s@20, 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Dec. 30.—The following prices 
paid for yard items, f.o.b. mills, were reported 
today: 
Vertical Grain Flooring 
Pre- 


High Low vailing 
prices prices prices 


RG? DIG: SCE «is ccvaseces $43.00 $40.00 $40. 00 
OS cskwsnikacsoseeawer 31.00 28.00 28.00 
Slash _—* Flooring 
1x4” No. 2 and better. $30 00" B20:00.. issues 
MS. D> actiotcobssbanaton 44 sete Geese 
1x6” No. 2 and better....... Sn00  cwses.. Sosus 
Pe BD aparece obataeeaes 30,00 BIO awsins 
Stepping 
No. 2 clear and better...... SO ieee — bed 
Finish No. 2 and Better 
Se NE BO sca ows adaeess oes $57.00 $56.00 ..... 
Gaping OnG DARL. .6.60é6ss000% 50.00 37.50 ..... 
Ceiling 
&x4” No. 2 cir. & btr....... $28.00 $26.00 ..... 
NAR oc ekcsa Gace Soe TOO. seh 
txt" Dio. 2 clr. @ VU wi. ccs cs 29.00 eee ~ ew 
Dy R caichisveusatoce were FOO. scene! saeen 
Drop Siding e 
ine” No; 2 clit) OG. ssseee $36.00 $34.00 $35.00 
MG. B CIGD sos 0cccesnue ES eee, ee 
No. 1 Common Boards and worry , 
[ee Oe 5...cn6s > pase cieeaaes $18.00 $15. $15.50 
Oe eS ery ri eves 
Dimension, No. 1 Common 
Sat. 32 ORO 16" 5.062000 5086s $16.50 sia so $16.00 
Plank and Small Timbers, No. 1 Common 
d= 4° 33 00 18° BOB. 66682 0x $20.00 $18.00 ..... 
Beit” 12 to 16° BAB scssccccs DIBO caves seve 


Timbers, 32’ and Under, No. 1 Common 


GUS GS oho ke scascvcebaswsies $21.00 $20.00 ..... 
Shop 
6/4x5 Door stock, vertical grain, kiln dried, 
"OR 
No. Deeeeeseetteereneeseesesseseresee: $33.25 
PE Re are rt 28.50 
6/4n6 & w Kiln dried, S2S— 
ge RR TIOERO ss a5 occ cessed seh vSeseess 40.00 
RR ne te ee 30.00 
No. Ie a ee re 20.00 
4/4x4-5-6-8 Hemlock, vertical grain, rough, 
SID. 45s isank se scas ss e8 sas ooe eee es .00 
8/4x6 Kiln dried, rough, « OL Davvatwecewn sine 32.00 


{Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Dec. 29.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


Tc yt fae EY Se eee etree reese ys $45.00 
ON AR. 6s 6s cen be hK 59000005 6545008 42.00 
ENG SY See eee errr rr rier rer 27.00 
1x3 and 144” No. 2 clear and better........ 45.00 
BO 2 icici ceva scwes'ssees 32.00 
Slash Grain Flooring 
1x4” No. 2 clear and better.......ccceceses 28.00 
TS rr rrr 23.00 
1x6” No. 2 clear and better........cecceees 36.00 
is; ee oa oo dawns 65505566 Ke seeker 28.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 60.00 
Finish 
No. 3 Clear One HOLS sake hisses cecwewess 50.00 
Ceiling 
%&%x4” No. 2 clear and better.......ascce.s 24.00 
I 0 Os 655505506 6096.55 4:554Cs oRET® 21.00 
Se TO. 2 BOR WOO ise kc cewnteseseceenee s 28.00 
PID... B MAOOE 500 sesbnesehaskes0ee on seews 22.00 
Drop Siding and Rustic 
2EG” INO, 2 OTA WOLCERs soascccosceec0-008 0050 34.00 
NG), BS REORE. 545540 se Sew eaeseewesaSinn 27.00 
Boards 
DIED Wises cskacenae es seunaecaceeaune $15. “ew. 4 
PB ashen ssneseeueSesebee essen nde es buearie 
5 T pendent Inch, S4S 
Pas A BCE ae sc can Sb Sbeen ewes Senses eas 16.50 
UN odo weneiciuiteenciater ceeds slot 12.00 
Timbers 
eOuneee see Rabaensees sSEsneke ses eeeene 18.00 
6x6” EE EN: «ick a cudevniessueessisscenas 19.00 
Miscellaneous items 
California, random ..... pas. Caio lieue le aa atee y 15.00 
PRE RUS CNTs 65 5.0050555esa sense oseuetanendes 3.25 





WEST COAST LOGS 


[Special telegram to AMBRICAN LUMBERMAN] 

Portiand, Ore., Dec. 29.—Present log quota- 
tions are: 

Cedar: $15 to $17. 

Yellow fir: $24, $18 and $12. 

Red fir: $16, $15 and $14. 

Spruce: $26, $18 and $12. 

Hemlock: $10 and $12. 


Everett, Wash., Dec. 26.—Log market quota- 


tions: 
Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 
Cedar: Rafts of shingle logs only, $18 base; 


~ cents added for each one percent of lumber 
logs. 
Hemlock: No. 2, $13@13.50; No. 3, $11@11.50. 
Spruce: No. 1, $26; No. 2, $19; No. 3, $13. 





CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 
ro, 2 Rough 
‘ac 


tory 
Tank FAS Selects Shop Box Peck 
4/4”. ..$118.50 $103.50 $ Ly z= — EAN $34.50 $34.50 
5/4”... 123.50 108.50 8.50 36.50 34.50 
6/4” 126.50 111.50 aL a +h 50 36.50 34.50 
8/4” 135.25 119.25 92.25 69.25 35.25 35.25 
10/4” 141.25 125.25 98.25 75.25 ..... Salatee 
12/4” 141.25 125.25 98.25 76. 
16/4”... 146.25 180.25 103.25 80.25 ..... 47.50 
Common, $1S or S2S to pr alag Inch, sid to 20-Foot 
No. 1 o. 3 oO. 
RRA” 4kéawaeaee $52.50 $41.50 $35.50 $28.50 
KS Saskacovs 52.50 43.50 34.50 28.50 
PG sceeriewesy 52.50 41.50 34.50 30.50 
a 54.50 45.50 35.50 30.50 
SRA” hisesseves 61.50 60.50 36.50 30.56 


Nos. 1 and 2 eet lengths, add $2. 

For rough, add $1; for S4S, deduct 25 cents. 

For 5/4 and 6/4, add $3 to price of 1-inch; for 
8/4, add 75 cents. 


ne wg — 3 to 20- “a 


ixé to 10’.. “$104.0 oO" $ $9. 00 $ i. 00 sei 00 $74 00 
BEEN ss xaas 111.00 107.00 102.00 92.00 81.00 

For 5/4 and 6/4 in D grade, add $3; for 8/4, add 
$5.75. Other antes. for 5/4, add $5; for 6/4, add 





Cincinnati, Ohio, Dec. 29.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


oe Selects, rough Shop 
ET OPN EPCOT CO ee $69.25 $44.25 
Uae. nai vivinlacceweiehaw ania a esrenae baie 66 79.25 56.25 
RRM orslalnsiocstare a niaie:o1a ier eieis's'so.0:3 x Were 82.25 59.25 
Ne BEC Te 90.00 66.00 
Common, Rough— No. 1 com. No. 2 com. 
1”, random widths and lengths.$53.25 $42.25 
Finish, S1S or S2S— 
aoe 
eS £0.10" ccd $103 0. $97 50 $92. 50 $82. 50 972 50 
For 5/4, add $5; 6/4, add $8; 8/4, add $15 


YELLOW CYPRESS— 


Factory, — _ Rand. widths 


~ 


No. 1 No. 2 
tk OE $75 4 $604 i s1@%2 $33 $25 
5&6/4 .... 80@90 52@58 38 27 

iC rere 90@95 soe 57@62 41 30 
Boards— , No. 1 com. No. 2 com. 
SOS oer a ies e clad cates ore $40.00 $33.00 
PO QE PE oie N.0's-wcasereraie cin ate 47.00 30.00 


St. Louis, Mo., Dec. 28.—The following are 





$8; 8/4, add $15.7 current quotations on cypress, f.o.b. St. Louis: 
Bevel im ns Standard Lengths GULF COAST RED CYPRESS— 
nm B Cc D New Grades 
xt, 6 or ©’ ..0004 $45.25 $45.75 $41.75 $28.75 Factory 
| Tank Selects Shop Box 
Bungalow Bevel Siding, 8 Inches Wide 4/4 ..ceccees.. $116.75 $ 68.75 $48.75 $32.75 
—From 4/4 Stock— —From 7: Stock— 1G CR oe ene 121.75 78.75 60.75 34.75 
A B C&btr. A Cé&btr. Sf, ee ene 123.75 81.75 63.75 34.75 
$53.75 $45.75 $43.75 BOY cess Gada gees a ee 131.75 94.00 71.50 33.50 
64.75 55.75 53.75 54” $71.25 $62.25 $60.25 Le See ree eens 136.7 102.75 Ce Zl 
Pe aman ee ae ae 4%” 62 60.25 sph abe am vate ey 4 102.75 77.25 anaes 
Sarr eneca pase hice 41.75 - 2. 
Lath, 4-Foot No.1 7 Peck random 4/4”.......+. — sd ann dela 
I 5s ca vcuaeuresdaiiesaehel 00 | GEt0 | Sommer Hough — eu Fgh No. 3 
Pee Since Kes heecadeews my £5) 31. 
RED CYPRESS, OLD GRADES— MT aieatictca ty egie wae iis 59.75 48.75 or iB 
Factory, Rough— No.1 No. 1 No.2 | Add $2 for specified lengths on common grades. 
FAS Selects shop com com Finish, S1S or S2S— 
4/4 -$100.00 $ 90.00 $ 55.00 $50.00 $40.00 _. 
6/4 105.00 95.00 70.00 50.00 40.00 A B eS D 
6/4 107.00 95.00 70.00 50.00 40.00 | 1x4—10” . $104 00 $ 99.00 $ 92.00 $ 82.00 $72.00 
8/4 .... 110.00 100.00 80.00 50.00 S000. } SHER” 6 cise ae 110.00 108.00 110.00 90.00 79.00 
10/4 .... 185.00 120.00 95.00 sees wale pS eee 127.00 122.00 112.00 104.00 ..... 
12/4 .... 135.00 120.00 95.00 BRAS ésvinn 137.00 132.00 122.00 115.00 <..°: 
16/4 - 145.00 130.00 100.00 pecee. | iene Bungalow Bevel Siding— - B C&btr 
Boards, .° am No. 1 com. No. 2 com. Peck EM nein tele ance @ ak winivin eae ealG $74.75 $65.75 $63 25 
OSE. Dy CS 20. oc.sasleseee $53.50 $43.00 ae 1igx10” Bi eaevartvaraigue gia e aw oletacelete Oe 79.75 70.25 68.25 
gS Ra ae 60.50 52.00 ess Bevel Siding— A R Cc D 
See eineee ee te eee MERE ‘ ax” oo... eee. e ee $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 7 YELLOW CYPRESS— 
Factory, Rough— No.1 No.1 No.2 | Factory— No.1 No.1 No. 2 
FAS Selects. shop com. com FAS Select shop com. com. 
kee $ 85.00 $64.00 $43.00 39.00 $32.00 BY Se) -Sessisins aes $ 75 $60 $38 $31 $26 
re 95.00 69.00 55.00 41.00 33.00 fi 80 63 50 35 8 29 
af ae 95.00 69.00 55.00 42.00 33.00 SPs cateceiacoielsiors 80 65 52 32 29 
_ , ae 100.00 76.00 60.00 44.00 34.00 ah 5 halons teste G 85 70 55 37 31 
Boards, Rough— No.1 No.2 Oe stk ese -— = 70 
Selects com com. Peck Boards— No. 1 com. No. 2 com. y Ye siadiows 
ee aa $75.00 $44.00 $37.00 $29.00 DRO eisielaceic ew eicieiy $42.50 $33.00 ..... 
SS rere 75. 44.00 37.00 BD RS. hai iow teas 42.50 Se00 8 8 = i keuc 
EAU cecbeces « 410e0 44.00 38.00 oe <a 43.50 SOOO , seree 
CC)  ——— 85.00 54.00 41.00 31.00 LS ll rete 53.00 SUC)  eeeor 
i ROI Sis aGses-.  Raeee | seen Bree | OCR, EIR” Lo cces cea 8 || wacwincs $23.00 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, /o-Inch, S1S1E 


Clear. ‘6A “Bp” 
3’-7" 8°=20’ 3°-7° 8°=20" $%=20’ 
Be. scapes tie 24.25 $34.25 $20.25 $30.25 $23.25 
DSi pauses 29.25 39.25 25.25 35.25 27.25 
5 csiassepenin 26.25 36.25 22.25 $32.25 26.25 
Bungalow Siding, S1S1E, 4 to 20-Foot 
%x8 %x8 %x10 %x8 %x10 34x12 
Clear. sss. $40.25 $47.25 $54.25 $66.75 $68.75 $70.75 
Pe jhe. art 42.25 51.25 64.75 66.75 68.75 
mene! Drop Siding 

Clear heart ‘‘A” < e 

POY eee ane ee cee $49.25 $43.50 $37.7 
Bg BED” © caces shinies’ 45.50 40.75 34. 7 


Prices of 7” based on shipping 5 percent 4-7’ 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 
iva, 

Random Shop, Rough or S2S, 8’ to 20” 
1” 14x14” 9” 244” 3” 
5” to 12”..$43.50 $57.50 $53.50 
14” & up.. 53.50 62.50 63.50 


4-6” 


$75.00 $73.00 $77.00 
Wide Clear Finish, ‘“‘All Heart,’’ Rough or S2S 
Random, 8-20’ 


1” 1% -1% ” 9” 3” 4” 5” 
14”, —_— 4 —— r $115.50 $126.00 $131.00 $134.50 
16” 11 118.50 131.00 136.00 139.50 
18”... 113. 30 129, 30 121.50 136.00 141.00 144.50 
20”... 116.50 125.50 124.50 141.00 146.00 149.50 
22”... 119.50 128.50 127.50 146.00 151.00 154.50 
24”... 122.50 131.50 130.50 151.00 156.00 159.50 
26”... 127.50 136.50 135.50 156.00 161.00 164.50 
28”... 132.50 141.50 140.50 161.00 166.00 169.50 
ay re 137.50 146.50 145.50 166.00 171.00 174.50 

war. 112.50 50 120.50 131.00 1386.00 139.50 


Add for SUS. ary add for specific lengths, $2. 





Clear and Tank, Rough or S2S, 8 to 20’ 


Width— 6” o 10” 12” 6-12” 
Thickness— 

BBs, Ws Soe piap ie Gi R UE BTR $107 $107 $108 $109 $107 
Be seat brain oui sstary ai seta eta 111 112 #113 4114 ~=« 112 


Finish, Rough, S2S or S4S 


Clear “All Heart” - Be ie 





-1-inch— 3-4%' 5-7’ 8-20’ ‘ie -44%4’ 5-7’ 8-20’ 
Bo, -aaisieaa yy 50 $60.50 $72.50 $42. fH $49.50 $62 50 
Be season 0.50 60.50 72.50 42. 49.50 62.50 
17 rere aoe oe ae 69.50 81.50 1:50 58.50 76.50 
a 52.50 62.50 72.50 44.50 51.50 62.50 
Re Acaxaeart 69.50 74.50 77.50 59.50 64.50 67.50 

BOe on oes 79.50 81.50 81.50 69.50 74.50 76.50 

ee -anansiee 81.50 83.50 83.50 71.50 76.50 78.50 
OG Cte oa. Seas aches COE “acens cease 72.50 

14% to 1%-inch— 

SB , anconen $55.50 $65.50 $82.50 $47.50 $54.50 $72 
re ree 55.50 65.50 82.50 47.50 58.50 72:5 
Beto cumlowi 64.50 74.50 88.50 61.50 71.50 $3.50 
re: 57.50 67.50 82.50 51.50 61.50 72.50 
Be ais Aea 78.50 81.50 87.50 73.50 76.50 82.50 

Re « oases ate 90.50 93.50 96.50 85.50 88.50 91.50 

Bea, |. siauayst srous 92.50 95.50 98.50 87.50 90.50 93.50 
CPO laren Ph eieie’e GURY) avses siees 84.50 
2-inch— 

Bee eden wnaiors $54.50 $64.50 $80.50 $46.50 $53.50 $65.50 
- ee eres 54.50 64.50 80.50 46.50 50 65.50 
aia 63.50 73.50 86.50 55.50 62.50 71.50 
ae 56.50 66.50 80.50 48.50 55.50 65.50 
Bio - wavetecvs 73.50 78.50 85.50 69.50 72.50 72.50 

BMS guy orerate 87.50 89.50 89.50 79.50 79.50 79.50 

12” ....... 89.50 91.50 91.50 81.50 81.50 81.50 
iO Se ous Sasee Beas SONG stiles apace 78.50 
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HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Dec. 28.—The following is a summary of Chicago/Cleveland average hardwood 
prices obtained during the week ended Dec. 22, as reported to the Hardwood Manufacturers’ 































































































Institute: 
RED GUM LACK -CONTD R kK -CONTD SORT MAPLE-CONTD BASSWOOD 
Quartered 
Figured Wood Plain Plain 
Chgo Clev Chgo Clev Chgo Clev oo iain Sopp. cae 
s No. 1 Com & Sels Firsts & Seconds Firsts & Seconds & 
a é2 a 4—4 33,50 nee <= 63.75 eee || 8-4 77.50 oe a4 ree 85625 
' e ece : 528 22.50 No. 1 Com & Sels 54 eee 82.00 
5-4 156.00 ae - re ‘ Pe 
Sh TERED ces TUPELO 44 94.25.113.25 || 4-4 43625 wee |] Ont ws. 86-00 
84 161.00 nhs Quartered 5-4 115.00 126.50 || 8-4 57.50 ‘ ges Common a 
Firsts & Seconds 6-4 ees 127.75 |iNo-. 2 Comaon o 34 
Quartered 12-4 73.00 |] 8 a4 eee 132.75 |] 4-4 32.25 tee 
Firsts & Seconds No. 1 Com & Sels No. 1 Com & Sels 54 45.25 SYCAMORE 
= is". e*+ 1112-4 58.00 ooclhkee ge.95 6-4 «e- 68.25 Querteted 
oe a"... Plain 3-4 50.25 ... |] B-4 21.00 «sss Piste & Seconds 
— wo *** 1113.17" Box Boards 4-4 65.75 70.00 TAED MASLE 58 (53.75 ee 
5A 62.50 ... || 4-4 69.25 — oe. |] S~4 so Fore Pirete & Seconds Bio. 1 Com & Sels 
6 a4 87.25 os Firsts & Seconds 64 coe 79625 I gyn 5.00 5-8 43.75 eee 
BA 83.50 ... |] SB 42-00 + |/NOu 2 Common 64 1 10825 Plain 
Plain — ete ae oo. how "22 120s00 a. oo 
a E4 53-00 eae |] 4 3K+50 +++ thay =. 120.00 |hio. 1 Con’ Sels 
3-8 68-75 +++ Iwo. 1 Com & Sels 44 40075 + +> hE ws eee 130-08 |f 5-8 38.75 
SB 75675 tee H gus = 37675 we |] SOuNG Wormy No. 1 Com & els ; — 
44 119.50 ote 524 ‘ee 44.00 ||_4=4 coe S475 gig ww. 65600 WILLOW 
5=4 122.00 ee 64 46.00 fey pa re i. 674.25 |Pirsts & Seconds 
6-4 119-25 = ++ Lio. 2 Common quartered Bt oo. The Be: Gm 
84 121.75 — 44 29.75 ++ ||/Firsts & Seconds ALO 4 eee 89.25 84 78.50 ig 
No. 1 Com & sels. No. 3 Common 4-4 94.25 coe Sut tee 89.25 |fNo- 1 Com & Sels 
5-8 47.75 ae 4-4 23.75 stake hea *** g9255 || 4-4 48-00 ore 
44 71.00 coe | Sey , P2ain 64+ 58.50 eee 
5-4 76.25 ec WHITE OAK 12-17" Box Boards HICKORY macmonts 
64 78.50 ce Quartered ap +++ 116-25 |Firsts & Seconds Pirste & Seconds 
No. 2 Common Firsts & Seconds 9-12" Box Roards 8=4 131.50 o+* thoes 102 
44 42.75 eee 3-8 60.00 coe || 4-4 69225 eee [2—4 218.00 nee C 37 ibe 
54 38.00 1-2 90.00 Firsts & Seconds Ho. 1 Com & Sels pio. 1 Com Seis 
—— ll $8 99.25 se |] 88 oon, GUIS Get SHEO oes EE etme ft 
ears 34 107.25 «|| 4-4 vee 114.75 |] 8-4 75.00 we IP ne sts 
Garner 4-4 140.00 5x4 +++ 128.50 
Firsts & Seconds 54 155.75 seeks) | Par coe 126675 SOFT ELM E 
444 72.00 tee 64 156.50 sina 84 eee 134.25 |Firsts & Seconds No. 1 Com & Sels 
54 82.75 tee 8-4 171.25 -. Gat **) 157.50 || 5-4 63-50 eos 4-4 coe 73.75 
6-4 76.75 *** Iwo: 1 Com & Sels  ||Seps 64 68.00 ee. |No. 2 Common 
8-4 84,50 oo Po ee 4u4 oe 4.75 18-4 68-25 oe. | as cee 
104 88.00 ~ 7. aan oo* Tie, 3 Con & Seke nO 75.25 kita 
No. 1 Com & Sels <3 (7138 ee 2A cee 64.75 |h2—4 78.25 ma CYPRESS 
4-4 54.50 eee 324 78.25 * |] 4-4 55.00 66.00 |No- 1 Com & Sels Firsts & Seconds 
54 64.50 eee hah 85.25 96.50 54 one «7307S 54 50.50 eee 4-4 87.75 eee 
8-4 72.75 tee “N : 84 3.00 80.75 || 6-4 50.00 coe 116-4 92.90 99.75 
54 90.00 has 3. . Bs 107.25 106.75 
Plein 6-4 95.25 110.50 |jNo- 1 Common Bet 53.25 ee . ‘ 
13-17" Box Boards No. 2 Comnon 3-4 see 60.00 |]20-4 60.25 eee [pO see 122.25 
4—4 75.00 tee 344 59.50 cee ff] 44 see 60.75 |[12—4 63.25 cee [P24 ees 127-25 
9-12" Box Boards 4-4 65.75 cee 1] 54 «+» 64.25 |INo. 2 Common Belects , 
44 70.25 eee 8-4 62.00 70.50 || 5-4 24.75 coe 44 = 72.28 
6% 65.25 “xe : 
13" & War. F.A.S. Plat No. 2 A Comnon 1le4 27.25 eee 5-4 77.25 a4 
44 72.25 ‘°° WiFirsts & eecnte one coe 42-75 ~ gy + _ 
ae ee ee oD ae se 39-50 |] 6-12" FAS. h2-4 92.50 Sis. 
Firsts & Seconds 4-4 110.75 111.25 ||"o- 2 Common 44. 65.66 wai “7 7 
1-2 51.50 -*+ ll e-, 125.00 121.50 || 3-4 +++ 39.00 Ihto. 1 Com & Sels Noe 1 Shop 
5-8 52.25 ++ ll 3 198,75 128.50 || 2~* eee 49.25 | gg 42,05 ws ao bee 
3-44 58.50 tee 84 146.75 133.00 6-4 eee 48-450 lito. 2 Common 626 60.00 aan 
44 64.50 69.75 12-4 162.75 |["0° 2 B Common 5-4 28.50 ave _ aes 
54 §=- 73.25 + Te 5 Oe kOe 4-4 30.50 coo Gat 28.86 *** |No. 1 Common 
64 70.00 «+. |/NOr 2 Com & Sele Iino. 3 Common — = 2. 
8-4 85.75 ae ‘ see ll 66 eos 34.00 CHEST! +2 aa 
No. 1 Com & Seis. te re + he No. 4 Common Firsts & Seconds No. 2 Common 
5-8 36.50 a, 6s ee es 23.00 s% 106. ro 54 32.60 
44 47.75 xe : ' - eee 
S—4 53.50 , 2~% «(99100 Bere ||Firsts & Seconds CAPR 
24 52.00 oe Buf wf gs.s0 || 4-4 a Pee ow om “a. os 
84 65.75 ie, 2 Cites 5-4 91.50 129.75 a — oo 
No. 2 Common 4-4 52.00 51.50 |] 6-4 103-75 124.25 jp 54, +5 
5-8 20.25 . 54 59.00 ||. 8-4 121-50 123.75 Plo. ommon 
rr oa .* No. 2 Common : 10-4 132.50 Puc So ieee 29.00 
6 . ee 3-8 12.00 eee 124 135.00 eee y . 
8-4 39.00 oe 1-2 12.00 cif No. 1 Com & onal 84 1 55.75 
LACK GUM 4A 34.75 28.25 || F276 +78 ee Pst omy: py 
Quartere 84 see 27.00 ae il 
8-4 79.25 5 cece 44.75 
Firsts & Seconds Sound Wor hO=4 100.00 Oe? eae . 66.50 
1 4—4 55.50 oe 4-4 44.25 59.00 |e, Com ade | | a Ah. 25 
No. 1 Com & Sels > ari canon 
as a PED OAK 4-4 26.50 aica 
Gua 48.00 hie Quartered SOFT YAPLI 
ss a. Firsts & Seconds Firsts & Seconds 
5-6 81.75 see |] 424 ©=©61.25 87.50 
4-4 112.50 6-4 «oe 9850 
St. Louis, Mo., Dec. 28.—Current quotations on southern hardwoods f.o.b. St. Louis: 
GuM— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
Qtd. red: QUARTERED RED OAK— 
.. ne @ ele $115@120 $115@120 $115@120 ~- FAS ......... $105@110 $120@125 $130@135 
No. 1 com... 72 75 78 80 82 85 No. 1 com..... 65 68 70 72 75 77 
No. 2 com.. 38 40 40 42 45 48 No. 2 com..... 44 46 50 53 57 60 
Qtd. red, S.N.D.: P . —— PLAIN WHITE OAK— 
nasi ee Oo  Gaenengipage 92@ 94 108@110 118@120 
sel, ...... 5254 55 57 70 72 —  & &@ & & & = 
No. 2 com so 63t 88 SHO No.2com..... 40 42 43 45 45 48 
Plain red . No. 3 com..... 20 ... 24 26 24 26 
LJ rarer 110@115 110@115 a Sound wormy.. 36 38 48 49 55 £57 
No.2eom... 38 40 40 42 45 48 PLAIN Rep Osx— 
| / |. Saeerer ce 88@ 90 98@100 108@110 
Plain sap: No. 1 com. and 
BAS .....-. 58@ 60 60@ 62 12@ Sk vannnene 58 60 65 67 67 + 70 
No.1 com... 43 45 46 49 60 62 No. 2 com..... 38 40 42 43 43 45 
NO. ZS COMsc. vs 24 26 28 26 28 aes 
Corron woop— = 
FAS. a 58@ 60 60@ 62 ... BAS ...ccecee 88@ 90 100@105 105@110 
No. 1 com..... 39 40 42 44 ... Saps and sel.. 65 68 72 a 78 Ley 
No. 2 com. 34 35 36 CC No. 1 com..... 49 51 49 0 51 5 
No. 2 com. A.. 33 34 36 38 37 38 
QuaRTERED WHITE OAK— No.2 com. B.. 27 28 30 31 31 32 
FAS ......... 125@130 135@140 150@155 ' a 
No. 1 com. and Sorr MaPue— 
~ ee 78 80 82 84 90 95 TOG TOM 2 ccs 40@... 55@ 60 65@ 70 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ As- 
sociation, averaged as follows f.o.b. cars flooring 
mill basis during the week ended Dec. 19: 


MAPLE— Clear No. 1 Factory 
38x11 a" mecha aes $75.10 $56.10 ere 
y ue Cer ere fore 82.2 61.44 $36.40 
yn higtea 90:72 70.24 39.18 
ie addardan weld 79.61 69.88 7.92 
fae” 73.00 otad 
1gyxt ee 4 acawadeaa 88.00 80.00 36.50 
> gl er ee 60.15 49.00 eee 
We deévaatdiades 60.95 43.15 jaca 
BEECH— 
33x24” aigphnw dees ae |. « «eens 35.00 
Tee” kewec dewacee ¢ Gaee . «eee ead 
BircH— 
Sen aede daeaw dius ee se Séed 
WE? éwndoudeeiawes Gaaee > seven 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
Dec. 19, as reported by the Oak Flooring Manu- 


facturers’ Association : 

33x11” 38x24” %x1\%” %x2” 
Cee Ge WE tad ae aude $133.03 $94.75 .....- 
Ci GM MOMedcanse Siaas oS eee ee 
ees Ge WEN so civic canes 84.89 62.80 $61.11 
Cit pk Wee..... $85.13 92.50 62.83 67.35 
6 a aa 73.05 84.38 57.95 59.93 
Sel. pln. wht..... 65.81 79.51 51.61 50.72 
Sel. pln. red...... 0.77 75.49 51.38 50.92 
No. 1 common.... 50.35 63.55 25.36 27.18 
No. 2 common.... 16.83 ee >. Ganda waeed 

Yx1Yy” Y%x2” x14” ¥x2” 
Sel. qtd. w&r..... $76.23 $75.50 ..... naaka 
Cir. pin. wht..... 85.18 i Fs $79.90 
Cy Wek TOR... <<: 82.50 ci re 85.88 
Sel. pln. wht..... 66.24 “ee” “Sawer 66.11 
Sel. pln. red...... 67.50 Gee wsads 67.42 
No. 1 common.... 41.94 SGe  séwas oe 





OAK FLOORING STRIPS 


Chicago, Dec. 30.—The following are carload 
prices, f.o.b. Chicago, on #x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet. 








——White—— Red——— 

Qtrd. Plain Qtrd. Plain 

CR iki cdinunes +aa8. os $82.00 $116.00 $79.00 
aes GOES cccieds SE axes ikaaas <cone 
GUNES: ca cenadiuns "S. 00 71.00 89.00 71.00 
No. 1 

CORTE a do hc cckdicisetesa Pree er Ccerrerce rT 
Cincinnati, Ohio, Dec. 29.—The following are 


today’s prices of American black walnut f.o.b. 
Cincinnati: 


FAS, 4/4, $215; 5/4, $225; 6/4, $230; 8/4, $240. 
Pa nae 4/4, bay S/A. $155; 6/4, $160; 8/4, $170. 
1, 50@100; 5/4, $107.50@110; 6/4, 
3112.50@ 146; HT $125@13 
No. 2, 4/4, $45; 6/4 and “a, $47.50; 8/4, $50. 


HARDWOOD LOGS 


Memphis, Tenn., Dec. 28.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-ich and up in diameter, and 
12- to 16-foot in length: 





F.o.b. cars 

Delivered Memphis 

Memphis territory 

Variety— Per M PerM 

mee & white oak. = 00 to oe. 00 $26.00 to $29. 06 
NS 64d cudadaeees 3.00 to 45.00 33.00 to 35.00 
Poplar wow" 3a 00 to 33. 00 23.00to 25.00 
WD. décowadabadaas 22.00 to 24.00 14.00to 16.00 
Ash (12” and up). 35.00 to 50.00 28.00to 33.00 
Hickory (12” & up) 27.00to 37.00 19.00 to 29.00 
Maple (16” & up). 33.00 to 38.00 25.00to 30.00 


Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
both. 


The differences between delivered and f.o.b. 
price ranges are based on the distance the logs 
are hauled, and the weight of the timber. Oak, 
ash and hickory are drawn from wider dis- 
tances; while gum, poplar and elm can be profit- 
ably drawn into Memphis only from nearby 
points. 








88 AMERICAN LUMBERMAN 


JANUARY 2, 1926 





For Editorial Review of Current Market Con- 
ditions See Page 37 


NORTHERN PINE 


MINNEAPOLIS, MINN., Dec. 28.—There was 
a normal amount of business for northern pine 
manufacturers last week. Their orders today 
were reported to be slightly in excess of the 
similar week a year ago. Railroads, box and 
crate manufacturers and retailers are all in the 
market. Some of the retailers are buying to 
fill stocks for late winter and early spring. 
Orders now being placed are for early shipment. 
Prices are firm. 

BUFFALO, N. Y., Dec. 29.—The northern pine 
market is marking time waiting for the com- 
pletion of inventories. Reports from the mills 
say that the cut will be small this winter, as no 
attempt will be made to crowd the market until 
the price situation improves. The millmen say 
that they have disposed of most of their lumber 
in advance, but that the prices realized have 
not been as satisfactory as desired. 


BOSTON, MASS., Dec. 28.—The local market 
for northern pine is inactive. Prices have shown 
no recent change. Industrial demand is expected 
to resume normal volume after inventories. Re- 
cent business has been mostly in small lots for 
quick delivery. 

NEW YORK, Dec. 28.—The market is holding 
just where it has been for a month or more. Up 
to this time there has not been a great deal of 
flurry in arrivals and mills apparently are able 
to dispose of their lumber to better advantage 
elsewhere than in New York. Trade up-State 
is better than in the eastern sections. 


LOS ANGELES, CALIF., Dec. 26.—Wholesal- 
ers and mill representatives report a sluggish- 
ness in northern pines, this being occasioned by 
the approach of the inventory period. Large or- 
ders have been placed with the mills and ship- 
ments are arriving for the anticipated construc- 
tion period which is to be ushered in with the 
new year. 


Garland 


“Flexible” EIGHT WHEEL 











Wagons and Trailers 


for Team and Tractor Hauling 
Equipped with Solid Steel Axles 


Guaranteed for One Year. 





ie es 


The Only Eight Wheel Trailer 


Recommended by Tractor Manufacturers. 


Also Four Wheel Log Wagons, Self Loading 
Skidders, Lumber Buggies, Haul-off Gears, Etc. 


Write for Catalog ““G”’. 


Garland Wagon Co. 


New Orleans, La., U. S. A. 




















EASTERN SPRUCE 


BOSTON, MASS., Dec. 28.—Demand is quiet 
and the base quotation is firmly held at $45. 
Provincial random is dull. Scantling running 8- 
to 16-foot, planed one side and sized is being 
sold at $32, while lots running 15- to 16-foot bring 
$35. Boards are very quiet. Some sellers think 
the strengthening of southern roofers should 
stimulate interest in eastern spruce boards after 
the first of the year. Quotations are unchanged. 


NEW YORK, Dec. 28.—Prices are well held, 
but the market for Canadian and New England 
lumber is quiet, mills offering but little stock. 
Producers advise that prices will be advanced 
after the first of the year. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Dec. 28.—Demand for 
northern white cedar posts and poles has im- 
proved. Manufacturers and distributers in the 
Minneapolis-St. Paul region say the retailers are 
making some preparations to meet retail trade 
in the early spring. While there is a reduction in 
the woods operations, distributers say stocks will 
be ample in the spring. 


HARDWOODS 


CHICAGO, Dec. 29.—Demand for northern 
hardwoods has tapered off somewhat during the 
holidays but the volume of inquiries received 
by local distributers would seem to indicate an 
active market during the first of the year. The 
automotive group continues to buy in liberal 
quantities and there is a fair movement to prac- 
tically all other large consuming industries. 
Southern hardwoods have been in slightly bet- 
ter call during the last two weeks. The buying 
has been well distributed among the industries 
and would seem to indicate that they are laying 
in stocks now rather than waiting until later 
in January. Prices on all hardwoods are steady. 


INDIANAPOLIS, IND., Dec. 28.—From present 
indications, hardwoods will enter the new year 
in much better shape than they did last year. 
An increase in demand and in production of 
wood working industries is noticeable even dur- 
ing the holiday week. Orders last week, while 
hardly up to the level of the week previous, were 
so far ahead of expectations that the trade is 
much encouraged. The automobile demand is 
very strong. Factories are working with en- 
larged production schedules. A big volume of in- 
quiry is coming from the farm implement fac- 
tories and these promise to call for much more 
volume than last spring. A good demand for 
lower grades is coming from the crate and box 
factories. The flooring factories are making in- 
quiries and should be in the market to a great 
extent after the first of the year. 





NEW ORLEANS, LA., Dec. 28.—The southern 
hardwood market, like the others, is reported to 
be ‘“‘Christmassing.’’ Business accordingly is 
rated normally quiet. Some inquiries are in cir- 
culation, apparently to test out prices, which are 
well maintained. 

KANSAS CITY, MO., Dec. 29.—Demand for 
hardwoods has been holding up well, with fur- 
ther gains in some items. Furniture factories 
have been heavy buyers, and manufacturers of 
household appliances and farm implements are 
good buyers. Railroad demand is improving. 
Retailers are wanting mostly flooring, with some 
gum and oak finish for immediate requirements. 


ST. LOUIS, MO., Dec. 28.—Activity in south- 
ern hardwoods showed a decline owing to in- 
ventory, but local dealers are in receipt of many 
inquiries.. These are fairly well distributed over 
the entire list. Activity is mainly from automo- 
bile concerns, sash and door concerns, planing 
mills and furniture factories. Many orders 
specify shipment after Jan. 1. Prices remain 
firm and are expected to continue so even with 
the anticipated rush of business following the 
first of the year. 


CINCINNATI, OHIO, Dec. 28.—There has been 
little change in quotations in the hardwood lum- 
ber market. On the whole the market has main- 
tained a firm tone with, however, some signs of 
weakening in the southern woods that enjoyed 
important advances late in the fall and early 
winter. 

COLUMBUS, OHIO, Dec. 28.—Despite the holi- 
day season, there has been a fairly good demand 
for hardwoods. While buying is reduced, still 
the tone is excellent and both manufacturers 
and jobbers of hardwoods expect a good trade 
when factories and dealers get squared around. 


Dry stocks are not plentiful and will become 
scarcer as the season advances. Industrials are 
the best buyers, especially concerns making 
automobiles, furniture, boxes and musical instru- 


ments. Retailers are buying only to fill in 
broken stocks. Flooring is the strongest item 
on the list. Prices are strong and little conces- 
sions are reported. Oak prices at the Ohio 
River: 

FAS No.1 No.2 No.3 
BUORTCTOE iccseccsccesca $155 $90 $50 
5 0 aR BPS Pe 109 72 45 $20 


BALTIMORE, MD., Dec. 28.—There is a grow- 
ing demand for hardwoods and prices are firm. 
Recent advances made in red gum, sap gum, 
poplar, sound wormy chestnut and some grades 
of oak are held. Information received here from 
the mills indicates that available stocks have not 
attained troublesome proportions, while there is 
an increase in actual demand. Further improve- 
ment is noted in the foreign business, with as- 
sortments of lumber abroad still large, but with 
the buying capacity showing a gain. 


MINNEAPOLIS, MINN., Dec. 28.—Hardwood 
manufacturers report an improved situation. 
Industrials not only are buying, following inven- 
tories, but there is some anxiety over prices. A 
better year is ahead, in the opinion of the manu- 
facturers, who show no disposition to overcrowd 
the market and are curtailing logging opera- 
tions. Prices are firmer. 


BUFFALO, N. Y., Dec. 29.—The hardwood 
market is maintaining a firm tone, though there 
is not much business being placed at present. 
More interest is being shown in future needs, 
especially on the part of the larger buyers, who 
have reduced their inventories to a point where 
they have but little lumber on hand. More 
strength is being felt in some of the leading 
woods, especially oak and poplar and it is be- 
lieved that a firmer market all around will be 
seen soon. 


NEW YORK, Dec. 28.—Industrial demand for 
all hardwoods is good, and inquiries, with in- 
ventories at hand, are most encouraging. The 
automobile industry is more active than any 
other in lining up orders for 1926 delivery. Floor- 
ing prices are firm and demand good. A number 
of hardwood items are scarce. 


BOSTON, MASS., Dec. 28.—There is a distinct 
upward tendency in the hardwood market, 
which is stimulating the interest of buyers and 
resulting in a better volume of business than is 
ordinarily offered around the end of the year. 
Maple sellers say that stocks at the mills are 
being rapidly depleted and it will be several 
months before this winter’s cut will be dry and 
ready for shipment. Oak is very firm and buy- 
ers are not always able to secure prompt de- 
livery of the full assortment of grades and sizes 
they specify. ‘There have been startling ad- 


vances on red gum, which is now selling far ~ 


above the figures obtainable a year-ago. Floor- 
ing is quiet at firm prices. 


LOS ANGELES, CALIF., Dec. 26.—A lively 
trade in hardwoods is expected when the dealers 
have finished with their inventories. Buying is 
light, but it is reported heavier than for the 
same period a year ago. 


FIR, SPRUCE, CEDAR 


CHICAGO, Dec. 29.—Demand for Douglas fir 
is light on account of the holidays but the mar- 
ket remains firm and shows signs of advancing 
as many of the larger mills close down for re- 
pairs. The retail yards show little disposition 
to add to their stocks until after inventories 
have been completed, which will be early in 
January. Prices are steady. 


NEW YORK, Dec. 28.—Fir will enter the New 
Year on a very favorable basis. Prices are very 
firm and with an influence that would cause a 
pronounced upward trend it is believed firms in 
the New York area would benefit greatly. There 
are good stocks of lumber in the city at pres- 
ent and terminals in New Jersey and in Brook- 
lyn are well supplied. 


KANSAS CITY, MO., Dec. 29.—There was a 
fair demand for fir last week, considering the 
holiday interruption, city yards being the heavi- 
est buyers. Upper grades and special lengths 
were most in demand. Prices are showing a lit- 
tle more strength. 





BOSTON, MASS., Dec. 28.—Pacific coast lum- 
ber has been very quiet. While wholesalers say 
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they ought to get $34 ship’s tackle Boston for an 
ordinary schedule of No. 1 common dressed fir, 
there is a lot of transit stock to be had around 
$30@31. Sellers are trying for $31 ship’s tackle 
Boston for No. 1 common fir boards, but there 
are chances to buy for materially less. 


SAN FRANCISCO, CALIF., Dec. 26.—There 
has been slight change on the fir market. Prices 
are low with volume increasing. Export busi- 
ness and intercoastal business is desirable but 
quotations are below the profit margin. The 
outlook, however, is rather optimistic. 


BUFFALO, N. Y., Dec. 29.—The fir demand is 
very light and a general holding off among re- 
tailers and other buyers is encountered. Re- 
newed buying on a fair scale is looked for in the 
near future. Dealérs say they have turned over 
a pretty fair amount of West Coast lumber dur- 
ing the last year, but that the margin of profit 
has been curtailed by sine production. 


LOS ANGELES, CALIF, Dec. 26.—Orders for 
fir are being turned down in many instances, be- 
cause of the strength of the market and the lim- 
ited supply of mill reserves. With the reduction 
of stocks below their present levels, further in- 
creases are expected. 


CYPRESS 


NEW ORLEANS, LA., Dec. 28.—The usual 
holiday slackening of business is reported, with 
buyers and sellers alike ‘‘taking time out.”’ Sales 
representatives here report prices unchanged 
and well held, view the market situation opti- 
mistically and predict that business will regain 
its. stride on or a little after Jan. 10. 





CHICAGO, Dec. 29.—Owing to the holidays and 
the desire of consumers to keep stocks at a min- 
imum until after the first of the year, red cy- 
press is now moving in a limited volume and, 
from the scarcity of inquiries, it does not seem 
likely that there will be any revival in business 
before the middle or latter part of January. 
At present, industrial business is slightly better 
than yard business but both are a 
quiet. Prices remain firm. 


KANSAS CITY, MO., Dec. 29.—While demand 
for cypress has been slow, there is a larger in- 
quiry coming in and mill representatives say 
considerable business probably will be placed 
after the first of the year. Prices are very firm 
and some advances appear more likely. 

NEW YORK, Dec. 28.—Reports from other 
cities about inactivity in cypress are discounted 
to a large extent by New York wholesalers who 
feel that the market is in an unusually sound 
condition. Prices have remained unchanged in 
the last week or two and arrivals have slowed 
up to a certain extent. Yard stocks are com- 
paratively light. 





BUFFALO, N. Y., Dec. 29.—The cypress de- 
mand is on a limited basis, owing to the season 
and the general disposition is to wait until the 
new year opens, before placing orders. The 
millstocks are not at all heavy. 


BOSTON, MASS., Dec. 28.—Cypress is very 
quiet. The majority of buyers have enough for 
current needs and are not anticipating future re- 
quirements. Price lists show a spread of $10@ 
18 in the various sizes of FAS, of $13@@17 for 
selects, and of $5 for shop cypress. The red 
cypress lists are much more uniform and 
steadier than the yellow cypress. 


BALTIMORE, MD., Dec. 28.—Though the cy- 
press market is quiet, there is a promise of 
prosperity for the new year. If buyers show a 
tendency to hold back with orders to keep down 
inventories, the mills are in a position where 
they can adhere firmly to quotations because of 
an absence of troublesome accumulations despite 
the rather active _ that has prevailed. 


CINCINNATI, OHIO, Dec. 28.—The cypress 
market is quiet but maintains a firm tone. Busi- 
ness has been slow during the holiday period. 


INDIANAPOLIS, IND., Dec. 28.—Little change 
is to be reported in the cypress field. Demand 
is curtailed until after the first of the year. Red 
cypress appears to be much better situated than 
yellow cypress. Jobbers here are making ready 
for one of the biggest seasons in the history of 
the trade. They say most of the increase in 
business is expected to come from the rural 
trade, which did not show much life this year 
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Branch 
Sales: Offices 


NEW ENGLAND 
J. J. Bertholet 

7 Columbia Terrace 
Brookline, Mass. 


CHICAGO 
J. N. Woodbury 
V. B. Churm 
1553 West Madison 
Street 
DETROIT 
V. B. Churm 


1553 West Madison 
Street 


Chicago, Ill. 


PA., DEL. & MD. 
S. F. Mackelduff 


1234 Commercial 
Trust Bldg. 


Philadelphia, Pa. 


NEW JERSEY 
W. A. Fundinger 


1234 Commercial 
Trust Bld3. 


Philadelphia, Pa. 


ST. LOUIS 
Wm. Dings 
2131 Ry. Exchange 
Bldg. 





Save 


Extra Handling Costs 


in Buying Trim 


and Mouldings Sanded 


at the Mill 


By this method you can deliver 
complete finishing, bills direct from 
the car to the job, addin? to your 
profit the cost thus saved. 


In furnishing, large bills for apart- 
ments, Zroup houses, ete., this prac- 
tice is not only more profitable, 
but it also reduces the risk of dam- 
age and loss in delivery by elimi- 
nating, all handling, through local 


planing, mills. 


Case-Fowler trim and mouldin3, 
schedules are shipped with all flat 
surfaces sanded. Our large capacity 
and seasoned experience in cater- 
ing, to this class of business enables 
us to meet the most exactin?, re- 
quirements. 


We manufacture Hardwood Trim 
and Kiln-dried Mouldings in Yel- 
low Poplar, Red and Sap Gum and 
Cypress, as well as Short Leaf finish 
and yard stock. Any or all of those 
items can be loaded in straight cars, 
or mixed with Hardwood lumber. 


Indeed a service of unusual con- 
venience and economy for the yard 
trade. 


For particulars and quotations address 
the nearest branch office or 


GENERAL SALES OFFICES 


1234 Commercial Trust Building, Philadelphia, Pa. 


J. H. MACKELDUFF, Manager 


CASE-FOWLER LUMBER CO. 


Manufacturers 


Macon, Georgia 
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until late fall. Stocks in all yards are very low, 
and the infrequent orders at present call for 
badly mixed cars and immediate shipment. 


HEMLOCK 


CHICAGO, Dec. 29.—Northern hemlock trad- 
ing has fallen off somewhat in the last week on 
account of the unwillingness of buyers to add 
to their stocks during the holiday period when 
inventories have not yet been completed. The 
movement is almost wholly within Wisconsin 
and Michigan territory, and the city yards are 
now more active than those in rural areas. 
Prices remain steady. ‘ 


NEW YORK, Dec. 28.—Western hemlock is 
fairly active, but northern and eastern, on a 
higher price basis, are not going so well. Ar- 
rivals of cargoes from the West Coast have been 
less numerous of late. 


BOSTON, MASS., Dec. 28.—There has been no 
improvement in the demand for hemlock. Re- 
tailers are carrying moderate stocks but other 
woods are getting the call and hemlock is not 


likely to show much activity until spring. Some 
sellers are looking for better trade in hemlock 
boards now that southern roofers are bringing 
higher prices. At present random boards are 
offered at $30, northern clipped at $31 and east- 
ern clipped at $32. Western hemlock is moving 
moderately along with Douglas fir, but prices 
have softened a little in the local market. 


BUFFALO, N. Y., Dec. 29.—The hemlock trade 
is slow and most retailers are either taking in- 
ventory or planning to do so during the coming 
week. Mill stocks are reported small, as with 
some other northern woods, so that a steady 
market is looked for, with some advances possi- 


ble. 
WESTERN PINES 


CHICAGO, Dec. 29.—Demand for western 
pines continues dull. The retail yards are buy- 
ing lightly and industrial trading is spotted. All 
items, with the exception of No. 2, are firm. 


SAN FRANCISCO, CALIF., Dec. 26.—The 
market for pine has not changed during 




















Speed Deliveries 


CUT COSTS 


THERE is no idle time in this lumber yard. Ten 
2%4-ton Fruehauf Semi-Trailers — with five Ford trucks 


—keep deliveries “on the go.” 


How many actual “haulage hours” do you get each day out of your 
present delivery system? Do you want more productive hauling ? 


Write for Complete Information. 


FRUEHAUF TRAILER COMPANY 


10940 Harper Avenue, DETROIT, MICH. 
BRANCHES AND DISTRIBUTORS !N ALL PRINCIPAL CITIES 














"12th Street and Baltimore Avenue 
_KANSAS CITY, MO. 
N the very center of 


the business district, 
the combined buying 
power giving the best 
in room accommoda. 
tions,cafe and dining 
service at fair prices. 


S. J. WHITMORE, 
Chairman 
JOSEPH REICHL, 
V-P. and Gen. Mgr. 








the last two or three weeks. 
a desirable price, is still above production 
and will probably remain so until spring 
logging is resumed. Upper grades are in exces- 
sive demand and many manufacturers are turn- 
ing down orders at attractive prices because of 
inability to handle. Commons and lower grades 
have strengthened considerably within the last 
fifteen days and prices are reported to be 
slightly higher. Retail and export business is 
above normal. 


The demand, at 


NEW YORK, Dec. 28.—Yards are buying con- 
servatively with mill prices firming up. Many 
wholesalers in New York are clamoring for sup- 
plies of the better grades and mills in a marked 
degree are unresponsive. 


BUFFALO, N. Y., Dec. 29.—The western pine 
market is firm in the better grades of stock. 
Shipments with some of the yards have been un- 
usually large during the last month, but the 
margin of profit has not been commensurate. 
The dealers are carrying a larger stock of shop 
and better California white and sugar pine than 
for some time past, so that they are in good 
position to fill orders this winter. 


KANSAS CITY, MO., Dec. 29.—Factory de- 
mand for California pine is good, but demand 
for other western stock has been light. Retail- 
ers have not been active in the market the last 
ten days. Prices are firmly held. 


BOSTON, MASS., Dec. 28.—Orders for western 
pines are not plentiful but improvement is looked 
for early in the new year. No. 2 common Pon- 
dosa pine is getting some attention right along 
and prices are firmly held. Local sellers report 
difficulty in locating adequate supplies of No. 3 
common Idaho pine for immediate shipment and 
predict further advances in the near future. 





LOS ANGELES, CALIF., Dec. 26.—Mill quota- 
tions for western pines, because of the limited 
supply, are very strong. There is a hesitancy on 
the part of the mills, due to the increase in the 
size of the orders and the shrinking of present 
stock, to accept future orders. 


REDWOOD 


SAN FRANCISCO, CALIF., Dec. 26.—The holi- 
day season caused a drop in orders received in 
redwood but generally the market is in a re- 
markable condition for this time of year. Or- 
ders continue to'keep apace of production and 
several mills are contemplating an increase of 
production for next year. Prices are steady and 
firm although no change upward has been an- 
nounced during the month. Export orders are 
in excess of average. Retail business is good. 


NEW YORK, Dec. 28.—Prices hold firm in the 
face of a good industrial demand. Retail stocks 
are light, but distributers with storage facilities» 
have almost complete stocks to offer. Replen- 
ishments have not been active of late. 


KANSAS CITY, MO., Dec. 29.—There is an im- 
proved inquiry for factory stock, but retailers 
have not been showing much interest. A better 
market is expected after the first of the year. 


BOSTON, MASS., Dec. 28.—Orders for red- 
wood have been few and unimportant. Shop 
lumber is moving better than yard items, but 
buyers generally are busy with inventories and 
balance sheets, and show little interest at pres- 
ent. Wholesalers are carrying well assorted 
stocks at eastern storage points and their ability 
to make prompt delivery of almost any item 
wanted encourages buyers to delay action. 
Prices are unchanged and steady. 


LOS ANGELES, CALIF., Dec. 26.—The red- 
wood prices continue steady, with demand above 
normal. Orders taken for the first half of De- 
cember are well ahead of the cutting and ship- 
ments, the mills report. 


NORTH CAROLINA PINE 


BOSTON, MASS., Dec. 28.—Current trade in 
North Carolina pine is normally quiet. Prices 
are firm throughout. There is a modest volume 
of business in narrow edge at $60@61 for band- 
sawed stock, 4/4 under 12-inch, and $3@5 less 
for circular-sawed rough edge. Shortleaf floor- 
ing is very firm. B&better partition, 11/6-inch, 
is not offered under $56.25. Roofers are firmer, 
8-inch air dried are selling around $33.50, but 
there are still occasional chances to buy at $33. 


NEW YORK, Dec. 28.—Roofers and framing in 
North Carolina pine have been marked up again 


a 
SEC 


Boa: oe 


SN I A ET NL EEC TIBI 


5 a nt a ae as 


-_ we Swit meer vy 


ae 


Neg se 


Skin 


Seiten Ate 


~~ 








JANUARY 2, 1926 


AMERICAN LUMBERMAN 91 





during the inactivity that characterizes the mar- 
ket on the eve of a new year. Requirements of 
Florida are having a telling effect here. Mills 
are reported to have a flood of orders. 


BUFFALO, N. Y., Dec. 29.—North Carolina 
pine demand has shown the usual dullness of 
the end of the year, but is stronger than a year 
ago, owing to the reduction of mill stocks by 
the long-continued rainy weather. "Wholesalers 
who have been looking into the situation at the 
mills find that there is a big call for stock in the 
South, so that no accumulation of mill stocks is 
expected. 

BALTIMORE, MD., Dec. 28.—North Carolina 
pine showed more activity last week than was 
expected and the range of prices was well sus- 
tained. Stocks on the wharves have been re- 
duced, so that selection is not as large as would 
be expected at this season. The relative paucity 
of such shipments is probably due to the ex- 
traordinary requirements from Florida, which 
are causing a diversion of lumber from over a 
wide area and are distinctly felt here. 


SOUTHERN PINE 


CHICAGO, Dec. 29.—Although the retail yards 
are buying very little southern pine at this time 
because of being in the midst of inventory tak- 
ing, local distributers report that inquiry is 
good, and the opinion is commonly held that 
the yards will ke making replenishments soon. 
The large surplus of transits, which caused a 
weakening in the market last week, are being 
cleaned up and indications are that the market 
will be back to its former level in a few days. 
Mill shipments are firm. 


NEW ORLEANS, LA., Dec. 28.—The usual 
holiday lull featured the week, with little pres- 
sure on either the buying or selling side. Prices 
continue firm. Holiday observance takes pre- 
cedence for the time being over business and 
the market is not expected to regain its stride 
until the turn of the year. 


KANSAS CITY, MO., Dec. 29.—Last week was 
dull in southern pine, there being only a small 
volume of business placed by retailers. Indus- 
trial demand was better. Retailers’ orders were 
mostly for mixed cars for immediate require- 
ments. Prices have held the strength that char- 
acterized them the previous week. 








INDIANAPOLIS, IND., Dec. 28.—Demand for 
southern pine slumped here considerably last 
week, The situation, however, is very satisfac- 
tory. There is every indication that business will 
pick up rapidly after the first of the year. Re- 
ports from the rural yards are highly satisfac- 
tory. In most instances the dealers say the fall 
business was good and the fact that they are 
carrying light stocks shows they are doing so 
only until after inventory and then will enter the 
market. The weather stopped all outdoor con- 
struction. Prices are holding level. 


CINCINNATI, OHIO, Dec. 28.—The situation 
in southern pine is dull, Demand has shown a 
distinct letting down but prices have been firm 
in view of the large activity in the South. In- 
quiries indicate a more active market after the 
turn of the year. 


NEW YORK, Dec. 28.—Low temperatures 
coming directly after Christmas have had a 
quieting influence on actual transactions, but re- 
tailers and wholesalers are busy figuring on the 
future and feel that January will be busy. 


BOSTON, MASS., Dec. 28.—Although business 
is quiet, prices are firmly held throughout the 
southern pine list. Longleaf flooring manufac- 
turers report to local connections that they have 
plenty of orders on their books and that further 
advances are probable before spring. Highest 
prices reported as lately obtained in the New 
England market for 1x4 longleaf flooring: B& 
better rift, $90; ‘“‘C’ rift, $72; B&better flat, 
$62.50. Partition, B&better, 11/16-inch, has sold 
here up to $61.25. Local sellers are looking for 
a distinct improvement in the call for southern 
pine dimension, plank and timbers within the 
next few weeks. 





BUFFALO, N. Y., Dec. 29.—The southern pine 
market is steady and inactive. Retailers are not 
very well supplied with stock, as they have been 
of the opinion that they would be able to fill in 
their needs as desired. The outlook seems to be 
favorable to an advance in some items, because 
of the curtailment of stocks, and the expectation 
is that building will be on a good scale next 
spring. 





Larger Tractors 


when a Trackson Full-Crawler equipped Fordson trav- 
els twice as fast, has ample power for log hauling, easily 
handles a 4-horse load, and is the lowest price 2-ton 
crawler tractor on the market. 


Besides hauling, the Trackson-Fordson will show a 
lower cost on decking, loading, and hauling supplies. 
Repair parts are cheaper and can be obtained through 
any authorized Ford dealer. 


Let us show you by actual demonstration 
how the Trackson-Fordson will lower 
your logging cost. Write for special log- 
ging circular. 


The Full - Crawler Company 
Dept. of Geo. H. Smith Steel Casting Co. 
510 Clinton St., MILWAUKEE, WIS. 
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Minimize Your Investment 


Have you tried our 
by ordering more often and in smaller quantities. Take ad- “KILMOTH” 
vantage of our service in L. C. L. and mixed car shipments of an 
ve “ Closet Lining? 


“QUALITY” OAK FLOORING 


and ‘“‘Cedarchest” Tennessee Aromatic Red Cedar Closet Lining. 
You'll say that these are two of the best sellers you ever had in 
stock. Try ’em! 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. 


It’s genuine Tennessee 
Aromatic Red Cedar— 
the wood that makes 
homes vermin-proof. 


MEMPHIS, TENN. 
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Quality That'll Help You 
Win the 1926 Sales 


In Craig Mountain Quality Pondosa Pine you will find many 
qualities that will help you win sales from contractors, carpen- 
ters, builders. It saws and. planes easily, takes nails well and 
holds them firmly. It is light in weight and white. No wonder 
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| Craig Mountain Quality 
PONDOSA PINE 


has a reputation for being a sales building lumber. No wonder 
i dealers who have an exacting clientele are stocking more and 
more Craig Mountain Pine. 


If you have a competitor who is crowding you close for sales, 
try selling this fine stock. 


Craic Mountain Lumser Co. 
WINCHESTER, IDAHO 


E. H. VAN OSTRAND, President. W. C. GEDDES, Vice-Pres. & Gen. Mer. 
—SALES REPRESENTATIVES:— 
J. C. Lackey, 5832 McGee St., Kansas agg Mo. 


. S. Patterson, Oconomowoc, 
R. D. Hunting Luabber Co., American Trust Bldg., Gadus Rapids, lowa 
Colorado ‘Continental Lumber Co. 
Chamber of Commerce Bidg., Denver, Col. 
Alex W. Stewart, 93}: Lumber Exch. Bldg., Minneapolis, Minn. 
























We're Out for More Business 


and we expect to get it 
on the basis of the val- 
ues and service we are 
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ME — Crating, Boxes 
Quick shipments in straight or 
mixed cars. 











SHINGLES AND LATH 


MINNEAPOLIS, MINN., Dec. 28.—With pro- 
duction virtually at a standstill, the movement 
of red cedar shingles this week is more quiet 
than at any time in a year. The mills in the 
West have been shut down and supplies are not 
accumulating. There is no reason, therefore, to 
press sales of weenie Prices hold rigid. 


KANSAS CITY, MO., Dec. 29.—The shingle 
market has been very quiet the last week, coun- 
try yards buying very few cars. Prices here are 
firm at $3.15 for clears and $2.75 for stars. Lath 
demand is good and prices are very firm and 
showing a tendency to advance. Siding demand 
is slow. 

ST. LOUIS, MO., Dec. 28.—The shingle mar- 
ket maintains a firm tone, but may strengthen 
in the near future as mills are expected to re- 
main virtually shut down for fifteen to thirty 
days more. There is no immediate disposition 
on the part of dealers to acquire additional 
stocks. Many have sufficient supplies to last 
until early spring. The situation has been gen- 
erally quiet during the holidays. Quotations: 
Inxtra clears, $3.15, mill base, and $4.66, St. Louis; 
extra stars, $2.75, mill base, and $4.09, St. Louis. 


COLUMBUS, OHIO, Dec. 28.—Steadiness char- 
acterizes the demand for shingles, although busi- 
ness is not brisk. Most dealers have placed 
orders for only absolutely necessary require- 
ments. Rural dealers are expected to be in the 
market after the first of the year as their stocks 
are rather low. City dealers have fair stocks, 
Building operations are proceeding fairly well, 
although extreme cold weather has slowed down 
certain jobs. Prices are steady at $5 for red 
cedar extra clears and $4.40 for extra stars. 
There is a fairly good demand for British Colum- 
bia XXXXX at $5.90. Lath trade is quiet and 
prices are unchanged. 


NEW YORK, Dec. 28.—Improvement in distri- 
bution of fir lath has been one of the outstanding 
features of the year’s trading. Supplies of east- 
ern spruce lath are not heavy in any part of the 
district. Yards and builders are fairly well sup- 
plied with lath and shingles. Cargo arrivals of 
shingles from the West Coast have not been es- 
pecially heavy of late, but there are a lot of 
them available. Extra clear red cedars are $4.90 
and extra stars $4.25 minimum. British Colum- 
bias are around $6. 





BUFFALO, N. Y., Dec. 29.—The shingle mar- 
ket shows an easier tone, with extra clears off 
15 cents. There seems to be a large amount of 
such shingles in the market, despite the curtail- 
ment of production of the last few weeks. Brit- 
ish Columbia XXXXX are $5.76 and Washingtons 
$5.46, with extra clears $4.81 and stars $4.36. 
Trade is almost at a standstill in both shingles 
and lath. The lath market is steady. 


BOSTON, MASS., Dec. 28.—Shingle trade is 
very quiet. White ’ cedar shingles are a shade 
easier, the full range quoted is: Extras, $4.50@ 
4.75; clears, $4@4.25. Red cedar shingles also 
are very quiet but prices are firmly held, the 
best makes of British Columbia XXXXX being 
quoted at $5.96 and up for rail shipments. The 
lath market is hard to gage. Some sellers 
covering a wide field call business. active while 
others concentrating on New England business 
say buyers are cautious and avoiding future 
commitments. Wide eastern spruce lath are 
firmer and the narrow lath look a shade easier. 
Quotations on eastern spruce lath: 14-inch, 
$7.75@8; 1%-inch, $8.25@8.50. 


LOS ANGELES, CALIF., Dec.. 26.—Shingle 
prices, especially those for redwood, continue 
good. Price advances will probably be an- 
nounced during the early part of 1926. The lath 
situation is the same. 


NEW ORLEANS, LA., Dec. 28.—Cypress shin- 
gle demand is seasonally quiet, with prices un- 
changed. Cypress lath are in relatively low sup- 
ply, due to the long buying drive, and demand is 
well sustained, with prices firm. 


INDIANAPOLIS, IND., Dec. 28.—While the de- 
mand for shingles is restricted, the situation is 
far from disappointing. Inquiries are being re- 
ceived from the rural yards especially. Reports 
from the rural dealers also are encouraging. 
Most of them say prospects for a big volume of 
farm construction next spring are very bright. 
Also the shingle situation is fair from the city 








January 2, 1926 AMERICAN LUMBERMAN 93 


viewpoint. Agitation against the use of wood 

shingles is dying down, and the jobbers hope for ae Buy a Moore and Get the Best’’ 
a good volume from the larger cities. Prices are 
rather weak. The lath situation closely follows 
southern pine, the demand being weak at pres- 
ent, but with good prospects. 


MAHOGANY ‘ 








BOSTON, MASS., Dec. 28.—Mahogany con- ze 
sumers have been buying freely. Production is ay WHE 
being continued on a full time basis and there rae seen 
are plenty of orders on the books to keep saws 
running for some time to come. Log stocks are 
in good shape. Prices are firm. Advances on 
certain popular grades and sizes are predicted. 


; BOXBOARDS 


BOSTON, MASS., Dec. 28.—Boxboards are 





Moore Moist Air Kilns at Camp Mfg. Co., St. Stephens, S. C. 












































¢ . * * 
' moving in pretty fair volume for the season. N C P U f ] D d 
l Prices are steady, but lower than the producers s e Ine nl orm VY rie 
, consider to be satisfactory. The industrial situa; P P ° 
tion in New England promises good business Easternlumber buyers can testify to the high quality of the North 
during the next quarter. Carolina Pine lumber manufactured by the Camp Manufacturing 
Co., Franklin, Va. Immense quantities of this fine lumber are uni- 
S ASH D OORS d MILLWORK formly and noone dried in Moore Moist Air Dry Kilns at their : 
; St. Stephens, S.C.plant. i 
: 9 all p ‘ . . , 4 : : 
1 Let us furnish you with a list of users in your section who will 
: Slight recession in prices is carried in new dis- give you first-hand information about the satisfactory results being 
" pe ay yer gy ale Naot a gor obtained in Moore Kilns. i 
oor $s s-St. I k - 
. - a 
gion. The new cards made their appearance when Ask to have representative call, no obligation. 
, 
a many did not expect them and they afford retailers e 
an opportunity to stock up before another sched- M Dry Kil 4 p Vv 
‘ ule is made effective, probably early in the new oore n om an 
e year. That the prices are to be advanced within a “KILN BUILDERS SINCE 1879” 
comparatively short time is held to be inevitable, r 
° since there have been advances in quotations on Jacksonville, Fla. - 2 Fully Equipped Plants. a North Portland, Ore. 
materials. The new discount cards, with their 
probable short tenure, are expected to be stimu- WEE ; 
|. lating to trade. 
& Sash and door and interior finish plants at Du- 
a luth, Minn., and Superior, Wis., had such a good 7 
le volume of work on hand that full operations were } 
ss maintained during Christmas week, except for the | 
of holiday. A good number of specifications covering 
= new construction projects came in to be figured 
of upon. 
“ While there is the usual holiday lull, plants in 
Columbus, Ohio, making all kinds of millwork are 
working at about three-fourths capacity. Orders 
have been booked which will keep them going at cea: P P 
= that rate for the coming month. Extreme cold Read What ; Six Ross Carriers recently installed at our 
ff weather has slowed down outside construction mill have enabled us to dispense with thirty-six 
of work and this is cutting down new business. Door ROSS horses and sixty men in the yards. 
i and sash mills are accumulating stock for the U Ye . 
t- spring building rush. Prices are still rather un- Sers By accurate check on the operating costs, 
1S satisfactory, as there is some cutting. . we find that the Ross Carriers are saving $269.23 
6. | Kansas City (Mo.) plants report demand hold- say: daily.’’ 
eS ing above the volume for this time last year, and . Harb I b C 
a fair amount of new figuring. Several plants Grays Har or Lumber Vompany, 
shut down Thursday night until Monday. Hoquiam, Wash. 
is A. Heuer, vice president and manager Home 
Je Sash & Manufacturing Co., Spokane, Wash., who 
@ spent a month in the East this fall on a selling 
sO trip which took him to Chicago, New York, Phila- 
he delphia, Boston, and other large eastern cities, is co 
ng very optimistic over the outlook for 1926 business. 
he He says: “I found conditions very good. The men 
rs with whom I came in contact have an optimistic 
ile viewpoint regarding the prospects for 1926 busi- 
ss ness. There seems to be a tendency to stronger o e 
re prices on building materials. Everybody with W ks N WwW A ] 
re whom I talked felt that next year would be a very or In arro 18 es 
or, good year. They don’t look for wide fluctuations, 
h, but expect prices to strengthen. We specialize in , ee 
knockdown sash and molding and special toy The total width of wheels, hubs, and driving sprock- 
a oe ee eae | ae ets of the Ross Carrier is only 15 inches. Of course, this 
ucts anc am very well pleased wi 1e trip. ; 4 . 
le arranged with C. C. Cowin, formerly of Spokane, plete data on either isa much narrower tread than other lumber Carriers, 
to act as our eastern representative in Cleveland Ross Electric or Gaso- The Ross Carrier will handle its loads in congested 
_ and that territory.” : ° : P ° e . . 
th The inquiry for sash and doors during the last a eee yards, in narrow aisles in the planing mill, at the sort- 
week in Baltimore, Md., and surrounding territory eves 80 congue. ing tables, and do it at a remarkable speed. 
q has been quite active, contractors having been in : . s = 
n- I a position to proceed with their operations, with a Some lumbermen say their Ross Carriers paid for 
in- \ number of new undertakings started. Underlying themselves in 90 days by reducing the number of men 
ip- conditions in the business are sound and the quo- ; esti- 
am isan anh ce the wide well deus and mules necessary to oy ag their outputs. Inv 
The Buffalo (N. Y.) door factories and planing gate this money-maker today. 
mills are not running actively just at present on 
le- account of the holiday schedule. Building business 
is is seasonably quiet. Th R C ° C MURRY JACOBS COMPANY 
re- ; The sash and door factories of Los Angeles, e Oss arrier oO. @ Cette Gm.o + 0.0 « « « Sh 
rts Calif., are slowing up for the inventory period. a 
ng. it Many substantial orders for January delivery are Office and Plant 249 Monadnock Building, - - yor one 
of now on hand, these being sufficient to keep the Benton Harbor, : : Michigan 546 Maison Blanche Annex, New Orleans, La. 
ht. mills busy until the January building program gets 


ity Well under way. OS AIS AAT LAA A ARLE LN SASL NT, ARON DS SORES YN 
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Advertisements will be inserted in this de- 
Partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four corsecutive weeks. 

Eight words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received Jater will be placed. 
under heading Too Late to Classify. 


Happy New Year 








GET IT WHEN YOU WANT IT 


By advertising in the paper that reaches the people 
who can give you what you want. Many opportunities 
are given each week to the readers of the classified 
ads. Advertise now. 


AMBRICAN LUMBERMAN, 
Chicago, Ill. 


431 So. Dearborn St., 


EXPERIENCED MILL MAN WANTED 


Must have knowledge of figuring, handling and market- 
ing millwork, doors, frames, mouldings, etc., from ware- 
house in Chicago. Chicago salesman preferred. Give 
salary, references and full particulars regarding past 
employment. 

Address 


“K. 118,"’ care American Lumberman. 





WANTED—BOOKKEEPER 
For Northern Wisconsin lumber operation, one who is 
not afraid of work, married and experienced. State 
salary expected and give references when writing. 
Protestant preferred. 
Address “Pp. 104,’’ care American Lumberman. 


WANTED—MILLWORK MEN. 
We need competent men for positions of factory super- 
intendent, estimator, draftsman and detailer, for south- 
ern locations. The positions are hard to fill and none 
but qualified men of experience need apply. References 
required. 
Address 





“P. 105,’’ care American Lumberman. 


WANTED—EXPERIENCED 
MOULDING FOREMAN 
For Iowa Woodwork Plant; must be capable, 
knives and handle men. Permanent position. 
Address “L. 126,’’ care American Lumberman. 


WANTED ALL AROUND YARD FOREMAN 
Must be capable of handling men. Prefer one with 
material and coal yard experience. Do not apply un- 
less capable. 

Address 





grind 





“L. 182,’’ care American Lumberman. 


WANTED—MILL FOREMAN 
Double band and gang steel cypress mill. Must be 
commanding executive, good mechanic. We fully ap- 
preciate the value of knowledge the proper conversion 
of cypress logs into lumber. Give reference, experience, 
age, salary expected in first letter. 
Address ““M. 105,’’ care American Lumberman. 





opportunity for men interested in selling. 


MILLWORK ESTIMATORS WANTED 
For positions in office, also in sales department. Good 
Several choice 
sales territories available. Address 
MORGAN SASH & DOOR COMPANY, 
Blue Island Ave. and Wood St., Chicago, Ill. 


WANTED EXPERIENCED 
Millwork estimator, capable of taking off items of mill- 
work from plan, also detailing and billing same into 
mill. Location, Western New York. Write full par- 
ticulars of experience, age and salary 
Address “M. 128,’’ care American Lumberman. 


WANTED—RETAIL YARD MANAGER 
For good One-Man-Yard in Northern California. Must 
be one of the best. Good location. State age and give 
full qualifications, references and salary wanted. 
Address “I, 117,’’ care American Lumberman. 


WANTED EXPERIENCED MANAGER 
For lumber yard located in Chicago suburb. 
Address “K. 127,’’ care American Lumberman. 


WANTED— 
Competent estimator, biller and detailer. Must be able 
to prepare estimates, take measurements, detail and 
bill special work for large or small buildings. Good 
salary and steady position. 
Address “A. 104,’’ care American Lumberman. 


WANTED 
Man at Watseka to act as bookkeeper and collector, 
with some lumber experience. 
Address “FF, 109,’’ care American Lumberman. 




















DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it 
reaches the people. We can 
LUMBERMAN, 481 §S. 


to the paper that 
help you. AMERICAN 
Dearborn St., Chicago, Ill. 














CARPENTER WANTED 
To work in planing mill and carpenter shop. Must be 
able to draw plans and make accurate material lists. 
State salary wanted and give references. Address 
“SOUTHERN WIS.,’’ care American Lumberman. 


WANTED—RIGHT HAND BAND SAWYER. 
Want sawyer experienced in northern hardwoods and 
frozen timber. State wages and when available. 

OVAL WOOD DISH CORPORATION, 
Tupper Lake, N. Y. 


WANTED—TWO GOOD MEN 
Band sawyer and filer for mill cutting walnut. 
MAIN OFFICE BOX 296, Springfield, Mo. 


WANTED—AT ONCE; GOOD MOULDER MAN; 
Must be able to get production. Give references, ex- 
perience and state salary expected. 

Address “LL. 101,’’ care American Lumberman. 


CABINET WORKERS. 
Skilled men. Open shop, excellent working conditions, 
steady jobs. Give references and state pay desired. 
WARREN-HUCKINS COMPANY, E. 4th St. and Mail- 
road Ave., Jacksonville, Fla. 


NOW IS THE TIME TO ADVERTISE 
The best way to get what you want or sell something 
is to advertise in the Wanted and LA Sale Department. 
AMERICAN LUMBE 
431 South Dearborn 8t., Ohicane, Il. 








Address 


























WANTED—SALESMAN 
Chicago hardwood yard. State age, experience, salary 
expected. 
Address “Pp, 112,’’ care American Lumberman. 


GOOD OPENING COMPETENT 
Sash and door salesman. Travel Southwestern Iowa. 
Territory very competitive, so unless you are above aver- 
age ability need not apply. Offer interesting proposi- 
tion to right party. 
Address “Pp. 107,’’ care American Lumberman. 


THOROUGHLY EXPERIENCED 
Building material or lumber salesman wanted by 
WEATHERBEST STAINED SHINGLE CO., North Ton- 
awanda, New York. Must have car and devote entire 
time to Weatherbest interests. Write, giving sales 
experience and references. 


SALESMAN WANTED 
For Pittsburgh district to handle northern pine; 
know industrial trade. State age, 
knowledge of trade. 
Address “Pp, 101,’’ care American Lumberman. 


COMMISSION SALESMEN WANTED 
In all good consuming points by a manufacturer of 
southern hardwoods and pine. Can furnish 150 cars 
monthly. 
Address “*M. 1038,’’ care American Lumberman. 











must 
experience and 











WANTED—EXPERIENCED: 


Hardwood and hemlock lumber salesman of proven abil- 
ity to represent Wisconsin manufacturer in Michigan, 
Northern Indiana and Chicago markets. Must be be- 
tween 35 and 45 years old and a go-getter. Good prop- 
osition to the right man. Our timber resources suf- 
ficient for ten years’ operations. 


Address “M. 114,’’ care American Lumberman. 





° WANTED—EXPERIENCED SALESMAN 
Chicago wholesaler and retailer wants to get in touch 
with a practical lumber salesman with established trade. 
Let us know your specialty. Will finance any legitimate 
proposition. 
Address “TL, 140,’’ care American Lumberman. 
WANTED—SALESMEN 
Can use two or three high class men capable of selling 
millwork direct to builders in Cook County, Ill. If 
you can invest $5,000 in a money-making concern we 
ean offer you a real opportunity. None but thoroughly 
experienced young men need apply. 
Address ““K. 103,’’ care American Lumberman. 


EXPERIENCED COMMISSION 
Lumber salesmen in all important lumber consuming 
centers, to sell genuine Alaska spruce, chiefly factory 
stock and clears. Want only high-class men. Liberal 
commissions. 
Address 








“H. 131,’”’ care American Lumberman. 


WANTED 

By Pittsburgh leading wholesale and manufacturing 
company handling a general line—Idaho white and west- 
ern pine, Oregon and California pine, hemlock, yellow 
pine, spruce, fir and cedar, also K. D. frames, mould- 
ings, etc., high class salesmen, familiar with yard trade 
and industrial concerns in Pennsylvania, Ohio, New 
York, New Jersey, Michigan and West Virginia. Write 
us, giving age, references and territory most familiar 
‘with, experience and salary desired. Write P. 0. BOX 
NO. 488, Pittsburgh, Pa. 


WANTED—SALESMEN 
To sell southern Lor and gulf red cypress lumber on a 
commission basi 
ELM, CITY LUMBER COMPANY, New Bern, N. C. 


COMMISSION SALESMEN 
West Coast manufacturer and wholesaler, long estab- 
lished, highest rating, wants reliable representatives. 
High-class references required and given. Exclusive 
territory. 
Address 











“R, 23,’’ care American Lumberman. 





WANT A GOOD SALESMAN? 


Place an advertisement in the Wanted & For Sale De- 
partment under heading Wanted—Salesmen. AMERI- 
CAN LUMBERMAN, 431 S. Dearborn St., Chicago, Il. 


SUPT. WANTS POSITION 
Milling in transit supt. 34 years old with kiln and floor- 
ing experience desires position in fast mill. Now em- 
ployed. Electric or belt driven. Best of references and 
reasons for change. 
Address “Pp, 121,’’ care American Lumberman. 


A NO. 1 HARDWOOD INSPECTOR 
And yard foreman wants position yard or road. Twenty 
years’ experience. Will go anywhere, can report at 
once. 
Address “Pp, 119,’’ care American Lumberman. 


YOUNG MAN WANTS SITUATION 
2 years’ general office experience with large lumber 
and box company in Chicago. 
Address “Pp, 124,’’ care American Lumberman, 


TAKE NOTICE—LUMBERMAN 
Somewhere an A-1 concern needs thoroughly experienced 
lady in their office. I need work, give me an oppor- 
tunity, please, Mr. Lumber Dealer. 

Address “Pp, 120,”’ care American Lumberman. 


RETAIL YARD MANAGER WANTS POSITION 
Single, American, age 42, 12 years’ experience in Mid- 
dle West. 

Address “Pp, 116,’’ care American Lumberman. 


POSITION WANTED 
By thorough lumberman. Capable purchasing agent or 
sales manager. Also experienced yard manager, office 
manager and systematizer. Good correspondent. Avail- 
able after Jan. 1st. Address BOX 613, Shreveport, La. 




















WANTED—EXPERIENCED SALESMEN 
To sell crating and boxing lumber to Chicago consuming 
trade, in either carload or wagon-load lots. Good 
salary. Permanent. 
Address “LL. 139,’’ care American Lumberman. 





WE HAVE A POSITION OPEN 
For a good salesman, one who knows retail coal and 
lumber business. Also a shipping clerk, married man 
preferred. Give references and reasons for leaving 
former employment. 
Address ““M. 101,”’ care American Lumberman. 





WANTED—HIGH CLASS SALESMAN 
Capable holding position Assistant Sales Manager. Sell 
factory production. Sixty million feet annually oak 
flooring, trim, ete. Only high class man considered. 
Good salary to man with proper qualifications. 

Address “M. 130,’’ care American Lumberman. 





WANTED POSITION 
As band resaw filer; can insure fast and accurate saw- 
ing. M. L. REEVES, 143 W. Washington St., Medina, 
Ohio. 


MAN AT PRESENT HOLDING AN EXECUTIVE 
Position with a Chicago sash and door concern, is seek- 
ing connection with a high-grade millwork company 
where his experience and capabilities are wanted. Ex- 
perience has been from the ground up covering a period 
of thirty years. If interested, I only ask for an inter- 
view. Address ‘‘P. 115,’’ care American Lumberman. 














